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T HIS exceptionally attractive window display, lithographed in 9 
colors, is ready to go into your window where it will attract 
hundreds of interested motorists and will sell for you. 


STANLEY GARAGE HARDWARE 


STANLEY Garage Door Holder No. 1774 locks the door open, preventing 


injury to car and occupants while entering or leaving the garage. 


You should have in stock also STANLEY Garage Bolts, Butts, Hinges, Door 
Pulls and Latches. 


There is a good profit in selling Stanley Garage Hardware, and it is in 
demand! 
Today write for Special Window Display No. AIW illustrated above, and for 


booklet “Selling More Stanley Garage Hardware.” They will be sent free on 
request, express prepaid. 


NEW YORK LC) ie CHICAGO 
100 Lafayette Street ine & = \/ Works 73 East Lake Street 


New Britain ™~ | Conn., U. S. A. 


For additional information on Garage Hardware see Page 89 0 his issue 





of Contents, Page 51 ‘ary Index to Advertisers, Page 
Situation and Help Wanted and Business Opportunities, Pages 142-144 
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“For perfect brakes— 


Thermoid Brake Lining” 


The verdict of a great New York 
department store—after 4 years’ 
test on a fleet of 20 White trucks 


PPENHEIM, COLLINS & CO., one of New York City’s 
largest department stores, maintains a delivery system 
including 20 White commercial cars. 

This fleet of trucks has, during the last four years, oper- 
ated through the heaviest traffic in the world without an 
accident. 

Could you ask for a more searching test of brake lining 
than this? Surely it would bring to light every short- 
coming! 

Thermoid Brake Lining has come through with flying 
colors. ““‘We cheerfully inform you,” writes Mr. R. Evans, 
of Oppenheim, Collins & Co., “that we feel this brake 
lining is the right kind to use for any one who desires 
little trouble and perfect brakes on their cars.” 


Why experts select Thermoid Brake Lining 


Engineers for practically all leading pleasure and com- 
mercial cars, and axles, select Thermoid Brake Lining 
because they find by scientific tests that it gives consistently 
efficient SERVICE. They find its “coefficient of friction” 
is ideal for a brake lining. 

This means its entire construction is such that brakes 
equipped with Thermoid Brake Lining cannot grab or slip, 
no matter how thin Thermoid becomes through long 
usage. 


Scientific Construction of Thermoid 


Brake Lining 


The reason Thermoid Brake Lining has the ideal coefh- 
cient of friction, is impervious to moisture, and is durable, 
lies in its scientific construction. In its process of manu- 
facture it has three exclusive features. 


1. It has over 40% more material, by actual weight. 
This means longer service—best service. 

2. It is Grapnalized. Thermoid Brake Lining is im- 
pregnated throughout with Grapnal. This excdu- 
sive proces makes it impervious to gasoline, oll, 
water, dust, ete. No other brake lining is Grap- 
nalized, or can be. That is why ordinary brake 
lining will not, and cannot, give the length of 
life and service that Thermoid Brake Lining does 


give. 
%. I¢ is hydraulic compressed. 


Specify Thermoid 


When you reline your brakes or the brakes of your 
customers, use the brake lining the experts specify— 
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Thermoid. Leading jobbers, garages and dealers stock 
Thermoid and recommend it. When you buy a pleasure 
or commercial car, insist on Thermoid Brake Lining. 

Remember, your life and the lives of your trade depend 
on the efficiency of the brakes, and the efficiency of the 
brakes depends on the brake lining. Be sure your brakes 
are lined with Thermoid Brake Lining. The cost is a little 
more—and well worth it. 


Our Guarantee 


Thermoid is positively guaranteed to outwear and give 
better satisfaction than any other brake lining. Thermoid 


will make good—or WE WILL. 


Thermoid Rubber Company 


TRENTON, N. J. 


Branches: New York, Chicago, San Francisco, Indian- 
apolis, Detroit, Los Angeles, Philadelphia, 
Pittsburgh, Boston, London, Paris 


TherMorg 
RAKE LINING + 
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Is It Your Fault Or Ours? 


If you feel that your stock of Winchester .22 rifles 
and ammunition is not moving as rapidly as it should, let us go 
into the matter together and see where the trouble lies. 


If your sales are not increasing, the fauit must be 
either with you or with us. We feel confident of this, as every- 
one else that has taken advantage of our advertising and received 
the booklets, targets, hangers, featuring the gold plated and silver 
plated medals has reported a big increase in sales. 


Whether you failed to ask for the advertising outfit, 


or we failed to send it—either way—we are both losing business. 


From all over the country our salesmen are send- 
ing in enthusiastic reports of increased sales by their customers 
of .22 rifles and ammunition. We want you to get the same 
benefits that others are receiving. 


Once his enthusiasm has been aroused, you can’t 
beat the American boy for persistency. It won’t be necessary 
for you to urge your young customers to interest themselves in 
your stock of guns. The boy will make the sale for you. 
He knows the conditions of our rifle contest by heart and he is 
doing all in his power to gain Dad’s consent for a gun. And 
in most cases, the American father of today is willing and anxious 
for his son to learn how to shoot. 


Again we urge you, if you have not already - 


done so, to write for a complete advertising outfit and a supply of 
special targets for our Winchester Junior Rifle Corps contest. 
Be ready with all the facts in hand the next time a small boy 
comes into your store, and he will make the sale himself. 


WINCHESTER 


REPEATING ARMS CO. NEW HAVEN, CONN. 
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THE GENUINE WALWORTH STILLSON WRENCH 


THE 


UNDISPUTED WORLD'S CHAMPION | 
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THE 
PARMELEE BRASS 
PIPE WRENCH 














PERFECT FOR 
BRASS PIPE AND 
COIL WORK 





THE WALWORTH CRAFTSMAN 


WALCO ADJUSTABLE HEX WRENCH 


FOR 


HANDLING HEXS WITHOUT DAMAGE 


WALWORTH MAKES THEM ALL 








WALWORTH MFG. CO. 


BOSTON 


| New York Branch: Chicago Branch: 
| 19-21 Cliff St. 218-220 No. Desplaines St. 
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Do You Carry Keys? 


Remember that just as each kind of 
key fits a different kind of lock, so does 
each kind of wrench fit some kind of 


work. 


Coes Key Model Wrenches 


are made to serve a definite pur- 
pose. They do it. That’s the 
reason so many are using them. 


If you haven't given much 
thought to the Key-Model look 
into it. For some time there was 
a demand for a good wrench that 
would fill the gap between a 21- 
inch and a heavy spanner wrench 
for large, heavy work and for use 
around valves, piping, heavy 
unions, etc. We made the Key 
Model wrench to fit such work. 


Engineers in boiler rooms say 
it is the finest engine room tool 
ever made. The leading refriger- 
ating plants could hardly get 
along without it. Pipe line com- 
panies find it invaluable. Car and 
railway shops usually keep a sup- 
ply of several sizes. Concerns 


doing structural or bridge work 
always stand by it. Factories 
tind use for it daily. There are + 
sizes: 28”, 36”, 48” and 72”. The 
36” size is used by the big coal 
and iron roads in the United 
States for regular service. ‘The 
48” size is going into service in 
garages, pumping plants and oll 
pipe line service. The 72” size is 
supplied on special orders for eye 
bar bridge erection, or filter press 
work. 

The Coes Key-Model Wrench 
is self-contained. It doesn’t bat- 
ter and jam large nuts like chain 
wrenches do, nor does it slip. 
Steam or acids can’t injure it 
The key cannot come off and the 
two positions for jaw straps let it 
go into corners without trouble. 
Coes reputation backs it. 





That’s about all you need know about it. 


Our nearest Jobber 


will fill your orders. 





ESTABLISHED 1841 


Coes Wrench Company 





J.C. McCARTY & CO. 
29 Murray Street, New York 


WORCESTER, MASS. 

















J.H. GRAHAM & CO., 
113 Chambers Street, New York 
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“There’s a big demand 
for machinists’ tools in 
general and B&S Tools 
in particular.” 












THE APPRENTICE 


is nearly always a youngster who is filled with ambition and enthusiasm. 
He knows the opportunities that lie before him and he knows that his success 
depends on the quality of his workmanship. Early in his career he learns 
that the use of accurate, reliable tools is imperative. This marks the beginning 
of his enthusiasm for 


BROWN & SHARPE TOOLS 


He sees in the accuracy, reliability and adaptability of these world-known 
machinists’ tools the means to an end He has found-one of the greatest aids 
to success in his chosen field. 










What is the result? The dealer who sells him these tools gains a satisfied, 
enthusiastic customer. 










Dealers selling this world-endorsed line have been gaining just such customers 
as this young man for three generations. Thousands cf them enter machine 
shops every year. They are customers that stay and the business they bring 
tothe dealer is not confined tomachinists’ tools alone. Another point concerning 
the trade of the apprentice that should be considered is this—today thousands 
of ex-apprentices are buying tools for their own shops. 









Get acquainted with this line through Catalog 27. Send for your copy TO-DAY 


BROWN © SHARPE MFG. CO. 
PROVIDENCE RHODE ISLAND U.S.A. 


A stock of our tools is carried at our Chicago Office and Store, 626-630 Washington Blvd., Chicago, Ill, 
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Why You Should Buy ATKINS SAWS 


Because they draw crowds like the one shown above. 


Because Atkins advertising and personal letter service to 
carpenters attracts and holds customers who buy not only 
Saws, but Tools, Stoves and other things. 

Because the profit derived from selling them lies not only 


in money, but in the selling of Silver Steel Saw satisfac- 
tion; and chiefly 


Because the Quality of every Atkins Saw is in keeping 
with the high standards of your store. . 
These are the reasons. All that’s necessary is for you to 


stock ATKINS SAWS and then to request our helps. 
We'll draw the crowds. 


Send for “{POINTERS” 


E. C. ATKINS & CO., Inc. 


Established 1857 
The Silver Steel Saw People 


Home Office and Factory, Indianapolis, Ind. Canadian Factory, Hamilton, Ont. 
Branches carrying complete stocks in all large distributing centers, as follows: 
Atlanta Minneapolis San Francisco Vancouver, B. C. 
Chicago New Orleans Seattle Sydney, N. S. W. 

Memphis New York City Portland, Ore. Paris, France 





John Shaw & Sons Wolverhampton Ltd., Wolverhampton, England, Agents for Great Britain 
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The Handiest and 
Most Practical Outfit 
Ever Sold 


There are lots of odd jobs about the 
home, farm or shop that can be done on 
the STEWART HANDY WORKER. No 
other tool on the market has so many 
practical uses. Can be used as a grinding 
machine, pipe vise, regular vise, as a drill, 
anvil, as a hardie, in fact there are a hun- 
dred and one useful things that can be 
done with this wonderfully convenient 
necessity. 


This STEWART HANDY WORKER 
is made in the big factory where world-- 
famous Stewart Sheep Shearing machin- 
ery, Horse-Clipping machinery, Gasoline 
Engines and Flexible Shafting are made. 





























The same care marks its manufacture 
and it will give the same splendid service 
that all the products of this factory are 
guaranteed to give. 


You can push the STEWART HANDY 
WORKER with the assurance of it giving 
absolute satisfaction. Boxed, 90 pounds; 
list, $14.00 f. 0. b. Chicago. From your 
jobber or direct—a good profit to you in 
every sale. ; 


Chicago Flexible Shaft Co. 


606 N. La Salle Street, Chicago 


New York Branch: 16 and 18 Reade Street 
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How about the 


“Handy man about the house” 


Almost every home can use and really needs tools of some 
kind, and this is a field which many dealers neglect to cultivate. 
But in many of these homes are potential amateur mechanics 
who would, if assisted and encouraged, develop into regular 
purchasers of not only a variety of tools, but also other hard- 
ware. Almost every man has some mechanical ability, and we 
all like to see the results of our own skill. All that lots of 
them need is a start. Cultivate this field. 


Encourage the ‘““home-mechanic” in your newspaper adver- 
tising and window displays. Show good samples of home- 
made cabinet work. Suggest it in various ways that your local 
conditions offer and you will have opened up a field of large 


possibilities. 


Sell them only high grade tools. Enquire what kind of 
work they intend doing and give them the particular style suit- 
able for that work. Many a customer has been lost because 
a clerk was not sufficiently interested in the customer's needs. 
For instance, no better saw is made than the DISSTON, but a 
6 point hand saw is not suitable for cabinet work in hard wood. 
The amateur is consequently discouraged at the outset. See that 
he has the right quality and type of tools at the start and his 
enthusiasm will bring him back to add to his kit and equip- 


ment as his skill and requirements expand. 


A fine foundation is a set of 


DISSTON SAWS 


Other Disston tools are of the same high standard 


Henry Disston & Sons, Inc. 
Philadelphia, U. S. A. 
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TRIMO 
TOOLS 


SUPERIOR 
QUALITY 


wo oO 


Their 
Strength, Durability 
and Economy 
Have Made Them 


World-Renowned 


Dio ft 


Made By 


Trimont Mfg. Company 


55-71 Amory Street 
ROXBURY (BOSTON), MASS. 
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Trimo 
Pipe 
Wrench 











Trimo 
Pipe 
Cutter 


Send for Catalog No. 133 
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SARGENT 


REG. U.S. PAT. OFF. 


— “The Best Yet” Is 





Sma 





the Verdict of the 


Expert on This New 
Type of Sargent IRON BENCH PLANES 


Hardware dealers, whose stores are recognized as tool headquarters, will find it to their 
advantage as live merchants to stock these Planes and show them to their customers who 





are looking for “the best.” 
Convenience and Durability. 


They are the biggest advance yet made in Accuracy, 


Made in six sizes in both smooth and corrugated bottoms, the Planes embody the follow- 
ing special features in addition to SARGENT QUALITY. 


THIN CUTTER—These Planes have a thin 
Cutter (No. 14 gauge), but the support for the 
Cutter is so solid below and the clamp so firm 
above, that there is no tendency to chatter, 
hence, it is possible to use the thin Cutter and so 
get the slight advantage of the quicker grinding. 
The Cutter requires no cap as the clamp acts as 
a breaker for the chip. 

RIGIDITY—The Frog is very rigid, and the 
Frog and Bed at the mouth are in alignment so 
that the Cutter has an even bearing down to the 
bevel of the Cutter. The Plane combines solid- 
ity, compactness and eee: The meeting 
surfaces of the Frog and Bed are all machined 
so that the fit is absolute. 

EASE OF ADJUSTMENT—The lateral ad- 
justment may be secured without removing the 
hand from the handle, and the vertical adjust- 
ment, obtained through a direct acting thumb 
screw at the back of Cutter, is positive and rapid. 

AUTOMATIC SET—When once set the 
clamp, when replaced after removal, will always 
return to its original position until reset. The 


clamp. may be easily adjusted by means of a 
oe screw, close to the cutting edge when 

ne cut is required, away from the cutting edge 
when a coarse cut is desired, and may be set 
in as many intermediate positions as may be 
needed. 


ADJUSTABLE KNOB—The Fore and Jointer 
Planes, Nos. 718, 718C, 722 and 722C, are equipped 
with an Adjustable Knob. This Knob is high 
to give a full grip for the hand and is adjustable 
so that the user may regulate the position of the 
Knob, bringing it closer to the handle or further 
away, as he may prefer. This feature makes it 
convenient for use by carpenters with long or 
short arms and allows the forward hand plenty 
of clearance when the Plane is used close up to 
a projecting surface. 

PURPOSE—These Planes are intended for 
both heavy and very fine cuts. They are espe- 
cially adapted for workin ng against the grain on 
cross-grained hard wood where the absolute 
rigidity of the Cutter avoids any tendency to 
chatter. 


This is just the perfect plane that the skilled woodworker has been looking for, and every- 


where it is shown it is sold. 


Sargent & Company 


Hardware Manufacturers 
New Haven, Conn. 


NEW YORK 


BOSTON 


CHICAGO 
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For Rough, Fast Cutting 
on big timbers or in unhandy 
places around ship yards, mines, rail- 
roads or any large construction work. A | 








30 inch long, coarse sharp tooth hand saw. 
Simonds Crucible steel blade. Wood 
handle with large hole to suit a big hand 
or to accommodate a glove. These saws 







































































































































































are great time savers. Get them for your 
work. List price $30.00 per dozen. 
f SIMONDS MFG. CO. 
| “The Saw Makers” 4 
, § FITCHBURG, MASS. Eleven Branches : 
| i Al i 
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Wire Products 


The latest addition to the Interstate 
organization is the plant at Grand 
Crossing, Illinois, formerly the Grand 
Crossing Tack Company. 


This is our plant for the making of 
wire. It completes our facilities for 
the manufacture of wire and wire prod- 
ucts—from pig iron to the finished 
articles. 


Well-posted buyers have known of 
the really remarkable quality of the 
Grand Crossing product. Now, under 
Interstate ownership and manage- 
ment, that high quality is not only 
being maintained, but more modern 
machinery and methods are raising 
the quality to an even higher level. 


Grand Crossing output includes 
wire rods, fencing, nails, staples, tacks, 
rivets, burrs, washers and other forms 
of wire products. 


INTERSTATE 
IRON AND STEEL CO. 


GRAND CROSSING 
ILLINOIS 
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CUTTING-OFF TOOL 
No. 527 
List Price each - - - $3.50 


1500 GOOD TOOLS 















SQUEEZE THE HANDLE 


and the tool does the rest 


Just show this handy cutting-off tool to any mechanic and a 
sale is made. It cuts off small rods quicker than any other 
method. Set the gauge in an instant and no other tool can com- 
pare with it in cutting duplicate pieces. Every machine shop can 
use it many times a day. 


If your store is headquarters for all the latest improvements 
you will want a few of these remarkable tools now. 


GOODELL-PRATT COMPANY 


GREENFIELD Loolsmitt MASS., U.S. A. 
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The “Feel” of a Good File 


Did you ever watch a really capable mechanic test a file? He has 


a way of passing a sensitive thumb over its jagged surface. 


Instinc- 


tively, unfailingly, he thereby determines whether it is fit for use. 


This man invariably chooses NICHOLSON FILES. He never buys 


blindly. He can “feel” that a NICHOLSON 
FILE is right. He can “feel” its sharp,keen- 
cutting teeth, arranged in rows of perfect 
uniformity. There is no doubt in his mind. 
He buys NICHOLSON. He makes sure 


of satisfaction. 


; Our catalog and copy of “‘File 
Filosophy” will interest you. 
Write for them today. 
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This Great Plant Is Building for You, Mr. Dealer 


Every man and machine in the COLUMBIAN MILLS is building for you, 
Mr. Dealer. It is our constant purpose to make COLUMBIAN a rope that 
will satisfy your customers. 


Everything possible is done to insure its being of the very best quality. It is 
made of high grade fibre, manufactured with great care, carefully inspected 


and thoroughly tested. As a result COLUMBIAN is a well made rope of 


uniform quality that will measure up to all the requirements of your customers. 


When you stock COLUMBIAN you can rest assured that you can give your 
customers as much rope value for their money as their money can buy. 


Columbian Rope Company 
Auburn, ‘‘ The Cordage City,’’ New York 


BRANCH E §S 


NEW YORK CHICAGO BOSTON 
31-35 Burling Slip 370 River St. 131 Beverly St. 
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Gittles Giant LighTuing GREENRIVER SMART § 


ld" Tap a Die Corporation 
id, Massactwsatts: : 





Put It In 
Your Window 


Here is the new metal colored window and coun- 
ter sign showing the G. T. D. trade mark, designed 
to help dealers tie up to our Saturday Evening Post 
and trade paper advertising, reaching millions of 

qneontem readers. 


I Machine shops, blacksmith shops, garages, repair 
shops and many other users give you a wide range 
of sales possibilities. 








The Mark of Screw Cutting Excellence 


Dealers who are tying up to our advertising are 
making good sales and equally good profits. 

















Send for one or more of these signs. Put them 
on your counter, wall or in your window—any- 
where to catch the mechanic's eye and let him 
know that you sell the best screw cutting tools 
made. 








Have you one of our catalogues of taps dies, screw plates, reamers, 
threading machines, etc.? If not, send for copy now and get familiar 
with the ‘‘complete’’ line of screw cutting tools and reamers. 


Greenfield Tap @ Die Corp. 


Greenfield, Mass. 
Se ne SR Ria meena 
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(he Greater Service 


The unqualified performance of promise is what every 
user of WHITLOCK rope has the right to expect. 


It isin the greater service that WHITLOCK MANILA 
merits especial consideration; the ability to endure—to 
meet unflinchingly demands unforeseen and perhaps 
apart from usual service requirements, dependable 
always from sheer goodness. 


WHITLOCK MANILA Rope is expertly made from 
high grade Manila Hemp exclusively, which means 
Strength, Yardage, and Durability PLUS. 


Jobbers and Dealers unacquainted as yet with Whitlock 


Quality should send for data covering our entire line: 
of Cordage Products. 


Write for printed matter. 


DEPARTMENT C 


WAITLOCK CORDAGE (oO. 


46 South Street, New York 
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How’s Your Stock? 


One of the fundamental prin- 
ciples of sound merchandising is 
—that dealers keep supplied with 
goods that are commonly needed. 

There are many needs that call 
for the use of Poultry Netting. 
These needs are best supplied by 
furnishing Poultry Netting that 
is made right and will meet the 
different requirements demanded. 





Poultry Netting, Excelsior —— 
Brand, Galvanized After BRAND 
Weaving; Western Brand 

Galvanized Before Weaving. 


Poultry Netting answers every 
Excelsior Poultry and Rabbit purpose of a good, reliable netting, 
eee ee sells at a fair and reasonable price, 
is of uniform mesh and guaranteed 

full length to the roll. 

Excelsior Brand Poultry Net- 
ting has also been on the market 
long enough to prove its worth 
through real service. 

How’s your stock? If you are 
short on any sizes get a line to 
your Jobber and let him supply 
you. 

If your Jobber cannot supply 
you—then write to us. 





Wright Wire Company 


Worcester, Mass. 


Branches at Boston, New York. Philadelphia, 
Chicago, San Francisco 
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Wasteful- 


Inaccurate- 
Unnecessary- 


The old way of handling 
oil from a barrel or drum 
is wasteful, inaccurate and 
unnecessary. It involves a 
waste of oil through spill- 
ing and dripping as well as 
a loss of time in setting up 
the barrel and drawing the 
oil. 
The oil drippings spoil your 
floor, injure tires and in- 
crease danger from fire. 


The’ cleanness, quickness, 
economy and ease with 
which you can handle oil 
and other liquids with 

















ROTHWEILER & COMPANY 
Seattle, Washington 


The ROTHWEILER PUMP 


make it a necessity for progressive dealers, garagemen and 
motorists. 
The low price which we are able to charge for it makes it 
possible for you to equip yourself at once with one, or 
as many as you can use. Write today. 
The Rothweiler Pump is equally efficient in a barrel, drum 
or tank. It will fit any sized hole from 1%” to 3%", 
The pump is adjusted to any depth by means of a tapered 
wooden plug, a patented device, split so it is free to move 
on the pipe until forced into the bunghole when it grips 
the pipe firmly, holding the pump rigid. 
The Rothweiler Pump doesn’t get out of order or wear out. 
It is strong, heavy and well finished. 
All parts are interchangeable. 
Both valves are accurately seated and will not leak. 
The Rothweiler Pump works easily and smoothly. It wastes 
no energy. It saves your time. It pumps fully a quart at 
a stroke. 
Two pointed brads at the foot of the suction pipe help hold 
the pump rigid and keep the suction 4%” from the bottom 
of the container. . 
It gets the last drop of the liquid. 
The Rothweiler Pump is equipped with a special non-drip 
spout. When you are through pumping you turn the spout 
up to prevent dripping. 
The plunger rod is provided with a threaded packing nut 
and candle wick packing to prevent leakage past the plunger. 
The Rothweiler Pump is given two coats of heavy black 
paint and thoroughly tested before packing. 

Price, $7.50. 
a pump is packed in an individual box—shipping weight, 
20 Ibs. 
Order yours at once 
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BCLINION 


pene BURNEI 


Cheap 


Fire Insurance 


Why not make a display of 
Clinton Rubbish Burners? 


Every home owner needs 
one, and now is the time 
to push them. Burn 
everything—leaves, waste 
paper, garden refuse, etc. 
Safe in high winds, ab- 
“A solutely impossible for 
B/ the ashes and litter to 
blow around. Elimi- 
nates the fire risk. 
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The 
Up-to-date 


me Oe, ae §=6Y Ou probably sell Clinton 
. ie aa = Wire Cloth, Clinton Pom- 
+e: aa = peiian Bronze Cloth, Clin- 
ton Silver Finish Poultry 
Netting, and other Clinton 
quality products. If not, send 
for Clinton catalog today. 





Perforated Steel Rubbish Burner 


Clinton Wire Cloth Company, Clinton, Mass. 


BOSTON NEW YORK CHICAGO 


First Weavers of Wire by Power in the World 
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ORDER IT—)DF ALER. AGENTS-Now-—ToODAY 


You store proprietors never hired a more earnest salesman, nor one more tickled with 
his job. 

The smiling Kyanize Painter dons his armor this Fall, takes his place at the business 
end of a Kyanize howitzer and from the vantage point of your best show window, backed 
up by a good strong barricade of Kyanize Finishes, proceeds to te!l your townspeople, at 
a time when they are most interested, that Kyanize is necessary for home protection. 
We know this is one of the best business-producing window displays we have ever brought 
out. Order it today (there’s no charge for it to Kyanize dealer-agents)—put it to work 
at once and listen to the jingle of your cash register to the tune of more profits. 


The Housewife’s Friend 


Kyanize Linoleum Finish 


Now’s the time to sell this floor cover- 
ing that makes poor linoleum good and 
good linoleum better. Tell the women of 
your town that they owe it to themselves 
to Kyanize the kitchen, like the rest of the 
house, against the muddy boots and drip- 
ping clothes of winter. 


Order Trial Lot L-12, containing repre- 
sentative assortment of best-selling sizes— 
costs the dealer $12.74 less 2% ten days 


Black Dazzle Sam 
—The Iron Man— 


He’s the right partner for the Linoleum 
lady. They work together in great shape 
in the Fall, so give them both a prominent 
place in your show window. Tell all the 
folks about town what BLACK DAZZLE 
will do for the stovepipes and heaters—all 
iron work, inside or out,—tell them there’s 
no benzine in this iron enamel—that’s a bi 
point. Tell us you want assortment B 
78—a most popular trial lot—$7.82 less 2% 
ten days. 
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Boston Varnish Company: 
EVERETT STATION -BOSTON 
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EALER good-will 
is one of the great- 
est assets the manufac- 
turer may possess. To 
conserve it, he must 
maintain an attitude of 
consistent fairness in all 
dealings— he must be 
loyal, above all, to his 
regular customers. 
The Western Clock Com- 
pany fully appreciates this 


principle as a firmly estab- 
lished law of good business. 


Since the war began we 
have manufactured annually 
a great many more clocks 





Good-Will 


La Salle, II, U.S. A. Western Clock Ca. Makers of Westclox 


Westclox Alarms: Big Ben, Baby Ben, Pocket Ben, America, Bingo and Sleep-Meter 







Destclox Alarm 


than ever before. Yet our 
supply has never fallen so far 
short of adequately meeting 
the demand. 


The only just basis upon 
which to meet such a condi- 
tion is to cope with it just 
as the retail dealer would if 
placed in a similar position 
with Azs customers. 


We must be loyal, first, to our 
regular customers. Their require- _ 
ments must be met in proportion 
to their patronage of previous 
years. Thereafter, we take care 
of additional requirement to the 
best of our ability. 


This, we believe, is the fairest 
avenue to dealer good-will —and a 
policy which the trade will 
appreciate. 
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Armstron 


Circle A Trade Mark ——~< 


For Every Room (4¥@ 


Easily Sold 
a seul Profit 


Profit or loss in any business in the last analysis is a matter 
of careful buying and aggressive selling. Selling broken lines of 
stale goods at cost or less is not good business. Hardware mer- 
chants handle hundreds of items. It requires eternal vigilance to 
keep all of these moving profitably. More and more the success- 
ful hardware dealer is learning to cull out the time-wasters and 
money-losers and to concentrate on the really assured-profit lines, 
such as 


Red. U.S. Pat. OFF 





Armstrong’s Linoleum 





Armstrong’s Linoleum is clean, sound merchandise which re- 
turns a legitimate profit on every sale. Once linoleum is sold it 
stays put. There are no parts to break, no costly repair trips. 
Every piece of linoleum, even to the last remnant, is clean, bright 
and merchantable. It is as staple as shelf hardware. 


Armstrong’s Linoleum is easily sold at a profit because it is 
the natural running mate of the kitchen, bathroom and other 
household necessities the housewife buys in hardware stores. 


The Armstrong selling helps, supplied free to 
any hardware dealer on request, include sales-stimu- 
lating window and inside displays, show cards, 
hangers, pennants, street car cards, etc. 


Ask for full information about these effective 
selling aids. 


Mail the Coupon 


Armstrong Cork Company 


Linoleum Dept Lancaster. Pa. 
George B. Swayne 


LANCASTER 
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Selling Agent Name 
212 Fifth Avenue Heyworth Building Street 
New York Chicago - 
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Linoleum Dept., No. 93 


Please send prices and samples of Armstrong's 
Linoleum; also complete information about the free 
window displays, lantern slides, newspaper cuts, etc. 
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Wickwire assim Cortland 
Brothers Regemars New York 


Inc. 


There's more than one reason for the popularity and selling strength of Wickwire product, but all 
of them can be traced back to the idea of giving the best value and highest quality possible. 

We mine our own ores, operate our own blast furnaces, open hearth mills, rod and wire mills, etc. 
In short, we control every step in the manufacture, and therefore can regulate the quality from the 
beginning to the end. Nothing but the best is allowed to pass. Ask your jobber for prices. 
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Get ready for your Fall paint busi- 
ness. Lay your plans now for a 
real successful season. Tie up 
with our big, new advertising cam- 


paign. 


&CO 
TOWN INN 


will make history this year. In the 
past it has always been a ready 
seller. It has built up a nation- 
wide reputation on the firm foun- 
dation of Quality. 


Here are some specimens of The Advertising will Start Now! 
our Farm Paper Advertising : 
and increased sales are bound to 
result. Be one of the live dealers 
to cash in on this campaign. Write 
today for full information and our 
attractive agency proposition. 


HARRISONS, Inc. 


PHILADELPHIA, PENNA, 
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No. 5 Adjustable 


The Fall Roller Skate Season is here. We 
anticipate at least a normal business on roller 
skates, especially the regular ball bearing 
models 4, 5 and 6. 


SELF-CONTAINED 


BALL BEARING ROLLER SKATES 


After many months of experimenting we have perfected a self-con- 
tained ball bearing roll which we believe serviceable, the construction 
being such as to overcome certain objectionable features found in 
other rolls of this style. Several thousand pairs of skates have been 
equipped with these rolls and severely tested. The results have been 
highly gratifying and we are now pleased to offer our numbers, 4, 5 
and 6 with self-contained rolls. Considering manufacturing conditions 
the prices are extremely low. 


This proposition is worth your prompt and careful attention and if 
you have not already received quotation we suggest that you write 
us at once for prices. 


UNION HARDWARE COMPANY 
TORRINGTON, CONN. New York Office, 99 Chamber St. 
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Delivery 


We can make prompt shipment 
on practically any goods shown in 
our catalog. 

With conditions as unstable as 
they are at present we believe that 
this ability to deliver the goods will 
be appreciated by dealers. 

We have insured a steady supply 
of the wire used in our products by 
ordering far in advance. 

Parker Service on wire goods 
means quality, delivery and satis- 
faction to both dealer’and cus- 
tomer. 

Send for complete catalog and 
see the many staple and special 
wire goods we make. ; 


Parker Wire Goods Co. 


Worcester Mass. 
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Myers Products have stood the test of competition for 
nearly fifty years. The name “Myers” is a mark of 
quality recognized by the dealer to stand for satisfactory 
products, and by the consumer for satisfactory service. 

When you “Take Off Your Hat To The Myers” you do 
so to fifty years of progressive manufacturing experience 
gained in a modern factory which turns out more than 
two finished Pumps per minute of each working hour 
—and as many Haying Tools and Door Hangers—all 
Myers quality. 

35,000 Myers Dealers are making money on MYERS 
PUMPS for Every Purpose, MYERS HAY UNLOADING 
TOOLS and MYERS DOOR HANGERS. Are you one of 
them? If not, send for catalog, prices and full infor- 


mation. 


PUM DS FOR EVERY 
[HAY TOOLS & DOOR HANGERS | 


























F.E.MYERS & BRO. 


asi AND, | OHIC. 
MILWAUKEE, CEDAR CEDAR RAPIDS, ST.LOUIS, HARRISSURG RG, ALBANY. 
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Merchants—put your store on a 
profitable war footing 


Install our labor-saving devices without delay. 
They will help you to meet war-time conditions. 





















They will enable you to give quick They will protect new clerks from 
service with newclerks hired toreplace temptation and helpthem tostartright. 


those gone to the front. They will save work by cutting out 


ice Gl talk you wahout delay allbookkeeping ofcustomers’ accounts. 









whether your new clerks are {good See our up-to-date electric National 
clerks Cash 7 and the new N,C.R. | 
Credit Fi a 
They will help your new clerks to They will stop your losses and in- 
do their work quickly, accurately, and crease your profits—make you more 
well. money. 










Install this complete system at once and seiile for 
it in small monthly payments out of what it saves 










THE NATIONAL CASH REGISTER COMPANY, DAYTON, OHIG 





Dept.141, National Cash Register Company, Dayton, Ohio 


? ¥ Please send me full particulars of your latest model ; 
cash register and the new N. C. R. credit file. ; 
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NO MORE RUST! 


Since the Parker- Procele of Rust-Proofing has been brought within 
the reach of hardware manufacturers, three mighty waves of gigantic 
merchandising significance have swept the country: 
1st: Consumers are demanding rust-proof protection in 
the hardware they buy; 
2nd: Jobbers and dealers are heeding this demand, and 
are specifying “Parker Rust-Proof” in buying from 
the manufacturer; 
3rd: Hardware manufacturers “see the light” and are 
adopting the Parker-Process as the ultimate selling 
help in overcoming competition. 


Regardless of the shape, size or quantity of the iron or steel products 
you manufacture, you will vastly increase their market value and popu- 
larity by having them rust-proofed in one of the Parker laboratories. 
Or a private rust- proofing plant will be licensed and installed in 
your own factory if you so desire. 

Write 





for estimates to-day! 








= PARIER RUST. PROOF COMPANY~ 


ie 


OF AMERICA 
MICH. 





1917 
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A Superior, Guaranteed Trouble-Proof Adjustable 
Door Hanger for Barns, Garages, Factories, 
Warehouses, etc. 


The “McKinney-Pittsburgh’’ is perhaps the only Door or Gate Hanger on the market 
which is absolutely trouble-proof. It runs on smooth, easy-running, roller-bearing wheels in 
a double-grooved, weatherproof track, covered on top, sides and ends. Snow, ice and rain 
cannot reach the track or rollers. Birds cannot stop it with their nests. 


The ‘‘McKinney-Pittsburgh’’ Door Hanger has another distinct advantage over all 
others. It has two adjustments which keep the door running smoothly always. There is a 
vertical adjustment which compensates for any “give’’ and prevents bottom of door from 
catching on floor, and a lateral adjustment by which you can increase or decrease space 
between door and wall—no rubbing. ’ 


It can’t jump the track—no possible way for it to get off. 


It is substantially made of heavy, durable tested iron and steel, heavily galvanized. 
Sold under binding guarantee. 


Big National Advertising Campaign 
and Dealer Service 


A national advertising campaign is just being launched, and strong copy is now running 
in national publications. 


This will be supplemented by a direct campaign of booklets and folders and sales let- 
ters. Dealers will be furnished electrotyped advertisements for local newspapers, bookle 
and original attractive window displays and counter cards. Direct inquiries will be referred 
back to local dealers. 


Link your efforts with the biggest-selling Door Hanger. Bigger profits will result. 


Write for Dealer's Booklet and our special proposition. 


McKinney Mfg. Co. Pittsburgh, Pa. 
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ETAILS complete with eight-foot 

cord; push button socket; Benjamin 
plug; finished in brush brass $3.50; nickel 
$3.75; or bronze $4.00. 


SHADE MOVAB E, 
REFLECTS LIGHT 
ANY ANGLE. 


Wallace 


ADJ ited ‘Lec } Np 


FOR ADJUSTING 
POSITION OF 
LAMP. 


FOLDED WHEN, 
NOT IN USE 
FOR TRAVELLING: 





SPRING CONCEALED IN BASE WILL FASTEN. 
TO BACK OF CHAIR OR BED. 


The Only Man Who Won’t Want to 
Buy a WALLACE Adjustable LAMP 


is the man who is stone blind. Because he is the only man who doesn’t care 
how strong any light is. 

Everybody else who uses electric light at all is quickly attracted to this 
mighty useful article. A lamp that enhances the value of light, by concen- 
trating it exactly where light is wanted—does not scatter it throughout the room. 


Show it in your store. Show it to housewives—office executives—travelers— 
theatrical people—it is quickly salable to them all. 


And what concerns you most of all is that its sale is mighty profitable. 


A. C. PENN, Incorporated New York City 
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AMERICAN BRAND 


QUALITY—SERVICE 


SCREEN WIRE CLOTH 


The POPULARITY of GALVANOID continues 


to grow. It has “made good” with the trade because 
it is quality goods, and looks it. 

















let your customers examine 
the cloth in the roll. Empha- 
size the attractive qualities of 
GALVANOID, as well as its 
lasting ones, and your sales will 
increase. 








If your jobber doesn’t handle 
GALVANOID, advise us and 


we will see that you are supplied. 


Firm—Durable—Attractive 
































Multiple-Electro-Zinced After Weaving 


WE ALSO MANUFACTURE: 


PAINTED—GALVANIZED—GALVANOID ENAMELED 
COPPER—AMERICAN BRONZE-—-SPECIALS 





Send for Catalogue, Sample Booklet, and Galvanoid Folder. 


American Wire Fabrics Company 
" Pacterton== 
Mount Wolf, Pa. 


Clinton, Ia. Niles, Mich. 
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THE-DRIVE- OF-THE- 





eIG TCY EIGHF 


The most successful drive ever undertaken in the toy field. It means bigger 
business for everybody all along the line. Remember the slogan of this 
Gilbert Toy Eight Drive—“Big Profits, Rapid Turnovers, Liberal Service, 
Immense Advertising.” Join the procession and be at the finish next Christ- 
mas for the prize-winning stakes. 


GILBERT 
PARCEL POST TOYS 


Retail 50c Each 


(CANADA, 75c) 


This newest line of Gilbert Toys represents a distinctly new 
thought in the present rapid development of American-made 
toys. They are true to their name—Parcel Post Toys—each 
one packed in a strongly made cylinder carton, labelled with 
space for address all ready for mailing. 


The popular price of 50c (Canada 75c) puts them within the 
reach of every toy purchaser. With an all-year selling season, 
they cover a remarkably wide:field, appealing to children of all 
types and ages from the smallest child who plays with Kiddi- 
kins, to the older, more serious type of child interested in elec- 
tricity. 


Parcel Post 
Toys: 


Erector | 
Brik-tor 
Puzzles 
Electrical Sets 
Magic 
Kiddikins 
Handy for the dealer—attrac- 
tive and inviting for the buyer 
interesting and amusing and 
instructive for the child—an 
excellent combination for the 


toy dealer. Write today for 
complete information and 








prices. 
Complete catalogue of Gilbert Toys is Che -6- bd rr ta. 
just off the press. Have yoy received ] 2 
your copy? If not, write us today. 
431 BLATCHLEY AVENUE A 


NEW HAVEN, CONN., U.S.A. TOvS 


CANADIAN REPRESENTATIVES: MENZIES & CO., LIMITED, TORONTO, ONT. 
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A simple but effective 
water-system that will 
furnish an abundance 
of water for house, barn 
and lawn, and for irri- 
gation. Easy to install 
and operate. 


This system makes pos- 
sible city conveniences 
in the country home; 
affords plenty of water 





for stock, and protects 
farm buildings in case 
ef fire. 
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Ready for the Farm Engine! 


Your Farmer Friends Will Be Interested in These Pumps 
Operated by Hand, Windmill or Engine. 


A great many farmers are still using hand pumps, although they have 

gasoline engines. The scarcity of farm labor, however, is causing farm- 

ers everywhere to make their gasoline engines do 
work formerly done by hand. Such farmers are 

mighty good prospects for the line of pumps shown 
here, anyone of which can be hooked up” toa 
asoline engine by using our Figure 1560 Jack 

F nascma in center). 

The installation cost is trifling and will soon be repaid in 
time and labor saved. Let your farmer friends realize this 
and sales wiil surely follow. We are helping you with 
national advertising which reaches over 4,C00,000 farm- 

ers — many, no doubt, in your territory. 


OULD 
FOR EVERY SERVICE 


are positively guaranteed to perform satisfactorily 
the work for which recommended. Backed by 63 
years’ pump-making experience. Our Service 
Department shows every Goulds user how to 
get the best results. 


The farmer now has plenty of ready cash to 
buy equipment, and such a profitable in- 
vestment as an adequate water supply 

will interest him when he is speeding 
up production, 
Our book, “Pumps for Every Service,” 
will give you many sales-making sug- 


gestions. And, our dealer agreement 
will please you. Send for both today. 


THE GOULDS MANUFACTURING CO. . 
Main Office and Works: Seneca Falls, N.Y. 
Branch Offices: District Offices: 
Philadelphia Boston New York Pate Adu 


hicago n 




















Fig. 1560 
Goulds Pump Jack 
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GreatGuns! 
What a Mess 


Just what every car owner is trying to get away from. 
Just as sure as he needs an oil can for his oil he must 
have a grease gun for his grease. 











Here they are. 


The Rose 
Grease Guns 


Rose Shop Gun 24% x 1%, List $3.50 each 
Rose Auto Gun 12% x 1%, List $1.80 each 


ROSE GREASE GUNS ARE THE BEST GREASE GUNS 

Because—they are Self-Loading, Clean, Quick and Service- 
able. Made from heavy steel, are indestructable and fill by 
suction like a syringe. 

FOR SALE BY MOST JOBBERS 

If your jobber don’t handle them send us his name and we 
will send you samples of the Rose Grease Guns post paid at 
the regular dealers’ prices. 


J. H. Haney & Co., Hastings, Neb. 


MANUFACTURERS 
ROSE PUMPS GREASE GUNS AND FAN BELTS 





The Old Dirty Way 
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STEEL PRODU 


Have not yet been 
Surpassed in their Uni- 


formly Good Qualities S 


INLAND STEEL COMPANY 
First National Bank Building, Chicago 


Works: Indiana Harbor, Ind., and Chicago Heights, Ill. 
Branch Offices: ST. LOUIS, ST. PAUL, MILWAUKEE, DENVER, DALLAS 
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AMERICAN 
ScREW 
CompPaNy 








WOOD SCREWS 
MACHINE SCREWS 
TIRE BOLTS 
STOVE BOLTS 


PROVIDENCE, RHODE ISLAND | 


WESTERN DEPOT: 
69 East Lake Street, Chicago, Illinois 








Cobbler Sets, Lasts and Stands, Corn Shellers, 
Riveting Machines and Heel Plates 


LASTS AND STANDS 








COBBLER SETS Mr. Jobber, it will be to your interest to get in touch 
with us before placing your next order for any of the 
above goods. We show here some of our well-known 
products. ’ 


HEEL PLATES 


ae 
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Guameateee 





ECONOMICAL 


CORN SHELLERS 
, RIVETING MACHINES 


At your request we will 
mail our latest Catalog 
No. 15 and Price List. 





CLINCHER 





EVER-READY 


STAR HEEL PLATE CO. 


LOUIS SACKS, Prop. 
Hamburg Place, near Ave. L NEWARK, N. J., U. S.A. 
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‘Si, * be 
STEEL CEILINGS 


Perfect in Quality, Design and Workmanship 


For All Classes of Buildings 


Whatever your requirements are, our large and com- 
plete line is sure to contain the very design your 
customer wants. Catalog on request. 


Die Cut Nail Holes and Repressed Beads 


Dusen tn, 08 ne 
New, Beautiful, Exclusive Designs GLEAN CUT NAIL HOLES SAVE MECHANIC'S FINGERS 


Illustrating one of the several new 
designs. We have the largest and 











Easy and quick erecting, at less cost and with more 


ead cniaiies themins. satisfaction. All plates in perfect alignment. 
MILWAUKEE CORRUGATING CO. 
Branch at Kansas City, Mo. Milwaukee, Wis. 




















WARE THAT WEARS 





































CORCO 


NESTABLE 
GARBAGE 
CANS 


Light, though strong 
enough to put up 
with unusual abuse, 
these cans are just 
the sort of kitchen 











CORCO 


NESTABLE 
GARBAGE 
CANS 


Are made in four 
sizes, each slightly 
over 4, 6, 8 and 10 
gallons. Both cans and 
deep covers nest per- 
























bhi Dien Detain Whitaker-Glessner Company fectly for shipping and 
Friends NTS. “AVeTaBe =~ WHEELING CORRUGATING DEPT. displaying in small. 
House-Wife is look- Wheeling, W. Va. space. Look for the 


i Branch Offices and Stores 
ing for. New York St.Louis Philadelphia Kansas City © CORCO Label. 


3, \ Chicago Richmond Chattanooga 
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Lovell 
Built to Sell Easily and to Stay Sold 


Successful business on any products depends on three require- 
ments: enough talking points to permit easy selling; real quality 
to insure satisfaction to every customer and enough profit to 
make selling worth while. 

Here’s what Anchor Brand Wringers offer you: 

1.—A complete line of over 1,000 styles and sizes to permit the 
proper selection for every possible requirement; made with rolls that 
stand hard use and even abuse because they are built up for per- 
manence; Ball Bearings constructed to prevent water harming them 
and metal parts galvanized te peeves corrosion. 

2.—Everything that makes for eo is built into these wringers 
so that every sale means a satisfied customer. 

3.—There is a good margin of profit in Anchor Brand Wringers and 
the dealer who sells them will find it pays well, 

Write for coumeiete catalog handsomely illustrated in colors. Your 
jobber can furnish you with complete stock. 


LOVELL MFG. COMPANY, Erie, Pa. 
































Discriminating Housewives Demand the BEST 


‘““Voss’’ Washers enable housewives to do the washing in one- 
half the usual time without taxing their strength and energy. 


Sitti 





Just look at the above 
picture and count the tual 
number of exclusive VOSS features they are pointing out to 


you. 
Write today for Catalog No. 8, illustrating the Voss Line of 
Hand, Power and Electric Washers. 


VOSS BROS. MFG. CO. Davenport, Iowa 
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AMERICAN 
PORTABLE LAMPS 


are handled by dealers who appreciate the value 
of a satisfied customer. They have always been 
—and are to-day—the quality standard by which 
gasoline gas portables are judged and a compari- 
son of the material and workmanship in Amer- 
ican portables with that used in similar lamps will 
make the reason plain. 































They are made in a variety of designs at various 
prices, with or without match lighting generator. 
All are equipped with the American Automatic 
Cleaner. 











Send for our new complete catalog and price list. 
A postal will do. 


American Gas Machine Co. 
695 Clark Street Albert Lea, Minn. 



































GET OUR 240 PAGE CATALOG OF 


BATH ROOM FIXTURES 


OUR LINE includes every known fixture for furnishing the bath room 
—the largest line made by any one manufacturer. 


WE USE only the best quality of ma- 
terial. Every article is made of brass 
and is highly polished before being 
nickel plated. 


WE SELL to dealers only. From the 
large variety in our line, every dealer’s 
want can be satisfied, and from our large 
stock carried at all times, prompt ship- 
ments are assured. 


OUR PRICES are moderate, making the 
line a popular seller to the consumer and 
attractive to dealers. 






















































Ask for Catalog F 


AMERICAN RING CO. 


Established 1810 Incorporated 1852 
Waterbury, Conn. 


Sales Offices: 

2 Hudson St., New York 170 Summer St., Bostos 
116 New Montgomery St., San Francisco 

1611 Heyworth Bidg., Chicago 
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The Housewife and the Farmer Need These 
“Enterprise” Specialties 


Women, on the advice of their friends, and as a 
result of the advertising being carried in represen- 
tative women’s magazines, are asking for and 
insisting upon “Enterprise” 
products. 


“ENTERPRISE” 
Meat-and-Food Chopper 


The chopper with the steel knife and perforated blade, 
that cuts the meat into uniform, juicy particles without 
squeezing it dry. The one that enables the women to 
utilize cheap cuts of meat and left-overs; making them 
into croquettes, meat balls, hamburg steak, etc. The 
kitchen chopper that helps them bring down “the high 
cost of eating.” 


The “ENTERPRISE” 
Sausage Stuffer and Lard Press 


in conjunction with the Meat Chopper, is wanted by 
the farmer who makes his own sausage and lard. 
The iron cylinder is bored true so that the plate cannot jam. Instantly con- 
verted into lard press. Made in nine sizes and styles, 2 to 8 quarts, japanned 
or tinned. Retail price, four qt. size, japanned $10.00, tinned $12.50. 


The Enterprise Mfg. Co. of Pa., Phila., U. S.A. 



























Made in two sizes. 
No. 5—Family sise. 
Retails for $2.50 
No. 10 — 
Family size. re 
tails for $4.25 
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The Gate That Makes the { SOMETHING NEW IN A 
Barrel Pilfer-Proof POST-HOLE AUGER 


HERE is a big sale in your territ f 
gi the = cae BORES 3 


DIFFERENT 









BLADES 
RIVETED 

















SIZED HOLES SOLID- 
BY ADJUST- CANT 
ING THIS WORK 
ARCH LOOSE 
‘*Lock Fast’”’ | 
Barrel and Tank Gate HIGH GRADE 
It absolutely protects oil, molasses, gasoline CRUCIBLE 
and other barrels and tanks from leakage and STEEL 
pilfering. The person who holds the key is FORGED 
the only person who can draw out the con- TO SHARP 
tents of a container. CUTTING BLADES 
The profit on each sale is exceedingly liberal. EDGE LOCKED 





Durable. Pays for itself in a short time. TOGETHER 





Three styles— WITH 
“A,” wood thread with tapered shank. IMPROVED 
“B,” inside pipe thread. aa 


“E,” iron pipe thread with straight shanks. 


COSTS NO MORE THAN ORDINARY 
GATES. 


Write for profit particulars and list price. 


E. C. STEARNS & CO.., 134 Oneida St., Syracuse, N. Y. 











The Hall “3in1” Adjustable Post-Hole Auger 


A real innovation—bores three different size holes—line 
holes and corner holes—takes but a few seconds to make 
the adjustment. 

Note the sturdy construction—it’s mechanically perfect— 
correctly balanced. Bites into the earth with the first turn. 
Every movement gets action. 

Here’s a big seller—the biggest value ever put into a 
post-hole auger — made in three sizes. Liberal trade dis- 
count. Write for factory prices. 

















q Hall Manufacturing Company, Monticello, lowa é 
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BARNEY & BERRY, Inc., 193 Broad Street Springfield, Mass. 
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There’s The Test 


O N the ice is where the real test of men and skates comes—and because they 
must put all their attention on the game, forgetting their skates, hockey 
layers universally prefer B & B skates. They have proved them dependable. 
ten, as a dealer, will find them winners in your game also. 


Me 


“BRIGHTEST LIGHT 
LONGEST LIFE”’ 








TS 


Include Novo Flashlights 


and Novo Batteries 


in your list for the coming season’s merchandise 


REASONS: 


Their high quality means Satisfied Customers. 
Our Iron-Clad Guarantee relieves you of responsi- 
bility. 
Our Liberal Selling Plan means Extra Profits for 
You. 
Write for Catalogues. 
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Stanley Adjustable Try and Mitre Square No. 21 


One of the handiest tools in a Carpenter's Kit. Especially useful for 
doing short work about windows, doors, etc., or in putting on butts or locks. 


The Blade is adjustable, and as it can be reversed, provides any size of 
try or mitre square within the capacity of the tool. In reversing, it is not 
necessary to remove the blade from the handle, consequently the tool is 
always assembled and ready for use. 

The locking device is such as to insure the blade being firmly and accurately secured 


at any point desired. The edges of the Blade are machined, graduated in 8ths, | 6ths and 
32nds of inches, and the tool is square inside and out. 


It is also an excellent depth and marking gauge. 
Both Handle and Blade are nickel plated. Made in three sizes—6—9—12-inch 


blades. 


The low cost of these Squares will surprise you and prove very attractive to your 
customers. 


STANLEY Rute & Lever Co. 
New Britain, Conn. U.S.A. 







































In the Long Run a 
Bishops Greyhound 


Picture a greyhound with wings—the long, graceful, 
certain stroke of the dog’s limbs that carries him tire- 
lessly on and on; a balance, a poise that insures the 
evenness of his stride; a fineness of bone and of build 
that carry him forward and forward 


Wipe out the picture of the flying dog and substitute 
one of a saw that fits the same description 


It is a Bishop’s “Greyhound” Saw 





Geo. H. Bishop & Company 


Lawrenceburg indiana, U. S. A. 
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Place this cabinet with its array of 
Forstner Auger Bits where your carpen- 
ter and woodworking customers can see 
it, then sit back, or rather, stand alive 
and watch them stop and bite. 

Forstner Bits bore their way through 
hard, knotty, cross-grained wood, leaving 
a smooth hole and polished surface. They 
are the only bits not dependent on a 
center level to guide them. They cut 
from the outer rim, the entire surface is 
at work all the time; no jagged ends. 
You can use them as gouges or chisels; 
you can do scalloping, fancy scroll twist 
columns, newels, rib- 
bon moulding, etc. 

Let us send you de- 





tails on this free display 
cabinet. 


The Progressive Manufacturing Co. 


Torrington, Conn., U.S. A. 


MVVUANNHVUINAAULHUL SANTA AVN UAHA A dHE LA 


MUSA WSL TLALIT LAU 

















The Trade 


is made up of a lot of hard- 
ware dealers — including 
yourself. It is our ambition 
to see the individual stores 


in each town succeed—to in- 





crease in size and influence 
so that hardware stores may 
be universally accepted as 


Hardware Age 


; 


the livest, most important 


stores in each community. 


ta 


We describe every impor- 
nt success in men or meth- 


ods that comes to our notice, 


but we want more. 


What have you to suggest? 





239 West 39th St., New York City 
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Broadness 
of 
Vision 


The days of sitting in the 
office continually and simply 
relying upon one’s self for 
merchandising ideas has 
gone—gone forever. 


The successful merchant is 
the man who keeps his 
fingers on the pulse of the 
merchandising world. 


In all quarters of the world 
merchants are doing this 
through the medium of the 
HARDWARE AGE. Its 
pages are constantly present- 
ing the news of what other 
men are doing, and suggest- 
ing live ideas for improve- 
ment. 


Acquire broadness of vision. 
Adopt the policy of studying 
the HARDWARE AGE and 
encourage your workers to 
do likewise. You'll find a 
big jump in the efficiency of 
your organization. 














Always Moves 


There’s a big worth-while 
market for dull drying var- 
nish, because mission finish 
on woodwork and furniture 


is exceedingly popular in 
both new and_  *refinished 
homes. 


For this trade you'll find 
that 





E lat-Finis 


always moves because it 
meets every possible need; 
once used, the customer con- 
tinues to call for it. 


Hilo satisfies the Painter 
because of its economical 
spreading and easy working; 
it satisfies the Householder 
because of its velvet-toned 
finish and its easy-to-clean 
quality—water does not 
affect it. 


Won't you try out a sample 
of this different Flat Finish 
at our expense? 


Moller & Schumann Co. 


53 Years Making Hilo Varnishes, 
Japans, Ename 


Brooklyn, N. Y. 


Chicago San Francisco 
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Triangle 
Trademarked Tools 


cars, tractors, motorcycles, 

motorboats, bicycles, gas 
engines, for household use, in 
fact wherever tools are required, 
triangle trademarked tools are 
universally used. 


O N automobiles, commercial 


Take a pair of triangled trade- 
marked Model CC pliers. The 
cutting jaws of these pliers 
really cut and continue to cut 
after long years of service. This 
is due to the quality of steel in 
them and the way in which the 
steel is dropforged and treated. 


Or take the “Model G” Auto- 
mobile wrench—sizes from 6 to 
18”. The jaws of this wrench 
are unusually thin and conveni- 
ent for use in narrow spaces, 
although they are tougher and 
more powerful than jaws 
double their thickness. This is 
because they are dropforged ac- 
cording to the special Billings 
& Spencer process. 


These important features—ex- 
cellence of finish, refinement of 
detail and thoroughness of 
workmanship—make for utility 
and efficiency and distinguish all 
triangle trademarked tools. 


What manufacturers of auto- 
mobiles think of them is shown 
by the fact that they are found 
in the tool equipment of the fol- 
lowing cars: Pierce Arrow, 
Packard, Locomobile, Mercer, 
White, Winton, Cadillac, Frank- 
lin and many more, 


By WeTTATION 


memeoen OF They can be pur- 
we chased from the 
hardware, machin- 
ery and motor-ac- 
cessory stores ev- 
erywhere and are 
unconditionally 
guaranteed. 


y/ HE BILLINGS A 
& SPENCE, , 
HARTFORDCONN OSA 
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It Keeps Cool 


In any situation, under any circum- 
stances, in the hottest weather and in 
the presence of the most elaborate 
electrical equipment you can rely 
upon the record of the 


<prev Brown SreEpoMETER 


Its centrifugal principle makes it 
immune to all extraneous influences. 
This quality alone should be sufficient 
to place the Corbin-Brown on your 
dash-board, but there are others— 


A strong, simple mechanism, a 
shock-absorbing, flexible shafting, a 
steady hand and a handsome readable 


dial. 


Then there is the Corbin-Brown 
Maximum Speed Hand Attachment 
which precludes the necessity of keep- 
ing your eyes on the speedometer dur- 
ing fast driving. This hand registers 
the highest speed and remains at that 
point until reset at zero by the driver. 


Extra cost for equipping this device, $2.50 
At the nearest garage. 
Write for Catalog. 


The Corbin Screw Corporation 


THE AMERICAN HARDWARE CORPORATION, Successor 
NEW BRITAIN, CONN. 
BRANCHES: New York Chicago Philadelphia 
Makers of Corbin Duplex Coaster Brakes for Bicycles 


























September 13, 1917 



























One Piece 


After Another 


“Real Solid’’ Aluminum Ware has a 
certain fascination about it that makes 
customers and holds them. 

A woman buys one piece—tries it— 
likes it so well she buys more—keeps add- 
ing one piece after another until she has a 
complete outfit. You profit. 


Here’s where it pays to sell and push 





“Real Solid” 


Aluminum Ware 


Unlike colored enameled ware, “Real 
Solid” is always the same pure, bright, 
beautiful aluminum—99 % pure. 


With this durable ware there's no 
matching of colors, no losing trade be- 
cause you haven't got this shade or that. 


This is a strong point—don’t forget it. 
Sell the ware that has real merit built 
right into it. 


Have you our Catalogue? If not we'll 
gladly mail one. 


The Buckeye Aluminum Co. 


Wooster, O. 
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WAYNE JUNCTION 





Know All Dealers 
By These Presents 


That the people who have used ANKYRA 
ANKOR BOLTS find that the claims made 
for them by their makers are true, just and not 
exaggerated, to wit: 


ANKYRAS hold in any wall, whether hollow 
tile, lath and plaster, metal lath, metal or solid 
masonry. 

Fixtures fastened with ANKYRAS never 
come loose as they do when fastened by screws 
in lead slugs or wooden plugs in the wall. 
Yet the fixtures may be removed and replaced 


as often as desired without affecting the hold 
of the ANKYRAS. 


The wood screws used with ANKYRAS may 
be selected to match the rest of the hardware. 


Full information about ANKYRA ANKOR 
BOLTS, dealer helps, liberal discounts, etc., is 
sent on request and without obligation to the 
dealer. 


WHEREFORE, I have hereunto subscribed 
my hand and seal immediately to secure this 
information, 


ANKYRA MANUFACTURING CO. 


150 Berkley Street 












PHILADELPHIA 
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The Calipers 
You Sell 


The Starrett Calipers you sell are more than ‘‘—just 
calipers."’ They have many valuable talking points. 





Machinists and toolmakers buy them because they are 
stiff and enduring, the tempered and hardened contacts 
are reliable and the joints are of even tension and adjust- 
able to personal tastes. These little things count when 
calipering many pieces to a size or in transferring meas- 
urements from a scale or micrometer. 


Starrett Calipers 


are aiso chosen because of the sensitive adjust- 
ment on the firm joint calipers and the spring 
nut on the Fay, toolmaker’s and other spring 
calipers and dividers. These advantages speed 
up work and make accuracy certain. 


Our Catalog describes the complete line from the 2% 
inch Yankee to the 24 inch Lock Joint Transfer Caliper. 
In addition it describes the 2,100 styles and sizes of 
micrometer calipers, vernier height gages, vernier caliper 


squares, rules, tapes, combination sets, and other tools. 
The L. S. Starrett Company ; Ae 
THE WORLD’S GREATEST TOOLMAKERS Pz Fy 
oe 


Ask for catalog No. 21A. 


ATHOL, MASS. 42-732 tg’. 


Th 
NEW YORK LONDON CHICAGO 9 a . 
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Note Absence of Structural 
Iron Work 


Structural iron work is all right in its place, but its place is not on the 
outside of modern garages. 

That's why we constructed our New National Garage Door Sets so that 
they would swing doors from the inside. The cut at the top tells this part of 
the story. It also illustrates how the one door opens without disturbing the 
other doors. 

Perhaps you think hanging garage doors on the inside takes up room in 
the garage. The cut at the bottom will dispel any doubt. See how snugly 
the doors hug the inside walls when open—no interference with space in the 
garage. 

All who have tried these new sets say they are “the easiest working, 
ens and swinging combination door sets’ they ever saw. They are selling 
rapidly. 

Let us supply you direct. Ask for Folder and Prices on Set No. 805 
and Set No. 806. The low price will surprise you. 


‘National Mfg. Co., sterling, Mlinois 
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Safety First 


Why the Retail Hardware Dealer Should Base His Selling 
Prices on the Current Market—Tables Showing 


the Tremendous Advance of Staple 
Articles Since 1914 


Harry B. MAcrak — 
Chicago Manager, Reading Hardware Company 


Y hat is off to the man who originated the 

slogan “Safety First.” It may be only a dif- 

ferent version of “A Stitch in Time Saves 
Nine,” but it is couched in the language of forceful 
America, and it carries the punch that achieves re- 
sults. It seems to me that those two words should 
adorn the pages of every notice stating an advance 
in market prices. We need to be continually re- 
minded of future dangers and their remedy. 

Fear is certainly a queer proposition. There are 
men who stand in mortal fear of some wisp of a 
woman, yet those same men spend their working 
hours herding wild lions within the confines of a 
steel cage. Their only armament consists of a rid- 
ing whip and a revolver loaded with blank car- 
tridges, yet in that cage they show not the slightest 
evidence of fear. There are also retail hardware 
men who would not hesitate to tackle a burglar or 
a gunman on sight, but who shiver with fear at 
the mere thought of boosting a retail price. The 
customer seems to have them hypnotized. They 
start to the store in the morning with a firm de- 
termination to follow the upward trend of the mar- 
ket, but the first customer brings on an attack of 
cold feet, the only cure for which seems to be an 
application of the old price. 


The Manufacturer Does Not Fear His Customers, Why 
Should You Fear Yours? 


The manufacturer does not allow fear or senti- 
ment to interfere with good business judgment. 
Whenever the cost of manufacture justifies a higher 
price, Bingo!—the new price is in effect. He knows 
that he must get more money for his product or 
fail to derive a profit, and he shows his good judg- 
ment by sticking to the legitimate profit. Then 
there is your biggest customer—the farmer. Does 
he ever apologize to you for the high prices of but- 
ter or eggs? Does he stammer when he advises you 
that the price of wheat or corn has gone up? Does 
he ever get cold feet and give you the old price? 
Not on your life. He grabs every advance, and 
meets your protest with a smile of absolute satis- 
faction. His ability to follow the rising market 
has made the American farmer a real factor in 
business to-day. He knows that the prices of hard- 
ware items have advanced, just as well as you do, 
but naturally if he can get his goods below the mar- 
ket price he is going to do it. He will have more 
respect for you if you ask the legitimate price than 
if you stick to the price of the past. 


The Importance of the Price Problem 


The stage fright that assails so many retail deal- 
ers, and steers them out of good business channels, 
is hardly a matter for jest. The merchant of to- 
day is face to face with many problems that are 
both new and difficult, and the most important of 
these is one of price. It is doubtless true that there 


are many retailers in the country to-day who are 
bravely meeting conditions as they arise, and who 
have the nerve to mark their stocks in such a way 
as to assure a reasonable profit over the current 
market, but a careful study of the situation as a 
whole leads to the belief that such dealers are in 
the minority. There are others also, who are not 
lacking in courage, but who from press of work, or 
from carelessness are failing to take a legitimate 
advantage of rising prices. 

Since the outbreak of the European war there 
has been a constant and steady upward tendency in 
the prices of hardware items, and since the first of 
the current year the market has been particularly 
active. One advance has followed another until the 
dealer keeping pace with the market has been forced 
to stay continually on the job. Water will seek its 
level, and the same thing is true with regard to 
price. Investigation over long periods shows that 
whenever unusual* conditions have caused price 
fluctuations, the removal of those conditions causes 
prices to return to a plane regulated by normal sup- 
ply and demand. The unusual condition exists to- 
day. The present prices on hardware items are 
strictly war-time prices. When the war is over the 
unusual condition will gradually disappear, and it is 
only natural to presume that prices will seek a lower 
level. It is hardly expected that the reverse move- 
ment will be an abrupt one, or that values are to 
take any sudden “slump,” but undoubtedly the re- 
turn of normal conditions will eventually bring 
about normal prices, which will be lower than those 
which now prevail. When that time comes, the 
hardware dealer who has consistently based his sell- 
ing prices on the market will feel the effects of the 
decline very little. That, however, can hardly be 
said of the dealer who has persisted in selling goods 
below what the market justifies. Such a dealer has 
no reserve fund, gained from adding legitimate 
market advances to his selling prices, and will be 
forced to stand the decline as a personal loss. 


Facts and Figures 


The following incident will furnish the average 
hardware dealer with much food for thought. A 
short time ago a hardware merchant located within 
a hundred miles of Chicago came to that city to 
purchase a heavy bill of hardware. He visited the 
jobbers and manufacturers, and obtained quotations 
on the items wanted, then he hired a taxi and called 
on a number of retail dealers. That merchant was 
able to purchase almost his entire bill of hardware 
from the retail dealers, at a net saving of from 10 
to 25 per cent under the market prices. The deal- 
ers who made the sales were afterward obliged to 
re-stock at current prices. If they are still follow- 
ing that mistaken policy, they are -headed toward 
heavy loss and possible failure. 

Through the courtesy of one of the largest retail 
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distributers of hardware in the United States, I 
am able to submit the following tables, giving the 
average price advances on representative hardware 
items since 1914 and also 1916. These advances are 


computed up to and including July 1, 1917. 


Builders’ Hardware and Supplies 


Per Cent 
Increase 
1917 
over 1914. 
Sheathing paper ........ 145 
Le Coke ye one ae cbc 105 
py a ES rare e 163 
Mortise locks .......... 100 
[ANE OE 125 
Se NE cas keececes 79 
Cupboard turns—steel ... 58 
Cupboard turns—bronze. 78 
Drawer pulls—steel .... 79 
Drawer pulls—bronze ... 132 
Sash PUUCGS 66sec cc cses. 56 
Butts, 3-2 x 3-2 ......... 109 
Parlor door hangers .... 33% 
Strap WiMGOs .......000- 167 
Screw strap hinges, 12 in. 124 
Hasps and staples ...... 165 
Wire gate hooks ........ 300 
Barn door hangers ...... 65 
SRE 100 
0. ee 62 
Cabinet locks, list ....... 90 
Furniture handles ...... 72 
pe A ee 47 
Wrought corners, 4in.... 91 


Cast coat and hat hooks. . 98 
Wire coat and hat hooks.. 106 


ER bo ceik a vine dase « 153 
Bright wire goods ...... 238 
PTE ig bc wedncscose 45 
Weather strip ......... 15 
Tools 
Emery grinders ........ 40 
Emery wheels .......... . 380 
errr 38 
NN ok oi 4 wes s« o's 197 
Blacksmith vises ........ 180 
Wrought anvils ...:.... 129 
2 Ree 167 
PE co dce en bcice ds 387% 
SR aches ontte & oe 154 
Agricultural wrenches .. 147 
Stillson wrenches, 18 in... 119 
PD bs ca etccosccs 25 
EE wie ckwke ns 84 4 68 
Long saws (foot) ...... 49 
Ee ee ee 78 
A re 45 
WR ab sod ccs ea 53 to 70 
Combination planes ..... 33% 
|. IE a Orr Ay rer 160 
DU BRINGS 0s cece 76 
MRE ea ea a Nias o 6-5 60% 62 
Expansion bits .......... 68 
1 | Sp es ie ange 130 
Sf Sere 76 
pO) Ce Te 44 
Screw drivers .......... 50 
WS hike cb ov x eden 80 
MD Sg) sso andew nes 87 
I te Soc urcdia ge malate 150 


ye ee 158 





Per cent 
Increase 


1917 


over 1916. 


54 
29 
16 
36 
39 
4 
11 
18 
29 
44 
25 
22 
20 
27 
31 
23 
126 
8 
40 
11% 
33 
9 
16 
51 
37 
50 
24 
69 
27 
5% 


25 
30 
13 
58 
33% 
45 
90 
29 
50 
60 
58 
14 
11 
53 
29 
32 
29 
9 
22 
23 
18 
27 
(av’ge about) 33% 
2% 
21 
26 
26 
58 
100 
29 


ee ee 15 10 
Boxwood rules ....... ~ 53 10 
Folding rules, 4 ft. ...... 117 30 
ce an Re 142 79 
co a re 57 8 
Pe ee 32 0 
by ee eer 150 10 
Pliers, nickel-plated, 6 in. 41 12% 
Staple pullers ..... 26-3. 64 29 
Spring punches ........ 140 79 
MN roa anata wns 0's 83 33% 
ME Rae ded anh sang a cen 45 13 
eres 117 117 
Ree MI a hb aewxo dea 30 30 
Starrett dividers ....... 43 14 
Starrett squares ........ 79 20 
peo ey 17 17 
go” arene 59 27 
MO GE iecws ioeee ces 10 10 
Miscellaneous Items 
Galvanized sheets ....... 283 126 
Eave trough, 3% in. .... 232 81 
We SENOO odds riaewsss 84 16 
I sa iiag dé crewarne « 85 5% 
Painted wire cloth ...... 94 16% | 
Galvanized wire cloth.... 53 11% 
PES MNO icc ceccces 64 27 
eee 50 33% 
Carriage bolts ......... 238 116 
Copper rivets .......... 170 12% | 
Bright screws .......... 280 33% | 
Brass screws ........... 231 10 
MES Sc ccateesewravewves 143 42 
a. 90 46 
Gasoline torches ........ 97 5% | 
POPC eeee ere 75 56 
| rrr 80 13 
Coil chain, % in. ........ 150 36 
Sa eweuetecen 169 50 
Implements 
Post hole diggers ....... 90 50 
5k eekiose «hase 34 22 
WT ae ce4ae taka ess 137 54 
Se 32 61 
ME i wine dda acdawuis<s 79 29 
a Se eee 41 11 
Pbk ace eudewacnds 193 54 
py ee eee 110 20 
IE wn Ge wuse dices 150 66% 
Blacksmith forges ...... 31 25 
i ee 15 12 
Plumbing Goods 

iy ee eee 59 30 
fe Sees 95 & 
Wrought pipe,galv’zed,1% 97 38 
MN Ss cacviaeeeteaeeese 82 62 
NE, ck akvetsednzes 71 54 
CE vvendecawecces 124 . 64 
Orne 120 47 
Soil pipe, 4 in. (42c.ft).. 124 71 
Hot water boilers ....... 40 40 


The figures given in these tables are not the re- 
sult of guesswork. They are carefully computed to 
serve as a basis on which an immense hardware dis- 
tributing concern may safely base its selling prices. 
Study them carefully, and compare them with the 
percentage of advance that you are asking for simi- 
lar articles. It may be that you are among the 
number who need a prescription of ’Safety First.” 
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Getting Your Share 


By THE STOVE MAN 
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A display that will interest the housewife at any season 


T was not the proverbial quiet that precedes the 
[ storm. The stove man was busy riveting a new 
bottom in an old gas range. The tinner was 
using his mallet in rounding out the sides of a gal- 
vanized-iron tank. The shipping clerk had dropped 
a garbage can from the top of the ladder while get- 
ting one down from the deck. The delivery boy had 
a puncture and was loudly demanding to know who 
had moved his collection of inner tubes. The call 
bell was ringing for salesmen on the floor, and 
right in the midst of this graveyard quietness a 
lot of stove castings slipped from the shelf and fell 
to the floor. 

The Stove Man walked over to pick them up, and 
as he.was about to put them back he noticed a com- 
motion on the shelf, and there stood the “Elf’’—he 
was pretty well smeared with stove blacking and 
looked as if he had been having a rough time of 
it, but when he stepped aside the Stove Man got his 
first glimpse of some really tough-looking charac- 
ters. “Elf” introduced his friends—there were 
four of them, Mr. U Wont, Mr. I Will and two mem- 
bers of the Can family—I Can and U Can. 

“Elf” explained to the Stove Man how his friends 
had been out of work for some time—but that they 
were “rippers,” their business being to rip into 
the other fellow’s business. It struck the Stove 
Man as a particularly unhealthy business, and from 
their looks it was a business not entirely void of 
adventure. 


Badly Disfigured, But Still in the Ring 


Mr. U Can was the worst wreck of the bunch, 
his clothes were badly torn, his eye blacked and his 
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hair and ears mussed up. He explained he had had 
some business that morning with a shipping clerk 
in a house some distance down the street. U Can 
was climbing down from the casting shelves while 
doing his talking, and by the time he reached the 
lower shelf the shipping clerk arrived on the scene, 
attracted by the general confusion. 

If anybody had it in for the rear end of a hard- 
ware store U Can was the man, but he was not 
alone—his friends seemed to be able and willing 
to chip in at the proper time. 

He started right in with a bony finger pointed at 
the shipping clerk. It seems he had heard a lot 
of back-room conversation as his talk also embraced 
the delivery boy. 


Cussing the Shipping Clerk 


“U Can get deliveries out on time,” he said. “U 
Can get them out, if you will. This afternoon I 
overheard some of your conversation with a sales- 
man; he had an order that was to be rushed, and 
he came out to talk with you about it. The car and 
the delivery boy were both here, and neither you 
nor the delivery boy seemed very busy, yet you 
went right up in the air. You explained how you 
hadn’t been shipping clerk ten years for nothing. 
You knew your rights, and if the salesman or the 
store didn’t like it, they knew what they could do. 
Then; after your jaws got tired, you and the driver 
had time to retire to the back walk, roll a pill and 
smoke it. You’ve been with this firm ten years, 
which is nine years and three hundred and sixty- 
four days longer than you would have stayed if you 
had hired out to me. 
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“Because you have been with the store ten years, 
you think you own it. You started in ten years 
ago. You were then only a boy, and you had ambi- 
tion. You started in as driver and your ambition 
was to be shipping clerk. Ina few years they made 
you shipping clerk and to-day you are practically 
where you started. For a few years you were a 
good shipping clerk, then you got it in your head 
that you were indispensable. No man in this world 
is indispensable. No matter how big the man, there 
is always someone ready and capable of filling his 
shoes. 

“You have reached the point where you think you 
can run the business better than the boss. There 
are a lot of men just like you. You are so inter- 
ested in the way you would run the boss’ end of 
the business that you are overlooking your own 
end. Your department is getting worse all the 
time. You talk about how you would do if you were 
the boss, but you haven’t enough stopping ability 
to stop a tennis ball. If you had any stopping 
ability you’d plug some of the leaks in your depart- 
ment. You’d plug them, sure, yes, that’s the boss’ 
job. You forget that it takes all the boss’ time 
handling the main leaks and that he is paying you 
good wages to run your department. He expects 
you to run it in an efficient manner. U Won’t use 
any system back here. You get here in the morn- 
ing any time between seven and seven-thirty. That 
is the first leak, you are late, you are not giving the 
boss the time he pays you for. Then what happens? 
You and the stove man and the delivery boy get 
together and argue; sometimes it’s war talk, some- 
times it’s business and sometimes it’s just a plain 
roasting of the ‘higher ups’ and how they conduct 
the business. Why don’t you invite the ‘higher ups’ 
down some morning. They could learn a lot about 
business efficiency. The first efficient thing they 
would do would be to can you and the stove man 
and the delivery boy. U Can see—here are two 
early morning leaks—tardiness and waste of time 
after arrival. 





A diversified display that appeals in many ways 
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A Deluge on Deliveries 

“Now, you, delivery boy, each morning when 
you arrive, why not start right in and oil up your 
car? Wipe it up, make minor repairs, and get it 
in shape for the day’s work. After you do that 
U Can help the shipping clerk weigh in and open 
up the freight. You can both truck it into the store 
and place it where the receiving clerk can check and 
price it. He will be surprised at first, but after 
awhile he’ll get used to it and really expect service 
from your department. 

“It will be around nine o’clock by the time you 
get through with your freight, and you will then 
turn your attention to deliveries. I Wont find any 
fault with your delivery system, you have only one 
car, and when your digestion is all right you do the 
best U Can to get the goods out. U Can be more 
pleasant with the salesmen; that will help a lot. 

“If you had another car and driver you could 
systematize things a lot, but to make it pay you 
would have to have more business. U Can not get 
more business until U Can handle in an intelligent 
manner the business you now have. With two cars 
you could have a definite time of departure from the 
store with loads for different sections of the city. 
You could educate the people to know when the store 
automobile would make the run to their locality. 
Making this a set rule would do much to discourage 
rush orders. While the cars were out delivering 
you would use your time putting up orders, routing 
the run, putting away stock and looking after other 
details in your department. 

“If you had two cars the extra car could be used 
for pick-ups, short town deliveries and rush orders. 

“Now for another leak. Getting up orders wrong 
necessitating extra trips, explanations, dissatisfac- 
tion. To-day you had an order for four Rayo lamps. 
You read “lanterns’ in place of lamps, and you sent 
lanterns two miles out and two miles back, then 
lost motion talking it over with the driver, putting 
away the lanterns and packing the lamps, then an- 
other four-mile trip at six and two-thirds cents a 
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mile. U Can see what it does for the store. The 
customer loses confidence in ‘service’; there is the 
wear and tear on the car, loss of time, all because 
U Can make mistakes easy when U Wont use your 
noodle. 

Bearing Down a Breakage 


“Leak number two: Breakage, improper handling 
and packing of goods. Now hold on there, Mr. 
Stove Man, don’t run away, U Can get in on this, 
there is room for you in the nut gallery. How 
about handling gas ranges? Ever break any? 
Not only gas ranges but little things like heating 
stoves. Ever think about taking the legs off a stove 
before placing it in the wagon? You Can do that. 
You know the legs can be taken off, they ride 
better that way, with less chance of breakage. 
Ever try putting a rope around a top-heavy range? 
Ever try wiring the oven doors shut so they couldn’t 
jar open and break the hinges? Ever try putting 
burlap around a refrigerator so as to protect the 
finish while delivering? Ever try using your head 
in place of brute strength in delivering heavy ar- 
ticles. 

“Hold on, Mr. Shipping Clerk, U Can have no 
laugh coming yet. How about the time you shipped 
the Caloric cooker and put the stones loose inside 
the aluminum wells? I suppose the store gained a 
customer then? U Can bet I have a lot of things 
on you, and I may recall some of them. 

“Now, Mr. Delivery Boy, I Can see you patting 
yourself on the back. So far you haven’t been sub- 
marined but U Can look for news now. Does 
‘breakage’ interest you? Ever break anything? 
Ever make a mistake? Ever leave a package at 
the wrong address? Ever deliver a twenty-five- 
dollar refrigerator, collect ten dollars on account 
and receipt the entire bill as paid? Ever have any 
trouble that way? U Can hang your head, U Wont 
be spared. I Can hand you something. 

“You have broken so much stuff it would be a 
loss of time itemizing it... Why not say I Will use 
judgment when I put my load on the wagon. Does 
a package marked ‘Fragile—Handle With Care’ 
necessarily have to be placed on the bottom and held 
down with a wringer or lawn mower? No, but you 
did that very thing, I saw you. 


Cutting the Cost 


“Now, if you were so unfortunate as to be in my 
employ and I was still more unfortunate in having 
you wished upon me, I’d do two things: In the 
first place, I would have an accurate record of the 
cost of handling the delivery end of the business. 
I Can lump the entire expense of operating the car. 
For instance, if I keep track of all expenses, garage 
expense, wages, gasoline, oil, tires, insurance, up- 
keep of car, etc., for a year, I Will have a pretty 
accurate idea of what the delivery’ system costs me. 
I Can figure it at so much the package or so much 
the mile, and for the sake of comparison I Can 
figure it both ways. I find that the cost of delivery 
averages a little less than seven cents a mile. Now, 
with the business we do our total delivery expense 
averages $95 a month, about 1357 miles at seven 
cents a mile. Now, this is where U Can come in. 
I am going to give you a raise or fire you, it depends 
on you entirely. Your salary is $12.50 a week. All 
right, from now on U Can have a raise, every frac- 
tion of a cent U Can clip from the seven-cent rate 
I'll split with you. No, of course U Wont run it 
any cheaper. U Can but U Wont try. I knew you 
would go up in the air. It’s natural for you to do 


things without thinking; you are just like the Stove 
Man, the easiest way is the best. 

“TI don’t need to introduce you to U Wont, you’re 
U Wont start your car mornings until 


old friends. 





Hardware Age 


you take time to oil it and give it a thorough in- 
spection. If U Can find a nut that is loose U Can 
tighten it up; if you find something that needs the 
attention of an expert mechanic, U Wont wait for 
it to break. U Can and will have it attended to 
at once. U Can keep your car clean and learn all 
about it; U Can do the minor repairs. You are 
going to have a brand-new creed from now on 
This is your creed, repeat it after me: 

“*T Will thoroughly inspect my car each morn- 
ing. I Will look for any defects that might cause 
trouble. I Will attend to them or have a mechanic 
fix them. I Will believe in the old proverb that 
a stitch in time saves nine. I won’t wait for some- 
thing to break but I Will attend to it when I find 
it. When out delivering I Wont race my engine 
and put on a speed of forty miles an hour. When I 
see a girl looking at me I Wont try to impress her 
with the fact that in my own opinion I could loop 
loops around Barney Oldfield. Nix on all circus 
stuff! I Will closely observe the traffic regula- 
tions, I Will at all times be careful of pedestrians. 
When I stop to make a delivery U Wont see me skid 
the length of the lot. I Will not leave my engine run- 
ning while delivering the goods. I Will at all times 
endeavor to use the minimum amount of gas; in 
going down hill I Will stop the engine. I Will get 
half again as much mileage from each gallon of 
gasoline I use. I Will watch my tires closely. 1! 
Will keep them sufficiently supplied with air; air is 
necessary to prolong their life as well as my own. 
I Will watch closely for stone bruises or cuts in 
the casings. I Will vulcanize cuts and stone bruises 
at the first opportunity, realizing that dirt and grit 
work into such places. I Will cut down my speed 
when taking corners. I know that my speed at- 
tracts attention to my skill as a driver. I will sac- 
rifice this kind of advertising in order to promote 
tire mileage. The dealer guarantees the tire for 
five thousand miles. I Will fool him. I Will get 
eight and perhaps ten thousand miles out of each 
tire. I Can doit andI Will. I Will get four cheap 
jacks and when I drive my car in the garage at 
night I Will throw a jack under each axle, raising 
the tires from the cement floor, thus relieving them 
of the weight of the car and from the seepage of oil 
and grease that is so common on garage floors and 
destructive on tires. I Will not make corners so 
fast that my tires skid, for I Can see that skidding 
not only wears out the rubber but is a strain on the 
fabrie of which the casing is composed. I Will be 
careful in applying my brakes so that I Will not 
skid the tires. In the event that I should meet with 
an accident, be run into by another machine or 
run into one, I Will not put on all speed and run 
away. I Will forget that I am a boy. I Will be 
aman. I Will keep my nerve. I Will do all I can 
to help if any one is injured. I Will get the name 
and address of the person. I Will get the number 
of his machine. I Will get the name and address of 
witnesses. I Will not argue and lose my temper. 
I Will quietly gather all facts concerning the acci- 
dent, the distance of the cars from the curb, the 
direction they were traveling. I Will sketch the 
street intersection, showing the relative position of 
the cars when the accident happened, then when I 
am called on the witness stand I Will have an un- 
derstanding of the accident that will preclude any 
possibility of the lawyer making a monkey of me 
for the benefit of the other fellow. I Will do all 
these things, not so much to get a fat bonus as to 
prove to the boss that I am a loyal and worthy em- 
ployee and have a real desire to better the store 
service. I Will be so good an employee that the 
boss will soon want to give me a show inside the 
store.’ 
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Stampeding the Stove Man 


“Now, Mr. Stove Man, you have been an inter- 
ested listener. How about you? Any leaks in your 
department? What? I Can show you dozens of 
leaks. Right behind you are two five-gallon tanks, 
one for gasoline and one for kerosene. The valves 
on both cans leak. You can’t turn them off so they 
will not leak. Sure. They just drop a couple drops 
a minute, but how much is that in a year? We'll 
count those as small leaks, seeing you consider them 
as such, but in return I am going to slam you hard. 
Your employer thinks you are honest. He gives 
you the run of the store. U Can get mad and say 
U Wont be talked to in this way, but you are ‘it,’ 
and you are going to listen to what I have to say. 

“Your employer thinks you are honest, but you 
are plumb crooked. You’re so crooked your shadow 
would look like a wish-bone. If you were ‘stopping’ 
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and then you go inside and get a new can. No 


charge, you just help yourself. Leaks? Why, man 
alive, your department is full of leaks. You arrive 
late, you kill time. You might as well pay your- 
self from the cash drawer as to do the other things 
you do. You are getting the money under false 
pretenses. The boss pays you for service, he pays 
you for nine hours’ work. You give him as little 
as U Can and get away with it. If he wants you 
to do a job in the country or work overtime you 
demand extra pay. You think you have a hard lot. 
Half the time they don’t know where to find you. 
You could have a little black board over your desk 
and when you left on a job you could mark down 
where you were going and when you expected to 
return. Instead of that you go and come as you 
please. The boss doesn’t know if you are out on a 


job or asleep in a picture show. 
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A manis work is from sun to sun 
A woman's work was never done 
THROW English wax came to her 

ken 


Now shes done before the men 


This display is appropriate at housecleaning time 


at my store I’d put a crimp in you. Note, I said 
stopping. You don’t seem to be around here with 
any idea of working—you seem to think you are a 
guest of the store. If you are, then the things you 
do may be all right but if you are not they are all 
wrong. To start with, when I said you were crooked 
I meant it. You might stand by the open cash 
drawer all day and not be tempted. You have a rep- 
utation for honesty, yet you are crooked. In your 
department, when you want a can of blacking, a 
can of paint or a paint brush, what do you do? I 
Will tell you what you do; first I Will tell you what 
you would do if you were working for me: 

“You would come in the store like any other cus- 
tomer and state your requirements. U Can get 
them from a salesman. It would be charged to 
your department. If you had a special job that 
required a certain kind of tool you’d have to give 
a bond in order to get it, and you’d have to return 
it in a specified time to the man from whom you 
received it. You would have to clean it and oil 
it and return it in perfect condition. Half the 
things you borrow and use are returned in appar- 
ently good condition but in a few days U Can see 
the rust marks caused by perspiration from your 
hands. U Wont wipe the tools before putting them 
back; they look all right, but they are not. Now, 
U Can look at your shelf. I Can see dozens of par- 
tially used cans of stain and paint. If you want a 
certain color you give the shelf a rapid once over 





“U Can bet if you worked for me you would have 
a time card to fill out. I’d find some method of 
keeping tabs on you... You rear and buck like a 
Texas broncho. I’ve always found that the man 
that makes the loudest holler and thinks he is get- 
ting something he doesn’t deserve is usually the one 
that gets less than he deserves. He makes the big 
noise because the shoe fits so perfectly. 

“Good night! Here comes the boss!” Elf, U 
Wont, I Can, I Will and U Can all scampered back 
among the stove castings. The boss seemed peeved. 
U Can put it over on the boss some of the time but 
U Can not put it over all the time. The “Elf” and 
his pickups were right, after all. 


How to Sell a Refrigerator 


In the displays featured this week we have one 
each of Herrick refrigerators—Philadelphia Made 
hardware and Old English wax. The Herrick dis- 
play also features seasoned goods such as White 
Mountain freezers, an assortment of ice picks, ice 
shaves, ice tongs, etc. One refrigerator is featured. 
The doors are open showing the interior arrange- 
ment and the proper location of perishable foods. 
The card in the ice compartment is suggestive of a 
cake of ice—on the card is shown: “Ice capacity, 
250 pounds.” And below on same card: “Cold dry 


air in continuous circulation—follow the arrows.” 
Blue arrows are shown making a circuit of the dif- 
ferent compartments. 
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When Mrs. Smith decides she will investigate the 
Herrick she is courteously shown through the main 
store to the house-furnishing department; here she 
perceives about thirty Herricks, ranging in size 
from the little fellow with capacity for twenty-five 
pounds of ice to the big hotel size with a storage 
capacity of six hundred pounds. It is obvious that 
Mrs. Smith wants a refrigerator for home use. She 
is first taken to a box fitted with glass doors; this 
box is iced. Mrs. Smith can look right through the 
glass doors. She can see the ice and the articles 
on the shelves. The articles displayed are far from 
appetizing. She notes a box of salt, one of crackers, 
one of ginger snaps, another of matches, and a piece 
of cloth that was placed in the box wet but is now 
perfectly dry. The salesman explains to Mrs. Smith 
that her first thought in the purchase of a refrig- 
erator should be to get one with a perfect system of 
refrigeration; such is the one before her. It has 
a perfect circulation of cold, dry air that is forced 
to every cubic inch of the interior. She must re- 
alijze that when she has this she has a refrigerator 
that gives microbes no chance to exist for the in- 
terior is kept in such a pure, sanitary state that 
they cannot live or thrive. This dry-air circulation 
prevents mould, taint and the decay of food one 
article from spoiling another. Some refrigerators 
are dripping wet inside. They have a limited cir- 
culation and conflicting warm and cold-air currents. 
In the Herrick you have constant cold, dry-air cir- 
culation. 

The salesman then removes the salt. He proves 
that it does not show a trace of dampness. He 
shows the matches to be perfectly dry. He ignites 
one on the interior of the ice box. He gives Mrs. 
Smith a cracker and a ginger snap. They are in 
perfect condition. Mrs. Smith is becoming inter- 
ested, and he shows her a refrigerator with an ice 
capacity that he thinks will interest her. He opens 
the doors, explains the circulation of the air, traces it 
from the ice compartment through the interior of 
box, explains the insulation of selected mineral 
wool, the insulating paper, etc., that go to protect 
the ice-making for economical operation. He ex- 
plains how the case is built of solid golden oak, not 
veneered, but the solid oak; how the joints are all 
mortised and tenoned; the manner in which the 
doors are rabbeted and closed tightly and securely, 
doing away with the leakage of air and consequent 
waste of ice. Explains the ease with which the 
heavy seamless galvanized drip pan, drain tube and 
trap can be removed for cleaning; how, in place, it 
excludes all warm air yet drains the refrigerator 
perfectly. Explains how the lining is white odor- 
less spruce; how there is no metal to corrode, neces- 
sitating frequent scrubbing. Yes, certainly, he will 
be glad to deliver the box between three and five— 

just a moment until he consults the shipping clerk. 
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The shipping clerk has just had a conversation with 
Mr. U. Can and he is perfectly willing to see that 
the box is delivered on time. Mrs. Smith is cer- 
tainly proud of the box she selected, she is going to 
show it to her friends. 

The Philadelphia Made hardware display fea- 
tures five world-famous lines—Disston saws, Plumb 
tools, Yankee tools, Miller locks and Enterprise food 
choppers. 

It is a display that is to an extent complicated by 
the showing of so many lines with no relationship 
to each other. It is made possible and good results 
are obtained from such a display through the power 
and force of national advertising. They receive 
world-wide publicity and are known as the Phila- 
delphia Made hardware lines. 

This display shows the use of manufacturers’ ad- 
vertising. The strength and power of the window 
is the result of window display cards furnished by 
the manufacturers. The two cards appealing to 
prospective purchasers through store service and 
descriptive literature are good features. 

The man who notes the quality and expert work- 
manship expressed in a Disston saw is also very 
likely to be interested in a Yankee automatic drill 
or screw driver. It is very easy to shift his interest 
to a Miller lock by talking from the standpoint of 
safety. It is also likely that a new Enterprise food 
chopper would be a pleasing gift to take home to 


his wife. In driving the idea home you can use a 
Plumb hammer. The chances are that he will want 
one. 


In disposing of Old English wax you are cater- 
ing to people who take pride in their home surround- 
ings, people who like waxed floors, waxed linoleum, 
nice shiny automobiles—there are dozens of uses 
for Old English wax and brightener. It is a na- 
tionally advertised article that is indispensable in 
the modern home. 

When Mrs. Smith enters the store the day after 
buying her refrigerator to get a drip pan, some- 
thing that the salesman overlooked in his selling 
talk, she wishes something to keep the exterior of 
her refrigerator glossy and new. She is proud of 
her purchase and she takes pride in keeping it look- 
ing new. The salesman suggests Old English 
brightener. He explains to Mrs. Smith how it will 
clean, preserve and polish all finishes, wax, varnish 
or shellac. Mrs. Smith takes a can, and as the sales- 
man: wraps it up he incloses a booklet, “Beautiful 
Floors, Their Finish and Care.” 

He paves the way for Mrs. Smith’s order for a 
can of Old English wax. 

The displays shown this week are simple displays 
easily and cheaply constructed; they are displays 
that some man in every store can execute perhaps 
better than the Stove Man, and they are productive 
of business. ? 





Business Is Business 
By BERTON BRALEY. 


668 USINESS is Business,” the Little Man said, 
“A battle where ‘everything goes,’ 
Where the only gospel is ‘get ahead,’ 
And never spare friends or foes; 
‘Slay or be slain,’ is the slogan cold, 
You must struggle and slash and tear, 
For Business is Business, a fight for gold, 
Where all that you do is fair!” 


“B USINESS is Business,” the Big Man said, 
“A battle to make of earth 
A place to yield us more wine and bread, 
‘More pleasure and joy and mirth; 
There are still some bandits and buccanneers 
Who are jungle-bred beasts of trade, 


But their number dwindles with passing years 
And dead is the code they made!” 


«B USINESS is Business,” the Big Man said, 
“But it’s something that’s more, far more; 
For it makes sweet gardens of deserts dead, 
And cities it built now roar 
Where once the deer and the gray wolf ran 
From the pioneer’s swift advance; 
Business is Magic that toils for man, 
Business is True Romance.” 
66 AND those who make it a ruthless fight 
Have only themselves to blame 
If they feel no whit of the keen delight 
In playing the Bigger Game, 
The game that calls on the heart and head, 
The best of man’s strength and nerve; 
‘Business is Business,’ the Big Man said, 
And that Business is to serve!” 























Mr. Baker, Superintendent of Restau- 
rant Service of Pennsylvania Rail- 


road Company Becomes a Sub- 
scriber to Hardware Age and 


We Talk Club Sandwiches 


By Roy F. SOULE 


R. BAKER, Superintendent of the Restaurant 
Service of the Pennsylvania Railroad Com- 
pany, called on me to-day. He is a six-footer 

and one of the most pleasant men I have ever met. 
I didn’t expect to meet a fourth-rater when I heard 
Baker was going to call, but his stock is consider- 
ably more above par than I expected. He would 
sell above list on any open market. 

I had prepared a list of questions to ask him, but 
he jumped into action so quickly that he bowled 
half of them over with his first smiling remark. 

“Say, Mr. Soule,” he said, “I want to thank you 
for that 400-per-cent operating expense you gave 
me in your story in the Aug. 30 number of Harp- 
WARE AGE.” 

“Anywhere’s near the mark?” I asked, as I 
opened the door and we walked into my office. 
“Overshot,” he laughed back. “It’s 110 per cent.” 

And so, as we lighted a couple of Corona Per- 
fectos I had bought specially for the occasion, I 
didn’t have to go into the details of overhead ex- 
pense or pry loose any information about car costs, 
upkeep, wages or waste. 

“T’ve come over,” he said, “to tell you my side 
of the story, and incidentally to subscribe to HarRp- 
WARE AGE. I’ve been to the news stands to get the 
last two issues, and it’s mighty interesting.” I took 
his money and made a mental note that here was 
a chap who could throw a bull farther with his left 
hand than any engine could with a cow-catcher 
heave. He turns on the steam so gently that he 
gets splendid results without hissing. 


Baker’s 5-lb. Fowl 


Two weeks ago in a letter to Mr. Boyd I dissected 
a chicken. They sent my letter to Baker and he 
has dissected one. Mine had its neck wrung in the 
open, but Baker’s was killed by a “shochet” in a 
laboratory. I served mine with the ribs, backbone, 
neck and wishbone intact, while Baker brought in 
a boneless fowl. Just read how Baker separated 
the black from the white in that chicken. He got 
six ounces of white meat and twelve ounces of dark 
meat out of a five-pound bird. Analyze his letter 
and write me how it looks to you. Baker may be 
absolutely right, but there may be places in his 
letter which bring up things on which you or I may 
be able to offer some good advice. Baker takes 
advice like a sponge, and he doesn’t look like the 
sort of a chap who would wring it out on the bath- 
room floor. He says they use the white chicken 
meat in club sandwiches and that when chicken 
croquettes are not on the menus they feed the dark 
meat to the crew. I told him I wouldn’t object to 


a few pieces of dark meat added to the ounce and 
a quarter Lowenstein served me, and then seriously 
offered the suggestion that they use white turkey 
meat instead of chicken. 


It costs less and the per- 
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centage of waste is a heap less. Most people would 
rather have double the amount of meat, even if they 
had to take turkey to get it. 


Fails to Break Even in Spite of Spuds 


Mr. Baker analyzed that potato order as follows 
He said that potatoes were costing him at that time 
$4.25 for a 150-Ib. barrel, or 24 cents a pound, and 


Sew fore, September Mb, ~ .". 


Oritician of ur. Roy F. Soule. 


Mr. Jas. FP. Anderomn, 
General Passenger Agent, 
Dear Sirs 


Referring to our conversation today relative to correspondence «ith ur. 
Roy F. Soule, regarding charges is cur restaurant cars. 


Today I had our New York Restaurant people cook & five pound fow) end 
utilise the mat to the best possible advantage, with the following result ; 


cost & pounds at 26 ¢ per poumh ns tt te we 1.40 
myomnaise, ogg, pickle. 
and lettuce used in club sandwiches... .55 
Cracker dust, ogg, eto., used in 
Chiewem Groquettes «s+ see ee eee 3 
2. 
Operating Expense, 100% of cost 
of supplies 2,02 4.02 
mca ts 5 Clud sandwiches @ SO each. ++ 2.0 
2 Chicken Groquettes .40 * oe 280 nL» 
setual lose. « B +72 


operating expense of 100% is rather below the actual figures, #5 our 
snows that each Gellar receipts, the cost of 
supplies represented 59% tne operating expense he & lose on tae 
of restaurant cars for the year of w$, or ~5, 72. 
after I call om Mr. Soule, undoubtedly be will publish what tranepires 
» aud I shall be gied if you will Kindly advise whether you desire 
to give him the above figures, or any other eotual date as applies to the 
Respectfully yours, 
. 


Sup't. Restaurant Service. 


Chicken analyzation a la Baker 


that they aim to serve a pound to the order. I got 
10 oz. of spuds, but let’s forget that. Cost of an 
order of creamed potatoes as follows: 1 lb. of pota- 
toes 21 cents, cream 4 cents, butter 214 cents, mak- 
ing a total of 9 cents. Mr. Baker says that people 
use an average of one piece of butter with each order 
of creamed potatoes. Add to this 9 cents, the 100 
per cent operating expense, and it gives you the cost 
18 cents for an order of potatoes, which retails at 
25 cents. Baker admits that he makes some money 
on potatoes, but he’s got to make it some place. 
Analyze this potato order as you did the chicken 
letter, boys, but be fair with Baker. He is trying 
to make his department of the Pennsylvania Rail- 
road come somewhere near breaking even, and he 
ran short $141,000 last year. He says he is paying 
75 cents for a small sirloin steak which he serves 
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for 90 cents, and gave me a lot of other figures 
quite similar. He is up against a rapidly advancing 
food market, and has advanced his prices accord- 
ingly. The fact that the dining-car service of the 
Pennsylvania Railroad Company ran short $141,000 
in twelve months may lift this proposition entirely 
out of Baker’s department. I am a little inclined 
to believe that it does, and that even on prices you 
and I would consider fair and with the acceptance 
of all the economies we might propose, that the din- 
ing-car service would still fail to break even. 


How About It, Mr. Traffic Manager? 


If such is the case, is there still a blame, and if 
so where does it belong? It would seem natural 
that we should slip a truck under the whole matter 
and trundle it over to the Traffic Department. What 
does the dining-car service mean to the passenger 
department of the Pennsylvania Railroad Company ? 
Isn’t it true that good dining-car service attracts 
passengers? Isn’t it true that the great big baked 
potato idea of the Northern Pacific really swelled 
passenger receipts? The old dollar dinner on the 
Pioneer Limited out of Chicago used to trundle a 
lot of business over the rails of the road behind it. 
The dinners served between Boston and New York 
on the N. Y., N. H. & H. were business getters and 
rattling good advertisement for the railroad Elliott 
tried to save from the discard. Oh, yes, and inci- 
dentally, I’ve eaten a few meals that certainly did 
tighten up my belt on the Congressional Limited, 
which is a Pennsylvania train pulling out of Wash- 
ington every evening. These things are talked 
about among men who travel a lot, and they help 
business. These meals were in the good old days 
before the railroad dining-car men got together and 
put the taboo on the table d’hotes. But now that 
we’ve got our club sandwich over in front of the 
Traffic Manager, let’s ask him a question or two. Has 
the loss in your dining-car service ever been used as 
an argument for advance in passenger rates. What 
would it cost the Pennsylvania Railroad Company in 
one year if it had to stop all its passenger trains at 
meal time that passengers might take thirty minutes 
in which to eat? We know that it would congest 
traffic considerably and we know that it would throw 
idle each day a whole lot of trains the upkeep of 
which for an hour and a half a day would amount to 
a bunch of money. Jt is barely possible that such an 
amount figured up for 365 days would amount to a 
heap more than the $141,000 which the Pennsylvania 
Restaurant service was shy last year, and if the 
losing of this $141,000 prevented the loss of an in- 
finitely greater sum, can it not be figured as a good 
investment? It’s funny to think of losing money 
to save money, but I believe Traffic Manager Wright 
will agree that such is the case. Anyway, I’d like 
to talk it over with him, and after we get through 
with the subject, I’d like to load that $141,000 short- 
age on the truck again and push it over into the 
Advertising Department of the Pennsylvania Rail- 
road Company. 


Undermining His Advertising 


I’d like to send my editor’s card in to the Adver- 
tising Manager and affix to it a note telling him that 
I wasn’t an advertising representative in disguise, 
and that I didn’t want to sell him space in HARD- 
WARE AGE, but that I would like to show him where 
his own railroad was undermining every effort he 
was making. I believe that Advertising Manager 
would come out to see me, and he might invite me 
in and let me smoke a P. R. R. cigar with him while 
we talked the matter over. The Pennsylvania is 
spending a lot of money each year to advertise its 
service and to set before the public in black and 
white and with colored inserts the fact that it’s a 
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real railroad, a great public necessity, and that it is 
performing its function in this great democracy to 
a fare-thee-well. I’d like to go over some of the 
big campaigns this Advertising Manager has 
planned and launched. I'd like to analyze the splen- 
did effect he has created. I’d enjoy going over the 
details of just how he made over a public that four 
or five years ago was antagonistic to the railroad 
into one which is in a receptive mood to-day and 
which is as ready to believe good things of a great 
transportation company as it was to grasp with open 
arms every nasty thing a short time ago. That 
was a great campaign and it looked perpetual until 
club sandwiches, creamed potatoes and taxicabs 
loomed up under the searchlight. I believe the Ad- 
vertising Manager would agree with me that it 
was a confounded shame that these minor things 
should jump in to disrupt, to belittle and to deny 
the big things he has been accomplishing. I know 
it would break in on him as rudely as Sam Jones’ 
bones would on a symphony concert. Figure the 
Pennsylvania Railroad Company as a big depart- 
ment store, and there are certainly a lot of depart- 
ments that don’t seem to be pulling together. 


Serer retry 


Westcott Taxi Rate 
Under Investigation 


Passenger’s Complaint of 
Overcharge Causes Offi- 
cial Action 


The Public Service Commission yes- 
terday began an investigation into the 
charges for taxicab service by the 
Westcott E xpress Company, particu- 
larly between the Pennsylvalia Station 
and the Grand Central Terminal], with 
;| a view to reducing the rates. Informa- 
tion as to the rates and practices of 
the company is now being collected by 
the commission, and will be presented 
at a public hearing September 14. 

The investigation was started on mo- 
tion of Commissioner Hayward. While 
the Commission does not have author- 
‘| ity to regulate general taxicab service 
in the city, it can supervise taxicab 
companies under contract with rail- 
roads. The Westcott company has such 
contracts and operates directly to vari- 
ous vailroad terminals, having rights 
of access not possessed by other com- 
panies. Comolaint has been made to 
the Commission by Hyman Bauman 
of 98 Fifth Avenue, that he was re- 
cently charged $1 for a taxicab ride 
from the Pennsylvania Station to Sev- 
enteenth Street. He contended that 
the charge by other companies would 
have been sixty cents. Commissioner 
Hayward said the Commission purposes 
to find out whether the Westcott com- 
pany charges more than the other com- 
panies. 

















HARDWARE AGE has help of New York dailies in its 
fight for fair taxicab rates 


One Pennsylvania Railroad Man Who Seems Afraid of 
‘ Daylight 


Oh, yes, we mentioned that taxicab again. Like 
wild oats, it’s hard to root out. It keeps bobbing up 
just when I wish I could forget it, but we’re getting 
some place on that campaign. In the letter Traffic 
Manager Wright wrote me on Aug. 29, there is a 
paragraph that says: “The matter of taxicab serv- 
ice we will take up with the department under whose 
charge this matter comes.” Now, Mr. Wright prob- 
ably took it up, but he didn’t take it up with the 
right man because they haven’t got the right man 
on the right job. Either that, or he’s on a vacation, 
from which he oughtn’t to come back. You know, 
in that article of Aug. 30 we offered evidence to 




















September 13, 1917 


the fact that I had been charged 75 cents by the 
Westcott-Pennsylvania taxicab to ride to the Astor 
Hotel, and that I later took the same ride in a Black 
& White taxicab for 40 cents. We also offered 
evidence to the fact that I had been charged 50 cents 
for a ride to the McAlpin Hotel, which the Black & 
White people gave me for 20 cents, and that every 
sign in the Pennsylvania Station pointed to the 
Westcott service with its excessive charges. Up to 
this date I haven’t heard a word from that depart- 
ment of the Pennsylvania Railroad Company which 
has this taxicab matter under control. It’s barely 
possible that it isn’t under control at all—it’s just 
flapping around like a piston rod on a vacation. I 
certainly would like to hear from the fellow that 
made that contract with the Westcott taxicab peo- 
ple. Our campaign, however, has started something. 
HARDWARE AGE really has started the big daily 
newspapers of New York City on a campaign on this 
subject. We are reproducing in this story an ar- 
ticle from the New York Tribune of Sept. 7 of the 
investigation already started by Commissioner Hay- 
wood. We are sending the commissioner a copy of 
the Aug. 30 number of HARDWARE AGE and the in- 
formation may be of use to him. I hope he pays 
more attention to it than the man over in the Penn- 
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sylvania Station who has charge of this department. 


of the railroad’s activities. I’d think a lot more of 
that fellow if he came out in the open the way Traffic 
Manager Wright and Superintendent of Restaurant. 
Service Baker have. These men show a disposition 
to put the cards on the table, but that taxicab fel- 
low who has such a grudge on meters seems to be 
gun-shy. 
This Isn’t the Last 

I left Montana a long time ago, and don’t even 
wear boots in which to conceal a gun, and, besides 
that we’ve got laws in New York City that prohibit 
the toting of one. I’m a peaceful citizen and am 
really anxious to be enlightened. I think there are 
a heap of fellows who travel for hardware houses 
in this country who are just as interested in this 
subject as I am, or I wouldn’t keep fussing around 
about it, but I’m going to keep on hammering away 
until some one pushes me off the fence or that taxi-° 
cab hold-up is relegated to the ash pile. 

And now that we've finished these few observa-~ 
tions I still want to advise that the pages of HARD 
WARE AGE are wide open to any interested railread,- 
sales manager or traveling salesman. I realize that: 
we’ve made a lot of distance on this last gallom of 
gas and I’m going to stop before the car skids. 


Whew! Who’d Think a Sandwich Story 
Had Such a Reach? 


HoT SPRINGS, ARK., Aug. 31, 1917. 
United States Food Administration, 
Washington, D. C. 
Gentlemen: 

Inclosed you will find a very interesting article 
from my personal good friend Mr. Roy F. Soule, 
editor, HARDWARE AGE, New York. This is only 
one of many similar occurrences every day through- 
out the country. The prices charged by some of 
the hotels, restaurants and cafés are beyond all 
reason. They are ridiculous, nothing short of high- 
way robbery, and the traveling public puts up with 
it rather than create a scene. It is getting worse, 
and there should be a remedy. 

Yours truly, 
(Copy) HAMP WILLIAMS. 
Federal Food Administrator for Arkansas. 


Hurrah! «Hit the Nail on the 
Head!” 


INDIANAPOLIS, IND., Sept. 6, 1917. 
Dear Mr. Soule: 

We should like to shout from the housetops all 
over this country a great hurrah for Roy F. Soule, 
loud enough to be heard by everybody old enough 
to think. 

If they asked us what we were shouting for, 
which, of course, they would ask, we would tell them 
to read Roy Soule’s letter of Aug. 21 to Mr. George 
W. Boyd, the Passenger Traffic Manager of the 
Pennsylvania Railroad, published in HARDWARE 
AGE of Aug. 30. 

You have “hit the nail on the head” and a big 
nail, at that, with a “pile-driver blow.” It seems 


that one of the great causes of the high cost of liv- 
ing is the way that almost everybody is taking ad- 
vantage of the opportunity of the talk about it and 
helping push it along by adding to the prices of 
their own services, even when it isn’t right or fair 
for them to do it, therefore, not necessary. 





Every reader of your letter to Mr. Boyd will ap- 
preciate it, especially those who employ travelers 
or who travel themselves. We, like you, have always 
admired the management of the Pennsylvania Rail- 
road and have thought them almost faultless, but 
we can also admire your courage in showing them 
that even that great institution has made grievous 
mistakes. 

Again we say, “Hurrah for Roy Soule!” 

Yours sincerely, 
N. A. GLADDING, 
Vice-president and Manager of Sales,’ 
E. C. Atkins & Co., Inc. 


Gets His Goat 


CHICAGO, ILL., Sept. 6, 1917.”. 
Dear Mr. Soule: 

I was very much interested in reading your ar- 
ticle in HARDWARE AGE under date of Aug. 30. .1 
sincerely trust that you will publish Mr. Boyd’s 
reply, and when you get through with the Pennsyl-. 
vania I would like to have you take up the same 
question with the New York Central lines. 

It so happens that I am a New York Central 
booster, but their dining-car service does get my 
goat. Yours very truly, 

CHARLES S. MEACHAM, Secretary, 
Lovell Mfg. Company,- 


Likes Facts and Figures 


PITTSBURGH, PaA., Sept. 1, 1917. 

My dear Roy: 

With this le‘ter, you will find a copy of a letter 
which I mailed to George W. Boyd. This letter 
is self-explanatory. 

In your article in the Aug. 30 issue of HARDWARE 
AGE you do not mince matters. 

I like the facts and figures which you present in 
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putting up your case. To me this means like doing 
good work, and I would not be surprised if hun- 
dreds of letters reached Mr. Boyd regarding this 
matter. 

You certainly did nail him to the cross in such a 
way that it will be necessary for him to do some- 
thing. 

Incidentally, this is a good stunt for you individ- 
ually. More people in this little old world will know 
of you if you keep up with these stunts. 

With kind personal regards, I am, 

Yours very truly, 
Louis J. HECKLER. 


What Heckler Wrote Boyd 


PITTSBURGH, PA., Sept. 1, 1917. 
Dear Mr. Boyd: 

My friend, Roy F. Soule, says that he is dissatis- 
fied with the prices prevailing in the dining cars 
of the Pennsylvania Railroad, and that he was held 
up in broad daylight for excess fare on one of your 
taxis in New York City. 

He made this very clear in an open letter to you 
which was published in HARDWARE AGE, Aug. 30, 
1917. 

When Roy Soule complains about anything, I 
know he is telling the truth, because I know Roy. 
He speaks the truth as much as he dares, and he 
dares more as he grows older. 

A bad reputation is a hard thing to live down, 
and I want to tell you that what he says in his 
letter is no compliment to the Pennsylvania Railroad 
Company. 

You and I, and Tom, Dick and Harry have joked 
and laughed for years about the “Crooked B. & O. 
If the Pennsylvania Railroad ran round in a circle, 
would it be an O?” and a lot of other uncompli- 
mentary things said about a railroad that has for 
its head one of the most patriotic men in the coun- 
try to-day. 

I believe in giving credit where credit is due, so 
I am going to tell you how one of the B. & O. men 
made a fast friend for his company. 

In June, 1916, I attended the convention of the 
Associated Advertising Clubs of the World, at 
Philadelphia. I was “compelled” to ride on the B. 
& O. from Pittsburgh to Philadelphia, because the 
Pittsburgh Ad Club had arranged a special train, 
which included a return on the same road. 

On the last day of the convention I tried to secure 
a lower berth from Philadelphia to Pittsburgh, and 
the young man in charge of the office told me that 
only upper berths were available. 

I was tired, and was not feeling very well, and 
knew that I would be a sick man when I reached 
Pittsburgh, after I took the upper berth, and I told 
the clerk so. 

Here, then, is what this future railroad presi- 
dent did: He spent almost one hour’s time in tele- 
phoning to Baltimore and Washington, so that I 
could perhaps secure a “lower 10” at one of these 
cities. 

At the end of an hour he said: “Mr. Heckler, I 
have a lower berth for you from Philadelphia.” 

As my old friend Cal Stuart would say: “I don’t 
know how he done it, but he did.” It shows that 
this young man knew how to “carry the message 
to Garcia.” 

Ever since then I have boosted the B. & O., and 
I will now ride on it wherever I can, in preference 
to any other line. 

While we are on this subject, let me say a good 
word about your freight service. 

In the Grant Street freight yards of your com- 
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pany in Pittsburgh you will find a “Mr. Bernstein,” 
not “Lowenstein,” who is a hustler in making 
friends for your company, and delivering the freight 
at the same time. 

If every man in the passenger service were a 
Bernstein, my friend Roy F. Soule would never have 
started a ball rolling that will not stop until the 
Pennsylvania Railroad Company is made to know 
that “public sentiment is mightier than Boyd.” 
Yours very truly, 

Louis J. HECKLER. 


I Wonder Who He Means? 


PHILADELPHIA, PA., Sept. 5, 1917. 
Dear Friend Soule: 

Let me take a minute of your time, friend Soule, 
to tell you how much I enjoyed reading the article 
by your good self appearing in the Aug. 30 issue 
of HARDWARE AGE, entitled “Mr. Boyd—Why?” 

It sure was great, and I hope Mr. Boyd was fit 
to answer the questions as I know one good asso- 
ciation did answer your questions a few days ago. 

Yours very truly, 
SUPPLEE-BIDDLE HARDWARE COMPANY, 
W. G. STELTZ, Assistant Sales Manager. 


(Copy) 


Hopes It Makes an Impression 


NEw York, N. Y., Sept. 5, 1917. 
My Dear Roy: 

I have the last issue of HARDWARE AGE, and was 
very pleased with your article in reference to the 
Pennsylvania Railroad, and I intend to cut it out, 
put it in a big envelope, and send it to our friend 
Mr. Boyd, and say this is the same feeling that the 
writer has, also a great many other traveling men. 

It is all very easy to pay the bill and say nothing, 
for every one waits for the other chap to put in the 
big kick, and I feel that your article will at least 
make an impression. 

With best wishes of the writer, I am 

As ever yours, 
GEORGE WALTER DAVIS. 


Sam Is Waring 


WILKINSBURG, PA., Sept. 4, 1917. 
Dear Mr. Soule: 

It certainly did me good to read your letter to 
Mr. G. W. Boyd of the Pennsylvania Railroad Com- 
pany. It touches on a subject dear to us all—the 
eats. It touches also a thing dear to us as well— 
the price, and that is not the only thing the dear 
railroad company is “not right” on. You might 
go to the freight department’s failings and fill a 
book, or to the express company and write one 
edition full. Go the limit since you have started it! 

With best wishes, I am 

Cordially yours, 
SAMUEL K. WARING. 


Barclay Has Noticed It, Too 


St. Louis, Mo., Sept. 3, 1917. 
My Dear Mr. Soule: 

I don’t know when I have enjoyed anything more 
than reading your letter of Aug. 21 to Mr. G. W. 
Boyd, passenger traffic manager of the Pennsylva- 
nia Railroad. It seems that the evidence is con- 


clusive that the great railroad company has not been 
taking into serious consideration the rights of its 
passengers. 

I have traveled on this road for the past forty 
years, making two or three trips a year back and 
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forth, and lately I have noticed the same scarcity of 
food in the portions served as you have so clearly 
stated in your letter, and while I have made modest 
protests to the dining-car conductor I have let it go 
at that and tried to dismiss the matter from my 
mind. 

I feel sure that Mr. Boyd will appreciate very 
much the information that you give him, and, feel- 
ing satisfied in my own mind that a man occupying 
his position is broad-gaged, and mindful of the 
rights of others, I have no doubt but what in due 
course some change will be made in the Pennsy!- 
vania Railroad menu. 

As I take it, it is not the price that disturbed 
you, but the very insignificant portions which were 
served. There are a great many of us who are 
willing to pay for what we get, even though the 
price may seem a little high, but we want value 
received. That is not only business, but human 
nature. 

Also your point regarding the taxi service in 
New York City is well worthy of investigation. 
It hardly seems to me that the Pennsylvania Rail- 
road would make an agreement with a taxicab com- 
pany and permit it to charge prices which are con- 
trary to the city’s regulations. Possibly this may 
not come under Mr. Boyd’s jurisdiction, but if not 
I hope he will refer it to the proper authorities, 
because it is not only absurd but unfair to the 
traveling public for the Pennsylvania Railroad Com- 
pany to enter into a combination with the Westcott 
Express Company and allow the latter to charge 
higher prices than are asked by other taxicab own- 
ers. 

I feel absolutely sure that your letter is going to 
have careful consideration, and that good results 
must follow for which the traveling public should 
thank you, and I am pleased to offer my congratula- 
tions and thanks in advance. 

Yours very truly, 
GEORGE R: BARCLAY, Vice-president, 
Simmons Hardware Company. 


Spoke for Standart, Too 


CHICAGO, ILL., Aug. 31, 1917. 
Friend Roy: 
Saw yours in HARDWARE AGE of Aug. 30. 
At-a-boy! At-a-boy! You say it right. Have 
had this in mind some time but could not write it 
the way it should be. You have did so. 
Very truly yours, 
E. B. STANDART. 


“It’s Rich,” Says Reed 


SISTERSVILLE, W. VA., Sept. 1, 1917. 
Dear Mr. Soule: 

Just finished reading your article on the Pennsyl- 
vania Railroad and would like to shake hands. The 
way some things are conducted in this country is 
nothing more or less than an outrage and a hold-up. 

One thing you forgot to mention, in addition to 
the hold-up price, was the tip which you are ex- 
pected to hand out to the brigands, not only on the 
railroads but in the hotels. In other words, you 
paid 100 per cent more than you should and threw 
in a little for good measure. It’s rich! 

The writer just recently had an experience equal 
if not surpassing yours. It was on the Wheeling 
& Lake Erie. Got on at Wheeling at 7.10. About 
8 o’clock I went into the dining car for breakfast. 
It was not ready. Three-quarters of an hour went 
by before it was ready. A friend and I went in 
together. I remember that the bill amounted to 
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$1.90—the tip was not forthcoming—and I also 
remember that what we received was very little and 
very poor. Understand that the $1.90 was for both. 
Even so, it seems as if 95 cents is rather stiff to 
hand out for stuff that is not fit to eat. 

For one I wish something could be done to pre- 
vent highway robbery in broad daylight. And I do 
not refer to the highwaymen as generally under- 
stood, either. 

H. F. REED. 
Durham Hardware Company. 


Some Gang on the Side Lines 


NEw York, N. Y., Aug. 31, 1917. 
Dear Roy: 

I read your letter to Mr. Boyd of the Pennsyl- 
vania with joy in my heart. You are a true cru- 
sader in the interests of the man who travels. When 
the average traveler gets up against that club-sand- 
wich proposition, he has to leave it to time to soothe 
his outraged feelings. Now, here comes a real flesh- 
and-bones editor who starts after the dining-room 
autocrats with a vengeance. We are gathered on 
the side lines, Roy, and if you [listen for a moment 
you can hear our cheers. Go to it! Get after it! 
Let us have the why, when and wherefore. 

Cordially yours, 
Burt J. PARIS. 


Hussie Awaits with Interest 


OMAHA, NEB. 
To the Editor: 

I have just read, with much interest and verbal 
evidence of approval, your letter addressed to Mr. 
George W. Boyd, Passenger Traffic Manager, Penn- 
sylvania Railroad. It’s a good letter. I’ve often 
dreamed of writing one on the same subject, but 
always awoke, to find it a dream. I await with in- 
tense interest Mr. Boyd’s reply to your very perti- 
nent letter. Please let us have it at the earliest 
possible moment. Yours very truly, 

JOHN H. HUSSIE. 


Hoyt Says It Hits Others 


WELLSVILLE, N. Y., Sept. 1, 1917. 
To the Editor: 

With reference to two articles in the last issue, 
allow us to send congratulations to Roy F. Soule 
for the very original and forceful one. It does not 
apply to us as regards the “Pennsy” R. R., but it 
does on other roads. 

Also convey to Mr. W. L. Crounse of Washing- 
ton, our appreciation of his attitude on the delivery 
business and tell him that if we can get the busi- 
ness, we will look after the deliveries and glad to, 


at that. Yours respectfully, 
W. J. Hoyt. 
° Hoyt Hardware Company. 
Kidding the Public? 
CLEVELAND, OHIO, Sept. 1, 1917. 
Dear Roy: 


I was particularly interested in the first article 
in the Aug. 30 issue. Having the same experience, 
I am delighted to see somebody take a slap at these 
people, particularly when they ask for suggestions, 
said suggestions, which mean kidding the public. 

I would appreciate it very much if you would 
send me a copy of Mr. Boyd’s reply. 

Yours very truly, 
BILL FEDDERY, 
Central Western Manager. 
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Government Continues to Study Costs Before 








Fixing Steel Prices 


By W. L. CROUNSE 


WASHINGTON, Sept. 10, 1917. 


ITH but four votes in the negative, a tired 
W and sleepy Senate late to-night passed the 
war revenue bill and sent it, with a fervent 
blessing, to the House for concurrence in the many 
changes made in the original measure as prepared 
by the Ways and Means Committee. The bill will 
go to a conference committee to-morrow, and wil! 
probably become a law in ten days or two weeks. 
The Senate boosted the war profits tax to 60 
per cent and raised the income tax rates. The 
House will accept these increases, and the business 
of the country will carry the bulk of the big war 
load. 
Price Fixing a Big Task 


The fixing of steel prices for Government pur- 
chase has proved to be some job. Experts in the 
trade expected this, but the average Government 
official has so little knowledge of business condi- 
tions that they expected to settle the whole matter 
in about a week and to fix a hard and fast price at 
which Uncle Sam might buy any iron or steel article 
he desired from any producer in the United States. 

The Federal Trade Commission tackled the job of 
ascertaining the cost of producing steel in the same 
joyous, light-hearted fashion in which they have 
undertaken scores of other tasks, at most of which 
they are still plugging away. One beautiful thing 
about the work of the trade commission is the 
fact that there is no time limit, and, so far as an 
important investigation ordered by the President 
is concerned, there is no money limit. With plenty 
of time and money, why should the commission 
worry? 

Every hardware man knows what the commis- 
sion soon found out, namely, that there are no 
two steel makers in the whole broad country whose 
costs are the same. It is the common belief that 
the Steel Corporation can turn out most of its 
products as cheaply as anybody in the business, 
but it is probable that the Bethlehem people and 
one or two other of the larger independent pro- 
ducers can meet the corporation’s costs on some 
very important items of output, for when the basis 
of a so-called “economical unit” is reached in the 
construction and operation of a plant and in the 
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integrating of the industry the very big fellow 
has but slight advantage over the other fellow 
who is almost as big. 


Factors in the Problem 


Getting away from the real topnotchers, however, 
we come to a big class of producers who constitute 
a very important factor among the independents 
in the steel industry, but whose costs of production 
are substantially greater than those of the Steel 
Corporation and its leading rivals. The difference 
in some cases grows out of the fact that these 
medium-sized concerns must buy their raw mate- 
rials instead of producing them, and in other cases 
it is due to lack of the most economical facilities 
covering every process of manufacture. 

When the Government comes along, therefore, 
and undertakes to determine what the trade com- 
missioners speak of so glibly as “cost of produc- 
tion,” it becomes necessary to ask for some speci- 
ficatigns. Cost of production, where and when. 
and for how much? 

The Trade Commission has discovered that there 
are almost as many costs of production as there 
are plants, and that this rule applies all the way 
from ore in the ground worth 50 cents a ton up 
to the highly finished watch spring worth many 
thousands. To dig into all the details of this won- 
derful industry has occupied a lot of time, and this 
is the reason why it has taken so long for the 
President to fix steel prices. 

Right here is another interesting factor in the 
problem. Has the Government the right to compel 
American manufacturers to cut the market price, 
not only for steel and other products required for 
governmental purposes—which, of course, means 
war purposes—but also for the purchases of these 
articles for the foreign nations allied with us in 
the great conflict now on? 


No Reciprocity for the Manufacturer 


The President insists that if the allied nations 
compel their manufacturers to supply the United 
States Government at cut prices the United States 
in turn should force American manufacturers to sell 
to the Allies on a similar basis. This sounds reason- 
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able from the standpoint of the Government which 
seeks a reciprocal concession from foreign govern- 
ments, but what sort of reciprocity does the Amer- 
ican manufacturer enjoy as the result of this bar- 
gain? . 

As a matter of fact, he gets nothing out of the 
deal, and, as compared with former conditions, when 
he sold large quantities of his output to the Allies 
at big prices, his is the losing end of the game. 

There is just one way by which this whole prob- 
lem can be adjusted on a mutually satisfactory 
basis. Let the Government pay prices for what 
it buys that will represent a reasonable profit to 
the producer or dealer, and then Uncle Sam can 
with a good grace ask American manufacturers to 
make the same prices to our friends the Allies. 
Do this, and nobody will kick on the deal. 


What Is a “Reasonable Profit”? 


It may be suggested that it would be a difficult 
thing to get producers and dealers together on 
the proposition as to what constitutes “a reason- 
able profit.” I do not think so. There are sev- 
eral factors in the problem, from a manufactur- 
er’s standpoint, especially with regard to the 
production of material which is not a standard 
article, and for which facilities must be pro- 
vided that will be worth very little when the 
war is over. These items can all be figured with- 
out difficulty, however, and an average normal man- 
ufacturer’s profit added thereto. 

If the Government attempts any drastic price 
slashing that involves profits far below normal, 
trade depression is sure to result in place of the 
stimulation of industry which alone can be counted 
upon to secure quantity production on the biggest 
possible scale. 

Here we must pause for a moment and consider 
the interest of the public in this big problem. 
The people pay the taxes, and that means that 
whatever the cost of steel‘ may be it must come out 
of their pockets. 

But it is never wise to save at the spigot and 
waste at the bung. The war needs of the nation 
will not absorb one-half the output of the steel in- 
dustry; and as the dear public must buy what is 
not needed for war purposes it will be a poor bar- 
gain if Uncle Sam gets his steel at a cut price 
and the rest of us pay a correspondingly increased 
figure for about two-thirds of the entire output. 


Fair Prices for Private Consumers 


This brings us back to first principles. If reason- 
able prices for steel are to be enforced, the consum- 
ing public should enjoy the same advantage as the 
Government. For the past two or three months 
the average consumer of steel has been afraid to 
go to sleep at night lest the price of his raw mate- 
rial would be out of sight in the morning. 

This has produced a hand-to-mouth tendency on 
the part of those industries which rely upon steel, 
and it has demoralized more than one conservatively 
conducted business. Plungers and men with lots 
of sporting blood have had a big advantage over 
conservative operators, but they have been skating 
on mighty thin ice, and within the past fortnight 
or two the airholes have been showing all over the 
frozen pond. ; 

The remedy for all this may be found in a bill 
now pending before the Senate Committee on In- 
terstate Commerce. It was drafted by Senator 
Pomerene of Ohio, and proposes that during the 
war the Government shall purchase the entire out- 
put of the steel industry at reasonable prices, use 
what is needed for war purposes, and sell the re- 
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mainder to the Allies and to the American consum- 
ing public at cost. 


Meeting a Great Emergency 


As a rule, I don’t favor the conduct by the Gov- 
ernment of any enterprise which can be at all sat- 
isfactorily handled by private individuals. The 
Government is an extravagant employer, producer 
and consumer. 

The Government is run by politicians, and the 
conscience of the average politician is comparable 
only to the grain of mustard seed spoken of in the 
Bible. In fact, since the Bible was written, scient- 
ists have discovered so many things smaller than a 
mustard seed that I feel confident that sooner or 
later they will ascertain the exact dimensions of 
the average political conscience. 

The country is now facing a tremendous emer- 
gency, however, and the rules of yesterday must 
be scrapped in favor of radical departures that a 
year or two ago would have made the cold chills 
creep up and down our spines. Government regu- 
lation does not mean government ownership, thank 
goodness, and it does not even mean permanent 
Government regulation. 

We may get into some bad habits during the 
war, but thank your twinkling stars, as soon as 
the big row is over there will be a healthy reac- 
tion, and we shall swing back to normal condi- 
tions. 


Predicts Bill Will Pass 


Senator Pomerene tells me that he hopes to secure 
the passage of his bill at the present session, and 
he predicts that its enactment will have a very 
salutary effect upon the industries of the country. 
He may be a little sanguine concerning the con- 
gressional outlook, but a great many people will 
agree with him that a little government regulation 
of steel prices to the private consumer just now 
would be a mighty good thing. 

Hardware producers, for instance, would be glad 
to see the cost of semi-finished iron and steel de- 
clining slowly but steadily, and jobbers and retail- 
ers would also welcome a more normal era in place 
of the feverish, hothouse conditions now prevail- 
ing. 

This business of having to accept a quoted price 
in the twinkling of an eye while the seller holds 
a split-second watch on you, is trying to both tem- 
per and nerves, and while a good many people are 
making money out of the emergency it would be 
a lot better for the entire trade if we could all get 
back to a lower and a healthier basis. 


Fixing the Price of Coal 


Speaking of government price-fixing, it cannot 
be charged that the Federal Trade Commission has 
been running amuck with the coal producers and 
dealers. After conducting an elaborate investiga- 
tion, the commission promised the consumers that 
there would be some radical slashing of prices, but 
at this writing the producers do not appear to 
be in danger of the bankruptcy courts. 

The soft-coal operators have been obliged to stand 
for a modest reduction in some fields, but there is 
a hocus pocus somewhere in the game which has 
prevented the consuming public from getting very 
much out of the transaction. 

So far as anthracite prices are concerned, the 
figures fixed by the commission for the producer 
are little if any lower than the market, and up 
to the present time Dr. Garfield has not announced 
any cuts in retail prices; in fact, intimations have 
been given out to the effect that hard coal will 
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probably be no cheaper than heretofore, and may 
advance the usual 10 cents per ton per month until 
the first of next year. 

Under the circumstances, that hard-working, long- 
suffering individual who pays for everything—the 
ultimate consumer—will be disposed to feel that, 
so far as the coal situation goes, the Trade Com- 
mission has imitated the example of the mountain 
that labored and brought forth a mouse. 

A good many perfectly honest coal dealers have 
protested indignantly to the trade commission con- 
cerning the statements which have been sent out 
from Washington by none too careful correspond- 
ents concerning the results of the hard-coal inves- 
tigation recently completed. In giving out certain 
figures, the commission stated that “the retailers’ 
margin” in certain localities ranged from $2 to 
$4 per ton, and this was interpreted by the afore- 
said correspondents to mean that the retail dis- 
tributors of anthracite made a clean profit of these 
generous amounts. 

Now comes Secretary Bracken of the commission 
with a statement intended to straighten out this 
tangle. He says: 

“There appears to be a misunderstanding of the 
report of the Federal Trade Commission on retail 
coal prices in certain parts of the country. The 
report of the commission said that dealers had a 
‘margin’ of $2 to $4 per ton. This had been 
misunderstood to mean a ‘profit’ of $2 to $4 per 
ton. 

“As a matter of fact, the commission’s report 
clearly shows that ‘margin’ is the difference be- 
tween the cost of the coal delivered at the dealer’s 
yard and the price he receives from his customer; 
but out of this ‘margin’ must first be paid all the 
cost of conducting the retailer’s business from the 
time he receives the coal until the time he actually 
delivers it to the customer and collects his money. 
Not until all these expenses are paid out of ‘margin’ 
does ‘profit’ begin to the retailer. 

“It is to be hoped that, in justice, as wide pub- 
licity be given this explanation of the terms ‘mar- 
gin’ and ‘profit’ as was given the original state- 
ments in the matter.” 


An Extraordinary Child Labor Law 


The recently enacted Federal child labor law, 
which is one of the most extraordinary legislative 
measures passed by Congress in the last decade, has 
been given a black eye during the first week of 
its enforcement. This statute was enacted Sept. 1, 
1916, to take effect one year later. It therefore 
went into force on the first instant. 

It is based upon a very far-fetched construction 
of the power of Congress to regulate interstate com- 
merce and prohibits the interstate transportation 
of “any article or commodity the product of any 
mine or quarry, situated in the United States, in 
which within thirty days prior to the time of the 
removal of such product therefrom children under 
the age of sixteen years have been employed or per- 
mitted to work, or any article or commodity the 
product of any mill, cannery, workshop, factory, or 
manufacturing establishment, situated in the 
United States, in which within thirty days prior to 
the removal of such product therefrom children un- 
der the age of fourteen years have been employed 
or permitted to work, or children between the ages 
of fourteen years and sixteen years have been em- 
ployed or permitted to work more than eight hours 
in any day, or more than six days in any week, or 
after the hour of seven o’clock post-meridian, or be- 
fore the hour of six o’clock ante-meridian.” 
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Some Interesting Constitutional Questions 


Please note, in the first place, that Congress in 
passing this law seeks to invade the police power 
of the States to regulate the subject of child labor. 
Every fair-minded person believes in the drastic 
regulation and supervision of the labor of children, 
but probably 95 per cent of the lawyers of the coun- 
try are firmly convinced that under the constitution 
of the United States the subject is exclusively with- 
in the jurisdiction of the States and that our busy- 
body, overworked Congress has nothing to do 
with it. 

Please note, in the second place, that this law does 
not prohibit interstate commerce in goods made by 
child labor. If it did it would stand on a firmer 
footing. 

It prohibits the interstate transportation of goods 
which may have been made in factories by adult 
labor, if by any chance children have worked in 
such factories within a certain length of time prior 
to the shipment of the goods. Here is where the 
zealous authors of this measure took a big chance 
and here is where the law has been sharply checked 
at the very threshold of its enforcement. 

A few days before the new statute took effect a 
citizen of Greensboro, N. C., applied to Federal 
Judge Boyd for the western district of that State 
for an injunction to restrain the district attorney 
from taking any step to enforce the law in that 
district. The proceeding was begun in the interest 
of two minor children of the complainant, who 
were employed in a factory. 


Judge Holds Law Invalid 


The federal judge promptly proceeded to deal the 
new law a blow squarely between the optics. He 
granted the injunction sought and then delivered 
a little lecture to Congress for invading the rights 
of the States. 

No one questions, he said, the power of Congress 
to regulate interstate commerce, but the child labor 
law seeks by a subterfuge to deprive the States of 
the right they undoubtedly possess to do their own 
police work, including the regulation of all forms 
of personal labor in no way connected with Gov- 
ernment work. The new statute, therefore, was 
held by the court to. be unconstitutional and hence 
null and void. 

‘In the judicial district in which this decision was 
handed down the law will be ignored until the 
United States Supreme Court has a chance to re- 
view the action of the federal judge. In the mean- 
time applications for injunctions are likely to be 
made in other districts with like result, and we 
shall soon have an extraordinary situation in which 
what is good law in certain parts of the country is 
nonsense in other parts. 


Government Will Appeal Case 


The Attorney General, who has already ordered 
an appeal from the North Carolina court’s decision, 
professes great confidence that the United States 
Supreme Court will sustain the statute. This, how- 
ever, was to be expected. 

Professing implicit confidence in the constitu- 
tionality of the most radical laws passed by Con- 
gress is one of the Attorney General’s jobs and one 
of the best things he does. Nevertheless, the dear 
old Supreme Court frequently chucks these statutes 
out of the window and there is a very good chance 
that it will do so in this case. 

Dealers, both wholesalers and retailers, are likely 


(Continued on page 81) 
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A peep into the progressive store of the J. B. Hunter Company, 60 Summer Street, Boston, Mass. One view of 
the office, one of the locksmith’s shop, two of the basement and two of the main salesroom are shown 


Driving the Crooks Out of Wisconsin 


Milwaukee’s Better Business Bureau and the Work It Is 
Doing in Behalf of Honest Business 
By P. W. STEITz 


Secretary, Better Business Bureau, Milwaukee, 


N. order to appreciate the breadth and scope of 
the bureau work and to learn of the definite 
service it is now rendering to honest business, 

it will be necessary to relate briefly the history of 
the truth in the advertising movement. 

At the first national convention of the Associated 
Advertising Clubs of the World, held in Baltimore, 
the big advertising men of the country realized that 
there was an ever-increasing demand for greater 
reader confidence in advertising; in fact, they firmly 
believed that if advertising was to continue to be 
one of the great dynamic forces in business the con- 
fidence of the buying public, the very foundation of 
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advertising, must be preserved. A committee was 
therefore appointed, known as the “National Vig- 
ilance Committee,” whose special duty it was to 
eliminate fraudulent advertising and to do all law- 
ful things to maintain a high standard of truth in 
advertising. As a result of the good work of this 
committee, local committees were established. Then 
came the paid secretary and to-day there are twelve 
such committees, in twelve leading cities of the 
United States, better and more properly known as 
Better Business Bureaus, very carefully organized 
and working under the direction of a national sec- 
retary. The secretaries exchange information and 
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all cases pertaining to national advertising clear 
through the national office. 


Fair Judges 


The men who direct the affairs of the local 
bureau, namely, the executive committee, are three 
disinterested men, usually wholesalers or national 
advertisers, who are in a position to offer an un- 
biased opinion concerning the facts surrounding a 
particular case. 

The work of the bureau is supported financially 
and morally by leading merchants, newspapers and 
various commercial organizations, which are pri- 
marily interested in clean business. 

The bureau work is entirely constructive and not 
destructive. It is wholesome and proceeds to make 
its investigations on the assumption that 90 per cent 
of the merchants are honest. It takes into consid- 
eration that in the management of a large business 
unintentional errors are likely to occur. It is in- 
terested in the advertiser who continually and will- 
fully misrepresents the facts in his advertising, 
thereby trespassing upon the rights of all adver- 
tisers, by abusing the confidence of the buying pub- 
lic in advertising. 


Increasing Public Confidence 


The bureau is interested mainly in increasing 
public confidence in advertising. To accomplish 
this it is necessary to eliminate misrepresentation 
of fact in copy, to wipe out unfair methods of com- 
petition in the form of petty deceptions and sharp 
trade practices, thereby permitting the honest mer- 
chant to continue to do business on the square. The 
public is informed through newspaper advertising 
that it can always seek help at the bureau, should 
it have an unfortunate experience with advertising. 
There is no charge for this service; the bureau will 
gladly investigate any complaints which are called 
to its attention. The name of the person making 
the complaint is never disclosed and does not appear 
on record. 

The complaints concerning untruthful advertis- 
ing are either received from the subscribers of the 
bureau or from the public in general. Upon receiv- 
ing a complaint, the secretary makes a complete in- 
vestigation and secures all the facts concerning the 
merchandise or transaction in question. If the mer- 
chandise has been purchased or if necessary the 
bureau makes a purchase and presents fhe mer- 
chandise to three or four large buyers in that par- 
ticular line, and in this way receives a fair ap- 
praisal as to the value, material used, workmanship, 
etc. These facts are then placed before the adver- 
tiser and the error in his advertisement is pointed 
out to him. This usually is sufficient to bring about 
the desired results. However, should the merchant 


“The Child Labor Law” 


NEw YORK, N. Y. 
To the Editor: 


I noticed in HARDWARE AGE for Sept. 6 on page 
102, an article entitled “The Child Labor Law,” by 
Elton J. Buckley. I have been giving considerable 
attention to this law, as it affects a majority of our 
members, and, according to the advice I have re- 
ceived from the Child Labor Division of the De- 
partment of Labor, the third paragraph from the 
end is not exactly correct. This paragraph reads 
as if articles produced during August of this year 
had to comply with the law, whereas I have been 
advised that the law does not go into effect until 
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refuse to change his copy in conformity with the 
truth in advertising more severe means are applied. 

The bureau also enjoys the co-operation of the 
newspapers, in giving the work publicity and by 
refusing to accept copy which the bureau has found 
to be untruthful. 

The work is primarily one of education of the 
public in general concerning buying. The born bar- 
gain-hunter must be taught to appreciate the fact 
that every merchant is in business to make money 
and is entitled to a legitimate profit on his mer- 
chandise. That merchandise is sold and not given 
away below cost. When the buying public realizes 
this situation, then it will buy merchandise when 
needed and not wait until special inducements are 
offered. This will mean a better business for the 
honest retailer. 


A Check on Auctioneers 


The bureau is interested in securing proper legis- 
lation. For example, an ordinance was provided 
regulating auction sales which makes it necessary 
for a man who desires to enter into the auction 
business to file an inventory of his stock with the 
city officials stating what representations are to be 
made concerning the sale and the advertising of it, 
also the time required to complete the sale. This 
arrangement prevents a man from conducting an 
auction sale indefinitely and should he make the 
slightest misrepresentation regarding the sale or 
advertising of the merchandise, the facts could be 
presented to the mayor and the license thereby auto- 
matically revoked. 

The bureau has a clear and well-defined policy. 
It acts as an impartial jury, and upon receiving 
complaints immediately makes an effort to learn 
the facts in the case. The bureau does not work 
with opinions, but deals entirely with facts. Every 
case is handled upon its own merits. No previous 
investigation will be permitted to influence our ac- 
tion in any one particular case. 

The Better Business Bureau of the Advertisers’ 
Club of Milwaukee is one of the oldest bureaus in 
the United States, and in the past two yéars has 
had over five hundred cases called to its attention. 
It was only necessary to prosecute ten of these 
cases, a satisfactory result having been secured in 
most of the remaining cases through moral suasion. 
The Milwaukee bureau to-day is the proud possessor 
of the Baltimore Truth Trophy, which it received 
at the Philadelphia convention of the Associated 
Advertising Clubs of the World for accomplishing 
more in behalf of truthful advertising and honest 
business than any other city in the country. The 
Milwaukee bureau has done big things for honest 
business and will continue with its work until Mil- 
waukee becomes known as an unhealthy place for 
crooks and fly-by-night merchants. . 





Sept. 1. Therefore, it will not apply to articles pro- 
duced before that date. 

The manufacturers, whose shop conditions during 
August did not comply with the law, may use in- 
stead of the regular form of guarantee which speci- 
fies that the law was complied with thirty days prior 
to the withdrawal of goods from the factory, a state- 
ment that the law was complied with during Sep- 
tember, 1917. 

This, of course, is a minor point, but I thought 
perhaps it might be brought to your attention by 
some of your readers, who have not been fully in- 
formed on the subject. 

Yours truly, 
FLETCHER D. DopcE, Secretary, 
Toy Manufacturers of the U.S. A. 








‘Oklahoma Retailers Meet in McAlester 





T a meeting of the Oklahoma Retail Hardware 
Association, held at McAlester, Sept. 5 and 6, 
the report of the secretary-treasurer, W. B. 
Porch, was read, from which we quote as follows: 

“In this, the year in which we as hardware and 
implement dealers, can render to our country the 
most valuable services of a lifetime, is a most op- 
portune time to meet in this city, in response to a 
cordial invitation from the citizens of the town and 
a majority vote of the members present at last 
convention that we accept this invitation. While 
this vote was not final and considerable pressure 
was brought to bear on the matter, your execu- 
tive committee, in whom is vested the authority 
to pass on the time and place of meetings, being 
composed of Oklahoma Americans who believe in 
‘Keeping the World Safe for Democracy,’ has com- 
plied with your request and we hope you are pleased 
with the program prepared for your improvement 
and entertainment. 

“While many of our members are in training for 
important military positions and will no doubt give 
a good account of themselves when the opportunity 
presents itself, the work of we who remain at home 
is of equal or even greater importance for upon 
every hardware and implement dealer of Oklahoma 
rests the duty and responsibility of seeing that his 
community is supplied with the necessary imple- 
ments, seeds and other supplies necessary for a 
maximum yield from the farm, the mill and the 
mine. Besides it is an opportunity to make himself 
useful in advancing the conservation movement to 
reduce to a minimum the waste on the farm and in 
every business. ‘ 

“This convention is a mighty good place to dis- 
cuss any matters bearing directly or indirectly upon 
this sort of work as well as all the details of our 
regular business and we hope that any of you who 
may have an idea that will tend to improve condi- 
tions, will tell us about it. In this way is a con- 
vention made profitable to all who attend and we 
will all go away benefited in a way that cannot be 
measured in dollars and cents. 

“There is not much of any great importance to 
report as to the happenings in the association work, 
but as there are many dealers present here who are 
not familiar with the work and history of this as- 
sociation it seems appropriate to review briefly the 
activities of the association during the past few 
years. 

“At the convention of 1911 our ranks had grown 
almost as thin as the ranks of the veterans of the 
’sixties when they recently made their ‘last march’ 
at Boston, but I regret to think of how much less 
was the enthusiasm. There were so few in the 
chairs at Convention Hall that it was really pain- 
ful for a speaker to attempt to talk. 

“F. E. Herring was elected president for the com- 
ing term, with an efficient board of directors, and 
your humble servant secretary. Some of you likely 
remember the strong address made by Mr. Herring 
upon accepting the office, stating that we would 
have a lot of these empty chairs filled at the next 
convention or he would put a motion before the 
house to ‘disband and quit the work.’ 

“That was the beginning of the rebuilding of the 
association. The jobbers and manufacturers of Ok- 
lahoma and adjoining territory, with their travel- 
ing men, joined us in the constructive work. 

“The officers of the association planned and es- 
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tablished new and tangible benefits for the mem- 
bers; exchange service for the disposal of dead 
stocks and the mutual insurance paying back 50 
per cent of the premiums being the first depart- 
ments developed, with the result that when we 
came to our 1912 convention the little group of 
fifty-five had grown to twice that number and the 
publicity given us in that year was the means of 
our securing many members. 

“The strong support of the trade papers is not to 
be overlooked in the work of this first hard year, 
for the Bulletin, Implement Trade Journal, Hard- 
ware Reporter, HARDWARE AGE and others that took 
an active part in boosting Oklahoma and putting 
the association on the map. 

“Under the able management of succeeding presi- 
dents—Stone of Shawnee, Pfaff of Anadarko, Davis 
of Oklahoma City, Reed of Pauls Valley and our 
especially able Kavanaugh of Alva—we have made 
steady progress until at the beginning of the cam- 
paign before this convention we had more than five 
hundred on our rolls, a large percentage of whom 
have paid 1917 dues. 

“With the number added during this convention 
and the ones to be secured by a hard drive from 
now till the December convention at Oklahoma City 
we should easily reach the six hundred mark. 

“Our friends, the jobbers and manufacturers, 
have continued to give us their hearty support, and 
we hope the returns to them are such that they do 
not feel there is a lack of loyalty on the part of the 
members of this association. 

“The enthusiasm, hard work and loyalty of our 
friends, the traveling men, may be equailed by the 
American army in France, and if it is William the 
Kaiser will have to call on ‘Gott’ early and often 
for no other power will stand a show of saving him. 
These travelers have been busy every day spreading 
the gospel of associated efforts among the dealers, 
telling them of the good done at conventions through 
the interchange of ideas, the many benefits to be 
derived from the differept departments of the asso- 
ciation office and bringing in a good attendance at 
conventions, thus making the work of the secretary 
easy when he goes into the field to try catching the 
elusive non-member. 

“The work of our national association has been 
of immense value to the members and to the State 
association, giving us a lot of good information 
through the Price and Service Bureau, besides lay- 
ing out some systems which can be employed in the 
conduct of a small hardware store as well as a large 
one. 

“Our insurance benefits have grown faster than 
could have been expected. The saving to the mem- 
bers of the association during the present year 
is almost eighteen thousand dollars and on the 
additional business that has been put on the books 
during the eight months of this year the return 
dividends will amount to more than seven thou- 

sand dollars, so that for the year beginning Sept. 
1 the saving to the members of the association in 
Oklahoma will be more than twenty-four thou- 
sand dollars. Your especial attention is called to 
the fact that it is through the financial support 
of the mutual insurance companies that we have 
been able to build up this association and pay a 
secretary enough to keep him properly fed and 
housed.” 
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Proclamation 


State of New York 
Executive Chamber 


To the People of the State of New York: 


Men are needed for productive labor. 
non-essentials. 
instead of withdrawing them therefrom. 
essary drain on the country’s man power. 


They must be reserved for such work and not drawn therefrom to do 
If you will show due consideration, your dealer will be able to supply men for ptoductive fields, 
The needless delivery work that you put upon stores, means an unnec- 


At the request of the Editorial Conference, representing the leading business newspapers, I desire to point 


out that every shopper can be patriotic in five ways: 
By carrying parcels home whenever possible; 


Accept without complaint less prompt deliveries in war time; 


Do not demand special deliveries; 


Avoid having goods sent home unless you are sure you are going to keep them; 


Bring back to the store such goods as are portable when return cannot be avoided. 


The stores will give you the best service in their power, but both the stores and the public must do their duty 


to the country. 


As Governor of the State of New York, I ask the public to do these things for the welfare of our country 


to the country. 


By the Governor: 
WMM. A. ORR, 
Secretary to the Governor. 


GIVEN under my hand and the Privy Seal of the State at 


the Capitol in the City of Albany this ninth day of 
August in the year of our Lord one thousand nine 
hundred and seventeen. . 


(Signed) CHARLES S. WHITMAN. 





Bundle-Carrying a Patriotic 
Fashion 


HE United State is at war and war- 

time measures must be adopted by all 
good patriotic citizens. The need for men, 
motor equipment and motor fuel for the serv- 
ice of the United States is an admitted fact 
and the proclamation recently issued by Gov- 
ernor Charles S. Whitman of New York 
State, which we reprint herewith, officially 
calls attention to the urgency of reducing 
store delivery activities to the minimum. 

The business papers of the country can 
probably do as much as any other medium to 
bring about the needed reform whereby men 
and equipment are released for national duty, 
and we, therefore, take especial pleasure in 
calling the attention of our readers, not only 
to this proclamation of this vital subject, but 
to the subject itself. 

We call upon our readers all of whom buy 
merchandise in retail stores of one kind or 
another to patriotically do their bit by car- 
rying parcels home whenever possible, by ac- 
cepting without complaint less prompt de- 
liveries than they are accustomed to, by not 
demanding special deliveries and above all 
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things to avoid, if possible, having goods sent 
home and then returning them for credit. 

Our readers can also help in this necessary 
national duty by taking this question up with 
the retail divisions of their local Chambers of 
Commerce. Probably no one realizes the 
vast waste of manual and mechanical effort 
and equipment that is daily employed in do- 
ing in many cases an absolutely unnecessary 
task than the business men of the United 
States. It is to be hoped that our readers 
whether they be located in New Jersey or Cal- 
ifornia, in Minnesota or Louisiana, will see 
that this subject is taken up and handled 
locally in such a way as to reduce this econo- 
mic waste to a minimum. 

One of the best ways to go about it is to 
get to the Governor of your State, through 
a committee from your local Chamber of 
Commerce and impress upon the State execu- 
tives the country over the necessity for an 
official proclamation on this subject. The 
Federal Government at Washington through 
the National Economy Board is deeply in- 
terested in this matter. Right now is the 
time for the patriotic business men and 
women of the country to cut out, once and 
for all, an economic waste that seriously 
handicaps the United States in its prosecu- 
tion of the war. 
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A Nation of Wasters 


E are a nation of wasters and the 

garbage can is not the only indicator 
of our national characteristic. There are 
wastes that do not come from the hotel or the 
housewife, and with which the contents of 
the garbage can are not to be compared. 
Strange to say these full-grown wastes are 
not those of the cunsumer. They trace back 
to the producer, yes, even to that much 
favored and lauded producer, the American 
farmer. There is need for a Hoover to-day 
in the grain fields of the Dakotas. 

On the great wheat area of the Middle 
West there is little of the hard gleaning that 
characterized the fields of Boaz. The Ameri- 
can farmer works in the American way. His 
farm of from one to six or more sections of 
land is plowed with the gang plow and the 
traction engine. He plants his grain with a 
modern drill, and reaps his crop with a series 
of efficient grain binders. Up to this point 
his wastage is slight. Then comes the 
change. The grain stands in the shock till 
the thresher comes, regardless of wind or 
weather. There are hardly more stacks of 
wheat to be seen in the whole grain belt than 
adorn a few odd forties of some Illinois 
farm. If the rain destroys a bunch of two- 
dollar wheat, it is regarded as an act of 
Providence, and the farmer waits only until 
the next season to take similar chances. Two 
years ago rain ruined thousands of bushels 
of No. 1 wheat in North Dakota alone. How- 
ever, if luck favors the farmer and the golden 
grain is safely threshed and housed, another 
and greater waste appears—the burning of 
the equally golden straw. 


“Is the straw burned?” you of the East 
ask incredulously. Yes, it is burned. The 
farmer doesn’t even give it back to the land 
he has robbed in a form of fertilizer. He 
fails to even derive from it a fuel value. He 
burns it “to get it out of the way for fall 
plowing” ; to make his work easier, and in his 
mind is no thought of either waste or saving. 
It is part of the yearly régime. 

As you ride between Fargo and Grand 
Forks, N. D., to-day, or from either of those 
cities toward the Golden West, you can count 
the burning straw piles by the hundred. At 
night the whole country seems one huge bon- 
fire as far as the eye can reach. As the 
threshing machine departs the blaze follows. 
It is not a matter of pounds or even tons. It 
it rather a matter of hundreds of thousands 
of tons, amounting to hundreds of thousands 
of dollars. 


It is conceded by those same Dakota farm- 
ers that stock can eke out a winter’s exist- 
ence on that same straw as an exclusive diet. 
With the addition of some grain it becomes 
an excellent stock food. In the far western 
part of that same State there is an actual 


scarcity of fodder and hay is selling at ex- 
orbitant prices. In parts of Montana and 
Wyoming similar conditions are prevalent. 
Yet the Dakota wheat grower burns his 
straw. 

There may be reasons that appear to sup- 
port him in his practice. The cost of baling 
and shipping may be excessive. He may, as 
he claims, be forced to “get rid” of the straw 
to facilitate plowing. Regardless of all that, 
the economic waste is there, open and de- 
fiant. There is use for clean straw for bed- 
ding horses of the Army; for feeding stock 
and releasing the grain; for packing purposes 
and manufacturing processes. Its burning is 
as if the contractor should burn his costly 
false work, or the carpenter his scaffolding. 
No municipality would permit that destruc- 
tive act, yet the Dakota wheat grower burns 
his valuable straw without interference. 


Throughout the country hundreds of pa- 
triotic citizens are faithfully observing 
wheatless and meatless days, without a word 
or a thought of complaint. They do it will- 
ingly, cheerfully, as their bit toward winning 
the war. Is the wheat grower less patriotic 
or merely less thoughtful? We prefer to think 
that it is merely an outcropping of our na- 
tional tendency. It is like the impulsive 
American to save a few pounds of meat and 
waste what might be converted into tons of 
equally good meat. Another saving of nickels 
and scattering of dollars. 

Must we always stand under a just indict- 
ment as a nation of wasters? 


The Hoover Reach 


HE hand of Hoover is fastened to an 

arm with a long reach. The important 
commission of which Mr. Hoover is the head 
got into action just about as soon as it was 
given power to act. The wheat pit got a jolt 
that jarred “Futures” out of the gambling 
hand and some way or other the price of flour 
came down a few notches. 


Then the coal kings were called into con- 
ference, and politely but firmly advised that 
a price volplane was in order. They put up 
considerable argument, but the Hoover type 
men had a half Nelson on them. The price 
of coal came down. New economies were 
discovered. 

Now the price of sugar has begun to turn 
in its tracks. Perhaps sugar has noticed 
how coal and wheat came out in their tussle. 
Sugar has hoisted a white flag before the 
commission on food control gave the com- 
mand. Possibly sugar had inside informa- 
tion that made it feel uncomfortable so high 
up in the air. Anyway it came down. 

Hoover is proving himself a hard hitter, 
and he is doing a big work for the American 
people. 
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Trade Conditions and Iron, Steel and Hardware Prices 


NEW YORK 


Office of HARDWARE AGE, 
New York, Sept. 10, 1917. 

GOME eastern jobbers report a nearly normal Sep- 

tember business. Buying is still on a conservative 
basis, with little anticipating. Where goods are at 
fair rather than extreme prices the buying is quite 
liberal, more particularly on standard seasonable goods 
where the season’s prices have been fixed. 

Interference with deliveries of raw material to manu- 
facturers and obstacles met in outward shipments of 
finished merchandise will necessitate great care to 
maintain adequate stocks of standard goods to meet 
coming demands. Otherwise supplies may be short 
when most wanted. 

The point is emphasized by a competent jobber that 
retailers often err in not maintaining a proper ratio of 
profits as goods advance. If it is assumed that the 
average retailer adds say 50 per cent profit to cost this 
percentage usually should be adhered to. For example, 
if an article commonly costing $1, and retailing at 
$1.50, is advanced to $2 in cost, the new resale price 
should be $3. 

A qualified manufacturer of mechanics’ tools for wood 
and metals says that general trade is slower, yet they 
are as much behind as ever in filling orders. In their 
case the Government cleans out whatever they are able 
to accumulate in many items as fast as they are avail- 
able. This is probably typical of other makers. 

Collections in some cases are slower, frequently be- 
cause customers are tied up on Government business 
through delayed remittances. This sometimes causes 
deferred payments by merchants running into two to 
four months where ordinarily payments would be 
prompt. 

The freight situation presents another source of 
trouble. Even if not actually embargoed freight is con- 
gested in transmission and causes the same result. 

A maker says that manufacturers often get both ends 
of some difficulties. One of these is in buying metals, 
fuel, etc. For some time there has been a tendency to 
cut down the terms, and where purchases were pre- 
viously made on four months’ time (for example) they 
are now often nearer 30 days and less. Then it is often 
true that the time in transit for steel from Pittsburgh 
to Eastern factories requires four to six weeks, which 
ties up the investment, besides delaying production, but 
payment must be made as stipulated. 

Manufacturers of housefurnishing goods, including 
enameled, tinned, re-tinned and pieced ware, galvanized, 
japanned and hotel supplies, say they have all they can 
do trying to meet Government wants and at the same 
time give reasonably fair service to regular customers. 
As is generally known by the well informed, whatever 
the Government wants gets first call. This interferes 
with deliveries for ordinary consumption. One manu- 
facturer was asked to bid on 20,000 stock pots of 25-gal. 
capacity, worth approximately $15 each, for army pur- 
poses. In ordinary times a thousand or two per annum 
of this large capacity would be considered good business. 
These requisitions are common, a similar one for 10,000 
more coming along soon after. A prime difficulty here 
is to get the raw stock from mill which requires specially 
large sheets for the blanks. 


WirE Naiis.—Merchants dealing in wire nails have, 
as a rule, more orders than goods for delivery. The 
demand has diminished somewhat because of less build- 
ing construction and the difficulties encountered in trans- 
portation. Fall prospects appear so far to be good, but 
no particular activity is expected from present indica- 
tions. Construction work in cities seems to feel more 
acutely the influence of big loans being negotiated for 
war purposes than in territory more remote from the 
large cities and thereby less susceptible to financial 
transactions. 


Wire nails, in store, are $4, and delivered by jobbers, $4.05 
base per keg. 

Cut Naits.—This trade is referred to as in rather 
poor shape, with but few mills making cut nails. The 
veterans look back to the time, from 40 to 50 years ago, 
when there were approximately 55 manufacturers of 
cut nails in the United States. The number now of 
much consequence is more nearly five. It has been re- 
called that at a meeting of an association of cut-nail 
makers in New York in 1872 there were representatives 
present from 55 producing plants. That, of course, was 
long before wire nails were commercially common in 
this country. 

Cut nails, in store, are still $4.85, and carted by the jobber 
in determined limits, $4.90 base per keg. 

LINSEED O1L.—There is only an exceedingly moderate 
demand for linseed oil. In fact, there has been very 
little consumption for several months compared with a 
normal trade, this commodity suffering in common with 
such building materials as window glass, nails, paints 
and varnishes, builders’ hardware and similar lines be- 
cause of the considerable shrinkage in building. Crush- 
ers say that if they are to have much of an autumn 
business it should start in the immediate future. Lin- 
seed oil stocks in the country at large are light. This 
accounts for the present firmness of prices, which other- 
wise probably would be lower. 

Linseed oil in lots of 5 or more bbl. is $1.25, and under 4 
bbl., $1.26 per gal. 

State and Western oil ranges from, say, $1.20 to $1.24 per 
gal. according to seller. 

Rope.—Inquiries for rope involving large figures are 
constantly coming in, and manufacturers say they can- 
not even quote on them. One representative establish- 
ment recently was asked to quote on over 500,000 lb. of 
rope in two sizes alone, but was unable to bid on more 
than from % to 1/3 of this quota. Of course, the major 
portion of this demand is for war purposes, whether 
from the Government direct or through regular busi- 
ness channels buying for the Government. A large 
proportion is for tent rope, towing hawsers and kindred 
other purposes. Hemp fiber prices are firm, and if there 
is much additional stiffening it may lead to higher 
prices for rope, it is intimated. 

Manila rope, first quality, is 31c.; second quality, 30c., and 
third qvaiky. 26c. base per lb. 

Sisal rope is, first quality, 22c., and second quality, 20c 
bAse per lb. Hay, hide and bale rope, best quality, is 22%c.. 
and lath rope, 22c. base per Ib 

WINpbow Gtass.—The movement in window glass con- 
tinues very quiet, although prices are firm because of 
moderate stocks available until more glass is made. 
Business has fallen off appreciably during the last two 
or three weeks, and it was light before. The slack 
trade is attributed largely to excessive prices on build- 
ing materials, coupled with a pronounced scarcity of 
labor which can often be obtained only at almost pro- 
hibitive prices. The present prospect is for a month less 
of production after the start of fires in October-Novem- 
ber, taken either from the autumn beginning or end of 
blast next spring. Nothing, we are advised, has been 
done yet in the way of definitely fixing the wage scale 
with regard to the production of new glass. Because of 
the high cost of lumber there are manufacturers who 
have doubled the boxing charges and the opinion seems 
to be that the custom will become common. 

Window glass prices are on A and B qualities, single and 
double thick, all brackets, 85 per cent discount. An AA pic- 
ture glass the discount ranges from 80 to 80 and 10 per 
is these discounts being from the jobbers’ list of March 1. 

BRASS AND CopPpeR.—Sheet copper is 35c. per pound 
base and on bare copper wire, for electrical purposes, 
carloads, mill shipment, the base is 29%4c. per pound. 
Brass has been reduced 2c. per pound on the various 
bases for sheets, rods, wire, etc., but mills are quoting 
only from day to day as in the past. All appear to be 
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waiting for something definite in the way of price fix- 
ing by the Government. Manufacturers are ready to 
transact business, but they want to know what the con- 
‘ditions are likely to be so they can arrange their affairs 
accordingly. 


NAVAL SToRES.—The market in naval stores is quiet 
and without developments likely to affect quotations. 
The undertone is steady. There are moderately good 
export inquiries, but the great hindrance in this field 
is the difficulty in obtaining tonnage for overseas trans- 
portation and the necessary permits to export. 


Turpentine, in yard, is 42 to 424c. per gal. 
Rosins are in moderate demand and on the basis of 280 Ib 
per bbl, in yard, for common to good strained, $6, and D 


grade also $6 per bbl 


CHIC 


Office of HARDWARE AGE, 
Chicago, Sept. 8, 1917. 
Goer average trade has been maintained this last 
week. Confidence remains unshaken, encouraged by 
the magnificent harvest. Interruption in production is 
expected, owing to the transfer of men from industrial 
to military duties. 

Jobbers report collections to be satisfactory. Busi- 
ness failures recorded in July were 1093 as compared 
to 1185 in July, 1916. Building operations are at their 
lowest ebb, there being less than one-half the amount of 
building in progress now than was reported a year ago. 
There are indications of early relief in the transporta- 
tion situation. 

Prices on wire cloth have not been announced for 
1918. They are being withheld awaiting the decision of 
the price regulating committee on steel. However, a 
large volume of orders with the price left open has been 
placed with the manufacturer. 

Jobbers report that they are making deliveries of 
sleds, skates and snow-shovels on orders which were 
taken last spring. Mills have been cleaning up back 
orders for wire nails with the result that the jobbers’ 
stocks are good. It is expected, however, that the Gov- 
ernment will come into the market again for another 
large order with the result that the output will then 
be taken up for some time to come. 

STEEL SHEETS.—Jobbers are receiving heavy orders 
for steel sheets but, owing to the fact that their stocks 
are running low, they are unable to make immediate 
deliveries. All orders are accepted subject to stock on 
hand, as shipments from the mills are uncertain. Prices 
= the same as last reported. 


he pos from jobbers’ stocks, f.o.b. Chicago: 28-gage gal- 
‘outs sheets, $11 to $11.50 per 100 lb. ; 28-gage black sheets, 
A per 100 lb.; No. 10 blue annealed, $9.55 to $10 per 


GARDEN TooLs.—Retailers have placed large orders 
for garden tools for shipment next season. The demand 
has been exceedingly heavy and prices remain the same 
as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Manure forks, best grade long handled, four tines, with 
plain ferule, $9 per doz.; with strap ferule, $10 per doz. ; five- 
tine forks, plain ferule, $11.60 per doz. ; —_ ferule, $12.50 

r doz.; long handled, six-tine forks, with plain ferule, 

13.40 per doz. ; strap ferule, $14.35 per doz.; No. 2 Green- 
leaf spading shovels, $9.75 per doz.; Midlothian B mmay $9 
per doz.; best grade, four-tine spading forks, $9.90 r doz. ; 
cheaper grade, $7.25 per doz.; malleable rakes, 14-in., $3.40 
per doz.; steel bow rakes, 14- -in., $6.05 per doz.; wire lawn 
cakes, 24 teeth, $5.50 per doz.; wood lawn rakes, 20 teeth, 
$3.75 per doz.; standard garden hoes, best grade, $8. 25 per 
doz., cheap hoes and riveted handles, $3.10 per doz.; ladies’ 
hoes, $4.80 per doz. 


BUILDING PAPER.—Jobbers report that sales are very 
light compared with those of a year ago. Stocks are 
fair and prices remain the same as last reported. 


Red rosin sheathing paper, 20-lb. rolls, at 62c. per roll; 25- 
Ib. rolls at 77c. per roll, and 30-lb. rolls at 93c. per roll. 


Waite Leap.—There is little if any change in the 
demand for white lead. Sales remain about the same 
as last reported. The jobbers’ stocks are in fair con- 
dition. 

We quote from jobbers’ stocks, f.o.b. Chicago: 
white lead, in 100-lb. lots, $13.25 per 100 Ibs. 

GuLass.—Glass prices are unchanged and sales are 
very light. Jobbers are letting their stocks run low. 
Retailers’ sales are confined mostly to repair work. 


We quote from jobbers’ stocks as follows: Siuape strength 
A, first 3 brackets to 40-in., 86 per cent off; all sizes over 


Carter's 


75 


Suot.—The United Lead Company, effective from 
Sept. 4, now quotes shot as follows: 


Shot, all in 25-lb. bags, sizes smaller than B, $2.85; drop 
shot, B and larger sizes, $3.10; chilled shot, $3.35, and dust 
shot, $3.35 per bag. In 5-lb. bags the prices per bag are 


respectively 60, 65, 70 and 70c. per bag. On the bag shot 
there is the usual allowance of 10c. per bag on the large bags 
and 2c. per bag on the small bags when taken in quantities of 
1 ton and upward. Boy Scout air rifle shot, 100 tubes to the 
box, to jobbing trade, per case is $4.10; retail trade per case, 
$4.60. These prices are based f.o.b. New York or Perth 
Amboy, N. J., freight equalized with Baltimore. Terms are 
net cash 30 days or 2 per cent discount for cash remitted 
within 10 days of invoice date. 


S. CHENEY & Son.—S. Cheney & Son, Manlius, N. Y., 
are quoting, effective from Sept. 1, cement tools 25 per 


cent, and Royal grinders, 10 per cent discount. Porch 
bases are list, net. 
40 in., 85 per cent off; all sizes of double strength AA, 586 per 


cent off. 

SAND Paper.—Sand paper sales are holding up well, 
with the greater part of the demand from factory 
sources. Prices are the same as last reported. 


No. 1 sand paper, best grade, $6 per ream; cheaper grade, 
$5.40 per ream. 


SoLpER.—Jobbers are still quoting solder at the same 
price as last reported. The demand is below that of the 
same period last year. 

Warranted half and half solder, 41c. 
bers’ solder, 39c. per Ib 

APPLE PaRERS.—While the jobber has been able to 
practically clean up his stocks the manufacturer re- 
ports that sales are far below normal. Prices are the 
same as last reported. 


78, $9.60 per doz.; Goodell’s White Mountain 
$8 per doz 


per lb.; No. 1 plum- 


Reading No. 
$6 per doz. ; Goodell’s Turntable, 

Rore.—Sales for the last week have been very light. 
Manufacturers report that no large orders are being 
placed and that their business is confined largely to 
pick-up business. Stocks are normal. 

We quote to retailers, f.o.b. Chicago, as follows: No. 1} 
Manila rope, 31%c. per lb. base; No. 2 Manila rope, 30%c 
per lb. base; No. 3 Mahila rope, 26%4c. per Ib. base; Sisal rope, 


subject to stock on hand, No. 1, 22%4c. per Ib.; No. 2, 20%c 
per Ib. 


Pou Manufacturers of poultry netting 
have agreed on a new price basis. Instead of being sold 
by the square foot hereafter it will be listed and sold 
by the roll. The change in this selling basis was made 
because of the heavy strand of wire necessary in the 
larger widths. In checking over the new list prices the 
retailer will note that a number of sizes have been 
omitted. Prices on these will be quoted only on applica- 
tion. 


We quote from jobbers’ stocks, f.o.b. Chicago, discount of 
45 per cent on galvanized afteg weaving, and 50 per cent dis- 
count on galvanized before weaving from the following stand- 


ard list prices: 
BALE PRICE LIST 


(APPLIES OF REGULAR BALES, 160 FEET LONG) 


Gatvanizeo St Steer. Wire NETTING 
Adopted September ist, 1917. 

This Lt inten tte Kinde wt Noting Rogulary Mantactore 

Special Prices Will Be Quoted on Other Kinds Mad® to Ord 


GALVANIZED AFTER WEAVING 
LIST PRICE OF OWE BALE 160 FEET Lowe. 
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Tacks.—Prices on tacks have advanced and sales are 
reported to be very satisfactory. 

Upholsterers’ tacks, 6 oz., 25-lb. boxes, 17c. per lb.; bill 
posters’ tacks, 6 oz., 25-lb. boxes, 164%4c. per lb 

SasH Corp.—Sales of sash cord will continue to be 
light until building operations again start in full swing. 
Jobbers have plenty of goods on hand and prices re- 
main the same as last reported. 

We quote from jobbers’ stocks, f.o.b. Chicago: Common 
sash cord, No. 8, $10.55 per doz.; No. 7, $9.70 per doz. hanks. 

Bars Wire.—Jobbers report an unusual demand for 
barb wire this last week and sales above normal. Up 
to date they have been able to fill all orders because of 
heavy shipments received the first of the month. Prices 
remain firm and are the same as last reported. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Painted barb wire, in less than carload lots, $4.10 per 100 
lb. ; galvanized, 94.80 per 100 Ib. 


SasH WEIGHTS.—Sales on sash weights are light be- 
cause material for making them is scarce. Prices re- 
main the same as last reported. 


We quote from jobbers’ stocks, f.o.b. Chicago: In ton lots, 
sash weights, $40 per ton; in smaller lots, $41 per ton. 


PAINTS.—Paint sales have increased the last week, 
largely because the farmer is coming in the market for 
large quantities of materials for painting fences and 
barns. Prices remain unchanged. 

No. 1 house paint, $2.80 per gal.; second grade, $2.25 per 
gal.; third grade, $1.50 per gal. 

Stove Pipe, ELBows AND DAmpeERS.—Sales have in- 
creased during the past week and jobbers find that they 
are running low on some items. Prices remain firm. 


We quote from jobbers’ stocks, f.0.b. Chicago, as follows: 
Peerless X, blued stovepipe, nested, 6 in., $17.75 per hundred; 
6-in. blued corrugated elbows, $2.20 ood doz:; adjustable, 
$1.90 per doz.; 6-in. dampers, regular, 90c. per doz. 

GALVANIZED PAILs.—Jobbers report satisfactory sales 
on pails. Stocks are running low owing to the shortage 
of galvanized sheets. 


Jobbers are quoting the common pails as follows: 10 qt., 
$8.40 per doz.; 12 qt., $3.75 per doz.; 14 qt., $4.10 per doz. 

tandard galvanized stock pa.is, 14 qt., $.95 r doz.; 16 
qt., $6.50 per doz. ; 18 qt., $7.70 per doz.; 20-yt., 345 per doz. 

STANDARD Dry MEasuRES.—We quote from jobbers’ 
stocks, f.o.b. Chicago, as follows: 


Galvanized dry measures, in nests containing one each of 
oon sizes: 1 qt.. % peck, % peck and \% bu., $26.30 per 
oz. nests. 


WRAPPING TWINE.—The market is the same as last 
reported. Prices remain firm and stocks are about 
normal. 


We quote from jobbers’ stocks, f.0.b. Chicago, as follows: 
—>. cones, 4-ply, medium grade, $1.20 each; balls 4-ply, in 
5-1 wae, $2.50 each; heavy jute twine, \%-lb. balls, $1.45 
per doz. 


Kraut CuTtTers.—Jobbers report that their sales have 
been beyond their expectations and that stocks are run- 
ning low. Prices are the same as last reported. 


We quvte on a standard type, from jobbers’ stocks, f.o.b. 
Chicago, as follows: 2-knife, 8 x 24, $11.20 per doz.; 3-knife, 
x Po $13 per doz.; 9 x 30, $19.75 per doz.; 12 x 36, $38.40 
per doz. 


SLIDING Door TRACK AND HANGERS, ALSO ROLLING 
LADDERS.—The Coburn Trolley Track Mfg. Co. of Hol- 
yoke, Mass., have notified the trade as follows: 


“All discounts and quotations made prior to Aug. 20 are 
hereby withdrawn and the following prices apply: Rolling 
ladders (catalog No. 47), 20 per cent; sliding door hardware 
(catalog No. 4s—catalog No. G-3), net list: metal covered 
doors and hardware (catalog No. 51—now in print), net list; 
overhead monorail (catalog No. 50), on application. All dis- 
counts subject to change w:thout not'ce and all quotations 
are for immediate acceptance unless otherwise specified. 

PiTcHER Spout Pumps.—Satisfactory sales are re- 
corded and stocks are about up to normal. Prices re- 
main firm. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
ay pitcher spout pumps, $1.55; No. 2 pitcher spout pumps, 
-Oo. 


WHEELBARROWS.—The demand for wheelbarrows con- 
tinues heavy, due to the large amount of repair work in 
progress on railroads and highways. Jobbers’ stocks 
are very light and considerable difficulty is being ex- 
perienced in keeping stocks up. 

To retailers, f.o.b. Chicago, No. 2 common bolted wood 


barrows, $22.50 per doz. ; No.4, tubular barrows, $72 per doz. ; 
angle steel leg garden barrows, No. 15, $36 per doz.; No. 5, 
$45 per doz. 


PuTTy AND GLAzIERS’ Pornts.—Owing to the fact 
that there is very little building going on sales of putty 
and glaziers’ points have been reduced to a minimum. 
The only demand is for repair work. 
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We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Putty in 100-lb. kits, $3.35; glaziers’ points, No. 1, large, 
No. Z, medium and No. 3, small, 1 doz., in a package, 60c. per 
doz. packages. 

Common Woop Faucets.—Orders for wood faucets 
continue to arrive and jobbers’ stocks are being rapidly 
exhausted. ‘There seems to be an unusual demand. 


We quote from jobbers’ stocks, f.o.b. Ch.cago, as follows 
Common wood faucets, No. 2, 75c. r doz.; No. 3, 90c. per 
doz.; No. 4, $1 per doz.; No. 5, $1.25 per doz.; No. 6, $2 per 
doz. 

GRAIN BASKETS.—An unusual demand for grain bas- 
kets is being reported and stocks are running very 
low. Prices remain the same as last reported. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Wood stave gruin baskets, with galvanized iron hoops, best 
grude, %-bu. size, $3.90 per doz.; 1-bu. size, $4.50 per doz. ; 
1%-bu. size, $6.20 per doz. Galvanized grain baskets, best 
Hers \%-bu., $6.95 per doz.; 1-bu., $9.75 per doz.; 14%-bu., 

13.25. 


Tin Puate.—There has been no change in the tin 
plate situation. Jobbers have readjusted their prices. 
They state that their stocks are very light and that 
shipments from the mills are unsatisfactory, the de- 
liveries being slow. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
20 x 28 IC tin, 200-lb. boxes, at $24. A better grade, 214-lb. 
boxes at $29. 20 x 28 IX tin plate, cheaper grade, at $26.75; 
better grade, 270-lb. boxes, at $28.00. 20-lb. coating, Ameri- 
can A old style, at $26.75. 


Fites.—The factory trade continues to order files in 
large quantities with the result that the jobber finds it 
difficult to keep his stock properly assorted. 


Nicholson files, 50-20-34; New American, 60-74% ; Disston, 
50-10-5; Black Diamond, 50-10. 

Nuts AND Bo.ts.—Jobbers report that sales have 
shown an increase the past week and that stocks are 
good and prices firm. 

We quote to retailers, f.0.b. Chicago, from jobbers’ stocks, 
as follows: Machine bolts, up to % x 4 in., 40-10 per cent dis- 
count ; larger sizes, 30 per cent discount; carriage bolts, up to 
% x 6 in., 40 per cent discount; larger sizes, 25 per cent dis- 


count; hot pressed nuts, ——* $2.60, and hexagon, $2.60 off 
per 100 lb. Lag screws, 45 per cent discount. 


PLATES AND Bars.—While there has been no change 
in the price of plates and bars, the demand continues 
and jobbers’ stocks are low. 

We quote from jobbers’ stocks, f.o.b. Chicago, on soft steel 
bars, $4.50 per 100 lb.; bar iron, from $4.50 to $5 per 100 Ib. 
Plates at $10 per 100 lb. 

Screws.—Jobbers report good sales on wood screws. 
Shipments from the manufacturers are improving and 
stocks are well assorted. 

We quote from jobbers’ stocks, f.o.b, Chicago. as follows: 
Flat head, bright screws, 70-10-10; round head blued, 65-10- 
10; flat head brass, 42%-10-5; round head brass, 40-10-5. 

WRAPPING PAPER.—The demand for wrapping paper 
is nearly normal. Jobbers report that shipments from 
the manufacturer are rather slow. Prices are the same 
as last reported. 

We quote krafts wrapping paper, 12c. per lb.; express 
wrapping paper, 9%c. per lb. 

Eaves TROUGH AND GUTTER PiPE.—Sales on eaves 
trough and gutter pipe are below last season. Jobbers’ 
stocks are below normal because deliveries from the 
mills are slow. Prices remain unchanged. 


We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
26-gage eaves trough, 5-in., $9.50 per 100 ft.; 29-gage, $7.60 
per 100 ft.; 3-in. conductor pipe, 26-gage, $11 per 100 ft.; 
29-gage, $8.25 per 100 ft. 

Wire Naits.—The limit of 10 kegs of wire nails to a 
customer has been removed. Jobbers will sell an un- 
limited amount to their regular trade. Jobbers’ stocks 
have been replenished and they are able to make satis- 
factory deliveries on orders of any reasonable size. It 
is hinted, however, that the government expects to be 
in the market for another large quantity of nai's. If 
so, deliveries from the mills to the jobber will be cur- 
tailed. Prices on cut nails are on specification only and 
delivery is subject to stock on hand, as the mills are 
making very slow deliveries. 

We quote from jobbers’ stocks, f.o.b. Chicago, as follows: 
Common wire nails, $3.95 per keg base; cement coated nails, 
$4.25 per keg base. 

Wire CLotH.—The manufacturers of wire cloth have 
not announced prices for next year and are naming 
prices only for the month of September. Sales for the 
future are being accepted only with the understanding 
that the market price ruling on date of shipment will 
prevail. Manufacturers have large government con- 
tracts to fill and their mills are exceedingly busy. 
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We quote from jobbers’ stocks only f.o.b. Chicago as follows: 


Black Galvanized 
SF WEE edivccececcctesiodvceses $1.90 $2.45 per 100 sq: ft. 
56 BE baci Ce dedeccsvesccocevts 5 3.35 per 100 sq. ft. 
16 WUE civic ceed ececavccvccvecs 3.75 4.25 per 100 sq. ft. 


LINSEED O1L.—A drop in the price of linseed oil was 
recorded the past week. The demand is not as heavy as 
usual. 
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We quote to retailers, f.o.b. Chicago: Strictly pure, old 
process linseed oil in carload lots, raw, $1.18 BS gal. Boiled, 
$1.19 per gal. In single barrel lots, raw, $1.23 per gal; 
boiled, $1.24 per gal. 


O1ts.—Wholesale prices for single barrel lots, f.o.b. 
Chicago, are as follows: 


Gasoline, 21c. per gal.; naphtha, 20%c. per gal. ; turpentine, 
t7c. per gal.; denatured alcohol, $1.00 per gal.; wood alco- 
hol, $1.25 per gal. 


PITTSBURGH 


Office of HARDWARE AGE, 

Pittsburgh, Sept. 11, 1917. 
A§ yet no information has come from the Govern- 

ment as to prices it is going to fix on steel, with the 

result that the steel trade is like a ship without a 
rudder, floating aimlessly, not knowing which port it is 
bound for or which it will enter. It is evident that the 
Government found the task of securing accurate data 
on costs of making steel by the different mills a much 
harder one than it expected. In fact it is known that 
many additional requests from the Government have 
gone out to different steel makers recently, asking for 
more information. The matter of steel prices is in the 
hands of the War Industries Board and it is expected 
that during this week a meeting will be held between 
this Board and the steel] manufacturers, at which time 
prices on steel products will be given out. 

While very little new business is being placed there 
is always something moving and the present is no ex- 
ception. There has been some buying of pig iron, steel 
billets and sheet bars, also finished steel, but at lower 
prices than have ruled at any time for some months. 
For instance, in Bessemer pig iron, sales were made at 
the high point of nearly $60 per ton, but lately Bes- 
semer iron was sold at $50 per ton and could possibly 
be bought for less. The high point reached in soft 
open-hearth and Bessemer billets was about $105 per 
gross ton, but a few small recent sales were made at 
$75. Steel has since been offered at $70 per ton without 
finding takers, reports being of sales as low at $65 per 
ton. If the latter is true, the price of $65 shows a de- 
cline of $40 per ton in soft open-hearth and Bessemer 
billets over the highest price reached. 

In spite of efforts of pig-iron makers to secure maxi- 
mum output figures printed last week show that the 
amount of pig iron made in August was 3,247,947 tons, 
a decrease of nearly 100,000 tons over July, The cause 
of the falling off in pig iron is lack of coke, many fur- 
naces having to bank for days at a time waiting for 
coke to arrive. It is not likely that the output of pig 
iron can be increased during the present shortage in the 
supply of cars and shortage in labor in the coke regions. 

The markets on finished steel are showing softness, 
especially in plates. Recently the Government declared 
an embargo on plates for export shipment, with the 
result that very large quantities of plates mtended for 
export to Japan and other countries were not allowed 
to leave this side, and are now available for domestic 
consumers. The new demand has also quieted down and 
prices on plates are softer with mills able to make better 
deliveries. It is said that plates for fairly prompt ship- 
ment can be had at about 8c. at mill. Prices on steel 
bars are also lower; recently several large lots were sold 
at 3.50c., maker’s mill, for delivery in first half of 
1918. There have been some large sales of wire rods 
for export. One concern took 6000 tons of soft rods at 
$95, and quite a large quantity of high carbon rods 
at $115 at maker’s mill. A Youngstown, Ohio, rod 
mill sold 15,000 tons of wire rods for export to Italy 
at $85, and a Pittsburgh mill sold 4000 to 5000 tons 
at $90, at mill. 

It is patent to all that the crest in prices on pig iron, 
steel billets, and sheet bars, also in finished steel, has 
been reached, and that the market is bound to be re- 
adjusted to a lower basis. It is not believed that prices 
of steel mills to domestic consumers will be very much 
higher than the prices to be fixed by the Government 
for its own purchases, nor is it believed that it will fix 
extremely low prices on steel, as the Government will 
need billions of dollars to carry on the war, and intends 
to take the greater part of the excess profits of the 
large interests to provide funds for the war. If the 


profits of the large business concerns are taken away, 
the Government cannot get them, and for this reason it 
is believed that the steel prices to be fixed by the Gov- 
ernment will allow a good margin of profit. It is hoped 
that Government steel prices will soon be fixed, as it is 
evident the steei trade is going to mark time until the 
prices are known. So far there have been few cancella- 
tions of contracts on account of the expected lower 
prices, but in a good many cases consumers are asking 
the mills to hold up shipments, as they do not desire to 
have heavy stocks when the readjustment comes. 

In the hardware trade conditions are unchanged. The 
volume of business has fallen off a good deal and both 
jobbers and retailers are buying conservatively in the 
expectation that prices are going to be lower. It is 
believed that prices of articles made from brass and 
copper will not be much lower, but that prices of ar- 
ticles made from steel may decline quite considerably. 
It is also noted that collections are not as active as 
they were two or three months ago. The recent course 
of the stock market lately may indicate that a tight 
money market is ahead of us. There is a general feeling 
that the period of inflated prices is over and that the 
market must come down to a safe and sane basis before 
business can go on as before. 


WIRE Propucts.—Nothing new is worthy of notice in 
the realm of wire and wire nails. Prices of the inde- 
pendent mills are still $16 higher than those of the 
American Steel & Wire Co., with the result that the 
latter interest has been getting 75 per cent or more 
of the new business in wire and wire nails for some 
time. It is said this concern is also in a position now 
to make fairly prompt deliveries. The domestic demand 
for nails and wire is dull and specifications against con- 
tracts are quiet. Very few new lots of nails and wire 
were sold on the $4 price for nails and $4.05 for wire, the 
independent mills running mostly on wire nails at 
$3.50, and on bright basic wire at $3.55 per 100 lb. One 
of two things in the wire trade must happen. Prices 
of the independents must come down, or those of the 
American Steel & Wire Co. must advance, and the latter 
is not likely to happen. ,The Government is still a 
buyer of wire nails and wire to some extent, but has 
placed no orders for large lots lately. Independent 
mills continue to quote as follows: 


Wire nails, $4 base per keg; galvanized, 1 in. and longer, 
including large-head barb roofing nails, taking an advance 
over this price of $2, and shorter than |, in.. $2.50 Bright 
basic w-re is $4.05 per 100 lb.; annealed fence wire, Nos. 6 
to 9, $3.95; galvan zed wire, $4.65; galvanized barb wire 
and fence staples, $4.85; painted barb wire, $4.15; polished 
fence staples, $4.15; cement-coated nails, $3.90 base, these 
prices being subject to the usual advances for the smaller 
trade, all f.o.b. Pittsburgh, freight added to point of delivery, 
terms 60 days net, less 2 per cent off for cash in 10 days. 
Discounts on woven-wire fencing are 43 per cent off list for 
carload lots, 42 per cent off for 1000-rod lots, and 41 per cent 
off for smaller lots, f.o.b. Pittsburgh. 


Cut Natts.—While makers of cut nails have not 
officially changed their prices it is stated that the 
$4.65 price is not being strictly held but is being shaded 
on any desirable orders. The new demand is not active 
and specifications against contracts are slow. 

We quote cut nails at $4.65 base, per keg, at mill, in car- 
load lots, retailers charging $4.75 to $5 for small lots from 
store. 

IRON AND STEEL Bars.—There has been a decline in 
prices of steel bars, two large makers having recently 
taken contracts for delivery ahead at as low as 3.50c. 
at mill. The new demand is not very active. Makers of 
both iron and steel bars are catching up on deliveries 
to some extent. 


We now quote steel bars at 4c. to 4.25c., and common fron 
bars at 4.75c. to 5c., f.o.b. at mill. These prices being for 
earload lots to large buyers. Small lots of steel bars from 
warehouse bring 4.50c. to 5c., and iron bars 5c. to 5.50c., and 
in some cases up to 6c. for small lots. 
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TIN PLAaTE.—A large meeting of tin plate manufac- 
turers was held in Pittsburgh recently to talk over the 
present situation in tin plate and to discuss the re- 
quest made recently by the Government that tin plate 
makers sell for a year ahead. E. T. Weir, president 
of the Phillips Sheet & Tin Plate Co., was chairman of 
the meeting, and it was the sense of all the tin plate 
makers that if they are to sell their product for an 
entire year ahead the steel mills should protect them 
on sheet bars at a fixed price for the same period. A 
committee was appointed to confer with the steel mills 
to find out whether they will agree to sell sheet bars at 
a fixed price over all of next year, so that the tin plate 
makers can give the Government an answer as to 
whether they will sell tin plate for all of 1918. Sales 
of bright plate to packers of non-perishable foods are 
being further restricted, so that packers of perishable 
foods may have as large a supply as possible. The 
current demand for tin plate remains quiet, but small 
lots of primes from stock are being sold at from $12 to 
$14 per base box. 


The new prices on terne plate, in effect by nearly all the 
mills, are as follows: 8-lb. coating, 200 Ib., o26 a ie pac kage ; 


8-lb. coating I. C. $16.30; 12-Ib. Sonne, I. 50; 15- -Ib. 
coating, I. C., $18. 25; 20-Ib. er ag a $197 25-lb coating, 
. c. wees 30-Ib. coating, $b1 1; 35-lb. coating, I. C. 


$22; 40-lb coating, I. C., $33 * package, all f.o.b. Pitts- 


burgh, freight added to point of delivery. 

SAFETY Razors.—Local jobbers and retailers report 
that the new demand for safety razors has become very 
large in the past month, due to the fact that nearly 
every man that enlisted in the army is either buying 
one, or is receiving a gift of one. Stocks have been 
pretty well cleaned up, and it is probable that there 
will be a scarcity in the supply of safety razors for 
some time to come. No advances in prices in the leading 
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grades have yet been made but if raw materials continue 
to advance generally higher prices on safety razors are 
likely. 


WINDow GLass.—The new fires in the making of 
window glass will start this month, and the trade has 
been advised of a general advance in prices to come, 
due to the high prices of labor and materials. Stocks 
at factories and in jobbers’ hands have been greatly 
depleted, while the window glass furnaces were idle, and 
the high grades are hard to obtain. Present discounts, 
which will probably be changed very shortly with con- 
siderably higher prices, are as follows: 

Single thick, first three brackets, A quality, 84 and 3 per 
cent ; single thick, first three brackets, H quality, 86 aes 5 per 
cent ; single thick, larger than the first three brackets, A and 
B quality, 83 and 3 per cent, double thick, all sizes, A quality, 
84 and 3 per cent, and double thick, all sizes, B quality, 86 
and 3 per cent discount. 

SHEETS.—The domestic trade is buying only small lots 
of sheets to fill up stocks and mills report that specifi- 
cations against contracts are not as active as some time 
ago. In fact, the Government has been much the 
heaviest buyer of sheets for some time. Only recently 
a local mill received a Government order for 12,000 
tons of galvanized sheets for fairly prompt shipment. 
Another Government order for 7000 tons of Bessemer 
black sheets is now being divided among different mills. 
Prices on sheets are not as firm as they were and they 
will probably be lower in the near future. Prices being 
charged to the domestic trade in carloads and larger 
lots for such deliveries as the mills can make are about 
as follows: 


Nos. 9 and 10 blue annealed sheets are ruling at 8.25c. to 
8.50c., No. 28 Bessemer black 8.50c. to 9c., and No. 28 gal- 
vanized 10c. to 10.50c. in carloads and larger lots to the 
large buyers. For small lots from store the usual advancee 
over these prices are charged. 


BOSTON 


Office of HARDWARE AGE, 
Boston, Sept. 8, 1917. 
THE past week has been spoken of by most dealers 
as quiet, but a little questioning shows that there 
has really been no appreciable drop in sales. In the 
main prices continue unchanged and the pause whicb 
has marked the advance of staple lines continues. 

Industry in New England, although all the plants 
are busy, is really marking time. Many large expan- 
sions are awaiting the word from Washington which 
will set them in motion. The delay of the Government 
is causing much discontent and some plants are being 
seriously affected, as they do not care to take on large 
orders if their equipment is soon to be turned over to 
work to fill the nation’s needs. 

The distributors of machine tools are always the 
earliest informed of new enterprises. They without 
reserve predict a great surge of new business in this 
section, and assert that the demand for workmen and 
the boosting of workmen’s wages will equal that ex- 
perienced when the Allies first began placing orders in 
New England. 

As the hardware business was a large participant in 
the prosperity of that period it may well look forward 
to a similar share of the prosperity to come. Jobbing 
stocks are being well maintained. The supply of season- 
able goods seems fairly well assured. 

Neither jobbers nor retailers are large purchasers to- 
day. Everyone is waiting to see if the peak of prices 
has really been reached and a decline is near at hand. 

Continued evidence of the crippling effect of the draft 
upon hardware factories is constantly coming into print 
and it is almost certain that between the Government 
demands for both hardware products and workers the 
hardware supply of the whole country will be seriously 
affected. No relief from this condition is in sight, but 
the Connecticut Council of Defense is urging the Gov- 
ernment to take some action toward relief of the drain 
upon the working forces of the large plants in that state. 

Transportation difficulties continue and New England 
is becoming seriously concerned about its coal supply 
for both factories and homes. 

Price advances have been few. Some of the more 
important advances of the past week are: Perfect 


clinching hose ménders, 15 to 20 per cent; hose reels, 
10 to 15 per cent; wire coat and hat hooks, about 20 
per cent; lanterns, 15 to 25 per cent. Sheet lead has 
fallen off 14%c. per pound. 


PouLtry NETTING.—A new list adopted by all manu- 
facturers of poultry netting shows an advance averag- 
ing about 10 per cent, the smaller sizes showing the 
largest advance. 


LAWN Mowers.—A large advance has been made in 
Philadelphia lawn mowers, but the jobbers’ prices for 
this section have not yet been issued. 


IRON AND STEEL.—Stocks of iron and steel are im- 
proving owing to better deliveries and a falling off in 
sales. There is no indication of a change in prices and 
thos¢ prevailing for some weeks are still in effect. We 
quote from jobbers’ stocks: 


Soft steel flat bars, bands, stock lengths, base, 100 Ib., 
$5.50; rounds and squares, 1% in. and under, $5.50; rounds 
and squares, 2 in. and over, $6; angles and channels, 3 in. 
and under, base, 100 Ib., $5.50; tees under 3 in., $5.75; tees, 
3 in. and over, $7. American calking steel, full bundles, base, 
100 Ib., $6.75: broken bundles, $7.25; tire steel, 1% x % in 
and larger, $5.65; thinner or narrower, $5.90; cold rolled 
steel, rounds up to 1 15/16 in., list plus 30 per cent; squares 
a hexagons, list plus 25 per ‘cent. 

uote from jobbers’ stocks: Hoop iron, base, 100 Ib., 
$8. We. tL & p. best iron, flats, round and square, $5. 75; ovals, 
half ovals, bevels and half rounds, $7; refined iron, $5.50; 
Norway iron, $12 


GALVANIZED Bars.—We quote from jobbers’ stocks: 


"6 @ er’ bars, flat, 1 in. x 3/16 in., = ft. long, per 100 Ib. 
Sims & n., 16 ft. long, $8.80; 14x \% 370, ft. 
long, $8.80; 18 ft. long, $8.80; % in., $8.70; % 
in., $8.60. 


BoLts AND Nuts.—We quote from jobbers’ stocks: 


Machine bolts with h. p. nuts, 4 in. x % in. and smaller, 
20 per cent discount; larger and longer, 15 per cent dis- 
count; machine bolts with s. f. nuts, same as with h. p. 
nuts less 10 per cent, plus semi-finished nuts at 45 per cent 
discount. Common carriage bolts, 6 in. x % in. and smaller, 
20 per cent discount; o£ and longer, 10 per cent discount. 
Stove bolts, 1000 lots, 95 per cent discount. Both ends, 10 
per cent discount. Semi- finished nuts and finished case 
hardened nuts, 45 per cent discount; C t. & d. or h. p. nuts, 
blank or tapped, 200-Ib. kegs, list. 


RIVETS AND WASHERS.—We quote from jobbers’ 
stocks: 


Norway iron rivets, 30 
base per Ib., 6.35c.; ue 
cast washers, base per | 
off list. 


round, % in., 


r cent discount; structural rivets, 
eable washers, base per Ib., 9c.; 
., 44%&c.; cut washers, 200-Ib. kegs, 3c. 
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TWIN CITIES 


St. Paul and Minneapolis, Sept. 8, 1917. 

Pall work is progressing rapidly in this vicinity. 

Threshing is being done and grain is beginning to 
move toward the markets. Retail hardware merchants 
are preparing for brisk trade. This week has proved 
a good one for business, the State Fair having brought 
to the cities many visitors who spend a generous portion 
of their time and money in the stores. The out-of-town 
retailer has also used this opportunity to complete his 
fall stock purchasing, making additional business for 
the jobber. Altogether the outlook for a splendid 
amount of business for this fall is very promising. 
Seasonal goods for fall trade are playing a large part 
in the sales from jobber to retailer. The retailer seems 
to be well stocked for the coming season, and is not 
purchasing as heavily now as earlier in the season. 

Price revisions continue to come with discouraging 
regularity. While not so extensive or radical as a few 
months ago, they are sufficiently productive of labor to 
keep everyone busy. All changes are toward higher 
prices, though many authorities believe we have now 
reached the summit. In many cases government action 
in setting prices is being awaited before any further 
revisions are made. In fact, the placing of orders even 
for basic materials is being delayed for this decision. 

Fall retail business is beginning. Summer stocks are 
being stored away and more seasonal articles are taking 
their places. Lawn mowers have disappeared on the 
retail sales floors of some of the stores, and with them 
lawn edgers, sidewalk edgers and garden tools. Interest 
is developing in building papers and storm sash hangers. 
Before many days calls will be frequent for coal hods, 
furnace scoops, ash sifters and ash cans. 

The country seems well supplied with money and the 
price is seldom questioned. High price in a retail way 
is a subject for debate less frequently than a year ago. 
The retailer should look well to his prices now, antici- 
pating the time when downward revisions come and his 
stock is forced to sell at what it cost him or less. 


WirE Naits.—Sales continue to show better totals 
and factory shipments are somewhat better than a few 
months ago. Fall building operations have started and 
repair work is receiving attention preparatory to the 
winter season. Price has made no change. 


We quote from local jobbers’ stocks: Standard wire nails at 
$4.10 per keg base, and coated wire nails at $4.10 per keg 
base. 


Braps.—Some factories are out of many of the 
smaller sized brads and are making no effort to resume 
their manufacture. This condition is brought about by 
the scarcity of drawing wire of the proper grade for the 
work. Stocks, therefore, are somewhat broken in local 
jobbers’ and retailers’ lines. Price shows no change as 
a whole, though quotations show a slight difference in 
some cases. 


We quote from local jobbers’ stocks: 
cent from standard lists. 


Wire.—Sales continue good to the out-of-town deal- 
ers and only fair to the city trade. Building operations 
have not yet been resumed to such an extent that sales 
of wire used in construction work are notable. Stocks 
are in fair condition and price is unchanged. 


We quote from local jobbers’ stocks: Galvanized Glidden 
cattle wire at $3.96 per 80-rod spool; galvanized Glidden hog 
wire at $4.12 per 80-rod spool; patented Glidden cattle wire 
at $3.41 per 80-rod spool ; patented Glidden hog wire at $3.55 
per 80-rod spool; No. 9 black annealed smooth wire at $4.05 
per cwt.; No. 9 galvanized smooth wire at $4.75 per cwt. 

STaPLEs.—Price is stationary and sales are normal. 
Fence staples are selling more freely than poultry net- 
= staples. Stocks are in good condition. 


2 arte from local jobbers’ stock: Polished fence staples 
at “ 25 per keg, galvanized fence staples at $4.95 per keg 
and poultry netting staples at $6 per keg. 


Wire CiorH.—Sales on wire cloth are very light at 
this time of the year. Even sash and door factories 
are not purchasing, as they are well stocked, sales this 
season having been so light. No change has been made 
in price and none is anticipated so late in the season. 


Wire brads at 70 per 


New prices will be announced later in the year for next very good stocks, with mill shipments coming fairly well. 


year’s requirements. Mills report a shortage of the 
right kind of basic material for the manufacture of the 
fine wire for ordinary grades of wire cloth. 

We quote from local jobbers’ stocks: 12 mesh black patented 
wire cloth at $2 per hundred square feet; 12 mesh galvanized 
wire cloth at $2.50 per hundred square feet; 14 mesh bronze 
wire cloth at $10 per hundred square feet. 

Tacks.—Sales are very good to factories and shops. 
Retail sales are rather light. Jobbers’ stocks seem to be 
in very good condition. Price remains unchanged. 

We quote from local jobbers’ stocks: Upholsterers cut tacks 
at list plus 10 per cent and wire bill poster tacks at list plus 
15 per cent. 

Bo.ts.—Price holds firm on bolts, and sales especially 
to shops and factories are good. Stocks are somewhat 
broken and shipments from mills are slow. 


We quote from local jobbers’ stocks as follows: Small 
machine bolts at 40-5 per cent; large machine bolts at 25 per 
cent; small carriage bolts at 30-10 per cent; large carriage 
bolts at 20 per cent; lag screws, gimlet point at 40 per cent; 
stove bolts at 50-10 per cent from standard lists. 


ScrEws.—Sales show some improvement, with factory 
shipments in many cases improving to a satisfactory 
degree. Price remains the same. 

We quote from local jobbers’ stocks: Flat head bright 
wood screws 70-10 per cent, round head blue wood screws at 
65-10 per cent, flat head brass wood screws at 42% per cent, 
round head brass wood screws at 40 per cent, iron machine 
screws rolled thread at 60 per cent, brass machine screws 
rolled thread at 20 per cent, set screws at 40 per cent, regular 
cap screws at 334% per cent from standard lists. 

SHEETS.—No change shows in price. There continues 
to be a shortage in sheets among jobbers and a possi- 
bility of a real famine. Jobbers are reluctant to sell 
big orders and suggest a high retail price to keep the 
goods from moving too rapidly. 

We quote from local jobbers’ stocks: Black sheets at $10.25 
ewt., base and galvanized sheets at $11.75 per cwt. base. 

T1n.—The tin situation remains unchanged. Stocks 
are low and price remains high without much prospect 
of being lowered in the very near future. 

We quote from local jobbers’ stocks: 20 x 28 IC 8 Ib. coat- 
ing tin at $18.75 per box, and 20 x 28 old style coating tin at 
$27 per box. 

EAVES TROUGH, CONDUCTOR PIPE AND ELBows.—Sales 
continue light, due to slow building operations. Stocks 
are not good and price remains stationary. 

We quote from local jobbers’ stocks: Galvanized eaves 
trough at 50-10 per cent, galvanized round or corrugated con- 
ductor pipe at 45-2% per cent in crate lots from standard 
lists and galvanized round or corrugated elbows at 60-10 per 
cent from standard lists. 

STOVE PIPE AND ELBows.—Stove pipe and elbows are 
coming in for their share ef attention, though retail 
sales are slow as yet. Price continues strong and ship- 
ments from manufacturers are not very prompt. Some 
retailers are finding deliveries of orders placed a month 
or two ago decidedly slow and are rather anxious re- 
garding their stock when sales begin. , 

We quote from local jobbers’ stocks: Common 6-in. made 
up stove pipe in crate lots at 27 cents per length, 6-in. adjust- 
able elbow at $1.75 per dozen, and 6-in. corrugated elbows 
at $1.65 per dozen 

PAPERS.—Sept. 1 quotations in some instances show 
an advance. Price seems to be somewhat unstable, but 
supply is good. Jobbers say it has been the best year 
for country trade though city orders are much lighter. 

We quote from local jobbers’ stocks: No. 2 Barretts tarred 
felt, $3 per cwt., Barretts threaded felt, 500-ft. rolls at $1.52 
per roll and red rosin papers at from $58 per ton to $62 per 
ton. 

SasH Corp.—Sales continue light both in a retail and 
jobbing way. Stocks are very good, as a much larger 
trade was expected this season on this item. Price has 
not changed. 

We quote from local jobbers’ stocks: 
45 cents per pound base. 

SasH WEIGHTS.—Sales of sash weights have not im- 
proved much and the price is somewhat varied. The 
quotation below is fairly representative. 


We quote from local jobbers’ stocks: Cast iron sash weights 
in sizes 3 Ib. to 30 Ib., inclusive, at $2.50 per hundred pounds 


Wire Goops.—Sales in some items are good and the 
new price of some weeks ago holds firm. Jobbers have 


Common sash cord at 
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We quote from local jobbers’ stocks: Bright wire goods at 
75 per cent and brass wire goods at 70-10 per cent from 
standard lists. 

REGISTERS.—Sales continue light and price is un- 
changed as yet. 


We quote from local jobbers’ stocks: Black japanned regis- 
ters smaller than 14 x 14 at 40 per cent, 14 x 14 and larger, 
60 per cent from standard lists. 

Rore.—Rope sales are light, as are mill shipments. 
Price still holds at old quotations on all grades of rope. 


We quote from local jobbers’ stocks: Best grade Manila 
rope at 31% cents per pound base, best grade sisal rope at 
22% cents per pound base and cotton rope at 25 cents per 
pound base. 

WIRE Rope.—Stocks are badly broken and many 
grades of wire rope will soon be entirely out of the 
market. Difficulty in obtaining the proper material 
again affects production in this case. Prices are quoted 
subject only to immediate acceptance and subject to 
change without notice by the mills and jobbers. 

We quote from local jobbers’ stocks: List plus 10 per cent 
on all except galvanized strand, which carries a d.scount of 
10 per cent from list. 

Guiass.—The sale of window glass for the usual fall 
repairing is beginning. Nothing definite is known here 
yet as to the next supply, but it is generally conceded 
that a shortage is probable. Higher prices may be 
expected. 

We oe from local jobbers’ stocks: Single strength A 
rade glass at 87 per cent for first three brackets, 85 per cent 
or remainder, double strength A grade at 85 per cent from 

standard lists. 

Wuite Leap.—Price holds steady at old quotations 
and sales show a slight improvement. Stocks are in 


good condition. 
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We quote from local jobbers’ stocks: White lead in hundred 
pound kegs at $13.13 per cwt., with usual differentials for 
quantity. 

O1L.—Linseed oil has held steady at price quoted for 
some time. The new crop has not come in as yet in 
sufficient quantity to affect the market and retail sales 
are comparatively quiet. 

We quote from local jobbers’ stocks: Boiled linseed oi! 
barrel lots, at $1.21 per gallon and raw linseed oil, barrel lots 
at $1.20 per gallon. 

TURPENTINE.—A slight strengthening of the market 
indicates a little more interest. Sales are fair with 
plenty of stock on hand with both jobber and retailer. 

We quote from local jobbers’ stocks: Turpentine in barre! 
lots at 50 cents per gallon. 

MIXED PAINTS.—Sales are improving slightly in this 
line as fall cleaning and repairing are progressing. 
Price holds firm at last quotations. 

We quote from local jobbers’ stocks: Regular mixed paint 
in one gallon lots at $2.75 per gallon, with usual differentials 
for quantity. 

DENATURED ALCOHOL.—No change has been made in 
price and sales are normal. 

We quote from local jobbers’ stocks: 
barrel lots, at $1.10 per gallon. 

SHELLACS.—Sales are fair with good supply at hand. 
Price continues firm. 


We quote from local jobbers’ stocks: White shellac at 4, 
ot gallon at $3.25 per gallon, and orange shellac at $3 per 
gallon. 


PuTty.—Sales on this item begin to show improve- 
ment. Price has been unchanged for several weeks. 


We quote from local jobbers’ stocks: Commercial putty in 
hurdred pound lots, bulk at $3.60 per cwt., and in bladders at 
$3.65 per cwt. 


Denatured alcoho! 


CLEVELAND 


Office of HARDWARE AGE, 

Cleveland, Sept. 12, 1917. 
BUSINESS in the retail hardwaré lines in Cleveland 

is fairly active, although the volume of sales is not 

as heavy as a year ago, due to the high prices. Retail- 
ers predict a good volume of fall business. They are 
continuing the policy of buying conservatively, although 
they do not expect a drop in prices. Deliveries from 
manufacturers and jobbers are fairly satisfactory in 
most lines, and dealers generally think that they will 
have no trouble in getting what they need by buying 
frequently in small lots to meet requirements. 

Such seasonable goods as preserving kettles and other 
articles used in the kitchen, including canning racks and 
boilers, are in good demand, although the amount of 
fruit and vegetables that is being canned is not nearly 
as heavy as it would be were prices lower. Some call 
is being made for guns and ammunition, indicating the 
near approach of the hunting season. The demand for 
refrigerators during the past season has been below 
normal, with the result that many retailers will carry 
stocks over until next season. For a long time there 
has been a light demand for gas stoves owing to the 
high prices. 

Cleveland jobbing houses report a fair demand from 
both city and country trade, although sales are gen- 
erally in small lots. Shipments of fall goods are now 
being made. Some future business is being placed in 
rope, twine, lawn mowers and hose. There is not as 
much complaint about deliveries from manufacturers 
as there was some time ago, but in some lines of tools 
deliveries are slow. Recently price changes have been 
less frequent. 


Twist DriLLs.—Jobbers are finding it more difficult 
to get deliveries on carbon twist drills and reamers. 
With stocks low they are crowding the manufacturers 
for deliveries on back orders. One Cleveland jobber 
who tried to place additional orders a few days ago re- 
ceived a reply from five manufacturers that they were 
sold up so far ahead that they were unable to quote 
prices. Deliveries on high-speed drills are somewhat 
better than on carbon drills. 


Jobbers quote standard carbon drills at 40 per cent off the 
list and reamers at 20 per cent off. 


WRENCHES.—The demand for drop forged wrenches 
is very heavy and stocks are low. One leading manu- 
facturer is unable to promise deliveries before Febru- 
ary, 1919. 


ROPE AND BINDER TWINE.—Jobbers are taking orders 
for binder twine for next year’s delivery at prices to be 
named later. 

Jobbers quote Manilla rope at 30c. per Ib. 


ANVILS.—The demand for anvils is rather light. 
Jobbers’ prices are unchanged at 18c. per pound for all 
sizes. 


BALE Tigs.—There has been some readjustment in 
prices on bale ties which are now quoted at 62% per cent 
off ‘the list for standard gauge and standard weight 
and at 65 per cent off for light weight. 


Pumps.—The Gould Manufacturing Company has ad- 
vanced prices on iron pumps 20 per cent. The regular 
line of cast iron cistern pumps is now quoted by jobbers 
at 30 per cent off the list. 


PouLtRY NETTING.—A sharp advance has been made 
in jobbers’ prices on poultry netting. New prices are 
established at 45 per cent off the list for netting gal- 
vanized after weaving and 50 per cent for netting gal- 
vanized before weaving. These prices are for im- 
mediate shipment, prices for future delivery not having 
been established. 


SHEETS.—The demand for sheets is light and prices 
are unchanged. 

Jobbers’ prices to retailers are as follows: No. 28 black. 
9c.; No. 28 galvanized, llc.; No. 10 blue annealed, 9c. 

NAILS AND WIRE.—The demand for nails is heavy, 
but wire is rather quiet. Although independent mills 
are quoting wire nails at $4 per keg jobbers generally 
have stocks purchased at $3.20, the price made by the 
leading interest, and are quoting $3.75 to retailers. 
Recently as high as $4.50 was quoted in some cases. 


Jobbers’ prices for less than carload lots are as follows: 
Wire nails, $3.75 per wit galvanized wire, $5.20 per 100 Ibs. ; 
alvanized barb wire, $5.35 per 100 lbs.; No. 9 annealed wire. 
4.50 per 100 Ibs. 


TrrEs.—Leading tire manufacturers have advanced 
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prices 10 per cent on automobile casings, both fabric 
and cord, and on motorcycle casings. No change has 
been made on inner tubes and on bicycle tires. The 
advance is attributed to the increased cost of produc- 
tion, due to the advance in prices of fabric and higher 
labor costs. Solid tires have been advanced 15 per cent. 


Stoves.—Dealers in Cleveland and the surrounding 
territory are stocking up on coal stoves for cooking and 
heating because of the expected gas shortage during the 
coming winter. Some dealers who have not carried 
coal stoves for several years are putting in stocks. 
The probable gas shortage is expected to cause heavy 
demand for coal furnaces from people who are now 
depending solely upon gas for fuel. The East Ohio Gas 
Co., which supplies this territory, has advised its cus- 
tomers to install auxiliary equipment for use in house 
heating. Because of the high prices dealers are buying 
gas stoves and ranges in small lots as needed. No price 
advance has been made since May, but another advance 
is possible. Owing to the unsettled situation the Amer- 


Washington News 
(Continued from page 68) 


to get into trouble owing to the extraordinary pro- 
visions of the child labor law unless they take steps 
to protect themselves. The statute makes it an of- 
fense punishable by fine and imprisonment for any 
“producer, manufacturer, or dealer” to ship or de- 
liver for shipment in interstate or foreign com- 
merce any article made contrary to the provisions 
of the law. To protect innocent parties, however, a 
proviso is added in the following form: 


To Protect Wholesalers and Retailers 


“Provided, That no dealer shall be prosecuted un- 
der the provisions of this act for a shipment, de- 
livery for shipment, or transportation who estab- 
lishes a guaranty issued by the person by whom the 
goods shipped or delivered for shipment or trans- 
portation were manufactured or produced, resident 
in the United States, to the effect that such goods 
were produced or manufactured in a mine or quarry 
in which within thirty days prior to their removal 
therefrom no children under the age of sixteen 
years were employed or permitted to work, or in a 
mill, cannery, workshop, factory, or manufacturing 
establishment, in which within thirty days prior to 
the removal of such goods therefrom no children 
under the age of fourteen years were employed or 
permitted to work, nor children between the ages 
of fourteen years and sixteen years employed or 
permitted to work more than eight hours in any 
day or more than six days in any week or after the 
hour of seven o’clock post-meridian or before the 
hour of six o’clock ante-meridian; and in such 
event, if the guaranty contains any false statement 
of a material fact, the guarantor shall be amenable 
to prosecution and to the fine or imprisonment pro- 
vided by this section for violation of the provisions 
of this act.” 

This provision for the protection of dealers is 
similar in principle to the guaranty clause of the 
pure food and drug law, but it differs in two im- 
portant particulars of great interest to dealers. In 
the first place the child labor law, unlike the pure 
food and drug law, does not require manufacturers 
to issue guaranties. It is, therefore, up to the job- 
ber or retailer to demand a guaranty of the pro- 
ducer and to see that he gets it. 


Drastic Guaranty Requirements 


In the second place, while the pure food and drug 
law permits a manufacturer to issue a general 
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ican Stove Company is quoting prices only for immediate 
acceptance. 


Horse SHoES.—The horse shoe market is unsettled, 


owing to an irregularity in prices. The American Steel 
& Wire Company’s price to jobbers is $4.75 per keg in 
car lots, and independents are quoting $5.75. There 
are reports that the regular jobbers’ price to the trade, 
$6.25, is being shaded materially. 


AUTOMOBILE ACCESSORIES.—Jobbers report that their 
volume of business in automobile accessories has been 
larger this year than during previous years. The de- 
mand for tires, spark plugs and lenses continues very 
active. 


Bo.ts, Nuts AND Rivets.—The demand is holding up 
well and prices are unchanged. 


Jobbers’ prices to the trade are as follows: Machine bolts 
in small sizes, 40 per cent off list, large sizes, 30 and 5 per 
cent off; carriage bolts, small gizes, 35 per cent off, large 
sizes, 20 and 10 per cent off; coach screws, 30 and 10 off; 
nuts, hexagon and square. blank, $2 off; hexagon and square, 
tapped. $2 off: rivets, 7/16 in. and smaller, 25 to 30 per 
cent off for small lots. 





guaranty covering all his products and to file the 
same with the Department of Agriculture, the reg- 
ulations framed under the child labor law stipulate 
that a separate guaranty shall be issued by the man- 
ufacturer with each lot of goods. To make this 
requirement somewhat less drastic it is provided 
that this guaranty may be printed on billheads, 
bills of lading, or lists of merchandise. 

Keep your eyes open and see that, if you should 
happen to handle goods made in factories where 
children have been employed, you obtain the neces- 
sary guaranties from the producers. 


Big War Convention of Business Men 


There is to be a big gathering of American busi- 
ness men at Atlantic City Sept. 18, 19, 20 and 21. 
They have been called there by the Chamber of 
Commerce of the United States to talk about the 
war and especially to consider the duties and re- 
sponsibilities devolving upon the business of the 
country in this great crisis. In calling the meet- 
ing President Rhett says: 

“It is the patriotic duty of every live business 
man who can possibly arrange to do so to attend 
this convention, not only to show emphatically 
where the business men of the United States stand 
in the present crisis, but also that each may gain 
from such a meeting all possible knowledge as to 
how he can plan more intelligently to be of greater 
service in the common cause.” 

Here are the topics the convention will consider: 

(1) The duty that business owes thé Government 
in war. 

(2) How may the business of the country ren- 
der greater service in winning the war? 

(3) Ways and means by which business may most 
readily adjust itself to the conditions produced by 
the war. 

(4) For what readjustments after the war must 
business prepare? 


Will Work to Win War 


In summarizing the work to be accomplished 
President Rhett says that “if, on the one hand, the 
Government tells business at Atlantic City what is 
expected of business and if, on the other hand, busi- 
ness tells the Government that business favors giv- 
ing the Government in war the full power neces- 
sary to win the war, and what the experience of 
business men indicates regarding the ways and 
means to solve industrial problems, the War Con- 
vention of Business Men should be of far-reaching 
help.” 
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Members of the Hardware Club of Chicago snapped during annual picnic 


F. W. Wood, Jr., Field Champion at Annual Chicago Picnic 


F W. WOOD, JR., manager of the DeHaven Mfg. 

* Company, won the first leg in the contest for 
President Martin’s cup at the annual picnic and 
field day of the Hardware Club of Chicago, held 
Sept. 5 at Wing Park, Elgin, Ill. The cup will go 
to the man winning the greatest number of points 
at three consecutive field days. 

Leon D. Nish, secretary of the Illinois Retail 
Hardware Dealers’ Assuciation, greeted the 75 
Chicago men when they arrived at the park. 

The golf contest was won by D. O. MacQuarrie, 
manager of the Corbin Cabinet Lock Company. In 
this contest “Mac” was in a class by himself. He 
made the nine holes in 47. According to President 
Martin, ‘‘Mac”’ made one drive of 270 yards. (Qui- 
met please take note.) 

Lack of training made the baseball game a fizzle. 
It had to be called at the end of the fourth inning 
because the contestants were tired. They could 
hardly express themselves above a whisper as they 
bitterly protested every decision made by Umpire 
Barney Moore. 

The results: 

Tennis—First, V. Haight; second, F. W. Wood, 
Jr.; third, H. A. Dormeyer; fourth, Edward Mc- 
Cann. 

Standing Broad Jump—First, F. W. Wood, Jr.; 
second, F. Dreffein. 


NICHOLAS A. VOEGTLY, aged 57 years, one of the 
leading hardware jobbers in Pittsburgh, and well 
known throughout the hardware trade over the en- 
tire country, died at his home, 331 Melwood St., 
East End, Pittsburgh, Pa., on Tuesday, Sept 4, 
from pneumonia, after an illness of several weeks. 
He was president of the Steiner-Voegtly Hardware 
Company, whose large hardware house is located on 
Diamond Street, Pittsburgh, with which he had 
been connected for 33 years. He entered the em- 
ploy of the concern when it was located in old Alle- 
gheny, now the North Side, and steadily advanced 
from one position to another, until finally he became 
president. Mr. Voegtly was a man of rare quali- 


ties, and was held in high estem by his employees, 


Running Broad Jump—First, F. W. Wood, Jr.; 
second, F. Dreffein. 

Fat Man’s Race—The fat man’s race was closely 
contested. As we go to press the decision of the 
judges was being protested. First, E. T. Harris; 
second, Henry Stuckart; third, Fred Ruhling; 
fourth, F. W. Wood, Sr.; fifth, Martin Englehart. 

Although E. T. Harris, president of the Payson 
Mfg. Company, was awarded first prize, Henry 
Stuckhart, Cook County Treasurer, claims that part 
of him was first over the line. 

Three-legged Race—First, F. W. Wood, Jr., and 
H. D. Dixon; second, E. Kaufman and F. Dreffein; 
third, V. Haight and H. A. Dormeyer. 

Tug of War—Won by H. Gnadt, D. O. MacQuar- 
rie, H. Alexander, F. W. Wood, Sr., F. W. Wood, 
Jr., F. Dreffein, E. Kaufman, R. E. Clark, W. C. 
Mathews. 

Quoits—Won by H. G. Grosse and L. R. Brink, F. 
Furlong and E. Kaufman, A. Watt and Allan J. 
Coleman. 

100-Yard Dash—First, H. A. Dormeyer; second, 
V. Haight; third, H. D. Dixon. 

Dinner was served after the contest. Before the 
boys made a break for home they gave a vote of 
thanks to the committee in charge, consisting of W. 
D. Lewis, Allan J. Coleman and Barney M. Moore. 


and by everyone who knew him. He was born in 
Allegheny and was the son of the late Nicholas and 
Anna Voegtly. He was a member of Ionic Lodge, 
No. 525, F. & A. M.; Pennsylvania Consistory, S. P. 
R. 8.; Syria Temple, A. A. O. N. M. S.; the Masonic 
Veterans’ Association, the Automobile Club, of 
which he was one of the board of directors, and the 
Credit Men’s Association. He leaves a widow, one 
daughter, one son, two sisters, one brother and two 
granddaughters. 





W. P. F. AYER, who has been general sales man- 
ager of the Walworth Mfg. Company, Boston, Mass., 
has recently been elected vice-president in charge 
of sales. 




















Publicity for the Retailer 


Finds Ads on Leather Goods Bring Big Returns—A Page 
from a Bright Store Paper—Unique Idea for Letterhead 
—Anniversary Ad That Brought Excellent Results 
—interesting Store Paper from Tennessee 


By Burt J. Paris 


Gets the Luggage Trade from Active Competitors 


No. 1 (5 cols. x 11 in.). H. W. Goeller, adver- 
tising manager of the Palace Hardware House, 
Erie, Pa., sent us this ad and it should prove most 
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No. 1—Disposed of all kinds of luggage 


interesting to those of you who are selling leather 
goods or contemplate handling this line. Mr. Goel- 
ler asks for our criticism and mentions the fact 
that the luggage department of the Palace company 
does a surprising amount of business, and that in 
face of active competition of some very large stores. 
Leather goods is a mighty profitable line for any 
hardware dealer to take on. Just at the present 
time there is an enormous demand for leather and 
khaki kits for our soldiers. We recently talked 
with a merchant who issued a special folder on 
these kits and reaped a harvest of sales through 
it and a newspaper ad in conjunction. This ad of 
the Palace company is, of course, devoted to lug- 
gage exclusively, as this is the time when bags, 
cases and trunks are in greatest demand. The spirit 
of travel is well suggested by the heading and illus- 
tration and the introduction to the ad proper men- 
tions a special sale, which is a further inducement 
to action. Note that the reason for the sale is 
given, and that it is a good reason. The illustra- 
tions throughout the ad show the principal sub- 
divisions of luggage and aid the reader in finding 
the portion of the text of most interest to him. 
The trunks are described at length, and the other 
items are described briefly and priced. We think 
the ad is a good one from every standpoint, and 
we don’t wonder at all at the success that is at- 
tending the luggage department of the Palace 
Company. 


Strong Ads for the Store Paper 


No. 2 (2 cols. x 5% in.). In studying the dis- 
play ads used in recent issues of store papers from 
merchants all over the country, we note a tendency 
to slight the store paper display ad. We want to 
reiterate that the ad in the store paper is just as 
important as the ad in the newspaper, and should 
receive the same careful attention. One of the great 
features of the store paper is its ability to carry a 
regular display ad with the same effectiveness of 
the daily newspaper. Just take a look at this ad on 
Mitchell wagons and you’ll see a carefully prepared 
store paper display ad. We clipped this ad from 
the current issue of the Hardware Herald, pub- 
lished by J. S. Radford, Newbern, Tenn., and ably 
edited by George O. Wilson. Mr. Wilson won't have 
any slovenly appearing display ads in his sheet and 
a look over the July issue brings to light no less 
than ten fine display ads, some of them, of course, 
being small single-column announcements. The ad 
which we have reproduced is typical of the Hard- 
ware Herald ads: good in display, good in illustra- 
tion and good in text. And also note that Mr. Wil- 
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Families who are using heavy, slow-acting cast stoves 
because they are afraid a Steel Range will rust out— 


Families who have had unfortunate experience with 
cheap Steel Ranges or those built 4n earlier days be- 
fore it was realized that RUST was a serious problem 
to be dealt with— 


Every family, in fact, who cook and want it done well 
and economically— 


Here Is a Message to You! 


MONARCH Malleable Ranges are made 
proof against Damage from Rust by Vit- 
reous Enameled Flue Linings 


That means you can now enjoy the economy and sat- 
isfaction of an air-tight Malleable Range—the quick 
service of a “Steel Range’’—and at the same time « 
durability greater than any type of Range was ever 
known to have. 


maybe that will ‘Mower. 
= 
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No need to take this ‘‘on faith."’ Come in and see for 
yourself—see and feel the Vitreous Enamel! covering 
the oven and EVERY flue wall. 


You know what Vitreous Ename! is. From a dozen 
different household uses you KNOW that it is not ef- 
fected by RUST. 


B. HACKLEY, Earl Park, Indiana. 
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No. 3—A store paper that has made good 
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MITCHELL 


MAKES MORE 
MILEAGE 
THAN ANY OTHER 
WAGON 





You use your wagon more than you do all the rest of your 
farm equipment put together. 

You put your wagon to harder tasks in proportion than you 
do anything else, 

Your binder never has to go thru the woods over logs and 
stumps for the simple reason that no wheat grows there. 


THE MIGHTY Pa 





Hardware Age 


an excellent illustration of how well display shows 
up in the store paper. Note that the firm name is 
used at the conclusion of this ad. Mr. Hackley, like 
Mr. Wilson of the Hardware Herald, signs each of 
his store paper display ads. Store News consists 
of four pages and is replete with interesting trade 
news and matter of general interest. The paper’s 
slogan is, “‘a live message from a live store.” Note 
the use of miniature American flags as paragraph 
separators on this page reproduced. 


GOODRICH TIRE GAUGE FREE 


With Every Purchase of: $1.00 


A mower is never dragged thru a corn field with corn stalks 
beating it in the face, because you don’t gather corn with a 
mower. 

You never load a disc harrow with wheat to bring it to town. 

You don’t haul logs with your Ford. 

The rest of your farm equipment has a special function to per- 
form and when that is done it is set in the shed until you need it 
again, but a wagon’s work is like a woman’s; it’s never done. 

A wagon’s job is to haul anything you wish anytime you 
want it and anywhere you please, so it takes a GOOD wagon to 
meet these requirements, 

The name of that GOOD wagon is MITCHELL. 

Built by experts—Known favorably everywhere.{ 


——SOLD ONLY BY—— 


J. S. Radford 


No. 2—Excellent store paper display ad 
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son puts his firm name on the store paper ad. We 
highly recommend making each ad complete by doing 
this. The general tendency among store paper 
editors is to either omit the firm name or use some 
phrase in place of it. Follow the lead of Mr. Wil- 
son and give a careful eye to every display ad you 
use in your paper. It will pay. 
Edited with Care and Skill 


No. 3 (8 in. x 11 in.). Here’s a page from the 
current issue of Store News, published and edited 
by E. Hackley, Earl Park, Ind. We have been 
watching this paper with a great deal of interest 
and it seems to be growing better with every issue. 
It is now in its fifth year of publication. We direct 
attention to the display ad used on this page: it is 
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Gauges in, 


With every purchase of Auto- 
mobile Accessories for One 
Dollar or more we will give 


free one of the Goodrich Tire Caliper 


case, This gauge is infallible 


for determining the correct inflation for 
tires of any size or make. 
price of the Goodrich Tire Gauge is $1. 


BRING IN THIS COUPON 
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Bumper. 

Regular price 

$8. Special 
36.48 


Diamond 
Bumper, 


Regular price 
$11.50. 
Special 


$9.48 


Auto Pumps 
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vith heavy base. Will give 
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ly priced , $2.50. J pecia 
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Single Cylinder, 
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The special Ford sizay V 
Ray Plug, regularly priced $1. 
Special 69e 


Tool Boxes. $1.48 


Made of 
pressed 
steel with 
two haspe 
and loek., 
Regular 
$2.25. 
Special 
$1.48 


Carbon Remover 
$6.00 ‘Installed 


Rid your cylinders of 
earbon and get 100 per 
cent efficiency out of your 
potor. Hart-Beil Carbon 
remover when instaTled in 
your car will positively 
remove all earbon or you 
get your money back Ask 
about it. Price $6 in 
stalled. 


Auiomobile Mats. 98c 
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your car clean 





and free from dirt. d 
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Thermos, Bottle. 
Pints, $2 


We repair Thermos B: 


Bottle and have it renovated. 
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Soldiers’ Mirrors, 39c 
Non-breakable steel 
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Soldiers’ Watches $3.25 


Ingersoll idget 

Wrist wakes 
[) for soldiers. A 
. very reliable 
watch. ~Price 







Bathing Suits 
Half Prise 
We have a few odd 

sizés ~ of high grade 

Bathing Suits for Men, 

Women and Children, 

These suits are of th} 

latest designs and made 

of pish grade material. 

‘It woul@ be to your, ad 

‘vantage to purchase 
your suit now and uso 
it the rest of the season. 
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No. 5—Good news for the motorist 
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No. 4—Put this idea to immediate use 


Make Your Letterheads Carry Your Ad 


No. 4 (8% in. x 11 in.).—A great many “effi- 
ciency” experts have devoted much time and energy 
to decrying the waste that takes place every time 
you send out an envelope in which there is nothing 
save the letter. Some of these experts lose sight 


of the fact that some men are fussy and don’t like 
to open an envelope that resembles a prize bag, 
necessitating a more or less careful search for the 
In fact, the writer has received let- 


letter itself. 
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THREE YEARS IN SEDALIA 


“ANNIVERSARY SALE | 


Over 75 





Whatever you 
this store you will receive 
an Honest Quality and 
Quantity of merchandise 
at the Right Price. 


Years in the Hardware Business 
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No. 6—Every inch a sale ad 


ters which contained so many ‘inclosures that the 
actual letter was overlooked. So, then, we here- 
with place before you an idea that will enable you 
to put more than a letter in your envelope without 
trying to see how close you can come to hitting 
the ounce limit. The Aikenhead Hardware, Lim- 
ited, Toronto, Can., has been using the idea with 
marked success and we show one of their current 
letterheads. The manner in which the Aikenhead 
Company use the idea is also interesting. They 
have figured out their monthly requirement for let- 
terheads and order only a sufficient amount to last 
them for a month. The following month they 
change the letterhead ad, featuring some other item 
they are pushing. Thus the letterhead never grows 
stale and in the course of a year gives a decided im- 
petus to the sales of a dozen different items. This 
is not an idea for your files; rather it is something 
to get busy on right away. Conscript your letter- 
heads at once; make them do the work of the in- 
closure, You do not have to have a specially printed 
letterhead; your present letterhead will answer the 
purpose exactly. The only thing you will have to 
watch is your average monthly consumption so that 
you will know how to order from your printer. 


An Offer That Interests the Motorist 


No. 5 (2 cols. x 10 in.).—The average price of 
the instrument that motorists use to test the air 
pressure in their tires is one dollar. It is a device 
which every motorist needs and which the majority 
of motorists realize that they need. Careful ob- 
servation on the part of the writer brings to light, 
however, the astonishing fact that comparatively 


The Hawks-Maupin Company 


Wants Catalogs 


THE Hawks-Maupin Company, 715 Crawford 
Street, Portsmouth, Ohio, recently suffered a 
fire loss, and requests catalogs on metal sash bar, 


few motorists own tire gages. They use them, but 
they are borrowed from their friends or from the 
tire man where they get the free air. But it is ab- 
solutely a safe assertion that every motorist wants 
a gage and consequently when they see this ad of 
Warner’s, Minneapolis, Minn., advising them that 
a tire gage will be handed over free with every pur- 
chase of $1, there will be a concerted rush to stock 
up on accessory needfuls. An offer of this kind, 
aside from its immediate value, creates a keen in- 
terest in the firm’s advertising. With such offers 
as this emanating from the Warner Company, no 
motorist will take a chance of missing something 
by overlooking a Warner ad. The rest of the ad 
makes it easy for the motorist to choose the article 
that will get him his free tire gage. 


Selling Power in Every Panel 


No. 6 (Page width by 10 in.).—If you are look- 
ing for an attractive sale ad just glance over this 
anniversary announcement from the Newman 
Hardware & Supply Company, Sedalia, Mo. Over 
27 articles are here presented in convincing style, 
and the carefully chosen illustrations add wonder- 
fully to the ad’s effectiveness. Our only criticism 
of the ad concerns the opening talk. It seems to us 
that this important talk, giving the reason for the 
sale, is somewhat obscured. We would have liked 
to have seen it set in much wider measure, say over 
four of the columns; then it would stand out as 
the leading item in the ad, as it should. A sale is 
no stronger than the reason for it, and opening 
talks should be given great prominence. Other than 
this the ad is exceedingly well handled. 


constructive hardware, window and ornamental 
glass, plate glass and mirrors, paint brushes, light- 
ing fixtures, mantels, tiles and grates, roofing tin, 
galvanized-iron sheets, metal polish, felt weather 
strips, window and door screens, carpenters’ tools, 
garden tools and hardware. 
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Hamp Williams Appointed 


. Food Commissioner 


AMONG the twenty-eight appointments as Fed- 
eral Food Commissioners recently approved by 
President Wilson was that of Hamp Williams, the 
well-known hardware merchant of Hot Springs, 
Ark., who will represent his State. 
The duties of these food commissioners will be 
to administer the food-control bill as it applies to 








Hamp Williams 


State matters, and also co-ordinate State food ac- 
tivities with those of the food administration. 

HARDWARE AGE, and-the hardware trade in gen- 
eral, extend their congratulations and best wishes 
to friend Hamp, who will serve without pay. 


New Buildings for the Mason 
Tire & Rubber Company 


THE Mason Tire & Rubber Company, Kent, Ohio, 

has found it necessary to erect immediately 
several buildings. Plans have been drawn for other 
buildings which will be erected next spring. A 
new warehouse is well under way, and will be 
finished within the next two months. The other 
buildings in the course of construction, and the 
ones to be erected, will include an office building, 
a warehouse which will contain five cement mixers, 
a boiler room, an addition of two stories and base- 
ment to the vulcanizing room, and a mill room 109 
x 60 ft., which will contain three new mills. 

The restaurant for the employees is now in full 
operation. This unit is so built that it can be 
enlarged to handle any increase in the number of 
employees that may occur. 

An entire printing plant will be installed in the 
basement of the office building to take care of the 
printing of the company. This printing plant will 
be the nucleus for a very largely increased adver- 
tising department. 


RAYMOND T. BALDWIN, a director of the Lux 
Mfg. Company, Hoboken, N. J., has just returned to 
France, where he will serve in the aviation depart- 
ment of the United States. Mr. Baldwin has spent 
the last year in France in the service of the Harje 
formation, a hospital division composed of Harvard 
classmen. 
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U. S. Wants Inspectors of 
Ordnance Equipment 


AN examination for inspectors of ordnance equip- 

ment has been announced by the Civil Service 
Commission, according to a notice received from 
the Chief of Ordnance of the War Department Di- 
vision. One class of this examination is for in- 
spectors of hardware and metal equipment, com- 
prising such articles as buckles, rings, fasteners, 
hand axes, wire cutters, intrenching tools, canteens, 
cups, meat cans, cutlery, and other small articles 
of brass, iron, steel or aluminum. 

Men who have had a high school or equivalent 
education, and in addition have had four years’ 
experience in a manufacturing plant making such 
articles as those described above, will qualify for 
one class of inspectors; another class of inspectors 
requires men over twenty-five years of age who are 
graduates from a college or university of recognized 
standing, and who have had one year’s experience 
in a manufacturing plant, on the practical end of 
the work. 

The duties of the inspectors will consist in the 
organization and supervision of the inspection work 
in plants where equipment as described above is 
being manufactured. They will also be responsible 
for the preparation of the necessary reports cover- 
ing the inspection, shipment and payment for the 
articles described. 

The positions will be Civil Service appointments, 
and the salaries will range from $1,200 to $2,400 
per year, with additional allowance for traveling 
expenses. 

Those who are interested can obtain additional 
information from the Equipment Division, Inspec- 
tion Section, 13830 F Street, N. W., Washington, 
D. C., or from any office of the United States Civil 
Service Commission. 


Acme Steel Goods Pienic 


THE first annual outing and picnic of the Acme 
Steel Goods Company took place at Glenwood 
Park, Ill., Saturday, Sept. 1. There were about 
one thousand people present, which included the 
employees of the Acme Steel Goods Company and 
their families, the MacMurray Steel Hoop Com- 
pany and the Handycap Company, all of Chicago. 

A special feature of the program was a baseball 
game between the office force and the shop em- 
ployees, which resulted in a score of 23 to 13 in 
favor of the office force. The game furnished a 
lot of enthusiasm, as each side had its quota of 
rooters. 

Special trains took the party out to the picnic 
grounds and brought them back in the evening. 
There was music, dancing, and an athletic program, 
including the usual field events. 

The picnic proved to be a grand success, and 
everybody had a good time. 


L. C. M. REED, director of sales and advertising 
for the Channell Chemical Company, 1419-23 Carroll 
Avenue, Chicago, IIl., will start on Oct. 1 for the 
Orient, Australia, New Zealand, Tasmania and 
South Africa to manage the O-Cedar interests per- 
manently in those countries. In addition to O-Cedar 


the Channell Chemical Company is willing to market 
in those territories, under his direction, a few other 
lines not of its own manufacture, buying all goods 
for cash in Chicago or New York, and attending to 
all work in connection with shipping, billing, col- 
lecting, etc. 
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Coming Conventions 


AMERICAN WASHING MACHINE MANUFACTURERS’ 
ASSOCIATION, Hotel Sherman, Chicago, Sept. 12, 13, 
Raymond Marsh, secretary, Otis Building, Chicago, 
Ill. 


NATIONAL ASSOCIATION OF RETAIL HARDWARE 
SECRETARIES’ CONVENTION, Hotel La Salle, Chicago, 
Ill., Oct. 10, 11, 12, 1917. H. O. Roberts, secre- 
tary, 1082 Metropolitan Life Building, Minneapolis, 
Minn. 


THE NATIONAL HARDWARE ASSOCIATION AND THE 
AMERICAN HARDWARE MANUFACTURERS’ ASSOCIA- 
TION JOINT ANNUAL CONVENTION, Atlantic City, 
N. J., Oct. 17, 18, 19, 1917. Headquarters, Marl- 
borough-Blenheim, for both associations. F. D. 
Mitchell, 233 Broadway, New York City, secretary- 
treasurer American Hardware Manufacturers’ Asso- 
ciation, and T. James Fernley, 505 Arch Street, 
Philadelphia Pa., secretary-treasurer, National 
Hardware Association. 


KENTUCKY HARDWARE AND IMPLEMENT DEALERS’ 
ASSOCIATION, Louisville, Ky., Oct. 30, 31, Nov. 1, 2, 
1917. J. M. Stone, secretary, Sturgis. 


OKLAHOMA RETAIL HARDWARE ASSOCIATION, Okla- 
homa City, Dec. 4, 5, 6, 1917. W. B. Porch, secre- 
tary, Oklahoma City. 


PACIFIC NORTHWEST HARDWARE AND IMPLEMENT 
ASSOCIATION, Spokane, Jan. 16, 17, 18, 1918. E. E. 
Lucas, secretary, Hutton Building, Spokane, Wash. 


INDIANA RETAIL HARDWARE ASSOCIATION, Indian- 
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apolis, Jan. 29, 30, 31, and Feb. 1, 1918. M. L. 
Corey, secretary, Argos. 


WISCONSIN RETAIL HARDWARE ASSOCIATION, Mil- 
waukee, Feb. 6, 7, 8, 1918. P. J. Jacobs, secretary, 
Stevens Point. 


MICHIGAN RETAIL HARDWARE ASSOCIATION, Sagi- 
naw, Feb. 12, 13, 14, 15, 1918. Arthur Scott, secre- 
tary, Marine City. 


PENNSYLVANIA AND ATLANTIC SEABOARD HARD- 
WARE ASSOCIATION AND THE NEW YORK STATE RE- 
TAIL HARDWARE ASSOCIATION JOINT ANNUAL CON- 
VENTION AND EXHIBITION, New York City, Feb. 12, 
13, 14, 15, 1918. Headquarters, Hotel Astor, for 
both associations. Exhibition in Madison Square 
Garden. W. P. Lewis, Huntingdon, Pa., secretary- 
treasurer Pennsylvania and Atlantic Seaboard Hard- 
ware Association, and John B. Foley, City Bank 
Building, Syracuse, N. Y., secretary New York 
State Retail Hardware Association. A 


NORTH DAKOTA RETAIL HARDWARE ASSOCIATION 
CONVENTION, Feb. 13, 14, 15, 1918. C. N. Barnes, 
secretary, Grand Forks. The place of meeting will 
be decided later. 


MINNESOTA RETAIL HARDWARE ASSOCIATION, St. 
Paul, Feb. 19, 20, 21, 22, 1918. H. O. Roberts, sec- 
retary, Metropolitan Life Building, Minneapolis. 

OHIO RETAIL HARDWARE ASSOCIATION CONVEN- 
TION, Columbus, Feb. 19, 20, 21, 22, 1918. James 
B. Carson, secretary, Dayton. 


NEW ENGLAND HARDWARE DEALERS’ ASSOCIATION 
CONVENTION, Boston, Feb. 20, 21, 22, 1918. George 
A. Fiel, secretary, 10 High Street, Boston, Mass. 
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The float that represented Goldcamp Bros. & Co. in the Ironton Industrial Parade 
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Members and guests of the Hardware and Supply Dealers’ Association of Manhattan and the Bronx, Inc., who 
attended the annual outing 


Manhattan and Bronx Dealers Hold 
Successful Outing 


6¢fOR it’s always fair weather when good fellows 

get together” certainly held true on Wednes- 
day, Sept. 5, when the Hardware and Supply Deal- 
ers’ Association of Manhattan and the Bronx, 
Inc., held its sixth annual outing at Duer’s, White- 
stone Landing, Long Island. 

About 140 members and friends boarded the 
steamer Bronx at the Battery at 10 a. m., and 
sailed up the East River to 138th Street, where a 
stop was made to pick up about 30 more hardware 
enthusiasts. The steamer then proceeded across 
the channels and along the beautiful shores of 
Long Island. Drinks and sandwiches of all kinds 
were served aboard the boat, and prize pinochle 
games were held. 

Three jet black darkies with banjos swelled the 
breeze with their harmonious melodies. At.12 o’clock 
the entire party arrived at Whitestone Landing, 
after enjoying the sail immensely. A most delicious 
breakfast of clam fritters, eels, ham and eggs, and 
hot coffee, was immediately served, after which 
every one went to the amusement grounds and took 
part in the various games. Valuable prizes were 
donated by the manufacturers and jobbers. 

The winners were as follows: Wheelbarrow race, 
first prize, F. Raebel; second prize, F. Lynch. Sev- 
enty-five-yard dash, first prize, A. F. Lavac; second 
prize, A. J. Ryder; third prize, R. Hoelzer. Shoe 
race, first prize, J. Phelan; second prize, C. Cole. 
Fat. man’s race, first prize, E.. Weingarten; second 
prize, F. Lynch; third prize, F. H. Ritterbush. 
Three-legged race, first prize, J. P. Instone and A. F. 
Lavac; second prize, F. Raebel and A. C. Bruhns. 
Shooting contest, first prize, M. L. Phillips; second 
prize, F; Seeley. Pinochle contest, first prize, H. F. 
Behrman and F. Becker; second prize, N. I. Phillips 
and C. E. Clint; third prize, W. Hoffman and F. 
Linklater. Bowling contest, first prize, C. E. Jur- 
gens; second prize, A. J. Hamel; third prize, H. F. 
Behrman; fourth prize, R. Peterson. 

The ball game between the dealers and jobbers re- 
sulted in a decided victory for the wholesalers. At 
5.30 p. m., with J. M. Kohlmeier acting as master 
of ceremonies, every one sat down to a clam bake 
which included everything from clam broth to pep- 
permint. After-dinner speeches were delivered by 


H. M. Kirk and W. P. Lewis, president and secre- 
tary of the Pennsylvania & Atlantic Seaboard Hard- 
ware Association; J. J. Snyder, president Metropoli- 
tan Hardware Association; H. A. Cornell, president 


Brooklyn Hardware Dealers’ Association; and Ma- 
thias Ludlow, past president of the Metropolitan 
Hardware Association. At 8.15 the entire party 
boarded the steamer and returned to New York, 
with the colored orchestra still working overtime. 

Much credit for the success of this outing is 
to be given J. M. Kohlmeier, past president of the 
association; Charles A. Bruhns, president; John 
Gear, secretary, and other members of the arrange- 
ment committee, who gave up practically every min- 
ute of their time at the outing to make sure that 
all the members and guests were well taken care of. 

The North Jersey Hardware and Brooklyn Hard- 
ware Associations were conspicuously represented 
at the outing with a large delegation. 


Michigan Dealers to Meet 
in Saginaw 


To the Editor: 

At a recent meeting: of our executive committee 
it was decided to hold our annual convention in the 
city of Saginaw, Feb. 12, 13, 14, 15. 

The business sessions at the convention will be 
held in the new Bancroft Hotel, while the exhibits 
will be in the Auditorium, which is one of the 
best equipped buildings in the country for exhibit 
purposes. 

Karl S. Judson, past president of the association, 
of 248 Morris Avenue, Grand Rapids, will be man- 
ager of exhibits, and any correspondence in regard 
to that feature of the convention should be ad- 
dressed to him. 

The success of the buying contests which the 
association has conducted at recent conventions 
prompted the executive committee to renew this 
feature, and some valuable prizes will be offered to 
the delegates who place orders with exhibitors at 
the convention. 

Committees to handle the program and enter- 
tainment features will shortly be appointed, and 
bearing in mind the hospitality which has always 
been shown when the convention has been held in 
Saginaw, it is safe to predict that the 1918 meeting 
will be one of the best that we have ever held. 

Very truly yours, 
A. J. Scott, Secretary, 
Michigan Retail Hardware Association 
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A Bracket 
Built Likea Bridge 


This bracket is constructed of five parts, 


four pieces of angle steel and a corrugated 
steel brace. 


That picture might be a section of a rail- 
road bridge, but it is not. It is a “close-up” 
of a STANLEY Shelf Bracket (No. 490 in 
Plated Finishes, No. 790 in Japanned). It 

yp ny yng fae or MY is built as thoroughly and just as strongly 


the shelf plate) give inc sed Id Fd 
strength ‘with less material. but of carefully specified cold rolled steel. 


The corrugation of the brace 
insures the bracket against 
buckling sideways under the 


severest strains. These fea- Some folks try to tell us that it is too 

tures make this a light but fs . ° . 

Sey cots Hae. good, but we take pride in producing the 
best of every line we make, whether it be 
butts, bolts, garage hardware or brackets. 


And that is why you will usually find on 
the shelves of dealers, who like to feel that 
they are selling the best, an assortment of 
STANLEY shelf brackets along with other 
STANLEY products. 





We make another bracket (No. 492-No. 
792), which costs less for the dealer who has 
to sell brackets on the basis of price; and at 
its price you will be unable to find a better 
bracket. If you don’t already handle 
STANLEY brackets, we would suggest that 
you order some the next time you are sorting 
up on shelf hardware. 





Section of bracket 

showing end of 

— on | corru <— 

gation and method ai ~ 4 

of riveting brace New Britain, Conn., U.S. A. 


New York Chicago 


See our advertisement on “Box Strapping” in this issue 
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NEW GOODS AND NOVELTIES 


Products Being Placed on the Market 
by Hardware Manufacturers 


«+ Loxon ” Nut Lock 


F. R. Blair & Co., 50 Church Street, 
New York City, has recently brought 
out the “Loxon” nut lock, especially 
designed to prevent the nut from 
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“Loxzon” nut lock 


loosening from a bolt, or a cap screw 
from backing out of its hole. 

The new nut lock consists of two 
washers, one a hardened steel ring 
washer with many small holes 
punched part way through the metal 
from either side, forming a series of 
short rugged teeth; the other washer 
is constructed of soft -steel in the 
shape of a square. 

The nut lock is applied by slipping 
the seating ring and square washer 
over the bolt, and then tightening the 
nut or cap screw as far as it will go. 
After this has been done, any one of 
the corners of the square washer is 
bent up flat against one of the faces 
of the nut and then hit with a ham- 
mer, making it impossible for the nut 
to turn. 

The company states that it will send 
samples for tests to all dealers upon 
request, if they will advise the ap- 
proximate quantities likely to be re- 
quired. 


Little Wonder Stove 


The Little Wonder Stove Company, 
Detroit, Mich., has recently placed on 
the market the Little Wonder stove, 
which is constructed to do all the 
cooking with one burner. 

The fundamental principle of the 
stove, the company states, is to dis- 
tribute the heat so evenly throughout 
the heat chamber on top of the stove 
and the oven that one can cook in four 
ordinary cooking utensils on the top 
of the stove and at the same time 
bake, roast or broi! in the oven, all 
with a single burner. 

The company states that the stove 
enables the food to cook quickly or 
slowly, as desired, and keeps it warm 
after cooking without burning. It is 
also stated that this new stove will 
keep the cooking utensils clean and 
free from tarnish, burning or un- 


necessary scarring. The flame of the 
stove is inclosed, it is said, thereby 
eliminating the danger of burning 
articles in close proximity. An illus- 
trated circular will be mailed to 
dealers upon request. 


New Lufkin Table, 
No. 97 


The Lufkin Rule Company, Sagi- 
naw, Mich., manufacturer of measur- 
ing tapes and rules, has recently 
brought out a very handy mechanic’s 
ready reference table featured as No. 
97. 

This table is made of flexible spring 
steel 1 7/32 in. wide and 6% in. long. 
One side of this table includes the ma- 
chine screw tap sizes, each followed 
by the tap drill size number and its 
decimal equivalent and the corre- 
sponding body drill size number and 
its decimal equivalent, commonly 
known as the outside diameter size. 
On the opposite side of the scale is a 
complete set of decimal equivalents 
of fractions, and at the bottom an inch 
graduated to sixty-fourths. 

A small hole at the top is provided 


TAP 


FOR STEEL WORK USE 
TAP DRILLS ONE OR TWO 
SIZES LARGER THAN LIST 





New Lufkin rule No. 97 


to enable the table to be hung up on 
the wall. The table sells for 50 cents. 
Descriptive matter and prices will be 
mailed to dealers. 


THE WeEsT BEND, Wis., ALUMINUM 
COMPANY, West Bend, Wis., has 
awarded contracts for the erection of a 
three-story ell-shaped addition, 72 x 
190 ft., and a one-story auxiliary 
building, 50 x 60 ft. The additional 
facilities will enable the company to 
increase its production 75 to 100 per 
cent. 
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Wrought Steel Chest 
Handle 
The Stanley Works, New Britain, 


Conn., have recently placed on the 
market an improved chest handle made 

















Stanley improved wrought steel chest 
handle 


of wrought steel, which is listed in 
their catalog as No. 1213. 

This handle, which is strongly con- 
structed and particularly designed for 
such articles as heavy tool chests, en- 
ables the user to take a good grip 
without cramping the hand. 

The handle is made in four sizes: 
2%, 3%, 4and 5 in. The 3% in. size 
is especially adapted for mechanics’ 
tool boxes and small chests, and the 
2%-in. size is recommended for shirt- 
waist boxes. 

All sizes are furnished in japanned, 
light bronze, antique copper, nickel 
and Stanley sherardized, and are 
packed in cartons with screws. Illus- 
trated literature and prices will be 
mailed to dealers upon request. 


Hamblin & Russell Cata- 
log with Revised Prices 


The Hamblin & Russell Mfg. Com- 
pany, Worcester, Mass., has recently 
issued a new catalog, No. 342, cover- 
ing a tremendous line of wire goods 
and hardware specialties. 

Almost every item listed is featured 
with an illustration. The company 
states that on account of the con- 
tinued radical advance in the cost of 
material and labor it is again com- 
pelled to revise all prices, and advises 
dealers to discard all previous price 
lists. A copy of this catalog, which 
incorporates the latest prices, will be 
mailed to dealers upon request. 


THE AMERICAN STEEL & WIRE COM- 
PANY, Hamilton Avenue, Trenton, 
N. J., has awarded a contract for the 
construction of its proposed new ma- 
chine shop and wire rope mill on South 
Broad Street, at a cost of about 
$50,000. The structures will be 50 x 
70 ft. and 100 x 310 ft., respectively. 
The J. H. Morris Co., Trenton, is the 


contractor. 




















September 13, 1917 HARDWARE AGE 91 


eae _ 





{ 


Richards Wilcox 


Barn Door 
Hangers, 


Grindstones, 
pDecialties. 
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R-W Door Hangers 


Because by doing so you get the direct 
local benefit of our advertising. 
Every architect, contractor, carpenter 


and builder in your territory subscribes _Ask about the R-W 
to and reads one or more publications —_ Cooperative Advertising 
devoted to his trade. Service. It’s Free. 


R-W Products are advertised in them. 
The architect and carpenter read our ad 
in their papers—read your ad and know 
where R-W goods can be bought. 

The architect specifies and the car- 
penter calls for R-W hardware. Be pre- 
pared—order your stock—then adver- 
tise. We'll furnish you electrotypes of 
set-up ads without charge. 


RichardsWilcox Manufacturing (0 


Aurora, ILuurmois, USA. seuuenaPease 


Gaus RichardsWilcox Canadian Co,Ltd.London, Ont. po ne 
“A hanger for any door that slides” 
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“Aladdin”? Aluminum 
Steamer Sauce-Pot 
and Sterilizer 


The Cleveland Metal Products Com- 
pany, Cleveland, Ohio, has recently 
placed on the market the “Aladdin” 





“Aladdin” 


aluminum steamer sauce-pot 
and sterilizer 

aluminum combination steamer sauce- 

pot and sterilizer. 

It is said that this new utensil may 
be used as a steamer or as a steril- 
izer and pasteurizer for nursing bot- 
tles. A sterilizing rack and nursing 
bottle are furnished with the utensil. 
The cover may be used as a bake-pan 
or when used with either the upper or 
lower compartment of the steamer 
makes an ideal pot roaster or sauce- 
pot. The steamer pot may also be 
used as a colander. The company will 
quote prices and send literature to 
dealers upon request. 


THE LALANCE & GROSJEAN MFG. 
CoMPANY, Division Street, Harris- 
burg, Pa., manufacturer galvanized 
and enameled ware products, is said 
to be planning for the operation of 
an additional mill to increase its ca- 
pacity. 


Fire, AuG. 30, destroyed the finish- 
ing plant of the Dovert Mfg. Co, 
Fifth Avenue and Sixteenth Street, 
Watervliet, N. Y., manufacturer of 
saddlery, hardware, etc., with loss esti- 
mated at about $55,000. The plant 
will be immediately rebuilt. 


THE ADDITIONS UNDER WAY at the 
Colt Patent Fire Arms Mfg. Co., 
Hartford, Conn., consist of two addi- 
tional stories to a four-story building, 
60 x 500 ft., and an additional story 
to a four-story building, 60 x 200 ft., 
with an ell, 23 x 50 ft. 


THE MONITOR STOVE & RANGE CoM- 
PANY, Cincinnati, Ohio, has let con- 
tract for a one-story addition, 80 x 
825 ft. This building will constitute 
the second addition to the Monitor 
plant made this year. 


Lucas New Furniture and 


Woodwork Finish 


John Lucas & Co., Philadelphia, Pa., 
has recently brought out a new finish 
known as “Velvo-Tone,” which, it is 
claimed, with one operation will stain 
and varnish woodwork and furniture 
and produce a soft, rich, hand-rubbed 
effect. One can, it is said, will refinish 
two chairs. 

The company will send attractive 
window displays, literature and prices, 
in addition to moving slides, to all 
dealers upon request. 


Allith-Prouty Issue New 
General Catalog 


The Allith-Prouty Company, Dan- 
ville, Ill., has recently issued a new 
catalog, No. 85, showing its extensive 
line of door hangers, spring hangers, 
store ladders, fire-door hardware, over- 
head carriers, garage-door hardware 
and hardware specialties, etc. A copy 
of this catalog, which is attractively 
arranged and illustrated, will be mailed 
to dealers upon request. 


New Steel Beater 


The United Royalties Corporation, 
1133 Broadway, New York City, has 
recently added to its line of “Ladd” 
beaters, a steel beater constructed 
without any wood or cast iron. 

The manufacturer, it is stated, is 
determined to put this beater in nearly 





New steel beater 


every kitchen by overcoming any pos- 
sibility of adverse criticism, and is, 
therefore, packing the family size in 
three different frame handles, four of 
each to a dozen, which gives the cus- 
tomer a wider choice. Illustrated de- 
scriptive matter and prices will be 
mailed to dealers upon request. 


THE ALBERT LEA SPRAYER COMPANY, 
309 West Main Street, Minneapolis, 
Minn., manufacturer of sprayers, 
bucket and barrel pumps, whitewash- 
ing machines, etc., has purchased a 
site and will erect a three-story and 
basement factory, 54 x 110 ft. 


THE NORMANDY TIRE & RUBBER 
CoMPANY, Ltd., 413 Canadian Pacific 
Railroad Building, Toronto, Can., will 
build a plant at St. Catharines, Ont 
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“Liberty” Asbestos-Cem. 
ent Coating 


The Carter Paint Company, Lib- 
erty, Ind., has recently placed on the 
market the “Liberty” asbestos-cement 
coating, a liquid, which it is stated, 
is composed of pure gums, oils and 
pure asbestos fibers containing no 
grit, sand or artificial filler, and 
which is elastic, durable and weather- 
proof. 

The company states that this coat- 
ing, which is a mixture of paint and 
cement combined and is applied to 
the surface with a brush, will cover 
and protect all surfaces and also fill 
and seal all pores, holes, cracks, crev- 
ices, seams, rust spots, and in fact 
all leaks in any make of composition, 
metal or shingle roofs. 

It is stated that when a roof has 
become so cracked and worn that 
paint will no longer protect it a coat 
of “Liberty” asbestos-cement coating, 
which can be applied by a novice, 
will make the roof last several years 
longer. The company also states 
that this coating is absolutely odor- 
less when dry and will not discolor 
or impart a taste to rain water, and 
furthermore is weather, water, rust 
and acid proof. 


Garage Door Equipment 
Ca alog 


The Wagner Mfg. Company, -Cedar 
Falls, Iowa, has recently issued a new 
catalog, No. 16, covering a most com- 
plete line of garage door equipments. 
This catalog contains 31 pages and is 
printed on a high-grade stock. 

A few of the items shown are ac- 
cordion door arrangements, bolt sets, 
rackets, corner curves, door guides, 
pulls and stops, economy garage door 
outfits, four and five-door arrange- 
ment hangers, tracks, etc. 


Aluminum Egg Poacher 


The Cleveland Metal Products 
Company, Cleveland, Ohio, has re- 
cently placed on the market a new 
aluminum egg poacher which con- 
sists of five egg cups, an inset tray, 
a cover and a compartment for water. 

This egg poacher, it is stated, is 
constructed so that the cover may be 
used as a pie plate and the water 





Aluminum egg poacher 


compartment as a shallow stew pan. 
Illustrated descriptive matter and 
prices will be furnished to dealers 
upon request. 
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The Incomparable “Ten-Eighty” 
Garage Door Hardware 


(PATENTED) 
FOR THREE, FOUR, FIVE AND SIX DOORS 


A DECIDED ACHIEVEMENT. CERTIFIED BY THOUSANDS OF PLEASED OWNERS 
















































No. 01080 

Folding Sliding Garage Door Hardware Set, consisting of 1 No. ro8 Hanger, 1 No. 

1080-E End Adjustable Bracket, 1 No. 1080-C Center Bracket, 1 No, 1080-I Intermediate 

af es Bracket, packed in box with %-inch bolts for hangers and }-inch lag screws 
or brackets. 






































































































































































































| Garage Door Quick | 

| Hardware Shipment | 

) Cata No. 180 Assured 

| No. : Adjustable Floor Center Door Guide and Stop On I | 

| Sent on For use on concrete or wood floors with pair of doors. Adjust- n im- 

Request able to doors 1% to 3 inches thick. aedita. | 
Orders | 
























































| Door Hangers and Tracks Boston 
| Spring Hinges Chicago 
| Rolling Ladders a ° New York 
| one ah 2 sebagai ned oe ne 

ire-Door Hardware adelphia 
| Overhead Carriers DANVILLE, Biidiovs U. So. A. San Francisco 
| Hardware Specialties 
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NOTES OF THE RETAIL HARDWARE TRADE 


NortTH Vancouver, B. C.—C. Y. Griffin has disposed of his 
stock of automobile accessories, baseball goods, builders’ hard- 
ware, bicycles, crockery and glassware, cutlery, kitchen house- 
furnishings, fishing tackle, mechanics’ tools, shelf hardware. 
ranges and cook stoves, etc., to W. B. Goldie. 


PrussiA, SASKATCHEWAN.—Keller & Walsh have been suc- 
ceeded by the Walsh Hardware Company. The new firm re- 
quests catalogs on the following: Automobile accessories, 
baseball goods, bathroom fixtures, belting and packing, bi- 
cycles, buggy whips, builders’ hardware, building paper, 
children’s vehicles, churns, cream separators, crockery and 
glassware, cutlery, dairy supplies, dog collars, dynamite, elec- 
trical household specialties, fishing tackle, furnaces, furniture 
department, galvanized and tin sheets, gasoline engines, ham- 
mocks and tents, harness, heating stoves, heavy hardware, 
home barbers’ supplies, iron beds, kitchen cabinets, kitchen 
housefurnishings, linoleum, lubricating oils, mechanics’ tools, 
oil cloth, paints, oils, varnishes and glass, poultry supplies, 
prepared roofing, pumps, ranges and cook stoves, refrigerators, 
sewing machines, shelf hardware, silverware, sporting goods, 
toys and games, washing machines, express wagons and light 
automobile trucks. 


SeLma, ALA.—The hardware store of the Robbins Hardware 
Company on Alabama Avenue has been remodeled. The busi- 
ness, which has been established since 1865, is both a whole- 
sale and retail one. 


Heser SprRiNGs, ArK.—The Bridwell Mercantile Company 
has recently started work on the building which is to be added 
to the rear of its store. 


MALVERN, ArK.—J. R. Puryfoy, W. H. Young, George 
Chidester and Thomas Earle are purchasers of the hardware 
business of John Lindahl & Son. The Earle Hardware Com- 
pany will be the new firm name. 


MesitTa, Co..—The St. John-Stow Mercantile Company has 
bought the stock of hardware, implements, paints, automobile 
accessories, etc., from the Mesita Hardware Company. 


DuBLIN, Ga.—The Maddox Hardware Company has bought 
the stock of the Holcomb Hardware Company. 


CHAMPAIGN, ILL.—The Straus Bros. Company has bought 
the J. H. Doyle hardware business on Main Street. 


LEBANON, ILL.—The stock of the C. H. Sagar Hardware 
Company was recently destroyed by fire. Owing to lack of 
suitable location the concern will be unable for the present 
to re-engage in the hardware business, but will continue in 
the plumbing, heating and sheet metal business. The company 
plans to erect a building in the spring. The business has 
been in existence since 1856. 


Sioux CENTER, Ilowa.—J. Hoeven & Co. have started busi- 
ness here, carrying a stock of bicycles, builders’ hardware, 
churns, cream separators, cutlery, dairy supplies, dog collars, 
fishing tackle, lvanized and tin sheets, gasoline engines, 
heating stoves, heavy hardware, home barbers’ supplies, lu- 
bricating oils, mechanics’ teols, paints, oils, varnishes and 
lass, poultry supplies, pumps, ranges and cook stoves, re- 
rigerators, sewing machines, shelf hardware, silverware, 
sporting goods, tin shop and washing machines. 


DuLUTH, MINN.—The Kelley Hardware Company, 118-120 
West Superior Street, doing both a wholesale and retail busi- 
ness, has recently celebrated the forty-eighth anniversary of 
the founding of the business. A complete line of electrical 
appliances has been added, including electric ranges, washing 
and sewing machines, etc. 


Hitt Crry, MInn.—The W. W. Day, Jr., Hardware now 
owns the stock of Braff Bros., which consists of automobile 
accessories, bathroom fixtures, washing machines, paints, 
oils, varnishes and glass, dairy supplies, etc. 


OsAKI8s, MInn.—E. H. Webb and S. R. Carrier have pur- 
chased the stock of the Osakis Hardware Company. They will 
continue as Webb & Carrier and carry a line of shelf and 
heavy hardware, sporting goods, etc. 


SHERBURN, MINN.—Henry Kuntz has disposed of his stock 
of buggy whips, cream separators, gasoline engines, heavy 
farm implements, lubricating oils, pumps, wagons, buggies 
= washing machines to Lon Chrisman, who requests cata- 
ogs. 


WaAHKON, MINN.—The Wahkon Lumber & Hardware Com- 
pany stock has been sold to the Morrison County Lumber 
Company. 





CLEVELAND, Mo.—G. K. Kerr is increasing his stock of 
furniture and requests catalogs on store fronts. 


INDEPENDENCE, Mo.—-The Independence Hardware Company 
has enlarged its frontage on South Main Street and added a 
line of automobile accessories, crockery and kitchen cabinets 


CLARKS, Nes.—The Clarks Hardware Company has com- 
menced business here, dealing in baseball goods, bathroom 
fixtures, belting and packing, buggy whips, builders’ hard- 
ware, children’s vehicles, churns, cream separators, cutlery, 
dog collars, electrical household . specialties, fishing tackle, 
galvanized and tin sheets, gasoline engines, hammocks, har- 
ness, heating stoves, heavy hardware, lubricating oils, me- 
chanics’ tools, paints, oils, varnishes and glass, poultry sup- 
plies, pumps, ranges and cook stoves, refrigerator, sewing ma- 
chines, shelf hardware, silverware, sporting goods, tin shop, 
toys, games, wagons, buggies and washing machines. Cata- 
logs requested. 


Utysses, Nes.—The hardware stock of the Ulysses Hard- 
ware Company is now owned by J. C. Thomas. 


Utica, Nes.—-The Babson Dickman implement stock has 
been sold to C. L. Rurup. 


York, Nes.—The York Supply Company has bought the 
stock of sporting goods of J. P. Bogue and will remodel the 
store and occupy it with an enlarged stock. 


YuTan, Nes.—H. J. Backens is purchaser of the stock of 


baseball goods, fishing tackle, a gr 3 and packing, electrical 
household specialties, mechanics’ tools, refrigerators, sporting 
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goods, washing machines, heavy hardware, etc., of F. W 
Deerson. 


Savona, N. Y.—The Joint Bros., composed of W. E. and H. 
E. Joint, have dissolved partnership. The Joint Hardware 
Company has been formed, with W. E. Joint, president; F. C. 
Joint, vice-president; H. E. Joint, treasurer, and H. C. Joint, 
secretary. 


JACKSONVILLE, N. C.—The Jacksonville Hardware Company 
has been incorporated to deal in automobile accessories, belt- 
ing and packing, building paper, galvanized and tin sheets, 
mechanics’ tools, sporting goods, shelf hardware, etc. The 
capital stock is $20,000 and the incorporators are J. RK. 
Hutchinson, T. B. Koonce and W. F. Fletcher. 


cpMORE, N. D.—The Edmore Implement Company has com- 
menced business here, dealing in crockery and glassware, lu- 
bricating oils, sewing machines, heavy farm implements, gaso- 
line engines, and beiting and packing. 


KeNMARE, N. D.—Oison’s Hardware has succeeded Sommer- 
ness Bros. 


JEROMEVILLE, OH10.—The Carl Hardware Company has been 
organized by B. A., C. W. and W. H. Carl and others to deal 
in sporting goods, and carry a complete line of hardware. 


WoopsFiELp, Ou10.-—L. P. Egger has bought the interest of 
h’is partner in the firm of Luaey & Egger, and will continue 
under his own name. 


CHICKASHA, OKLA.—H. T. Hampton will remodel his store 
building. 


Konawa, OKLA.—The Michaels-Porch Hardware Company 
is successor to the Michaels Hardware Company. 


ARCHER City, Tex.—J. Eichler & Son have added a line of 
shelt hardware, stoves, furniture, etc., to their regular stock, 
and request catalogs on granite ware, tin ware and Queens 
ware. 

FAIRMONT, OKLA.—The Fairmont Hardware & Implement 
Company is building an addition to its story 44 x 110 ft. The 
sporting goods department will be enlarged. 


Maup, Oka.—Disch Bros. have disposed of their stock to 
the Warren-Smith Hardware Company. 


MuskKOGEE, OKLA.—The Maddin & Merchant stock has been 
sold to the Merchant Hardware Company. 


OKMULGEE, OKLA.—Terry Bros. have disposed of their stock 
of hardware to Brigance & Co. 


Geppes, 8S. D.—George W. Calta, who has purchased the 
Holmquist hardware stock and combined it with his own, re- 
quests catalogs on automobile accessories, baseball goods, 
bathroom fixtures, belting and packing, bicycles, buggy whips, 
builders’ hardware, building paper, children’s vehicles, churns, 
cream separators, crockery and glassware, cutlery, dairy sup- 
plies, dog collars, dynamite, electrical household specialties, 
fishing tackle, furnaces, furniture department, galvanized and 
tin sheets, gasoline engines, hammocks and tents, harness, 
heating stoves, heavy farm implements, heavy hardware, home 
barbers’ supplies, iron beds, kitchen cabinets, kitchen house- 
furnishings, lime and cement, linoleum, lubricating oils, me- 
chanics’ tools, oil cloth, paints, oils, varnishes and glass, 
plumbing department, poultry supplies, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sporting goods, tin shop, 
toys, games, wagons, buggies and washing machines. 


DALHART, TeEx.—The W. T. Farr Hardware Company has 
sold its stock to the Ford White Fox Hardware Company, 
which will continue to handle a complete stock of hardware as 
well as a general line of sporting goods. 


HaGLE Pass, Tex.—The Garza Hardware Company has 
been incorporated with a capital stock of $10,000 by Jose 
Angel Garza, Ricardo Garza and Jose Angel Garza, Jr. The 
firm’s business is wholesale and retail, and catalogs are re- 
quested on a ppesve’ line of hardware, crockery and glass- 
ware and shelf hardware. 


HANSFORD, Tex.—The Truax Hardware Company has been 
incorporated with a capital of $12,000. J. A. Truax, C. F. 
Truax and P. M. Woodring are the incorporators. 


JOURDANTON, Tex.—George M. Clifton has succeeded W. 
B. Martin. 


Victoria, Tex.—The Victoria Hardware Company will 
shortly move into its new building. The concern is now lo- 
cated at 205 South Main Street, where it conducts both a 
wholesale and retail business. Catalogs requested on auto- 
mobile accessories, belting and packing, refrigerators, etc. 


West, Tex.—The hardware business of H. M. Johnson has 
been sold. Wood & Elisberry are the purchasers. 


WHITNEY, Tex.—Charles Thigpen has bought the stock of 
automobile accessories, builders’ hardware, crockery and 
glassware, shelf hardware, fishing tackle, mechanics’ tools, 
ete., of Marsh & Thigpen. 


MT. VERNON, WasH.—The Davis Hardware has been in- 
corporated with a capital of $16,000, to deal in the fol- 
lowing: Automobile accessories, baseball goods, bathroom 
fixtures, belting and packing, bu whips, builders’ hard- 
ware, building paper, churns, cutlery, dairy supplies, dog 
collars, fishing tackle, galvanized and tin sheets, gasoline en- 
ines, hammocks and tents, harness, heating stoves, heavy 
arm implements, heavy hardware, lubricating oils, mechanics’ 
tools, paints, oils, varnishes and glass, prepared roofing, 
pumps, ranges and cook stoves, refrigerators, sewing ma- 
chines, shelf hardware, silverware, sporti goods, tin shop, 
wagons, buggies and washin; machines. argaret R. Davis, 
Edmund Davis, Winnifred Davis and Russel Davis are the 
incorporators. The business was established in 1889. 


Eau CLAIRE, Wis.—The Schroeder-Nielsen Hardware Com- 
pany, 401 South Barstow Street, has been incorporated with 
a capital stock of Tereee by George W. Schroeder, Andrew J. 
Nielsen and R. P. Wilcox. 
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THE COMPLETE CHAIN LINE 


_ Weldless—Electric Welded—Fire Welded 
All Sizes—All Types—AIll Finishes 


From Plumbers’ Safety Chain to Ships’ Anchor Chain 


In addition to Coil Chain of all sizes, types and finishes 
we manufacture a great number of fast selling specialties: 


Weed Tire Chains, Weed Chain-Jacks, American 
Tire Lock Chains, American Welded Towing 
Chains, and Dobbins Blow-Out Chains. 


Halters, Dog Leads and Kennel Chains; Cow Ties 
and Tie-Out Chains; Heel Chains; ‘‘ Elweltra”’ 
Trace Chains, and Saddlery Hardware. 





Hammock and Porch Swing Chains; Sash Chains; 
American Galvanized Chain for Arc Lamp Suspen- 
sion; Friction Chain for Looms, and Chains for 
all special purposes. 


HVAT TET 


We are the sole manufacturers of the Campbell Hammerlock Self- 
Spreading Cotter Pin. The most economical and practical cotter pin 


on the market. 


MPANY, Inc. 
a samanront, com. usa WW 


Boston Office: Chicago Office : 
107 Massachusetts Ave. 529 West 12th Street 
In Canada—DOMINION CHAIN CO., Ltd., Niagara Falls, Ont. 


Largest Chain Manufacturers in the World 


Factories in 
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San Francisco Office : 
714 St. Clair Building 


Bridgeport, Conn. Braddock, Pa, York, Pa. Carlisle, Pa. 
Columbus, O. Mansfield, O. St. Marys, O. Marion, Ind, 
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The second and fourth issues of each month contain 7 other pages of Hardware prices 
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ear 29 gravity, 25@30 gal. 8 D English ..... a 1.00@1.10 

Kp RR 1 14 . American. . 00 D No. 7 90 

205 gravity, 15 cold test.14 15 Colors in Oll— | mse nga Gas....... * " American. .®@ 100 ™ No. Ai’ 

cosecenoccers 14 ’ Penn eeeene 

under : bt fil ud Black, Drop ....e..ee00+ 7 12 Umber, Turke: Burnt 
or! Hae Ritered... 31 19 ron Oenck, ys + @32 Black’ Lamp cc cecerneens 6 20 and Powdered’......-- 4 f) 
mt. ny b viscos: ac oac apan..... 2 q ac WEST ccccccecces 30 Raw and powdered.... 4 5 

See an. Gath US | puck te oll..........-- ie Gee | Mineral Blacks, @ ton...24 @30 Burnt, American ...-. 4 @5 

865 sp. qraviy patie ge. 18 19 SS ae 6 22 Blue, Celestial ..... ° .20 30 OT CUD sccccccces 4 5 
Qed Paraffine .......... 18 19 Blue Chinese ..........+- 1.50@1.75| Blue, Chinese ..........85 Rue). MER? tcecbicovensatee 5 

| nag ee eeectcoes 1.45 Eis, _——. same “3 ‘166 "@i-60 Yellow, Chrome, Pure....24 @30 
ue, ramarine ...... ue, Prussian, Domestic. 
Pl... Brows Yanéyke Sh eed 25 20 Blue . Prussian, Foreign a — — erecvecccocce 1 pog2.00 
8 ne ME ot csrdduvne jue, ee 1. 2.00 ermillion, Bnglish ......1.90@2. 
te, Foreign @ ton.$38.00@40.00! Green, Chrome ......... 70 —_ Blue, Ultramarine ...... 17 @50 WEE Sncvicckeseses 2.50 

















Hoo 
“Ride like 
Tires” 
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Half the weight—half the bulk. 
Half the price. Only 3 sizes to 
stock. 
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Easyon Chains 


No jacking up—no moving the car. Drop them over 
the tires, then snap, snap and it’s done! Whether in 
hub-deep mud or on slippery pavement, Easyon 
Chains can be attached easiest, quickest, surest by 
any man, woman or child. 


Packed in a set of eight in a bag, four for each rear 
‘wheel, enough to give a good grip on any road. 


Size 31 fits 3” or 31” tires. $4.00 per set. 
Size 41, fits 4” or 412” tires. $5.00 per set. 
Size 51 fits 5” or 51/2” tires. $6.00 per set. 


EASYON CHAINS sent prepaid on approval to any 
part of the United States or Canada on receipt of price. 
If not satisfied after examining return them at our ex- 
pense and we will refund the full amount. 


Send for FREE Booklet 


which illustrates other useful auto accessory parts—Easyon 
Truck Chains, Spring Covers, Fan Belts, etc., made by this well- 
known manufacturer. 


DEALERS—Write for Proposition 


and open territory. Handle these necessary automobile acces- 


sories which sell on sight. Write NOW—Today. 


WOODWORTH MFG. CORP. 


2015 Whirlpool St., Niagara Falls, N. Y. 


Also ask about EASYON 


Truck Grips for solid tires. 
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« Crowe” Mechanical Fan 
Belt for Fords 


The Mechanical Belt Company, 
1202 Frederick Avenue, St. Joseph, 
Mo., has recently placed on the mar- 
ket the “Crowe” mechanical fan beit 
for Ford cars, which, it 1s claimed, 
drives the cooling fan at maximum 
speed, keeping the motor cool and in- 
suring perfect air circulation. 

This leather-tread friction belt, the 
company advises, which is constructed 
of oak sole-leather blocks, rests firm- 
ly in a steel chain background, com- 
bining strength, durability and trac- 
tion, and runs noiselessly on the same 

















“Crowe” mechanical fan belt for Ford cars 


pulleys as a flat leather belt. The 
caterpillar tread principle makes the 
belt cling to the pulley no matter how 
oily or slippery it becomes. 

The fan belt is made in a 27-in. 
size for 1917 Ford cars, and also a 
24-in. size for other Ford models. The 
belt is guaranteed against the effects 
of oil, heat, dirt and water, and sells 
for $1. The company also manufac- 
tures the same style belt for other 
makes of automobiles. Illustrated 
descriptive matter will be mailed to 
all dealers upon request. 


Body Brace for Ford Cars 


The Dow Wire & Iron Works, 
Franklin and Pocahontas Streets, 
Louisville, Ky., have recently placed 
on the market the Dow automobile 
body brace for Ford cars. 

It is claimed that this body brace 
lengthens the life of the car and also 
prevents it from rattling. The com- 
pany advises that the body brace can 
be attached in 5 min. by simply fast- 
ening it to the chassis and tightening 
the wooden absorbers which the com- 
pany furnishes. 


This body brace prevents the 
springs from breaking and also adds 
to the shock absorber. The brace, it 











Body brace for Ford cars 


is said, is made of a strong steel 
angle, costs the dealer $1.50 and re- 
tails for $3. The entire shipping 
weight is 17 lb. An _ illustrated 
pamphlet showing the company’s ex- 
tensive line of Ford automobile ac- 
cessories will be mailed to dealers 
upon request. 


New Labor-Saving Devices 


The Hudson Motor Specialties Com- 
pany, 1530-31 Real Estate Trust 
Building, Philadelphia, Pa., has re- 
cently placed on the market a uni- 
versal jointed valve grinder designed 
to clean and grind valves uniformly. 

The valve grinder is constructed 
with a universal joint, which, it is 
stated, allows the working end of the 
grinder a certain amount of motion 
in any direction relative to the shank. 
While the shank revolves between the 
palms of the operator, the entire 
valve is accurately ground. The com- 
pany states that the valve grinder is 
especially useful in grinding the valve 
of the fourth cylinder of the Ford 
engine. The list price is $1 each. 

The same company manufactures a 
crankcase repair arm for Ford cars, 




















Hudson valve grinder and crank case 
repair arm 


as illustrated, which, it is claimed, 
will repair the engine in the event 
that the crankcase breaks, without 
removing the engine by simply un- 
loosening three bolts and slipping the 
Hudson repair arm in place and 
tightening it. 
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This crankcase repair arm, it is 
said, is a considerable labor, time and 
money saver. The list price is $1.50, 
Illustrated descriptive matter will be 
mailed to dealers upon request. 


New “Spedindicator ” for 
Fords 


The Sears-Cross, Company, Bush 
Terminal, Brooklyn, N. Y., has recent- 
ly placed on the market its new Model 
FF 16 “Spedindicator” for Ford cars, 
designed to fit on the windshield 
frame flush with the cowl dash. 

The “Spedindicator,” it is stated, is 
furnished with a handsome black dial, 
a prominent white hand with white 

















New “Spedindicator”’ for Ford cars 


figures and the same drive as specified 
by the engineers of the Ford Motor 
Truck Company for its equipment dur- 
ing 1915. 

The price of the “Spedindicator” is 
$10; with swivel drive for use when 
the car is equipped with shock absorb- 
ers, $2 extra. Illustrated descriptive 
matter will be mailed to dealers upon 
request. 


THE MUuLTI-LIFE TUBE & RUBBER 
ComPANy, INc., New York City, has 
been incorporated with a capital of 
$90,000 to manufacture rubber tires 
and tubes. C. B. Quick, C. W. Blan- 
ford, and I. D. Hamilton, 452 Fifty- 
sixth Street, Brooklyn, are the incor- 
porators. 


THE BLACKLOCK-POSNER TIRE COM- 
PANY, New York City, has been incor- 
porated with a capital of $15,000 to 
manufacture rubber and composition 
automobile tires. C. A. Weldon, H. H. 
Jacobson, and S. Bernheim, 35 Nassau 
Street, are the incorporators. 


THE EASTON TIRE & EQUIPMENT 
ComMPANY, Rutherford, N. J., has been 
organized to manufacture automobile 
tires. Rudolph H. Balzer, 22 Union 
Avenue, heads the company. 
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Car owners can meet the National Govern- 
ment’s demand for fuel conservation in two 
ways. 
























One is to use their cars less. The other and 
pleasanter way is to make fuel go farther by 
installing 


McQUAY-NORRIS 


\eax-lRoor 
PISTON RINGS 


The average owner doesn't realize how much gas is wasted by old 
piston rings. Because he can’t see the leakage, he doesn’t think it 
amounts to anything, but it means a lot of lost mileage in a season. 


He's bound to learn that McQuay-Norris \caxfRoor Piston Rings 













Rise 5 Rain 


afford the only way to utilize every particle of power in every drop 
of gasoline. He'll be in the market for a set of them, and lots of y ; 
orders will come through the hardware trade. | ! 


Immediate service is the great point about these rings. Owners 
don't want to wait with their cars laid up for piston rings to be 
made and fitted. Anywhere—any time—you can obtain exact t 
size rings for any make or model of motor. Over 300 jobbing 
and supply houses carry complete service stocks. Any over-size 
ring can be supplied by the factory at once. 


This means you can take care of your trade quickly and acceptably. 
lt means satisfaction of customers and good profits for you. 
Manufactured by 





McQuay-Norris Mfg. Co., St. Louis,§U. S. A. 
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the standard handbook 
on gas engine compres- 
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supplies ought to read 
it. Write Dep't X. 
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The genuine is packed this way for your protection 
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Tenk Issue Accessories 
Catalog 


The Tenk Hardware Company, 
Quincy, Ill., recently issued its Catalog 
No. 17 showing a most extensive line 
of automobile accessories. The cata- 
log, which measures 9 by 11% in. and 
contains 73 pages, is generously illus- 
trated with brief and concise descrip- 
tions of lines of standard manufac- 
ture. Among the items shown are 
tires, inner tubes, chains, vulcanizers, 
tools, spark plugs, batteries, pumps, 
horns, speedometers, lamps, springs, 
sundries and parts of Ford cars. A 
copy of this catalog will be mailed to 
dealers upon request. 


Bartlett Bench Shear 


The Bartlett Mfg. Company, 40 
East Lafayette Avenue, Detroit, 
Mich., has recently placed on the 
market the Bartlett bench shear No. 
30, for use in metal shops and also 
in general when a shear of large ca- 
pacity is needed. 

This tool, it is stated, is made with 
the patented compound lever princi- 
ple and is constructed of well-de- 
signed malleable iron castings, with 
all parts interchangeable for dupli- 
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Bartlett bench shear 


cate shears. The blades, the com- 
pany states, are made of solid cru- 
cible tool steel 7/32 in. thick and run 
the full length of the jaw including 
the pivot hole, so that the bearing 
back of this point is on hardened 
steel. These blades can be removed 
for sharpening whenever desired. 

It is stated that this shear ‘s un- 
surpassed for cutting and that it will 
easily cut 12 gage steel. It cuts the 
full length of the blade with less ef- 
fort because of increased power. The 


‘length over all is 33 in.; length of 


blade 8 in.; length of cut 4% in.; 
weight 16 lb.; price $20. Illustrated 
descriptive matter will be mailed to 
dealers upon request. 


New “Rees” Jack 


The Service Corporation, Pittsburgh, 
Pa., has recently placed on the market 
the “Rees” automobile jack especially 
designed to be operated while stand- 
ing erect, at a sufficient distance from 
the car, and insuring perfect freedom. 
Its long crankhandle, it is said, en- 
ables the operator to swing the jack 
under the car into the exact position 
desired, and also raise, lower and re- 
move the jack, without stooping under 
the car or actually handling the jack 
itself. 

The crank handle, which measures 





The new “Rees”? jack: At the 


3 ft. long, is arranged to fold at two 
joints, thus being reduced to a size 
conveniently carried in a tool box. It 
is attached to the jack by a universal 
joint, which allows the operator to 
stand at either side of the jack and 
operate it at an angle. The handle 
is locked to the jack by a twist of the 
fingers so that the jack may be lifted, 
swung in the air, or pushed about by 
the handle, without fear of detaching 
it, it is claimed. 

The jack-end of the handle, it is 
stated, is attached to a shaft contain- 
ing a right and left-hand worm, which 
operates two gears in opposite direc- 
tions toward a common center. At- 
tached to the backs of these gears, the 
company states, are two smaller gear 
wheels, or spurs, which engage with 
the central rack on either side and 
force it up or down in accordance with 
the direction in which the worm is 
turned. Force being thus equally ap- 
plied on both sides insures a steady, 
easy lift, free from jerks, it is claimed. 

The jack consists of only four work- 
ing parts, and contains no springs, 
pawls or ratchets. The 2-ton jack, 
which sells for $8, is tested with a 
5-ton load possessing a factor of about 
150 per cent above its rated capacity. 
The company also manufactures a 5- 
ton jack for use with trucks. Illus- 
trated literature will be sent to deal- 
ers upon request. 


New Ford Windshields 


The Motor Products Corporation, 
Detroit, Mich., has recently placed on 
the market two new windshields, one 
for Ford trucks and the other for 
Ford pleasure cars. 

A special feature of the truck 
windshield, the company states, is 
that itvis bolted directly to a straight 
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New truek windshield 
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right the “Rees” jack in place 


dash and held rigidly in place by 
brackets, eliminating any necessity 
for stay rods and clips. It is also 
said that this windshield gives the 
driver plenty of ventilation and a 
clear vision, enabling him to drive 
with safety and comfort. 

The new windshield for Ford 
pleasure cars, it is said, is built on 
the same principle as the truck wind- 
shield, giving the driver plenty of 
ventilation and also a clear vision in 
rain storms. The windshield is at- 
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New Ford windshield 


tached by brackets and easily fits any 
late Ford model. Illustrated descrip- 
tive matter will be mailed to dealers 
upon request. 


THE McDowELL ASH SIFTER COM- 
PANY, INC., New York City, has been 
incorporated with a nominal capital 
of $5,000 to manufacture ash sifters 
and other sheet metal products. M. L. 
Wohltman, G. McDowell and S. F. 
Glover, 383 Pearl Street, are the in- 
corporators. 


THE Lopez SHOCK ABSORBER MFG. 
ComMPANY, New York City, has filed 
articles of incorporation with a capi- 
tal of $25,000 to manufacture shock 
absorbers and hardware specialties. 
J. Murla, J. M. Lopez and B. A. 
Quires, 120 Broadway, are the incor- 
porators. 


Euuis E. Lawton, INnc., Syracuse, 
N. Y., has been organized with a 
capital stock of $25,000, to manufac- 
ture automobile batteries and electrical 
and automobile supplies. E. E. Law- 
ton, G. H. Beebe and L. S. Chapman, 
Syracuse, are the incorporators. 


Tue F. & L. Mra. Company, West 
Orange, N. J., has been organized to 
manufacture ash sifters, etc. Nathan 
Freedman, 588 Orange Street, New- 
ark, heads the company. 
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ATire Success { 


built on a big idea 
The General Tire is an Unqualified Success 


HAT success is based not on salesmanship, but on de- 

mand. A demand created by users whose enthusiasm 

has sold General Tires to their friends and who them- 
selves have bought their second General Tires because the 
first ones stood up. 
We designed and built the General Tire to reach our ideal of 
what a tire at the price of the General could be made to give 
in honest mileage. Then we guaranteed it for fewer miles 
than it was built to give and priced it accordingly. The 
big idea being that with the conservative guarantee of 5000 
miles, every General Tire would invariably satisfy by living 
up to its guarantee and then, by outliving its guarantee, turn 
satisfied users into enthusiastic friends. That is just exactly 
what has happened—without variation. 
The result being that when a car owner has had one ex- 
perience with the General Tire, he ceases to think about 
the guarantee or to worry about service, because he knows 
that his General Tires will deliver all that is guaranteed— 
and then some. He puts them on his wheels and drives with 
an easy mind. 
That is the whole secret of the truly marvelous success of the 
General Tire—unvarying quality, invariably delivered. 
Putting this idea behind their tire trade has helped many 
hardware dealers build up a large and profitable business. 
We’ll be pleased to send you their names if you want evi- 
dence of their Satisfaction in handling General Tires. Write 
us to-day about it. 


THE GENERAL TIRE & RUBBER COMPANY 


AKRON, OHIO 
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Opportunity 





1917—The Richest Year of Greater Interest in the Shooting 
the Wealthiest Nation in Sport—New Clubs Organized— 
the World’s History New Ranges Established 


Mr. Dealer: 


Here is your chance to link up greater inter- 
est in shooting with prosperity, and to cash 
in on the increasing sales of Remington 
UMC Modern Firearms and Ammunition 





a, € 
¢ € 
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shooting who never handled an arm before and never ex- 

pected to. New rifle clubs, new trap clubs, new rifle and 
pistol ranges are being opened all over the country. Clubs already 
established are doubling and tripling their memberships. 


HH stooting of thousands of men, boys and women today are 


There is not a man out at the trap club, not a boy with his .22 but 
is shooting with a new earnestness, a fresh eye for RESULTS, a 
keener judgment on his arm and ammunition. 


The greatest prominence of the day is on the distinctly modern fea- 
-tures of Remington UMC. These are the features that have won for 
Remington UMC a commanding position in the minds of a majority 
of the crack shots throughout the nation. 


Remington UMC dealers everywhere are feeling the effects of this stimu- 
lus. Now is the time to increase your firearms and ammunition sales. 


The Remington Arms Union Metallic Cartridge Co., Inc. 
Woolworth Building New York City 
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[‘ every branch of _ &. these earnest times throw the spotlight on 
Remington UMC—the MODERN idea in sporting arms and ammuni- 
tion, with its hundred years’ record of starting every practical forward 
step in the shooting field and being right. 


The Shotguns of Today 


The Remington Pump Gun The Remington Autoloading Shotgun 












12 Ga., 6 Shots 
Take-Down, Hammerless, Safe 


12 Ga., 5 Shots 
Take-Down, Hammerless, Safe 


Hunting Rifles “De Luxe” 


The High Power Slide Action Sporting Rifle The mes Rifle 






Chambered for .25, .30, .32 
.35 Rem. Cartridges 


and 





Chambered for .25, .30, .32 and 
-35 Rem. Cartridges 





The Famous Remington .22’s 
-22 Caliber Repeating Rifle -22 Caliber Autoloading Rifle 









Chambered only for .22 Rem. 


Chambered for .22 Short, Long, 
Autoloading Cartridge 


Long Rifle and Rem. Special Cartridges 





No. 4s “Military Model”’ 





Solid Frame, Cham- 
bered for .22 Short 
and Long Cartridges 


(Two other models, 

Nos. 6 and 4, are single 

shot take-down rifles and are 
popular light weight guns) 





ae 


The “Speed Shells” 





Nitro Club and Arrow Steel Lined Speed Shells are known far and wide as the Sportsmen's Favor- 

ites at the traps, afield or in the duck blind. The steel lining grips the powder charge and puts all 
the force back of the load—no side expansion and escape of gases. The Speed Shells are a frac- 

tion of a second quicker in getting to the mark. 


Remington UMC Metallics 


For over half a century the name UMC has been a warranty of excellence wherever metallic cart- 
ridges have been known. Remington UMC metallics are made for every standard make of rifle, 


pistol and revolver. 


Write for the various DEALERS’ AIDS furnished to distributors 
of Remington UMC products and ASK YOUR JOBBER for prices. 


The Remington Arms Union Metallic Cartridge Co., Inc. 
Woolworth Building New York City 
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Tease 
publication of the prices 
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Aouusters—siina— 


H. B. Ives Co.: List Feb. 1, 1917. 
Donen’s Pateet. ccecccecvess 33's % 
Window Stop— 
Ives’ Patent. List Feb. 1, 1917. 
33 5 
Ives’ Stop» Bead Screws and Wash- 
ers. List Feb. 1, 1917..... 33% % 
ADZES— 
Carpenters's p67 d0f..++.0+005 $22.95 
Ship Carpenters’, per doz. 25.50 
Ship, Lipped ...cecccccccvves 27.00 
Ratiroad, per dos...cccvcceees 22.9 
ANCHORS— 
Parker Supply Co.: 
Screw Anchors ......+0+- 75&10 % 


ANTI-RATTLERS— 
Fernald Mfg Co. Burton 
Itnttlers, 7 «lor pairs, 


Anti- 
Nos. 1, 





ve rie prs ‘k Shifter, 2 
oie nn dnd 4 2% ess. ‘00 
Yc dgahcke-Sbitter, te a 
POUS ccc cccccccece $2.00@$2. 25 


ANVILS—American— 


Fisher & Norris: 
Bagle, PWD. ...-cccccseccees 1l¢ 
Hunt, llelm, Ferris & ee Star 
® doz., $15. ‘00 
Imported— 
Peter Wright & Sons, ® TH. 80 to 


350 to 600 Ih. 
19&191%4 

nvil. Viee and Drilli-— 

Faille ©o., @8:sccccecs $24.29 


349 TH. 18%&19¢ ; 


A 
Millers 


APRONS—Blacksmith’s— 


Livingston-Cooper Corp. : 
Leather, Livingston list: 


Medium and Heavy Split. -net ary 
Medium and Heavy, Mule. 
AUGERS AND BITS— 
Revised List 
Ordi-ary Double Spur.....se 60&54 
Jennings Pat., Bright...... . 45&54 
Black e Lip or Blued.........-50&54 
Boring Mach, Augers.....++ 33, &54 
Car Bits, 12-in, twist....... 33554 
Conn. Valley Mfg. Co.: 
Wrights, Jennings..........50% 
Wright's, Solid Center....... 50% 
Conn. Valley Blue _ Twist. 22-50% 
W. A. lves Mfg. Co. 
Mephisto ......csecsccesees 30% 
Irwin Auger Bit Co.: 
Auger Bits, Irwin List....... 50 % 
Auger Bit Sets, sews List... .50% 


EF. Jennings & Co : 
"No. 10, ext lip, standard list .25 
No. 30. standard list 25 

Russell Jennings’. Standard List. 


B0&2% % 
Lebanon Machine Co. 
No. 108 High Speed Z Twist, 


80&10% 

No. 808 Cabinet Z Twist, 

40&19% 
Pexto oe Comter jvvstaadsawe 50% 
Progressive Mfg. Co.: 

Derstner avedeesvocevesceuce 25% 
Pagh’s Black .......ssceceeees 15% 
Smith & Hemenway Ca., Inec.+ 

Red Devil ....-sccccccscees 20% 
Snell Mfg. Co.: 

PP Lee 1& 10% 

BOO 6c cgenessceseccee sem 

Jennings’ Pattern ..........50% 

Jennings’ Pattern, Blued 50% 

BORE ace cccveschesceseveses 50% 

Car Bits— 
Irwin Auger Bit Co., Irwin List . 
50&10% 
Russell Jennings & Co........ + 40% 
Lebanon Machine Co. : 
So. 112 High Speed Z Twist. 
10% 
No. 812 Cabinet Z Twist, 
40&10% 


Dowel Bits— 
Irwin Auger Bit Co., Irwin List .50% 
aussell Jennings Mfg. Giesscan nes 


Expansive 

Copa. Valley Mfg. Co.: 
Wright's Patent .. . 80% 
Clark PattemS «.ccccesccecs 5% 
C. K Jennings & Co., Steer's Pat. 
Russell Jennings Mtg. Co... %, to 
2% in., pe es 
Pexto Clark Pattern. ...... 50&5% 


Taal 8, $1.00; 4,/ 





REV'SED SEPTEMBER 6, 1917. 


GENERAL GOODS.—Goods which are made by more than one 
manufacturer are printed in Jtalicg, 
those obtainable by the fair retail Hardware trade. 
orders and broken packages often command higher prices, while 
lower prices are usually given to larger buyers. 


SPECIAL GOODS—Quotations printed in small type (Roman) 
to goods of particular manufacturers who request the 


The prices named represent 
Very small 


named and are responsible for their 


correctness. They usually represent the prices to the average 








ZEMAN 


Current Hardware Prices 


On some goods slightly lower prices are obtain- 


retail trade. 
able for large lots. 


STANDARD LISTS AND DIRECTORY OF MANUFACTURERS, 


—Contains the list prices of many 


lished in loose-leaf form and is kept up-to-date by a — 
mages, 7 x 10 inches. Price, 

ADDITIONS AND CORRECTIONS.—The trade are acmaed 
to suggest any improvements with a view to renderi 
quotations as correct and as useful as possible to Retai 


subscription service. 472 


ware Merchants. 
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leading goods. It is pub- 


these 
Hard- 
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__ Gimiet Bite— 
(See Gimiets and Goemiet Bits.) 


Hollow Augers— 


Bonney Vat., per avz...$5.50@$6.00 
Machine Bits— 
Russell Jennings & Co.....++.4. 50% 
Lebanon Machine Co.: 
Combination Point ........ ++ -50% 
Screw Point........... coerce O% 
Plumbers’ Bits— 


Lebanon Mactine Uo. : 
No. 105 High Speed Z Twist 





10% 
Ship Augers and Bits— 
evised list 
SP Mere oo bc cvseseveave” 305% 
irwin Auger Bit Co.: 
Ship Augers Irwin List....... 40% 
C. E. Jennings & Co.: 
Stree. 000000000 6os i 
WOUNOND eg ccasvanccedooees 20% 
Lebanon Machine Co.: 
No. 118 High Speed Z Twist. 
B0K10% 
No. 318 Cabinet 7 41081067 


No. 1308 Finished, Black, Hol- 
ow © 
No. 22308 Bright, 
No. 3308 Fine 

or Brand 
No. 4308 Natural 


Hollow... 
Shanks 
Twist, oe Badges 


fin 
No. 3306 Profile Se ts, 
Snel] Miz ' 





eae 
Ge CO occ ccccovcsesens 
AXES— 
Single Bit, base weights, unhandled : 
er dos 
Fie Quaee. «2.26 00 66 kw sde $12.00 
DOCINE GUEOD occrcsccesne 11,50 
Double Bit, base weights: 
2 k | ESS 17.00 
Oe ei | Tee 15.00 
Extra for handles: Per doz 
Extra Quality $2 
Excelsior ..... 
ee Ge 
MNS Perret reer 
LS ee ae eee er ee 





No. 3 
L. & I. J. White: 
Hand, 4 and 5 in. cut, per doz. 
Ships, 6 and 7 in. cut, per doz. 
$27.00 


B ALANCES—Spring— 


Light Spring Balances....... 
Chatillon’s : 
Light Spring Balances. . 
Straight Balances ° 
Cireuiar Baiauces 
Large Dial 
Jacobs Bros, Co., Inc.: 
Straight Spring Balances .40@50% 
Light Spring Balances. ..40@50% 


BALERS—Waste Paper— 
Davenport Mfg. Company: 
Schick Steel Balers, No. 1, $45; 





No. 2, $55; No. 8. $65; No, 
8, Open Top, $69; No. 4, 
$95, and No. 4, Open Top, 


$110 each. 

No, 2, Home Model, ea., $14.00; 
No. 3, Business Model, ea., 
$17.50; No. 4, Institutional 
Model, ea., $19.50. 


BARS—Crow— 
Steel Crowbars, 10 to 40 id. 


Rass lb., es 
Plach Bar’ covcccces 121%44 


BASES—Porch— 
S. Cheney & Son: 


Zimmerman Patent ......List net 


REAMS—Scale— 

|’ eee List + 19” 

Chatillon’s No. 1........ List + 10% 

Chatillon’s No, 2........ List + 20% 

SS. ROP List + 20% 

Sargent & Co. Vicpeeeus ss List + 10° 

RELLS—Cow— 

Wrought Cow Bells.......+++++.45% 

Hand— 

Peed BOA. ce ccccccvcscs 54 

White Metal .......++- oll inet list 

Nickel Plated .....++. er 

EET an 6b dv ve senedet hes 00s 10-54% 
peppempeeenye 

Farm Bellis ... 1b, 5 & sie 


Church and School. . 





TE SE has aca e ehh bea ee tm 
BELT DRESSING— 
See Dressing Beit. 


jt. Raw Hide, No. 1, m sides 





17 8g. ft. GNd OVET. .cccccccoes 
Under 17 sq. ft...... ceadn eee 47¢ 
Rubber— 
Competition (Low Grade)... .50&54 
SNE icine nb bed eee eae bs 410& 5% 
Bem Geedds «6 occavees covccces Op 
BLOCKS—Tackle— 
Common Wooden ...csececeess 
Patent ...... pvlvieanoningeeton: 
Drill— 


Athol Machine Co.: 


Drill Blocks .......+++...net list 


BOBS—Piumb— 
Keuffel & Esser Co....00..-.3384%% 
BOLTS—Anchor— 
Ankyra Mfg. Company 
Ankyra Anchor Bolts eT 35% 
Ankyra Collapsing Tools...... 25% 


Parker Supply Co.: 
Anchor Bolts or Screw sation. 
5% 
Star Expansion Bolt Co.: 
Sebco Screw Anchors. .65&10&5% 


Carriage, Machine, &c.— 

Common Carriage (cut thread): 

% x 6, and smaller...........5 304% 
Common Carriage (rolled thread) 

% «x 6, and smaller ........+. 304 

Larger oF longer... .ccccvvece 104 
Phila., Eagle, $3.00 list.......... 604% 
Bolt Ends, H. P, Nuts......... 30% 
Machine (cut thread): 

% x« 4 and smaller.......... 154 

Larger or longer...... ooccceccdep 


Door and Shutter— 
Wrought Iron: 
Barrel Japanned— 


Be ntus ote coveccecccecs 454 

FOGOe vices zce's Cin cveheces ote 
Barrel ronsed— 

BE véces cocccsvecsecocnys 104 

fleavy ...c- 


Spring Jap 
Spring Neck .. 





Oe pccvcsogscnsenees 
Brass: Barrel, list += 
CT ORS ye coevecece 10¢ 
Spring Neck .wccccccccccvces 104 
List Feb. 1, 1917 
Ives’ Mortise Door } 8314 % 
Ives’ Wrought Doorf**’**** 
Expansion— 
Ankyra Mfg. Company: 
Ankyra Anchor Bolts.........85% 
Ankyra ——e BOOB. vcee 15% 
ae Supply Co. 
eee Pee veases 
tA Bee NBL 6 « 6 hoe sce 


Richards-Wileox Mfg. Co. 16815 % 
Richards-Wilcox Mfg. Co... .70&15% 
Star Expansion Bolt Co.: 
Sebco & Star Expansion Rolts 
60& 


10% 
. Stove— 
Stove Bolts .....+. Cecescocen ++ -00% 
Tire— 
COMMNIG THOM end esvovecvecsves 504 
eS Pee err ee rene 504 
Amertenn Serew Co. : 

Bay State, list Dec. 28, '99..50% 
Eagle Phil., list Oct. 16, '84..70% 
—— 

Ankyra Mfg. Compa 
Ankyra Anchor "notte seeds 40&10 % 
Ankyra Collapsing Tools...... 25% 
Parker Sunnly Co : 
Toggle Bolts, od % 
Toggle Bolts, 10a and 10b....45% 
Star Expension Holt Co,: 
Sebco Toggle Bolts....... 70&10% 
BORERS—Bung— 
Enterprise Mfg. Co...........+.. 20% 


ROARING TOOLS—Automatic— 


Millers Falls, No. 3, per doz..$12.44; 
No. 4, $15.71; No. 45, $17.03. 





oe 
From No. 1 Uak lanned Butts. 
Belting, Ex. Hvy., 18 OS....0000% 35% 
Belting, Heavy, 10 O5........ Wrst 
Belting, Medwum, 14% og... .45&54% 
Belting, Light, 13 02......4+. 5US54 
Second Quality, Sides........... 55% 
Second Quality, Shoulders... .00&5 
Cut Leather Lucmg, Stretiy 
No. 1, new Usb. cceccrccecsres 40% 
Leather Lacing Sides, per sq. 


BOXES—Mitre— 

C. E. Jennings & Co........... 25% 

Miliers baiis, New Langdon, size 1, 
$5.66; ngdon Acme, size 1. 
i. 30; New Langdon, Imp. size 

Coe eeeresececcoresess 6.55 
~via 
A. H. 


Nos. each 1, ie; 2 1: 36 ; 3 
16¢; 4, 21¢; 30¢; 7, 42¢; 
22, 22¢; 3 23, 24%; 3 24, 30¢; 25, 
48¢. Coc ececoWewoccccccs. 50% 
BRACES— 
Common Ball ........ ° heey 00 @ $3.50 
C. E. Jennings & Co.. - List net 
P.:3. & W.: 
Sweep..... in. 8 10 12 


Samson oath dozen 









Series 8000. .$32.50 $33.50 $34.75 
Series 7000.. 26.60 27.55 28.80 
Series 5000.. 25.75 26.75 28.00 
Series 5300.. ar 30 19.10 20.00 
Series 3900.. 17.40 18.85 
Series 3400.. is; 45 14.90 15.30 
BRACKETS— 
tn Ore 50& 104 
Atlas Mfg. Co.: 
Bradley (veamahats 5545 to 608: 5% 
Griffin's wro't Steel........... 5% 


Griffin’s Folding ae PT Tr 


30% 
McKinney wro't Steel. 


37 410% 


Stanley's No. 792. ae 410% 

wry Folding No. 794...... 20% 
- & E. Wrougut Shelf. + 50% 

BROILERS— 

Wire Goods Co. : 
Broilers, Common ........! HO&k10% 
Broiler, Sherwoods ..........30% 

BRUSHES— 

Whiting-Adams Co.: 
Good, Rd. Paint...... 5O0Kk10&2 4 % 
Medium, Paint ......50&15&214 % 
Good, Varnish ...... 50&1542 14% 
Medium, Varnish ........:.. 60% 
Good, Kalsomine ...... G0&5&2 YY % 
Medium, be - Senteee % 
Good Dusti és -50&10% 
Medium, Dusting ........! DOK 
Good, Floor & Houseboid, -50&5% 
Medium, Floor House 

WUE. n006 basedductes's ot 5O&k10% 


BUMPERS—Barn Door— 
National Mfg. Co.. No. 16 Barn Door 


Bumpers, # Dec vecsescace $1.80 

BUTTS—Brass— 

Wrought ...ccccceccees List + 208 
a 

LIGNE AITO ox ois coescvciett 30& 104 

Reversible and Broad........ 30& 104 

RE een aes 30& 104 

St ME ins 6b dvny hevdine. 404 

Chest Hinges ........ bbxde ve 30& 104 
BRONZED 

Light, Narrow, Loose Pin. +-20&104 


Light, Narrow, Loose Pin, Ball Tip. 
per “~ pair 
l 


1% 3 3% 4-in. 
$1.80 245 2.40 280 3.00 440 
Broad, per 100 pair 

2x2 21%4x2% 3x3 8434 Ad 
$27.50 28.90 28.50 29.00 35.00 
4AxIY% = 5x5 
55. 69.00 
Caces—sira— 
O. Tindemann & Co.: 

Japanned Canary ........... 5% 

SNE vers nevep end one 30° 

Parrot Cages, Aviaries, Cage 

EP “ogevds cecceseecess 30% 


CALIPERS AND DIVIDERS— 
Athol Machine Co.: 
Prem 


SP oF. ee 
CALKS—Toe— 

Blunt and Medium, 1 prong, pr a 

St dé tebe ovhotewa 5.0 6. 

Sharp, 1 prong, Sopot og ee $6.50 

Blunt and Medium 1 prong, per ia 

Sharp, 1 prong, 100 tb... . 2°. |: ym 
CANS—MIIk— 

Sturges & Burn Mfg. ae oe 
Sturges Guaranteed anacity 
Er ren 

Cr ARRIFRS—! Itter— 
Hunt, Helm & Ferris Oo........40% 
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There is only one way to build a suc- 
cessful tire business— 





















Sell the tire that will prove to the 
buyer a definite quality of service. 


Hood Extra Ply Tires are built to a 
positive standard of quality which is 
creating a nation-wide preference for 


Hood Tires. 


Increasing sales and profits based 
upon repeat orders and recommenda- 
tion is the growing and permanent 
foundation of every Hood Tire 
Agency. 

The Hood Special Agency plan em- 
braces a policy of protection and serv- 
ice to every Hood dealer, which we 
will gladly submit in detail. 


It will pay you to write us. 











For overnight service don’t sub- 
stitute. See Automobile Trade 
Directory and Chilton’s Direc- 
tory for list of Hood Tire Dis- 
tributors. 


HOOD TIRE CoO., Inc. 
QUALITY IS ECONOMY WATERTOWN, MASS. 










This is the sign of a Hood Dealer 
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CART RIDGES—Metallic— 
Black Powder, 22 Rim, $1.80. | 
ME. csaconenacwess 334% 
32 Kem, $3.30 Biank..... 334% 
32 C. F. $6.60 Blank 334% 
38 C. F. $8.40 Blank... 33434 
B. B. Caps, Con. Bail, $2.65.33%4% 
B. B. Caps, Round Bail, 
DEEP nn tepsiess os adauras 3348 | = 
R. F., 22 Short and 22 2 
yee and Lesmok .33'\44 bal 
R. 22 Ee J ae 33S |e 
R. F., ong Rife, . 
Black, Lesmok and 
RROD 55 oa voens es 333% 
Smokeless, .22 Lee nas 133346 
All other siSe8....00--00% 3343% 
GC. Fs Fa stol and Rifle 
ti. ME ons h6oRaneewe sega we 33 
Military and — pius.33%8 J 
~— Cartridge Co. 
B aps, Semi fesiabei ‘less... 
33's 1% 
Cc. B. Caps, Sent-emehelem.» ap vn 
eT 
.22 Short Semi-smokeless..... 33 \s % 
.22 Long, Semi-smokeless..... 33's % 
-22 Long Rifle, Semi-smokelexs. 
38 14 % 
C. F. Revolver & Rifle....... 33 4s % 
Cc. F. Military & Sporting... .38%% 
All smokeless cartridges... ..33% % 
CASTERS— 
Bad: cinncscs0sscbecvovessceasdene 
FE svecseee sespptddsbiveah one 
Philadelphia ...cceccccceseees —— 
Truck Plate ....+0+ enersescosee 
Fauitiess Caster Co.: 
Fauitiess (Pivot Bearing), 
40 @50% 
« _, CEP ETT CL .---85@40% 
Glass (Insulator)........35@40% 


Leather Wheel .. 
Plate ° 
Hospital 

Schatz Mfg. Company: 





Acme Ball-bearing........... 30% 
M. BR. Schenck Co.: i 
Steel Gem, Iron Wheel, Pol. .50% 
Steel Gem, Iron Wheel, Unpol- 
FOE aT 50&10 % 





Wood Wheel | 50&10% 
Nos. 437 & 637. ..50% 
No. 837 and Larger, 


Steel Gem, 
Iron Gem, 
Iron Gem, 


606% % 
Yale ccccccccccccccccescees 30% 
CATCHERS—Grass— 
Spactalte Mfg. Co.: 
Easy Emptying, Nos. 1, 2..25&5% 
Easy Emptying, Nos. 1G, 2G. 
OG, 11, 10G, 12G.....+.5. To 
a | yemptying, Nos. 5G, 9, 14, 
Prrrrere eee S08! 5% 
oar y MATTE No. 16G....20&5% 
Detachable, all styles........30 


Pennsylvania Lawn Mower Works: 
Pa, Brawn Grass Catchers....25% 


CHAIN—Proof Coll— 
Small lots, f.o.b. Pittsburgh, per 


American Coil, Straight Link: 


ge $14.10; %, $11.55 ; 5/16, $10.55; 
$10.00 ; 7/16, $9.85; Y&s9/16. 
$9.70. 311/16, $9.00; ¥%&13/16, 








$9.50; %&15/16, $9.40; 1, $9.30; 
1%G1%, $9.40. 
Haiter— 
German Pattern: 

4/0 to 2/0, inch. .ccocccccceeess 35% 
0 to 6, incl..... anesepocewenssee 
Jack— 

Iron Chain .....+.- eeccccees . 30% 
Brass Chain ....+.+00. se . 10% 
Pump— 

Galvanized Pump Chain, per lb. 10Ya¢ 
Safety— 

Safety, Brass ......+- sseeseueae 
Sash— 

Niagara Falls Metal mens Works: 
Premax Steel Chain right; 

Electroplate Copper, Nickel, 

Brass and Zine........ — 
Parker Supply Co..........Idst net 
CHAINS—Miscelianeous— 


Niagara Falls as Stamping Works: 
Premax Coil Chain 40% 
Premax Special 


and Expansion 
40% 


Dog leads ....... Socccons 
Trace— 
A races, Western Standard: 


0%: — 6-2, Straight, with ring. .$71.00 
— 8-2, Straight, with ring. .$76.00 

610.2. sr with ring. .$81.00 
NOTE.—Add 2¢ per pair 

Twist Traces; add at af or 

and 3, 2¢; ho. i No. 

price of Straight Link: 

Eastern Standard Traces, Wagon 


oe 
0, 4¢ t 


, etc. CO CCPC HOSE EEE Eee 


CHALK— 


Carpenters’ Blue .. --+-gro., 95¢ 
Carpenters’ Red . . -g70., 95¢ 
Carpenters’ NE Seossve -g70., 85¢ 


CHECKS—Door— 
8 ior Spri Hinge Co.; 
“Buperior Screen Door... ....38% % 












jear Sheep ees Ma. J 
chine, No. 9 each... .$12.75 
gy 
H. C. k Co.: 


— 6-3, Straight, with ring. eb 00 


or jects 


508) Ordinary Goods geseccesces. 40854 
Esser Co 


— 








CHESTS—Tool— 


ag § Jennings & Co.'s Canpenteny 
Machinists’, Empty . -2 
Household ‘and Boys’ 


CHISELS— 
Socket Framing and Firmer 


Standard List: 


Socket Framing .......+.33%4&5% 
Socket Firmer .....0+++ OWVGS% 
W. A. Ives Mfg. Co.: 
BED. geuducadocdvysesane 2u % 
C. E. Jennings & Co.: 
Socket Firmer Nos. 10 and 70, 
15% 
Socket Framing No. 15....... 5% 
Pexto Firmer, Cabinet, Pocket 
RE vocrenccccevcecs 66% &5 % 
PION 0 kdepocsconves 33 ‘Vy &5% 
Tanged— 
Tanged Firmers ....cce000.+ 15&5% 
C. E. Jennings & Co., Nos. 191, 181 
2. Breer ie tolecinse cane 
CHURNS— 
Sturges & Burn Mfg. leoos H 
Sturges Steel Chu — 
No. 1, 5 gal 
No. 2, 7 gal 
No. 3, 10 gal. 
CLAMPS— 
Athol Machine Co.: 
Machinists’ and Tool Makers’. .net 
Uammer & Co. ; 
ae 5% 
Carriage Makers’ ‘Ei. P. Serew 
jon to 6 in., 20% ; 8 to 12 in., 
rr. S. & “Ww. 
Gauieas . le pica he List + 20% 


Sargent & Co. : 
Carriage ery} rs’ Clamps, @ doz. 
13 





No. 12.. - $3. 50 
No. 14.... 4.50 No. 15.... 5.50 
No. 16.... 7.00 No. 17.... 8.50 
No. 18....11.00 No. 19....13.50 
No. 20....15.00 No. 22....17.00 
J. WW. Williams & Co. : 
Machinists’, Agrippa ..... 20&10% 
Machinists’ Vulcan ...... 20410% 
‘lose Clamps, see Liose Attachments. 
CLEANER—Automobile— 
Crew, Levick Co.: 
Mistolkleen ...... Corcccsces .BO% 
PNEEUER. 50 vcvecedeveses ote 
Grease-in-Tiwes ....... oo++ 30% 
BURUND i peevccececescess come 
OS ara eae 
Unit Tive Obaims......cccese 30 % 
Automatic— 
gs ee re $21.50 
Lawn— 


Pennsylvania Lawn Mower Works: 
Pa. Lawn Cleaner Rake... ..%3' % 


CLEAVERS—Butchers— 


Foster Bros. & Chatillon Co. 
List June 30, 1917, 20% 


CLIMBERS—LInemen’s Poie— , 


Smith & Hemenway Co., Inc.: 
Red Devil «++ -80% 


CLIPPERS—Horse and Sheep— 


Cc whe rage Flexible Shaft Co.: 
0. 2 Chicago Liorse, each 
$12.75 

Lightning Belt Horse, each 


15 
Stewart's Enclosed Gear fall 
Bearing Horse, each. 
Stewart's New Model Sheep \ 
Shearing Machine, each 
$12.75 
Stewart Enclosed Gear Shesr- 
ing Machine, No. 8 each 


%S ; 





Stewart Ball Bearing Enclosed | 


an rn GOB... cceecccees $200 
Ansonia, per dos... 15 





CLOTH—Emery— 
See Paper. 


cocKs— 

Brass Hardware list: 

Plain Bibbs, 60&54; Globe, 45&54 ; 
Kerosene, 50&10%; Racking, BOF ; 
Liquor, WE 2Y28 ; Bottling, 40& 2 
Compression Bibbs ceeven 50& 10. 106108 
Iron Petroleum ...ccccccscesess 45% 


COMPASSES, DIVIDERS, &c.— 


25% 
% To 


Keuffel 
Pexto 


& 





CONDUCTOR PIPE— 
Corrugated, Round or Square: 


Galvanized Steel .......0.5. 40& 104 
Galvanized Charcoal Iron..... 3044 
COPPET 2 ccvcccccvcveseccescess 204% 











COOLERS—Water— 
Cordley & Hayes: 
XXth Century No. 56, hones. 


a 


% 08 











Wire, Picture— 





Tinned 25 a Coils «» 75& 104 
25 90. COU .occccce + 75& 104 
GEt 25 ft. Colds. cccoves «+e 208109 
A errr 75& 104 
‘Turner a Stanton Co. Wire_ Pict: 
QOOGE swccccesesescsosecs 75&10% 
COTTERS—Spring— 
Spring cotters in packages..... .85% 
COUNTERSINKS— 
Cc. EB. Jennings & Co.: 
Countersinks Nos. 001 & 002, 
16% % 
CRAYONS— 
White Round Crayons, Cases, 160 


gro., $8.00, $8.50, $9.00 and $10.00 
according to grade. 
Joseph Dixon Crucible Company : 


No. 520, Red (when in stock), 
POF GPO. on cccccvevcccers $10.80 

CRUSH ER—Ice— 
Alaska Freezer Co,: 

Toy Town, each.......... ++ -$3.2° 

Priming— 

Morgan Mfg. Co.: 

Priming Cupa ....-+.+- - -50&20% 
CUTTERS—Glass— 
Srescent Co.: 

Crescent No. 6......6.6. cere 00% 
Fletcher, Terry Co.: 

Glass Cutters.........30@50&5% 


Smith & Hemenway Co., Inc. : 


Red Devil ....ccceceeccceves 20% 
Meat and Food— 
Entoepriee : 
10 12 32 
Each $2.50 $4.25 $3. 75 $6 50 $8.50 
252k Qt 
Nos. 602 703 
Each $2.00 $2.25 $2.75 
30% 
P. 8S. & W. Favorite: P doz 
"Se Se aan $9.95 
Vamily, Mo. Bleccscccrees 11.70 
Large mg No. OP ovens 14.65 
Hotel, No. 47..... coeesees 19.30 
Slaw— 


Bluffton Slaw Cutter Co. : 
Rapid Slaw and Vegetable Cutter, 


$1. 
extra "8% disc. in gross lots. 


Tobacco— 
Enterprise ....sesceccee+ -25@30% 


gheage orci a 

E. Myers & Bro.: 

* Polished Iron, Brass and 
Brass Lined Working Barrels. 


30% 
Brass Body: Brass Lined and all 
Brass Cylinders and Pneumatic 
Cylinders ‘0 
Damper Quadrants— 





See also Eave Troughs. 


— 


Disrensers—tiquid soap— 


Morrill’s Soapurn, ea. 
1 50; No. 





No. wa 2 1 | 
slab, $3.00; No. 2 wail, | 3 
$2.25; No. 2 slab, $2.75: by 
No. 3 wall, *. 00; No. 4 % 
wall, $1.50; oO & wall, a 
$2.00; No. 5 da. $2.50, 

ORESSING—Beit— 

Jubbers’ Mfx. Company: 

Blue Ribbon Stick. Ib. 27¢ 


Paste, 5 & 10 ID. cans, # Ib. 30 
Liquid in gal. cans, e gal. $2.00 














ORILLS AND DRILL 
Co. : STOCKS— 
Galvanized Lined, side bandles, Twist, Bit Stock, new list..600 o0&54 
Fal. 3 4 6 8 Twist, Taper and Straight Shank, 
Each aed MR Oe Le Te ‘508 
White Baameled Lined, Side Wire Gauge, Jobbers’, & R. § 
Handles OS RR ae . 504 
Gal. 2 3 1 6 8 Brace Drills for Wood. .Oa0&e&s« 
Agate Lined Side Handles: ar 2etb17*.. — sie . as 
Gal 2 8 a. Ratcuet, Parker's 2.225122.) 2 T0% 
Each Smith & Hemenway Co., Inc. : 
Oe OU Seer bids reccesses. 40% 
COPPERS—Soldering— Brick and Sten 
— 
300 Ib. “+4 secccccceceees DOSE 44 Star Expansion Bolt Co........ 15% 
100 to 300 Ib... cease eoccccces ce FIG Parker Supply a eaeeeaemamaaes 3 
less than 100 Ib. ..cccccveseeeee FG bd 
DORIVERS—Screw— 
Cc 
CORD—Sash— "Ronda. sane 60% 
| TURE Tees tf a eer ee 10% 
Brauwed, White, Com. Nos. 8 to Goodell’s Auto. List, June 28, 1917 
pos ¢ No. 7, Mt; No. 6, ne Hyfield Mfg. Company: alin 
atent EP TTT Ce 
Cable Laid Russia,..... ven ib. Hy wt Ion ie —s tricians.. . .25% 
India Hemp, Braided........ b. 38¢ Mephisto iS. V0.3 
india Hemp, Twisted..... 1b. 17 @22¢| M-B Tool Co.: °°” i label 30% 
Patent India, Twisted........lb. 24 Ee 10% 
Samson Cordage Works: Millers Pals, @ doz., Nos. 11, 
Braided, Nos. 8 to 12, ® ™, 16.4 , i. 7” Js R . ow 38: 
Drab Cotton, 75¢; White 21, $16.4 41, o31 , $27. 09 
Cotton, 60¢; Spot Cord. .60¢ 3 Pexto solbar eorecceeeccene "83.4 % 
Massachusetts, White, @ 55¢ | Qj smith «& _— nway Lo. luc. : 
Massachusetts, Drab % Ib 70¢ i ye ae 
Pucoutr, Wiuile Nos s | ‘| 
uy 
|) eee eeeeees ¢ Eaves TROUGH— 
wy Aye Oy Galvanized Steel ........... 505 10% 
A. Drab, 75¢; A. White, Galvanized Charcoal Iron....... 46% 
60¢; Italian Hemp, $1.00; Ee ee 15@ 204 
Linen, $1.50. See also Cunductor Pipe und bki- 
Silver Lake, Drab, 65¢; White, 
o” 
Eddystone White..........+-- 45¢| =-BOWS AND SHOES— 


Galvanized Steel: 
Plain, Round and Corrugated, 


all sises to OAM crecvevccces 604 
Squares, all sises to 6-in...... 504 
Copper, all sizes..........20@254 

Ferdinand Diec kmann Co.: 
Plain Round and Round Corru- 
gated. 

er ND 9-0 6-6-0 0 6000p ws 65% 

Se ED voxrovsctreve cont HO % 

24 Gauge .. coccccess ce aOR 
—, c ‘orrugated A B and «« 

a 

29 Gauge deeees Dececesee se BOM 

BO GOS ccvcvccsccsceecccdhS 

24 Gauge 2... .ccccceeeeseelO% 


EMERY —Turkish— 
Out of market at present time. 
Dy Hh rb'vccccebes bcices at 


ENGINES —Chemical— 
Copper Tank, 40 gal., ea. 
£00 200.00 @ $350.00 


EXTINGUISHERS—Fire— 
0. J. Childs Co. : 





- 25% 











Nu-Ex re Killer...... 25% 
Nuw-Ex Auto Extinguisher 25% 
In lots.of 12 or more........ 30% 
EVELETS— 
Solid head, per 1000........... -40¢ 
Fastenens—sting— 
a. B. Ives 
Upson's "patent, List Feb. 1, Jett. 
3 7 
Cord and Weight— 
H. B. Iyes Co.: 
Ives, t Feb. 1, 1017....33'n % 
Titan, List Feb. 1, 1917. ..33's % 
~_ Corr ugated— 
Acme Steel Goods Co. : 
aw + -45&1085 % 
Plain Edge + «+ eG0&10% 
Cary Mfg. Wo. 
3 INARA -5O&10&5 % 
Dy ED «sects vad beset 654 10% 
Stanley Works 
se +++ -45&1085 % 
PURO TED occ cctccceseccs 60&10 % 
FAUCETS— 
Cork Lined, Common, 504; Best .40% 
Metallic Key, Leather Lined... . .50% 
Red Cedar .. 
Petroleum 
John Sommer Faucet Co.: 
Diamond Lock ....ccccseecs 25% 
Peerless TO MOP cvacccsnce 30% 
Tin Key..... ccccccc ee fO® 
Victor Metal "ken.. Wee we 2 0% 
Duplex a Key..... sbeeee 60% 
L. Cork Lined........ + 80% 
Reliable Cork oS eee 40% 
. K. Cork Lined....... 50% 
Chicago Cork Lined.......... 60% 
Washington Red Cider.......40% 
Leader ge _Key wee eees 40% 


Enterprise Mfg. 
Enterprise, Belt "Measuring | and 





Parker Supply Co........ List net 


Priming Pump, ®@ dos., 
20% 
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First Carload of 
Tires ever sent fo 


any Dealer in the 
State of Mississipr 


. The Baker-McDowell Hardware Company do an enor- 
mous business in Diamond Tires down South in Miss- 
issippi. Yet this company started to sell tires only 2 
years ago. 


So fast has the business increased, that carload shipments are 
now necessary. 












Diamond tire stamina, together with the Diamond sales plan 
and Diamond advertising, have boomed this business as they 
have boomed hundreds of other hardware businesses all over 
the country. 







What one hardware company has done, another can do with 
Diamonds. Success is already half attained when you select the 
right tire. Diamonds are a proved success. 






If interested, write to 


THE DIAMOND RUBBER CoO., Inc. 
Factories: AKRON, OHIO 
Distributors Everywhere 
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FILES—Domestic— 

Batt DOGS. cs seccciteceves — 
Standard Brands ......++++++ 
AMUTICAB ...cccccces ° ooat: “ne 
RE 5b viv ceed ve tenTnuse 60&7 4 Ye 
Black Diamend .......... occ e WG 
Delta Brand ....ccccccsccces 50% 
Delta Utility ...-cccccosvcces 
Delta Swiss Pattern. ooo oAdstt} 0% 
BGO cc cssecseos Covcvved WET hy Yo 
Great Western .......+. "80d To 
Kearney & Foot ........-- 60&7 % Yo 
McClellan ...cccesees -GO&T 4 % 


Liveright Bros., Gold Medal....70% 
Liveright Lros., Blue Ribbon Special, 


Liveright Bros., Electric....... 70% 
McCaffrey Amer. Standard. .50&10% 
McCaffrey Precision (Swiss 
PACHTER) cc cccceccececaieps 5% 
| Parr ee se «+ 50% 
Simonds Mfg. (Co........---.+- 480% 
Barton Smith .......... 60&7T 1% % 
Ro Beis TRG iisccc vcesss box, 
J. B. Goesoes corcecccccccccs MUR 
FIXTURES—Fire Door— 
Richards-Wileox Mfg. 


so. 
No. 102, Monarch A; No. 201 
Mutual ... eattgge titres 20% 
Fusible Links, Mo. O6..cccce8 40% 
Grindstone— 

Net Prices: 
Inch ie 15 17 19 
Per dos...$5.85 $6.30 $7.00 

FRAMES—Grindstone— 

Athol Machine Co.: 

Iron Grindstone Frames. List + 20% 

FREEZERS—ice Cream— 

Alaska Freezer Co.: 


21 
$7.70 


Alaska 4-qt., each.......... $2.15 
North Star 4-qt., each...... $1.85 
North Pole, all metal, ets 

ee Gee. vschesceeevesene .60 net 

Peerless Freezer Co. : 

Peerless, 4-qt., list, $3.30... .30% 
Frezo, 4-qt., list, $3 arr 80% 

FUSE—Safety— 

Euxign-Bickford Co.: 
Pee $5.30 
Single Tape ....... . $6.85 Fue 
POEDIe TOPO onc cvcceves $7.75 (oO 
Beaver Brand .........- $6.75 (2 
Anchor Brand .........- $7.65 
Reliable Gutta Percha. . .$8.40 

Gates—Moiasses and Oli— 

Stebbins’ Pattern......6+++++ 70108 

GAUGES— ’ 

Marking, Mortise, etc.......- 25& 104% 

Athol Machine Co. : 

Depth, Screw Pitch...... net list 
GORGE 2 ccc wccccvsseseces net list 

GIMLETS AND GIMLET 
BITS— 

Ginlet Bits. Per Gro 
Common Dbl. Cut.......++-- $6.75 
German Pattern, Nos. 1 to 8, $8.63; 

No. 9, $9.60; Nos. 10 & 12, $12.50; 
ass'd, $9. 

Single Cut Gimlets Ass’t per gro. 

Nail, Metal, No. 1...$3.00; 2, $3.50 

Ss pee Metal, No. i, $5.50; 2, $6.00 

, Wood Handled, No. 1, 
25; 2, $3.50 

Spike, Wood Mantist. x as 

No. 1, $5. 50; 2, $6.00 

GLOBES—Gas— 


Safety Wire Gas Globe Company: 


Protect-a-lite gg on Up- 
. - er doz., 0; per 
~* ; 99a ap hl 3 $24.00 


perect-e: ‘tite “Inner Wire Globe, 
per doz., .80¢; per gross, $9.00 


GLUE— Cents per ib. 
Cabinet caccccssvvvcvesoue 30@45 
Common Bone .....+0.+++ 2@27¢ 
Fish, liquid, bottles or cans, 

with ery Te det haa 
Fish, liqui gal, bbis., 

per ¢ gallon nee 0900 988 NH 80 @ $2.00 


Foot Stock, White.. 
Foot Stock, Brown 
Medium White 
Cement— 
L. W. Ferdinand & Co.: 
Linoleum, 20th Century, per Or. 68 





Marine— 
L. W. Ferdinand & Co.: 
Marine, Jefferys, small —, 
per ID. 


bulk, 
2¢ to 40¢ 
Waterproof, liquid, per gal...$4.65 


GONGS—Stee!— 
P. Wall -_. Supply Co. 
Foot or Hood, Street 


3 44 Jo 
Marine, Jeffery's, 


“Ratiway. 
5 % 
Spring or Locomotive........ 60% 


GREASE—Axie— 

Common grade: 
1-lb. tins, per Cite osseyncen ae 
15-ib. paul, per doz........+. $10.80 


Dixon's a ma 10-™. pails, 
ea. 96¢; . boxes, @ doz., 1 B., 
$1.20; DB DW. .cnvecccccccces $2.00 

Automobite— 

Crew Levick Co. 


tin, 95¢. 
ight Transmission Grease, 
bbis., 14%¢ and % bbls., per 
Ib., 15¢; 50 Ib. tin, $8.75; 
* Ib. tin, $4.58; 10 Ib. 
tin, $2.05; 5 Ib. tin, $1.08. 


-_ 
= 
_ 
4 
= 
a 
%08 


GRINDERS— 
Athol Machine Co.; 

Bench Grinders .....+++++++20% 
S. Cheney & Son: 

OEE pecans cvenepoase oee0ee2B0% 
Luther Grinder Mfg. Co.3 

Dimo-Grit: each 

No. 14 (Mechanic Special, 2: 


No. 15 (Mechanic Special, 
No. 16 (Mechante’ Special “No 
No. 17x (Mechante’ Special 
Me... FR) .cccsewovcdcees 
No: 85 Compacto.......... 5.00 
No. 51 (Best Made)...... $4.85 
No. 63 (Farm Special, No. i) 
9.90 
No. 83 (Spartan).........83.90 
No. 104 Multigear..... .. $5.05 
No. 271 (Hummer)....... $14.25 


No. 309 (Power Bench Grinder). 


$7. 
No. 310 (Power Bench Grinder). 
9.95 
Star free Pal Gre cccesis 40% 

Hyfield M , = 
Perfect mery “Wheel..... oe -20% 
Wonder Electric ....... oeee 20% 
Wonder Ft. Power........... 20% 
Valve— 


Frank Mossberg Company: 
For Fords Nos. 605, , 607 
Improved, ea., 32¢, 25¢..... 82¢ 
M-B Tool Co.: 


M-B Valve Grinder, List per 
Bs BAD ccisveccecnans 40% 
GRIPS—Buffalo— 
Smith & Hemenway Co., Inc. 
BOD DOVE wescccrcune coves 50% 
Sunes 
Iver Jobnso 
Champion itiate Barrel, 
$7.50@$10.00 
Hammerless Double Barrel. .$25.00 


Hacters AND TIES— 





Cow Ties, new list, per doz... .$3.85 

ee, PEP OTE UL TTT LT re 15% 

Niagara Falls Metal Stamping Works: 
FPeemax Halter Chains........ 409 
Fremax Special lialter Chai. s. 60 % 
Premax Cow Ties .......... % 

E Tf. Rouge & Co.: 
Web Halters ..... . 25 
Jute Rope Halters and Ties. 25% 
Sisal Rope Halters and Ties. .25% 
Cotton Halters and Ties......25% 
Cotton Livery Ties..........25% 
Leather Halters .......... 225% 

HAMMERS — Handled Ham- 
mers— 

Maydole new list 
Blacksmiths’, Hand «++ .32%&10% 
Bricklayers’ ..cccsecece BO&T MG “« 
Farriers’, Driving ........ 15&2% 
Machinists’ Ball” Pein... .50&2% % 
Nail, Ads Eye... cecccsns 15&2% 
DEORE ci puheso 0d cnvesves 1542 % 
er ree ry | 15&2% 


Note.—For extreme Western states 
prices are approximately 54% a 

Pexto, Machinists 
Nail 


Heavy neers and Sledges— 
3 60 5 1b., WE. wc cccccccces ist, net 
Over 5 1b., 08 Jennsvsavene List, net 
Magnetic— 

A. R. Robertson: 

Horseshoe Magnet tack }§ 

Billposters ..... $1. 5853-80 50 
HANDLES— 

pereeuet Tool— 

Matt; Dae, We voc vcanc2 esse 30& 54 
Hoe, Rake, 


ASE Fork, Shovel, 
&e., Naw LA. onsscetvesscecs 40% 
Also net prices of axe handles under 
ares. 

Cross-Cut Saw— 
BERD i vaninrecedsnere con List, net 
Mechanics’ Tool— 
Auger, assorted. ..gro., $3.50@$4.00 
Brad Awl + .970., $1.75 @ $1.85 
Chisel Handles, ass’d, pr. gro. 


Tanged Firmer, Apple.. ;$3.00@ 
$3.25; Hickory ...... $6.0 10 @ $6.50 
Socket Firmer, Apple. ..$2.25@ 
Pe ee ee $6.. 
Socket Framing, Hickory....... $7.20 
File, G000700E 6 is 060 evens gro., $2.10 
Hammer, Hatchet, &c.......- 40 575% 
Hand Saw, Vernished, doz., $1.30; 
Not Varnished ... +... vee $1.20 
Plane llandies: 


Jack, doz., 80¢ ; Fore, doz... .$1.12 
Grover File Co. 
Grover File Handles, ® gross 
No. 1 for 6 in. files........$5.00 
No. 2 for 8-10 im.......... 5 50 
No. 3 for 12-14 in...... «+ 6.50 
No. 4 for 14-16 in........ 9.00 
No. 5 for 18-20 in. and sold- 
ering coppers .......... 10, 
Nicholson Spun Ferrule File 
Handle ....... cocccvccccceel® 


Pott’s Sad Iron— 

Aluminized or Japan’d, per doz..$1.10 

Tinned ...cccccecees Per Gos., $1.35 
‘ 


HANGERS— 


Note.—Barn Door Hangers are g 
erally quoted per pair, without thack 


and Parlor ag angere per double 

set with track 

Allith-Prouty 
House Door ..... eeecee Bee 
Accordion Door ... prea 
Garage Door ........... 45@50% 





Griffin Mfg. Co.: 
Solid Axle, No, 10, $12.00...35% 
Roller Bearing, No. 11, $15.00, 


Roller Bearing, Ex. Hy., we. ~ 


SEE BO  ccsccccce 0% 
Bull Dog, WENGMDs od oee ed Soaios 
Hunt, Helm, Ferris & Co.: 
CE MME evi nae vaoad son 
te | “Rouna ¥ doz.$13.80 
Fle onecdcestgpe @ doz. 10.08 
ueKinnes Mtg. Co. 
Roller Bearings, Nos. 1 and 2. 
Anti-Friction .....,....-++e% Fo 
Hinged Hangers, x Charm, 
o 40% 
Pittsburgh Trolley. .......... 80% 


F. E. Myers & Bro., Stayon; O. K.; 
O K Adjustable; Sure Grip; Sure 
Grip Adjustable ; Sure Grip Tan- 
dem, Sure Grip Tandem Adjust- 


able; Tandem Adjustable Myers 
Garage, new lists...........+. 25 
New Way Tandem Tubular... .25% 
New Way Tandem Adj. Tubuiat, s 
25% 
Giant Tandem Tubular....... 25% 
Giant Tandem Adj. Tubular. ..25% 


Faultless Tandem and Faultiens 
€ 


Tandem Adjustable .......... 

a ae Mfg. Co., ® doz.: 
~ ‘. $10.20; No. 66 Storm 
roof, $14.00; No. eo Storm 
Proof, $15.00; No, .. $17.00 

Richards-Wilcox Mfg. —- 

Hangers, Nos. 147, 247..... 83 14% 


Roller Bearings, Nos. 37, ¢ 





4 q 
No, 44, size 1, $12.00; size 2, 
Anti-friction, No. 42....... 33% % 
No. 44, sizee 2% and 38. 


$26.00&$37 .00 


Folding Door B. R. Swivel No. 
Pr eee 40% 
Safety ereacspl iene F. D. No. 
Coeesercoececes 02-20% 
Trolley B. D. Be BO. .cccsccs 25% 
D. No, 120; No. a1; No. 150. 
0% 
Seeley B. Di. We. Bb. ccc 25% 
Garment— 
Wire Goods Co. 
Common, 17 In. No. 0410, per 
GP. _cenniesicsevesocesss $3.25 
Tourists, ‘fold’g nick’d, per doz.75¢ 
Picture— 


Moore Push-Pin Co. : 

Moore’s Push-less. Hangers, 
doz. packets, 80¢; per gross. 
Screen ong Storm Sash— 

National ey. |S 
Screen an Storm Sash Hangers, 


9 00 


No. 80, Jap. Automatic, 
as doz. 70¢ 

No. 80, Sherardized........... 85¢ 
HASPS— 
Wrought Hasps and Staples..... 704 
Griffin's Security SPP 30% 
McKinney's Safety No. Tisa0. -net list 
HATCHETS— 


Regular list, first we, ° 
Second qua lity ar 

Common 
Pexto 





. List net 
- 


HEATERS — Automobile and 


Carriage— 
Chicago Flexible Shaft Co.: 
A B C Coal, dos......... 0.60 
Clark, Carbon, doz....... 75 
Clark, No. 5, nee No. 5B, ($ 
50; No. 8, $1. No. 7C, [R 
5: No. 7D, $2. OB Big Hit 
Assortment, # case, $13.80; 
Tank— 

Hunt, Helm, Ferris & Co.: 
RT FT ere each $18.00 
Standard Me. Decovcces each $4.50 
Standard No. 2....... each $5.70 
Harvard No. 1........ poe $4.86 
Harvard No. 2........ ach $6.30 
Black Jack No. 1 F’l't Grate 

$6.00 
Black Jack No. 2 F'l't Grate 
each $7.50 


HINGES—Blind and Shutter— 
Wrought Steel Gravity Locking Blind: 
Doz. Sets with Fastenings, No. 
1, $1.65 without Screws. 
Surface, No. 3, $0.95; No. 4... .$1.30 
Parker Wire Goods Co, : 
Automatic 
éde hate wawa List + 3345 % 


Hale & Benjamin 
Blind 
ae, «te .. Steel Gravity Blind. 
No. 7%. ® doz. sets, with- 
get fate $2.00; with screws, 


Gate— 
Western: 


With Latch ...60+++++ +02. $2.40 
Without Latch wcbee +c Me, aE 


Miscellaneous— 


Griffin Mfg. 
er de Eis" Surface fi esest, 


60@$1.90 
McKinacy Aitz. Co. : 
Small Surface Embossed & doz. 
SE. weccccccdsenc@as 50@$2.00 
Pivot— 
Pivot, Ball Bearing 
15&10% 
Spring— 
Holdback, Cast yy bea awakes ée0 cee 
Non-Holdback, Cast Iron...... .$9.00 
Allith- peony Co. : 
Screen eecce “= 40% 


Floor ...scccccccc sees --30@40% 


en-| Bommer Bros, 








Bommer Bros. : 
Spring Butt Hinges........ 10&5% 
Surface Floor, Ball Bearing... 30% 
Mortise Floor, Ball Bearing, 
15&10% 
Ktgine Hous ee eee 5% 
ine House > Doting aiingee and 
OOF cotesede 10&7 4 % 
Non- Holdbaci Screen “Door No 
2000 


Non - Holdback.. Screen 
inges, No. 2100 
Joldback Screen 
inges, 900 
Holdback 


Non - 


999 
Chie seeee Spring Butt Co.: 


Chicago Spring Hinges nies ia:k List 
Triplex Spring Hinges. Ser 3% 
Chicago ortise Floor (5900) 

B.5 
Chicago Relax Floor fe 
25610810a7 A % 
Chicago Premier (4000)... .16%4 % 
Chicago Ajax (8000)...... 16% 
Chicago Fire Station.  Liste10% 
Lavatory Door Hinges 20&5% 
Chicago Screen ae (2000) 
40&T 1% 
Chicago Screen Door (3000) 
% & 
~~: Po wanes Screen ft 
ee Se OP ie 40% 


Rie Rh. Wileox Mfg. Co.: 
o-— Acting Floor Hinges, No. 


PP a see 50% 
Shelby Spring Hinge Co.: 
Buckeye All Steel Holdback 
r $8.00 


Px 
Sheet Steel Holdback, 


o 
No. 888, Non-Holdback, ® gr r¥-4 
Chief Ball Bearing Floor Hinge 


&5% 
Ball Bearing Spring Butt Hinges 





Adjustable Sc. Door Hinges. a 
e ° Spring Hinge nee 
Supé@rior Floor Hinge.. +++ 50% 
Sepeslor Holdback ...... .50&10 % 
Wrought Iron— 
Strap and T Hinges, &c.: 

OT Ba ee eee 

ROOTS SED |. i vccckeds 20654 

Ge Cd vii vioneeadwehes «os Ys 

ree - List + 254 

Extra Heavy T.. 302% 

Hinge Hasps ......... - A a 

Cor, Heavy Strap......... 

Cor, Ex, Heavy T.. Soeigs 
MM tural di npsavareeeeaaer hss 154 
EOE: vesicvcsos tes hese ee be o> > 154 
Heavy Eye REA Spier Mies per Ib. 
HODS—Coal— 

Net per dozen ‘ 
Inch....15 16 17 18 
Galv., open ......$3.75 4.25 4.50 5.00 
FOP ., COE War cies 50 2.65 3.00 3.25 
5 funnel .... 4.65 5.15 5.50 6.00 
Jap., funnel ..... 3.10 3.40 3.75 4.10 
Masons, Etc.— : 
Cleveland Wire <r Co. : 

Steel, Brick, Mlb e 5660600 25% 

Steel, Mortar, No. 158.......25% 
HOES—Eye— ! 


Scovil and Oval Pat.. 
Grub, list Feb, 23, 1899 


HOLDERS—Door— 
Richards-Wileox Mfg. Co.: No. 111, 
Everready, 30% ; Nos. 118, 119, 
Bare Gree. vcstrvceccce gnnevse 15% 
File and Tool— 
Nicholson File llolders and File 
ERE OES ae rr 10% 


Sanitary Tooth pee 
Safety Wire Gas Globe. 





Per doz., $1.75; per gro., *'$19.50 
HOOKS—Beit— 
Nos. 1 00 U5 ec vcivcccisvccesceces AM 


Bench— 
See Stops, a 


a doz., Poe ye $8.50; 
WY ss 


eaceces icceir<< le 
Ceiling—- 
Atlas Mfg. Co......... 45&5 to 55% 
pueiby Spring Hinge Co........ 65% 
Some t and Hat— 
Atlas Mfg. Co......... 45&5 to 55% 
Morgan pT dive seksrebees 60% 
Varker Wire Goods Co.: 
King, No. 10, Steel....... 60&10% 
Se. TO MUIR s cwies coe 60% 
Ne. 35, GGG sccacces 60&10&10° 
No. 31, Brass. .200+0s- 60&10% 
Shelby Spring Minge Co...\. 65410 % 


Wire —— Lo. : 
Crow 60% ; Chief, 50&10% ; 
Chicttain, 50&10 y 





Cor 

North Wayne Tool "Co. $ P dos. 
Breoks. 26s cccesccdcce vdtee $3.50 
BOD cccccccosccscesivecs 4.00 

Grass— 
Bent shank, per doz.......++..$5.00 
North Wayne ‘root Cv, P aoz. 
Little Giant ..... vee 4.50 
TRUE ccccenwecsacces: 6.00 
—s Concave ... et 
nd sd Wain’ Sone eeece 25 
Pattie: Giant, adjustable EB sees ‘ 4 
ecccecse 3.00 
Quick Clerk’ ass .. 3 Oo: See 4.50 

Wall, etc.— 


C. T. Williamson Wire Novelty Co. : 


Wall, Picture, Thumb, Moulding 
Hk . Sera 30% 
Punch Bowl 0000000000000. 80% 














September 13, 1917 











HARDWARE AGE 109 





RAKE LINING 


HE day’s work was done. Running light—trying to make 
up lost time, the driver was speeding his truck to the limit. 
Suddenly a car cut across in front. The brakes went on like a 
flash but they didn’t hold. The result—loss of use of the truck, 
a big repair bill, and a lucky escape with his life for the driver. 


GARCO would have prevented this—just as it prevents accidents for thousands of 
commercial and pleasure car owners. GARCO resists wear. It holds with the grip 
of a giant through months of hard service. Holds just as firmly when worn to paper 
thinness as the day it is put on. 


Recommend GARCO for every renewal job. Build your reputation on its long 
dependable, unfailing service. Ask your jobber to quote prices on 
GARCO BRAKE LINING, Garco Transmission Lining for Fords and complete 


line of asbestos automobile products. 


GENERAL ASBESTOS & RUBBER CO., “nivicrcr:s Charleston, S. C. 


Branches and Complete Stock: 58 Warren Street, New York 311 Water Street, Pittsburgh 


106 West Lake Street, Chicago 


Pacific Coast Distributors, HUGHSON & MERTON INC., 530 Golden Gate Avenue, San Francisco, Calif. 


LOS ANGELES, 1229 South Olive Street 





PORTLAND, 326 Ankeny Avenue SEATTLE, 806 East Pike Street 
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Matleebie Iron S cawas eee 


HOSE ATTACHMENTS— 
Morgan Mfg. Co.: 
Hose Clamps ........--50@80% 
Stuber & Kuck: 
Hose Menders, @ doz., % in. $0.75; 
% im., $0.75. 
Hose Couplings, @ doz., % and % 
in.. $2.85. 


William Yerdon 
Hose Clamps, * Garden Hose, Soe 
Brass, per doz.........é 32@35¢ 
All other sizes, Water, Steam, 
Air, ete., according to quantity, 


60&5 @O545 % 
HOSE—Rubber— 
Garden Hose, Ya-inch: 
4-ply Guaranteed ....ceeeceeess &¢ 
5-ply Guaranteed ..ceeeeeees BYE 
7-ply Guaranteed ..cccscceees ll¢ 
Garden Hose, %-inch: 
Competition ..sceceees {t.7@7 Ve 
3-ply Guaranteed ....ft. 844@9V¢ 
4-ply Guaranteed ....... ft.10@ 1l¢ 
Cotton Girden, M-in., coupled 
Law GHEE 0.6 ccetentone ft. 7@9¢ 
Good quality ..s.eeeees ft. 11@13¢ 


Ice TOOLS— 
Gifford-Wood Co. : 
Toe TOO ...ccccccccccccecs 20% 


INSECT POWDER— 


Botanical Mfg. Co.: 
Ked Wing, 10¢ size, per doz. ..75¢ 


|\RONS—Sad— 
From 4 to 10 lb., 5¢ 
Mrs. Potts’..Nos. 50 55 0 63 
Jap’d Caps ....$1.14 1.12 1.21 1.08 
Tin'd Caps .... 119 1.23 1.39 1.27 
Note—Some Western manufactur- 
ers quote lower prices. 
Bar and Corner— 
Richards-Wilco: Mfg. Co., Bar 
Irons, 30% ; Corner Irons, Nos, 


77 and %....000. wercsseces 30% 
Jacks—wagons— 
Richards - Wileox Mfg. Co., Tiger 
Steel, No. 180....cccccccces 25% 


K NIVES— Bread— 


North Wayne ‘Tool Co.: P doz 
Brooks Bread Knives........ $2.50 
tutcher, Kitcnen, c. 

Foster Bros.’ Butcher, &c....List 

; sune Be, BOAT .ciccee secceetO% 
Drawing— a. 

Standard List .....cccrvcccese 25&54 
c. KE. Jennings & Co., Nos, 45, 46, 

15% 


Cc. E. Sone Folding Handle. .25% 
Jennings & Gritlin, revised list, 


Mes. Gl, GB... ooec0ct ar BBInaT M.S 
Pexto Nos. 5 & 15......00+- 2545 % 
Hay— 

North Wayne Tool Co.: P doz 

Brooks .o.sseccccces coceee $12.00 
Kea 
Base, 2%-inch, Birch or Maple 

Rubber Tip wsccccccees gro., ” 60 
Cherry and Oak.....+++++++++8 4.40 
Door, Mineral .....+.00- doz., HH 50 
Door, Por. Jap’d...seeseeenees $1.60 
Door, Por. Nickel. ....++++ doz., $4.00 
GLASS— 


Moore Push Pin Co.: 
Push Screw Knobs, % in. per 
BETO.  cccccccccccccccseses $3.20 


Lappvers—store, &c.— 


Bicycle Step Ladder Company 
Ladders, each ...... $10.00 $13 50 
Track, per ft....... 12%¢ 30¢ 

Myers’ Noiseless Store Ladders. .30% 

Milbradt Mfg. Co.: 

Rolling Step Ladders, each $8.00 t 
$14.00; Tracks, per ft. 15 to Doe 


LADLES—Melting— 
L. & G. Mfg. Co.’s list, Melting 
and Plumbers’ .....++ee++++5 35% 


LATCHES—Door— 
National Mfg. Co.: 


Richards-Wilewx Mig. 


LEADERS—Cattle— 


LEVELS— 
Frank B, Hall Co.: 


Keuffel & Esser 


LIFTERS—Stove Cover— 


Chalk Lines, Cotton, oleae 
Balls, Per De civecvecee 
Mason Lines, Linen, 
ee era 
Samson Cordage Work 


Solid Braided Masons’. Lis* 
Masons’ Lines, Shade Cord, 


No. 3%, $1.50; No. 4, 
No. 4%, $2.50. 


30% ; Samson Spot Clothes Line: 
50. ft., $8.15; 75 ft., $12.23; 


White Cotton Mason and Shade 


Turner & Stanton Co.; 


Automatic Gravity Metal Sash’ 
d 


List Feb. 1, 1917 
M acHiNes—Boring— 


Millers Falls, Nos. 145 and 146, 
ey. eee eocccccvesesene $8. 


Ice Cutting— 


Eagle Woodenware Co.: 


Oue Minute Mfg. Company : 
No. 5% =One Minute Hard 


No. 11% Bench Power Washer 


No. 27 Twin Tub Bench Washer. 
1 Peg Dolly, 1 Vacuum Dasher. 


35. 
No. 37 Twin Tub Electric Bench 
Washer, 1 peg we 1 Vacunm 


No. 40 One Min. ‘S'g’le ‘Tub, 


No 1 One Min. S'g’le Tub, 





Tinners’ Hickory and Appile- 





LAMPS— 

Hammer’s M. I. Hand.......---10% 

LANTERNS—Tubular— 

R. E. Dietz Co.: Per dos. 
D-Lite Short Globe........ $10.75 
Wizard Short Globe........ 10.25 
Little Wizard Short Globe. . 8.25 
Large Fount Wizard, No. 2.. 10.75 
Victor Hot Blast..... escoce O38 
Monarch Hot Piast........ 6.25 
ae webs eegsoe 7.50 
No. 2. Biba ov 0-c-cwecees 10 25 
Buckeye Dash Lamps.......°9 
No. 2 Blizzard Dash pests 14.25 
Victor’ Wagon Lamps...... 12.00 
Junior Wagon Lamps...... 12.25 
No. 2 Wizard Wagon Lamps bg 4 
Octo Driving Lamps........ 28.7 
Union Driving Lamps...... 32.00 
Enre’a Driving Lamps...... 14.25 
Restov Hand Lamps....... 6.75 
Pioneer Street Lamps....ea. 5.25 
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Acme Flexible Steel 40% 
Washburn, No. 28, per doz..$2.25| Cary’s hverisung Flexible Beech. 


All Steel, No. 29, id doz. .$2.50 


Bull Dog, Heavy, Noe 25... .15% 


Small, doz., 75¢; large....+s++++ 90¢ 
Pexto, malleabie, email F604: ; large 80¢ 


Stevens Line Level, per Bs. $12.00 
less 66% % 


Co.: 
Favorite Farm Level...... - + -B80% 


MOWERS—Lawn— 


Pennsylvania Lawn Mower Works: 
Pennsylvania and Continental. .25% 
Pennsylvania Junior B. 
Great American B. 


Morgan Spring Co.: 
Straight Hdle., with ring, 
gro. $5.00 
Beem. BGle. 2. ccccves @ gro., $7.50 
Transom— 
BR. B&B. ccccvececcecesccesiesice ee 
LINES— 
Wire Clothes, Nos. 18 19 «(20 
BP £008 csaveoguos $3.65 3.25 3.00 
TS BOGE wccsccecee $3.05 2.55 2.45 





Solid Braided Chalk, Nos. 0 to 3, 


&e., per doz.: White See. 

$2 a fe Wire Nails and Brads. 
‘Trent and Awning Lines: No. 5, 
White cotton, $7.50 per doz. plus 


sien. 
Jobbers’ Special Brands, 
ber Ib., 1514¢ 
iy ty a Co.: 


50 ft., per gr., $43.20. ae 
76 ft... per er., 64.00... net 
100 ft., per gr., 86.40..... | 


Coaik anes; Do. © & 8..5:sOOG eer et cee ranoere 

Cord, 3% to 4 #.. i latices ++ +20% 
Awning, White, 5....+209 
Linen, 3% to iy. ee ee +40% 


Solid Braided Chalk, Mason's sane 





NUTS—Blank or Tapped— 
Cold Punched, C. T. & R.: 


WOE ctedwtdcansetecs List, net 
Square, C.T. & R 50¢ 


Awning Lines .......... 10% 
EP, SA ater 50 
CO, Re er eer ee 50% 
Clothes Lines, White Cotton. [10% 
Shade Cord, Cotton.......... 10% 

LOCKS— 
Sash, &c.— 
Ives’ Patent: 
EE 2 58-95 piidk a 0 06 0:9, 05-kow 


Pat, BOP BGs. .ovcscccccccteeS 
Window Ventilating ...... 8314 % 


Steel, Copper Plated 
Chace, Brass and Copper 
Chace, Zinc Platég-s 
Railroad, coppered 


Com. Upright, without Augers. .$3.50 
Com. Angular, without Augers. 4.00 


Malleable Iiammers’ 


YPENERS—Box— 


Fletcher, Terry me H 


Cc. E. Jennings & Co. 
Chandler’s new list. - 33% &T Ye % 
Washing— 
Dexter Company: Each 
Dexter Double Tub Power, 
MoGel BP ceccccesccccss $35 
Dexter Double Tub Electric, 
ee. eee rer tee 59. 
Dexter Hand, Model DH. 9.0€ 
Geyee® VOCURM ...srcosscs 9.25 
Dexter Electric, Stave Leg 
a Ss ae 42.00 
Duchess, Power, 3P......... 26.00 
Duchess, Electric, 3E...... 46.50 


Hydra, Water Power....ea. $11.00 
WOGNGE ncccescsceccseecs $8.5 


No. 15% Electric Bench Washer. 
50.00 


(Fair quali goods.) 





BR Ore $60.00 

Sheet, Pure a - 

Power, Swinging Ww ringer .$22.50| 5 
41 ¢ 


> yes: 
Star, Fibre, per doz.... 


Electric, swinging Wringer. 
42.2 
Voss Bros. Mfg. Company: Each 
Sunshine, Hand Power .. $8.50 
Vacuum, Hand Power. tee 
Platform, No. Grl1........+.. 28 


Platform, No. E-1, ‘Electric,. 51.00 
Swinging Wringer, No. G-41. 24.00 


MALLETS— 
es MT Ee S0eendeus List, net 
Lignumvitae cn meine eee List, net 





red Painted. -$6.40 6.80 ae 
WOOE cc cdviccdvccavessss ist, net .10 6.75 


. Rew Mst.......25% 
Gien Folaimg, stock sizes.....45% 


per 


eee eee eeeeees 


M ILLS—Coffee, Corn, Etc.— 


soceecdO® 
Bone, Sheil and Gorn.......- 
Caer Parker Company : 


coccvcccckhat ‘net 


Per lb. 


Common Cottow wee becode's oeesaae 





20% 
40&10% 


21 in. 


3. $14.00 
Pennsylvania Trimmer, $12.00 40% 
+ -$12.00 30% 


48 8 in. 
32.00 36.00 25% 
ay Golf ‘Ball a 


25% 


Miscel- 

coee oe cdee 
Cut and Wire. .See Market * Report. 
Upholster- 


2% 3 


85 1,00 1.25 140 
Plated Head, ‘on ., all sizes 


ist plus 204 
List plus 104 


“+ 10% on list 
a 


F -List, net 
. List, net 


$16 
aBiare% % 


- 30@140% 


. $8.50 
00 


per gross........ 8 


Ashestos, Packing, Wick and 
Rope, any = eoceccccecs 


8 we Ue oe 
$3.70 4.20 4.60 4.80 6.00 
$7.70 8.10 8.90 10.20 


50% 


PAINTS— 
Joseph Dixon Crucible Co. : 
Siica- Sn lw gal 
$2. he 1 gal. cans, $2.55; es 
kegs, pod 10 } oo kegs, $2.05: 
25 ay bbis., $2.00; 50 gal. bbig,’ 
$1.95, a 
Moller & Shumann Co.: 
Hilo Moimanite White Enamel, Fd 
BRI. cocccscccess. $6.50 
Hito compo Coating <b iat 
Wall Enamel), ® gal. .$4 vo 
Montauk Paint Mfg. Co. : 
Di-mel-ine Prepared Paint, Screen 
Enamel, Stovepipe Enamel; 
Wy pints, ea. per gro., $14, 
Di-nwi-ine Enamel Paint White 
and 6 colors; \4 pints, 
ber gro., $14, 
Di-mel-ine Gold and Sieniaee? 
Paints, % pints, per gro.$14.40 


3 
R 


PANS—Dripping— 
Fee ee 66% @704¢ 
OP eerste Le meyvenines— 


18 
Per dos. ... $4.90 60 $90 11.10 


PAPER—Building, L. C. L.— 

Per Roll, 

Rosin sized Sheathing; 500 sq. ft. 
rolls, 36 in. wide. 





A 
Deadening Felt, 50 sq. yd. rolls 
36 in. wide, per ton......... 00 
Rooting, Kubber, see Rooting. 


Flint and Emery 


Flint Paper and Cloth.......... 204 
Emery Cloth ........ Sekbs ved 1744 
Emery Paper ......: Pash 6 68 7st 
Garnet Paper ........... List + 154 
a ee List + 104 
Tarred Feit— 
ply, POF COB. ic ccccree $59.00 @ eo 
apy, per = awd bbe OCC eee hie 
Co ae ree - 15 
Sleier's Felt, per roll: 
PE Mase eee e eG eis ks o's es $1.00 
DME: Cee b CRW ORR eee secoly $1.30 


PENCILS—Carpenter— 
Joreph Dixon Crucible Company : 
No. 997, 7 in., mee with Bik. 
Bevel, BOP BlO. es coscces Oe 
No. 998, 9 in., Red with Blk. 
Bs. Oe ss os kde ccedu 
No. 585. 7 in., Tortoise, Bevel 5.40 
No. 586, 9 in., Tortoise, Bevel 6.38 


No, 511, 24 =e 4.88 
No. 512, 9 in., Cedar........ 6.00 
PICKS AND MATTOCKS— 
Railroad ........ elececes ME&104E 
Contractors’ Picks’: Bee Penetoes 40E& 54 
?INS—Escutcheon— 
a RE List, net 


Push— 
Moore Push-Pin Co. : 
Moore Push Pins, per doz. we 
ets, 80¢; per gross....... $9. 


PIPE—Vitrified Sewer— 
sar 4 Pipe and Fittings. 
.0.b. New York points, carloads: 


3 to 4 SBGaie ares bbeveicucrese 694 
OS Eta rere 684 
ee eer ee 


PLANE !IRONS— 
Sa eee ee 


PLANES—Wood— 

ee CTT 
Bench, second qual. Guar accneae 3 
AG | Scawetepivwewenes loons 254 
PLIERS— 


Button, oa quality, F aad a 
Inch 4 5 

$4. 4s 4.95 6. $s 8. ‘0 

Gas Burner, Fy uality, per doz., 
5 in. $3. 14, 6 in, $3.38. 

Gas Pipe..7 8 9 10 12 in. 
$4.04 4.61 4.99 5.18 7.12 


Pexto No. 30 per doz.: 
5 6 


7 g& 9 

$10.95 12.00 14.50 17.00 25.50 
Smith & Ilemenway Co., Ine.: 
“Red Devil’’ Button Pliers No. 1000, 
per doz.: 

Sin. \. 10 in. 

$4.50 $5. 25 $e. 50 $8.00 
Solidhea Tack Co. 


oo 3G Solidned Byelet, per doz... .$12.00 
-. le 
+. 34¢ PLUGS—Spark— Lots 
'¢ @$1.00 | Champion Spark Plug Co.: 10 to 100 
- 50¢ CT Lsodiebebeccsece 60¢ 
Regular & baits: > ?: eRwo wees 47¢ 
Overland & Metz............. 47¢ 


Ford X in lots ~ x 10 or over. . .43¢ 
Emil Grossman Mfg. Corp. : 


Red Head— 





No. 50, with plugs, ca. wi 
we 
Cabinet No. 100, with plugs, ea 





$55.27 
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6000 MILES 


WARRANT EIR, 


“A MASTERPIECE 
OF MILEAGE” 
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VERSE 


Res Seoul, 
Have built into 


FUPLE-TREAD 


TIRES 


nusual ruggedness 
and-Created a New 


Sire VALUE 


Send tor illustrated booklet “A NEW ANGLE” 

































Made by CONVERSE RUBBER SHOE COMPANY, Malden, Mass. 


142 Duane Street, New York Service Branches 618 W. Jackson Boulevard, Chicago 
EXCLUSIVE DISTRIBUTORS 

C. M. McClung & Co. ; > Knoxville, Tenn. Stratton-Warren Hardware Co. , Memphis, Tenn. 

Nash Hardware Co. . : 7 Fort Worth, Tex. William Stockhoff . 424 East Market St., Louisville, Ky. 


F. P. May Hardware Co. . 








Washington, D. C. W. E. & B. J. Harmon ‘ ‘ ‘ Portland, Me. 
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Hartford Machine Screw Co.: 
Master Calorite, Lots of 12 ea. ass 
Lots of DU ER. ccccccccessves 
Lots of 00 and over. 

A. BR. Mosler & Co.: 
Display Cabit:t, 57 Plugs.. 
Spit-tire, Piatanum Point, ea.. 
Vesuvius 
Ciesevepele, Mica or Mica on 

Bas 


- $25.70 
oo 


Superior, Ford Special......... 


Vesuvius Display Stand. $19. 80 
Bilvex Co.: 
Bethlehem, 1 point...list ea.. .60¢ 
Regular, % in. standard and “', 
in. 8. op Oe cccvevccces 30¢ 
Ford type, % im., ea@......... 30¢ 
Mica iusulator 4% & % in. 
BEOGNEE  cccccscesetconrs 65¢ 
Mica-Porc. Insul. % in. bietrie, 
65¢ 
Extra Cores casiaupecociae 80c 


PLUMBS AND LEVELS— 
Athol Machine Co. : 
Carpenters’ and Machinists’ Tron 


ist, net 

Plumbers’, Pocket ...... List, net 
POINTS —Glaziers— 

Per. Doz. 


Bulk and 1-b, papers...¥age es Sy 
Y%4-lb. paper: 
44-lb. papers .... 


eeeee ee 


cocccccccccce 110 


POKERS— 


Menges Spring Co.: 
Nickel Plated, Straight or Bent, 
% x 20 in., ® gro neeeees $8.00 


POLISH—Auto and Furniture— 





0-S80-Ezy Produc.a Company: 

O-So-Ezy ceda- oil polish....40% 
Mei al— 

Black Silk Stove Polish Works‘ 

6 oz. No. 60, case, 3 doz... .$3.75 

1 pt. No. 70, case, 1 doz.... 2.25 

1 qt. No. 80, case, 1 doz.... 3.75 

% gal. No. 5%. vase, % doz.. 3.50 

1 gal. No. 90, case, % doz.. 6.00 
Stove— 

Jos. Dixor Crucible Co.: Par 
Joseph apnea aoe eebeeene ed $6.66 
Fireside $2.50 
BOM os srccewencveesseneves $4.00 
Japanese .. PTT er 
OO eee $6.66 
Dixon's Plumbago........ ®@ Ib 12¢ 

Black Silk Stove Polish Works: 

Per Case 
doz. 
5 oz. cans, paste, No. 5... .$2.65 
% ™ can, paste, No, 10....$2 75 
1 van, paste, No. 15......- $6.45 
6 oz. can liquid No. 6...... 2.65 
% pt. can, liquid, No. 8....33.75 
1 pt. can, liquid, No. oo +5. 
t. air drying enamel, No. 
%, pnp Deerelpeabian scomeg: 5 < $4.80 
Liquid Veneer— 
tuffalo Specialty Co. : 
Regular— 
4 02. 12 os. qts. 
Per dos..... $2.00 4.00 8.40 
gal. gal. 
Hach ..cccccces 1.20 2.10 
For Automobiles— 
et Sprayer, per doz....... $12.00 


1 gal. Veneer and Sprayer, ea.$2.10 


POPPERS—Corn— 


1 qt. Square.. oy $1.25; gro., $10.75 
1 qt. Round...doz. 1.05; gro., 11.75 
14a. Square. ‘doz. 1.25; gro. 13.75 


2 qt. Square...doz., 2.10: gro. 16.80 


POTS—Giue— 
Buamaled «ccoccecccevccvcesocesde 
Tinned and Turned.....-+++++++ 204 
PRESSES— 
Athol Mrchine Co.: 
Domestic ...ssccccessss Tést, net 
Enterprise Mfg. Co.. Fru.t, Wine 
and Jelly ...cccesseesoces 2 
Lee rd Presses and wey Stoff. 
GED ccdccoscccvess 25@25&7 % % 
Seal Presses— 
Charles Morrill: 
«* 2 Pn and ‘‘Pocket,”” Jap. 


“Pocket” oe RPE $24.00, 
33 %4&16% % 


PRIMERS— 


All Nos. 100 in box, new list. .33%4% 
All Nos. 250 in box, new list. .33¥%4% 


PULLERS—Nall, Etc.— 

Millers Falls No. 8, per on. 
No. 46, per G0Z.....---++ 

Morrtll Compan 

1. ’Nail Puller, @ dos. $20.00 


Cyclone Spike a 


- $14.98 

- 11.91 

Chas. 
N 


Pearson 
each, 


F. E. 
19 


Heller Bros. 70@ 
McCaffrey, Am. Standard... .60&10% 
Nicholson ....... 50& 


RAT CORN— 
Botanical Mfg. Co.: 





15 
Smith & Hemenway Co., ine. 
‘Red Devil" 


ecccccccceccce OW 


PULLEYS—Singie Wheei— 


Awning or Tackle, Jap’d...... 334% 
# | Awning or Tackle, Gal....... 334% 
Hay Fork, Swivel or Solid Eye.334% 
Ge. BOONES, vcecssucovebonave 334% 
Pe cvixcens avr stettcveese 334% 
Sash— 
os Common Frame; Square or Round 
End, barrel lots, per doz...... 27¢ 
Small lots, per ts cous ye 


eo Fails Metal Stamping Worms 
Ye 


ee eee eeeneeeee eee 


Pulley P*Blocks—See Blocks. 
PUMPS— 


Cistern, [70m .ecccccccscecees + IO 
ovccccces LOI 
Pitcher “Spout, Tron. ...- as 30% 
Be soscovesescoesede ° 1) 1206 104 
Barnes Mfg. Company: 
Pitcher Spout .......scccsees 62% 
No. 4 Fig. 606 set length with 
from cyl ....-seeseeee net, $5. 00 
Double Ac ting srceveasitoutaw 25% 
tionlds Mfg. Co. 
Double-. doting Thresher Taet os 
Diaphragm No, 3, Side Suction. 
1,42 
Spraying Fig. 1120 and Wh 
washing ....... er eseorges .73 


Lift and Force Pump Standards; 
force Pump Heads; Packing 
Box Heads; Cylinders (Iron) ; 
D. A. Force Challenge ; A. 
Force Diapbragm and _ Suc- 
tion ; Rotaries and Hy 
GO: . whic ever esvinesesni 30% 
Goulds Comb. 
Jack 


ayers & Bros., List July 1, 

17: 

Doubie Acting Force and Lift; 
Cistern and Well; llouse; 
Windmill; Cog Gear Handle; 
Pump Stands; liydro-Pueu- 
matic Bulldozer Power; tiand 
and Vower Spray; Ashland 
Force a Bi cavvasese 3314 % 

Thresher ‘Tank Myers Century 

and Faultless Low Down 

Tank, Plain and Cog Gear 

Handle, List July 1, 1917. .40% 


Pump Leathers— 


Plunger Leather, Crimped, per doz. 
Cylinder ahs 


Inch 2% 2% 2% 
$1. 93 $1.40 $1.86 $2.28 sh4s 
3} 4 
$3. 75 $4.48 
Not Crimped: 
Inch 2% 2% 2M 
84¢ 95¢ a 7 $7.12 


4 
$1.23 $1. i $2.24 


Valve Leather: 


Inch 2 2% 2% 2% 
$1.05 $1.12 $1. a 61. 51 1 
#2. x0 3. 57 
PUNCHES— 
Saddlers’ or Drive, good full polis’ 
ge ree reer ecopedovace op.0c OG 
hk ee sebvetecsereecee 1.10 
LE ae $¥0ba0009b02s 640g $1.30 
Half ep TETTTTTIT TTT tre 10¢ less 
spring, single tube, good qual 
eC ae 
Revolving (4 tubes)....... doz. $6. 80 
Revolving (6 tubes)....... doz. $9.35 
Be — «& Call Co.'s Cast Steel 
Dri 5 cue OE ban tee core ee 40% 
Morrill’ ~ ‘No. : “Doz. ‘$12. vn 
&16% % 


1 die, each ae = 
83 %4 &16% % 


llercules, 


RACKS—Whip— 
John H. Best & Sons: 


Portable Revolving Whip Display. 
each; No. 1, with Display Sheir 
12.00; No. 2, thout Displas 


$12 
Sheif, €10.00. 


Ran— 


See Track, Barn Door, &c. 


RASPS—Hers 
W. L. Cooper, Star, 18 in., 


5.50 
W. L. Cooper, Star, 14 io.. 
$5.00 


Delta 


slim, 


70&10% 


10@60% 


25¢ size, per doz.....+00++++$2.00 
5O0¢ size, per dow....seeese. 4.00 
$1.00 size, per dow....e+0+-+ 8.00 


REELS—Hose— 
Snecialty Mfg. Co.: 


Detachable 
aeaey 


Spec: -80& 
Handy Hose Rack and ‘Carrier, 
50&25% 


REFRIGERATORS— 


Economy, Fibre, No. 9, ea. .$12.42 
Economy, Fibre, No. 1, ea.. 15.12 
Economy, Fibre, No. 3, ea.. 19.44 
REGISTERS— 
Taranned, Electroplated and 
DR PRT Pero rr rrr. 4ne 
White Porcelain Enameled...... 154 


©. E. Jennings & Oo. 
Back 


REVOLVERS— 





flill’s Kings, per gro. boxes, 
$4.50@ 


liul's Kkingers, Gray lron, doz., 
Hill's Ringers, anatase Ivrea, 


Blair’, Rings. . 
Blair’s Ringers. . 


RINGS AND HOLDERS— 


Rings and Holders, No. 


RIVETS— 
Copper and Burrs........ 
Tinners’ and Miscellaneous... 
Bifurcated— 
Assorted in Pasteboard Boxes. 


200 COUNE 2. ce rececececceseces 
Cop’d, “Clinch, Asst. 9i¢, Solid.. 


ae ee 
Myers” ccccsosce -25% 
National Mfg. Co.: 

Barn Door Stays, No. 18, @ doz.. 


Richards-Wilcox Mfg. Co.: 
liandy Adj. oad” ‘Reversible oo 


aud 


Te 
* iteversible Ne 
15% 
--15% 


--15% 





> 






Lag Se rew, Ne 
Underw riters’, 
Favorite, No. 








ROOF ING— 


per roll: 


Sisal. Tarred. Medium Lath Yarn 
_ First QUGNEY ccccegveccvece 21%2¢ 
ctton Rope: 


Medium, 5-16-in, and larger. . .36¢ 

, Common, 5-16-in. and larger...34¢ 

"No. 1, %-in, and is errr 16%¢ 

ic cikoncn ante cous cin 15Y¢ 

Ne. 3B cvvieéccccyovcsscenctleree 
Wire— 

Galvanized . aricsessececcces lOGSS 


Special brands .ccccececeees 15954 
Bright Sb0Gs . cocucccccssces samen 
Bright [70n ..cccceccccceses AS5t 


RULES— 
TvOTy .ccccccccccccccccccccces cls 
Kenffel & Esser Co.1 

Folding, Wood ....+.+++++-88%% 


0000 BB's % 
Handy Shrinkage evcccesoe 85% 


— Rule Co.: 
eel Board ...ccecccecees+ 10% 
Hickory Lumber ........... .80% 





Saws— 


E. C. Atkins & Cos 


Circular 
Band 
Butcher .. 
Cross Cuts 
One-Man Cross 
Narrow Cross Cut... oe 
Hand, Rip and Panel. eer eos 
Miter Box and Compass... 
ef Mill and Drag.. 
ood Saws ....... 


eee tomes eee eeeeee 


eee eee ee ewee 





Solid Brass or Bronze Metal..List, net 


‘ante Ws eccccccccccces 1M & 
Butcher ..... Secee 6% % 
Compass and Key Hole..... 18% % 
Framed Wood ...... eee 14% 
i, ee re eee Pee . .2n% 
Wood Saw Blades ......... 8314 %, 
Combination Sets ....... 40% 


$4.75; per doz, boxes... .60¢ 
$1.20 
75 @ 85¢ 


— 970., 49500@ $5.90 
-per doz., 65 @70¢ 


Cc. m2 Williamson Wire Novelty an’ 
gro., $12.00. en So% 


List + 104 
++ 30% 


Per grovel boxes, 50 we errr 77¢ 


¢ 
25% 


$1.25 


Rubber, 108 sq. ft. rolls, 32 in. wide, 


First Quality: 

1 ply—35 Ib. rolls....ccceees $1.45 

2 ply—45 Ib. rolls...cceceees 1.75 

3 ply—55 Ib. rolls... .cccceees 2.05 

Second Quality: 

1 ply—35 Ib. rolls...ceccseess $1.30 

2 ply—45 Ib. rolls...cccceces 1.60 

3 ply—55 Ib. rolls..cccccsess 1.90 
R0PE— 

astera Retail I rade, Per ib. 
Vanila, % in. diam, and larger 

Highest Grade .....+0++. 31¢ 

Second Grade ....... oc dinee ce 

Hardware Grade ...ceseeseee> 26¢ 
Sical, 54 in. diam. and larger, 

Highest Grade .ccocvcciccecese 22¢ 

Saeed Grads woccevecevwsees 21¢ 
Sisal, Hay, Hide and Bale Ropes, 

Medium and Coarse: 

POE GOMNP 06 cede ecvcocvess 22¢ 


Best 5-16-in. and larger....++37¢ 


Millers Falls Company: 
Butcher Saw Blades: 








Iver ane Safety en Te 16 18 
mer, 00 ; mmerless, 15; 
1. J. Model lyvu Woubie Actin, Per oO $13.94 14.53 ae! 
$3.50. $16.10 17.08 17.96 18.75 
RINGS AND RINGERS— ees ee Oe 
ee List, net 
Bull Rings— E Circular + List, net 
2 y, 3 inch MDD wn eccccocccocees.. List, net 
Steel ° ‘¥. = Sy iy oe. Suck— 
Copper .. . 02-1 Red, St’d Brace, per dos.. 5 
Aluminum... cc cess - $1.50 Red, D D’ble Brace, per dos... $2 
Hog Rings and Ringers— Plain Frame, per dos........ 50¢ less 


Giesene RGGRGES bodes soe -25% 
EE, WEBER SA ak Caen ec cscs cs 410 % 
Cc. KE. Jennings & Co 
Frames, Nos. 175, "180... 3314 % 
Saws, Nous. 175, iso, complete, 
334 
Arrow Head Blades..... . List, Ss 
Arrow Hiead Frames..... List, net 
Goodell’s Blades, List June 28, 
_ Pera 
Miliers Fails Co 
Inch ... 6 7 s 9 
Per gro. $4.13 $4.43 $4.81 $5.11 
Ow" ae 10 1 12x 
Per gro. ..$5.66 $6.04 $8. 
Scroll— 


Millers Falls Co. : 
Rogers, complete, per gro. 
$4.86 and $5.60 


SCALES— 
John Chatillon & Om: 
Eureka 


Favorite 
Grocers’ 

Jacobs Bros. Co 
Portable Platform 
Union 





ss «+ - -80@40% 
seeees BU0@35% 


scissoRsS— 
See Shears. 


SCRIBERS— 
F. Brais & Company, 
Improved Gem, per gro.. 


SCRAPERS—Fcct— 
National Mfg. Co.. per doz.: 
No. 61, Self Cleaner, $1.00; No. 
62, Upright, $1.00. 
Richards MERON Deas SP ccccce 30% 
Safety Wire Gas Globe Co. 
—w, per doz., $1. ‘10; 
gro 


- -$26.00 


FORE S—Soneh one Hand— 
Bench, Iron, 


Z $6.18; 1s eit: 1%, $8.55; 1%, 
in., $15 
NEE, POOE vu vcevecevvecessss 20% 
Hand, WOO cccccvcccccccecs O5&5% 
Coach, Lag and Hand Rail— 
Lag, eI dea ya o% cae 30% 
Coach, Gimlet Point...... er 
Jack Screws— 
Standard Lids .cccscccsccceccdd KS 


Machine— 
Cut Thread, Iron, 


Flat Head or Round Head... .50% 

Pitister Bead ccccccccccccces 40% 
Brass: 

Flat Head or Round Head..... 254 

Filister Hea 20& 


Filisted Head ... 





orgs 
FB. H. or R. + Nos. 8 to 14... .24 
Wiligter Haass occ ve... 1585s 
Set and Cap— 
SP CEPOR).  ccctasrpececccceces 45% 
Sot (Steel) net advance over 
FOR ccccce endegveoccoccccs: 254 
Se. Me, Cab. 01008 er 40654 
lex. Hd. Ca 00 0REE Ce ce cree 4 


| 
Filister Hd. ge cocccbecccccee cd 


ood— 
List ee 23, 1903. 





Fiat Head, Irom...cccccecs: 704) ™ 
Round Head, Iron.......-.- 654) 38 
Flat Head, Brass.........42'2%| & 
Round Head UMS iiikc< vee 40% } 
Fiat Head, Bronze... coceee dt! & 
Round Head, Bronze ....++-35t| = 
Drive Screw ......+. cccece AO) UB 
Sheet Metal— 
Parker Supply Oo.........Ldst, net 
3sCYTHES— 
Per doz. 
re Cutting Bd0e 199.50 
clipper No, 2 Finish. .$10.00@$10.50 
i Steel, Web and Backs Pol 
OE. sevccvecnesesys $11.00@$11.50 
Buch. Weed and Bramble 
PAS. oc riveced .$10.50@ $11.00 
Grain. Pointed, Cuttina FE dae 
Polish J setigecess i200 00@ $12.50 
Clipper Grain, Bronze $1 12 sha gt3.23 2 
North Wayne Tool Co. : ed 
Little Giant Grass......... 150 
Little Giant Bush and Weed. 11.75 
Black Diamond, Grass...... 0.25 
Black Diamond Bush and 
Gravee eeseeecegeses 160.50 
hi cy —Cher bes cdesieee 16% % 
isin— 
aii bo ctetetes «ss: 25@30% 
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Holiday Goods! 
A Full Stock! 








HERE is no shortage of holi- 
day merchandise at our five 
houses. WE HAVE THE 

GOODS. Our customers can count 
on being able to get their full normal 


requirements without any difficulty 
or.argument. At this moment our 


stock is complete and it is the great- 
est stock of the kind ever shown in 
America. Let us emphasize the 
statement WE HAVE HOLIDAY 
GOODS TO SELL. Early buying is 
advisable while the lines are yet full. 
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BUTLER BROTHERS 


Exclusive Wholesalers 9 General Merchandise 
NEW YORK CHICAGO ST. LOUIS MINNEAPOLIS DALLAS 
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SETS—Awi and Tool— 
Millers Falls Company : 
_ Tool ee, wi doz. : 
$11. 31 $13. 84 $16.96 


Cellar Window— 
ag nnd Mfg. Co. 
nned, per gross, sets. 


6 
$11.31 


8.00 
Galvanized ee eeccsere by 00 

National Mfg. Co 

No. 70 Guiveato’, ® doz....$1.80 
Nail— 

Keates .ccccvcssvoveve ----dos., 85¢ 

Swan’s, Knurled, @ gro.-.--... $3.40 
_ Rivet— 

Regular List ...cccccccees 50& 10&54 
Saw— 

Morrilis No. . o. S. P doz. ry 00 & 
ee ie MO so cts nee 14.00 , = 
Nos. 10, O08, @ doz.. 14.50 |< 
Special, ? OO RAR AS 15.00 & 
Nos. % aud 4 Cross Cut, o 

®@ doz.. 20.00 | x 
No. 5, @ dos.....-. +++ 80.00 J Q 


Screen Door— 
MeKinney Mfg. Co.: 





Japanned per gros Long Handle, steel blade...... $9.00 
25.00@$32.00| iVood and Mall. D Handles... .$9.25 
POR cet eceoneds 29.00 @$36.00 
s SIEVES AND SIFTERS— 
a tee Blade— | sunter’s Imitation, per dos... .$1.00 
yhel g ompany: 
‘ote vit Thvon syenelal Hunter's Genuine, per doz.... $1.25 
SHAVERS—Beef— + toaay Boga and Steel— 
.) Jarnes Z ompany : 
Enterprise Mfg. Co.........25&80% Cast Tron, copteone fi 20 x 36 in. 
a emaller ...csscccecses 
SHAVES—Spoke— Cast Iron painted, 20°’ 40 ‘in 
DR ates east > 0860952 -doz. $1.50 ere ‘ ‘o 
Wood, doz., 2% in., $3. 40; 3 in., oo 95} Lalance Ls + Greajess : 
Millers Fatts o,: & ¢ COC coceeverese 25% 
Nos. 1, $7.94; 2, $14.50 net per doz. 
», SKATES—Ice— 
SHEARS—C " ~— ote Conron-McNeal Compa pany : 
. Extension Rocker and Hockey: 
Best ie 3.95 4.45 doz.| Men's and Boys, per pair: os 
Good ....$3.00 3.50 4.00 doz. Reese irae" $0.70 
Cheap . 90 1.75 2.00 doz. Polished and plated ...... 1.16 
Straight Trimmers, &e.: bgt Polished = and 
Best Quality Jap— . 10 in Flint Flexible, polished and 
4 . EE nmcencnobesseeusee 
$4.35 5.00 : 5.70 00 Girls’ and Ladies’, per pair: 
Best Quality Nickel— Ree 1.10 
6 7 8 10 in Polished and plated....... 1.50 
$5.58 6.40 7.46 11,55 —", polished and on 
Tailors’ Shears ...... oeees F&10% Nemi-Hockey, per pair.... 2°50 
Pruning— 
Pexto No. R 70, per doz., $10.25; : Roller— 
No. 50, $4.25; No. 60, $6.00; No. Boys’, per ee povesese $1.70 
85, $14.75. le, DE BO cevscnccscee 1. 
Tinners’ Snips— SNAPS—Harness— 
Steel Blades ....scecesserevess Rt one caida aepens ios spaeie 154 
Steel Laid Blades .......... 15&5% |) Domestic ...+0+0+ cocsccccktst net 
—— a _— . —e — ist 18% Niagara Falls Metal Stamping Works: 
— own Soeauvaaony oe Niagura Harness and Hope... .40% 
SBAMBON...- ee ce enee eI SNATHS— 
Smith «& Hemenway Co., Ine. : Grass Sey 
ythe, per dos....eeeee $8.75 
“Bed Devil” ....-----+s+e0e 30% Bush, per doz...... Perr 
SHELLS—Brass, Empty— SNIPS—Tinners— 
Kemington Arms-Union Metallic | So¢ Shears. 
- eo te 33% % 
rst Quality, all gauges....334% % 

Club, 10 and'12 gauge... ... nS ON ee 
Paper—Empty— Harris Motor Soap, bblis., 19¢ 
Peters Curtridge Co. : and % bbls. per Ih, 19%¢; 8 
League, 10 and 12 gauge... - 83 % % 25 tins, ea. $5.70; 10 ID. = 
League, 16 and 20 gauge... .33'« % tins $2.50; 5 Ib tins, ea. | > 

Target and High Gun..... -83% % $1.30. 
Ideal and Premier......... 33 “3 Ye 
Remington Arms-Union Metallic |SOLDER— 
Cartridge Co.: Half - neh ° 42¢ 
Arrow, 10, 12, 16 and 20 gauge, No, as 39¢ 
314% Refined ieee shod SebaaNy eee 82¢ 
Nitro Club, 10, 12, 16 and 20 
MN onc tat chee beacesie 3'n% | SPITTOONS— 
New Club, 10 and 12 gauge. 83 4 % Indu-Namel per doz. })w 
New Club, 14, 16 and 20 gauge, No. 1 oe - 
33%% | No. 2.:. a 
Loaded— No. 3 .. 
Black Powder ........ 33448 
Smokeless Powder, medi- SPOONS AND FORKS— 
i MOE - » 0s0002,60 +++ 3348 | > Silver Plated— 
ar “99 Powder, high 3 Good Quality ........ Rennes ocnele 
PR EE eae 33444 J Miscellaneous— 
simok cles Powder, .410 abet: Li carenay ap aoeetéasebos 20% 
Tati tage * Sct Aantal 33%8 18 German SUver ..cccscccccccces cba 
py go Shot, case . Tinned iron 
Bo ny aa 5 Seba C ie hs - TOR s cxgkenctar<cacke per gro., $2.60 
Lengue, Black he 834 % FONG cbacsevccreesend ber gro., $5.20 
Referee, Semi-Smokeless.... $ 
Target and High Gun, Smoke- Chicago Spring ‘Butt ee 
WEBS...» ss eerercececes 33% % Chicago _ E). sscercveves New List 
Ideal and Premier ........ 834% Jap. fines 2042 % % 
ey Arms- Union Metallic ne Rh og (Coil) ROE DMMB 2x9 716% 
‘artr 
New Club” ‘Black Powders. ..83% % | Morgan Spring Co.: 
Nitro Club, Smokeless Powders. Perfection ........ Supehateed 15% 
33 % % Carriage, Wagon, Etc. 
Arrow, Smokeless Powders. .33 4 % 


SHIELDS— 


Parker Supply Co.: 
Lag Screw Shields........... -15% 


SHOCK ABSORBERS— 


Silvex Co., South Bethlehem, Pa.: 

Bethlehem Pneu. Spgs., for Ford 
Cars, lst set......... 25.00 

For Packards, ae Pierce- 
Arrow, etc., list set... .$200.00 
SHOES—Horse, Mule, Etc.— 


F.0.b. Pittsburgh: 


SHOT— 

Drop, up to B....... ° 
Drop, B and larger. 
Chilled 
Dust 


ScooPsS— 
Add to list ail goods, $2 per 
Piain Back: 
First and second grades 


Back 
Pattern Scoops: 

First and second wanee 

is 

Third and fourth grades, 


Snow Shovels— 


eee 
Half Breght : 
ree 
Tuthill Spring 


Ground bright 
Painted Seat Springs: 





Iron or Steel......per keg. .$5.70 


25-lb. bag. 





SHOVELS, SPADES AND 


” et list + $1.00 


Third grade ..... , List + $1.50 
Fourth grade ........ List + $1.75 
Hollow Back and Back Strap Shovels: 
First grade ......0+. List + $1.00 
Second grade ........ List + $1.00 
Third and fourth grades, 
List + $1.50 


Strap Eastern and Western 


List + $1.50 









n, _ 
1% = Sg awe. Per 





Jo.: 
Ground bl’k and half br’t.. 


14 x24 4in........per pair $1.00 


1 Ae? ae -.ber pair 1.15 

ee ee Are ere per pair 1.65 

SPRINKLERS—Lawn— 

EERE PORT TT Eee 25@30% 

Stuber & Kuck; per doz., Nos. 1, 
$5.60; 2, $3.90; 3 50. 


» 3.35 


doz. 


st + $1.00 


- $7.25 
15 


6 
M. S. Taper Taps, Larger... 


85 Stanley Twinrold, cases. 


SQUARES— 

Nickel Plated Steel and Iron. . .15&54 

Rosewood Hdl. Try Squares and 
T-Bevels ,..... eduvusshanne 2575 

Iron Hdl. Try Squares and T- 
Bevels ..... ooeseeeceseess6 caee 

Athol Machine Co. : 

Combination ....+.+666-- List, net 
PeRte ccccese eccrcccccsescse ssUK 
SQUEEZERS—Lemon— 

Wood Porcelain Lined: Per doz. 
CREED ceccccvocecvedeccess tps 
GOOd GObe.ccccvccccccrece Qleae 

Tinned Iron: 

Lew GCPAbs. crccessccccsscece 

Medium quality......ses000+ $1.25 

SOE cccatssosconcvvesseces $2.00 

Iron, Porcelain Lined.. eocemeae 

STALLS—Cattle— 

Hunt-Helm-Ferrig Co. : 

Star, Steel ....ccecsccese+-40% 
STANCHIONS—Cattie— 

Hunt, Helm, Ferris & Co.: 

Star Dubie teach esos caeea cae 
STAPLES— 


Fence, Bright, $3.80 


Galvanized, $4.50 4.0.b. Aegge yo 
Poultry Netting... «Per 100 ib., $6.75 
STEELS—Butchers’— 

John Chatillon & Son: 

Chatillon’s..List June 30, 1917, 

20% 

Foster Bros.’..List June 30, 

rr Sdererve 20% 
STEELYARDS— 
Peck, Stow & Wilcox Co., 
List + 20% 
—— DIES AND rn 


Set 

Hand Taha; 3600 LAGS 603005 ‘sobs 
Hand Taps, smaller than % in .65&10% 
M.S. Taper Taps Nos. 2 to 12 inc., 
65& 10% 
.50&54 


STOPS—Bench— 
Morrill’s: 


Nos. 1 2 
Per doz. $10.00 $12.00 3314&16% % 
STRAPS—BOX— 


— Embossed, cases... 
Cary’s Universal, cases. . 





. List, net 





STRETCHERS—Wire Fence— 
Hunt, Helm, Ferris & Co.: 
Elwood Rod, No. 191, per doz.$9.75 
Elwood Pattern, No. 190, per 


doz. 
Little Giant, Sr., per doz....$8.62 
Star, No. 482, Plain Bearing.$12.75 
Star, No. 482, Roller Bearing.$13.50 








F. J. Townsend : 
Townsend's Wire Fence Stretcher, 
POF GOZ. .occcccssccseee + $90 
STUFF ERS—Sausage— 
Enterprise Mfg. Co.: 
Stuffers and Lard Presses, 
25 @25&7 % % 
SWEEPERS—Carpet and Vac- 
uum— 
— Carpet Sweeper Co. Doz. 
Am. Queen, we B.B. Nie. Poss. 00 
Crown Jewel, Nic.......... 26.00 
Crown Jewel, jay’ Witiags. 23.00 
Elite, Cyco B.B. essen 36.00 
Grand, Cyco B.B. Nic. -». 43.00 
Grand, Cyco B.B. Jap.. epee 40.00 
enn Rapids,’’ Cyco B.B. 
Osho oa ceee ee eeeuse 31.00 
“Grand Rapids,’’ Cyco B.B. 
psendetenneangekeoss 28.00 
Grand Rapids, Vacuum Swpr. 

eee 58.00 
Household Vacuum . 

OM - retes oper e eons - 47.00 
Parlor Queen, Cyco B.B. Nic. 37.00 
Princess, Cyco B.B. Nic.... 32.00 
Standard, Nickeled Fittings. 27.00 
Standard, Japanned 4 sa 24.00 
Superba, Cyco B.B. Nic..... 43.00 
Superba Vacuum Swpr., Nic. 70.00 
Triumph, Cyco B.B. Nic. 40.00 
Universal, Cyco Bearing Nic. 29.00 
Universal, Cyco Bearing Jap. 26.00 
—- Cleaner without 58.0 

obec ereevveees 58.00 


ush 
Subject to quantity aliowances. 
SWINGS—Lawn ane Porch— 


Myers Low Down Roller........ fo 
Myers Porch Swing...........- 30% 
Tackte—Fishing— 


Wise Sportsmans Supply Co.: 
“Jim Dandy” bait, per doz. .$6.00 


TACKS— 
Carpet, Bill-posters, etc. eeu + 254 
Finishing Nalle— 


Copper GE: se saves bax per lb., 53¢ 
CORRE TOENE sinc ccecves per lb., 59¢ 
Trunk Nails, etc........ . List + 254 


See also Nails, Wire. 
Double Pointed— 
Double Pointed Tacks... .List + 104 


Thumb— 
Solidhed Thumb Tack Display As- 
x sortment 22 = 





TAPES—Measuring— 


American Asses’ Skin.........16%4% 
Patent Le-ther ....++00..List + 5¢ 
Steel ...00 oe cee ceccecceseesees 104 
Renin & Esser Co.: 
os o0ccccc ee oe QUE 
Metallic eeeee Seeeenacre ina son 
Basse” GED .cccscce ss@usniog 
Lufkin Rule Co. 

Asses’ Skin .......... 15@20% 
Pre - List, net 
Patent and Bend, Leather. List, net 
en PREP eae 10@ 20% 
Breed wccceccescsccccsess lW@15% 


Wiebusch & Hil 


Chesterman’s te tallic No. 341. 
Chestermia’s o ticel, No. 163 i.0°% 
OTC, covccccrccccesecesecs 5% 
TAPS— 
See Stocks, Dies and Taps. 
TEETH—Harrow— 
Steel, ssn or headed, % 
and larger, per 100 Ib. .$3. wot. 25 
THERMOMETERS— 
Tin Case, Cabinet, Plenes, Dairy, 
Ca creccesecoees . -New list, 308 


TIPS AND BUMPERS— 
a Tip Co.: Box Compiete, 
EW 6e0 baogeréoareées 11. 
Rubber tiead Nails, per. gro.. Nos, 
0, #1, O5¢ 5 2 406; 8, 854 
r 


Bumpers, 


$1.25; Tips... ...$3.00 
Slotted Screw Tips, r gro., Nos, 
+ $2.25; 232 ane 233, 
8005 28: 7 88:50 er asaees ; 30% 
oc < air ‘Tips, per doz 
ET ctdcbmstrosiccs sca 
TOOLS— 
Cement— 
S. Cheney & Son........+.+.+.50% 
TOOLS—Haying— 
Hunt, Helm, Ferris & Co.: 
Harvester and Peerless Hay 
SD -wetnesevedctacins 40 
— ‘Track Hangers and Brac ‘k- 


Harvester and Peerless Slings, 
Forks, Pulleys, etc...... 33% % 
©. E. Myers & Bro.: 
= Fork Unloaders ; Myers 
ouble Rail, Myers Single 
Rail, Clover Leaf and Fault- 
and all wood track fork 


Uploaders ; 
and Cross 


leys, etc. 
Reteien 
Simonds’ Crescent ............ 9% 


TORCHES— 

Hammer's, Engine, @ doz.... 

v. Wall Mfg. Supply Co.: Dread- 
naught brazed Steel ‘Torches; 
tae agg Blow Torches, per doz., 

16.50; No. 21, $29.00; 
No. si, owing No. 10, Braser 
Torches ...... 0.00 


+ $6.50 


TRACK—Barn Door, &c.— 
ay Door, Painted Iron, per 
0 ft. 


Sesevsedeos errr 
hd. BR: 
Hinged Hanger, em ‘Ad ft., 1% 
x 3-16 in., $8. 


Hunt, Helm, Ferris & ie $ 
20th Century, ruund, per 100 $5'00 


Flexo, per 100 ft..... eee. $6.50 
McKinney Mfg. Company: 
Hinged aoe Track, ® ft.. 
Re wie ee. p 06,b0nee 40% 
EE. 2. Sepeeeeereaer 35 % 
Trolley Track ...........- -20% 


Myers’-Stayon Track. Myers New 
Way and Giant Tubular Track 


0 Yo 
Faultless self-cleaning ......... 25% 
National Mfg. Co.: 
Braced_ Rail, per 100 ft...... 


100 ft 
Storm-Proof Rail, per 100 ft. Pte 0 
a cr? Mfg. Cv.: 


bo Debtseroorecnseves 4 
lpecial Hinzed Ilanger Rail, oT 
Lag Screw Rail, No. 65...... 20% 
Gauge Trolley Ka k, 7 ft.. Nos. 

31, ag 20% ; No. 33. List + 5% 
Nos. $4.25; 62, $4.5 

#75! 64, $5.75; 68, ‘$6. 35: 

69, $6.75. 


Hero, Adj. Track, No. 19.....20% 

—. Track Tandem Trolle y 
Track, No. 16. 209 

Royal Adjustable Track No. 


70 


TRAPS—Fly— 
Balloon, Globe or — doz., 
BIWGLGE vscscae ..gro., $10.50 
Harper, Pallas or “Paragon, 
doz., $1.75 


nO sen Wire Gas Globe Compare 5 
5.75 
Handitax % in. steel, per 1000. 1. 50 


Cc bus Sanita: doz 
‘olumbus ry. Po yl i060 
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HARDWARE 


AGE 


DISTRIBUTED BY 


Corbitt Iron Co., St. Louis, Mo. 
- Blake, sd & G., eg at Mass. 


Caffaratti & Co., Buenos i Argentina 
Canton Hardware Co., Canton, 0 

Hugh Carson Co., Ltd., Ottawa, Ontario 

Central Rubber & Supply Co., Indianapolis, Ind. 
Cook Iron Store Co., Rochester, N. Y. 

Andrew Cowan & Co., Louisville, Ky. 

Crowell Bros., Halifat, Nova Scotia 
Doubleday-Hill Electric Co., Pittsburg, Pa. 
Emkie-Shugart-Hill Co., Council Bluffs, lowa 
Emmons-Hawkins Hdwe. Co., Huntington, W. Va. 
Fort Wayne Iron Store Co., Fort Wayne, Ind. 

J. D. Grant, Fargo, N. D. 

Gray & Dudley Hardware Co., Nashville, Tenn. 
Hackett, Gates, Hurty Co., St. Paul, Minn. 


The Geo. Hamburger Tool "& Supply Co., Denver, Col. 


J. H. Haney & Co., Omaha, N 
Harbison & Gathright, Louisville, Ky. 

Harpham s Co., Lincela, Nebr. 
John J. eniieten Richmond, Ind. 
Havana Commission Co., Havana, Cuba. 
Hercules Company, Westfield, Mass. 
Hibbard, Spencer, Bartlett & Co., Chicago, Ill. 
Hoffman Hdwe. Co., Los Angeles, Cal. 
Holmes Hdwe. Co., Pueblo, Colorado 
H. S. Howland Sons & Co., Ltd., Toronto, Ontario 
T. T. Hutchisson & Co., Wheeling, W. Va. 
The Charles Ilfeld Co., Las Vegas, New Mexico 
Inland Iron Co., Fresno, Ca 
Inter-State Oil Co., La Crosse, Wis. 
Janney, Semple, Hill & — Minneapolis, Minn. 
Kelley-How-Thomson Co., Duluth, Minn. 
King Hardware Co., Atlanta, Ga. 

Klostermeier Brothers Hdwe. Co., Atchison, Kan. 
Knapp & Spencer Co., Sioux City, I owa 
Korsmeyer Company, Lincoln, Nebr. 

Larson Hdwe. Co., Sioux Falls, S. D. 
La Salle Light Co., Chicago, Ill. 


Lee-Coit-Andreesen Hdwe. Co., Omaha, Nebr. 

Lerch Brothers, Baltimore, Md. 

Rice Lewis & Son, Ltd., Toronto, Canada 

Logan-Gregg Hdwe. Co., Pittsburg, Pa. 

Matador Tire & Vulcanizing Co., Chicago, Ill. 

Miller-Morse Hdwe. Co., Winnipeg, Man., Can. 

Minnesota Autosupply Co., Winona, Minn. 

Morse Hdwe. Co., Bellingham, Wash. 

C. Neidhardt & Co., Rochester, N. Y. 

Northwestern Electric Equipment Co., St. Paul, Minn. 

The Ohio Rubber Co., Cincinnati, Ohio 

Oskamp Auto Supply Co., Cincinnati, Ohio 

Palace Hdwe. & Arms Co., Phoenix, Ariz. 

E. Scott Payne Co., Baltimore, Md. 

John Pritzlaff Hdwe. Co., Milwaukee, Wis. 

W. E. Pruden Hardware Co., New York, N. Y. 

Richmond Hardware Co., Richmond, Va. 

Robinson Brothers & Co., Louisville, Ky. 

Robison Heavy Hdwe. Co., St. Joseph, Mo. 

Ross-Frazer Iron Co., St. Joseph, Mo. 

St. Paul Electric Co., St. Paul, Minn. 

Strevell-Paterson Hdwe. My Salt Lake City, Utah 

Scheffer & Rossum Co., St. Paul, Minn. 

J. H. & F. A. Sells Co., ‘iim Ohio 

J. B. Sickles Saddlery ‘Co, St. Louis, Mo. 

Simmons Hdvwe. Co., St. Louis, New York, Philadelphia 
Toledo, Minneapolis, Sioux City, Wichita - 

Sligo ren Store Co., St. Louis, Mo. 

Smith-Worthington Co., New York, N. Y. 

Suelflohn & Seefeld, Milwaukee, Wis. 

Supplee-Biddle Hardware Co., Philadelphia, Pa. 

Sullivan Supply Co., Saginaw, Mich 

Stuart-Howland Co., Boston, Mass. 

W. H. Thorne & Co., Ltd., St. John, N.B. 

Universal Accessories Co., Indianapolis, Ind. 

Van Camp Hdwe. & Iron Co., Indianapolis, Ind. 

James Walker Hdwe. Co., Ltd., Montreal, Que., Can. 

Waterhouse & Lester os = Francisco and Los Angeles 

Weed & Co., Buffalo, N 

Western Automobile Suoniy Co., Omaha, Nebr. 

W. R. Wheeler Co., Indianapolis, Ind. 

Wood, Vallance & Co., Ltd., Hamilton, Ont., Canada 

Wood, Vallance Limited, Winnipeg, Manitoba 

Wood, Vallance & Adams, Limited, Calgary, Alberta 
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Game— TURNBUCKLES— 
Niagura Falls Metal Stamping Works:| National Mfg. Co. Screen Door, 
DE.. ccovvideersenesaee 80% No. 195, Japn’d, per dozen. .$1.20 
CUMCHOE 2 nccccsccseccces 75&10 % 
Oneida Community Ltd. : TWINE—Miscellaneous— 
Victor— Per doz. Flax, by and %4-lb Balls: 
With Without Mie Favdcascutivcdsavcoce «+. -40¢ 
Size Chains Chains] No. 3 Vitdeuswn stewed enacweds™ 37 
Me. OG cevecces $1.02 $ .78 MO, BBs cicvcccsdvcsvcndessase 35¢ 
mh 2. wredcven 1.20 90 Oi Deicke duisehestes€eéur 34ae 
ae 1% Sewebens 1.80 Her NO Bid ee ivddtevindecseees pre 
er 2.52 2. Cotton Seine, r lb 
WO. DB cvcccces 3.36 2.88 
7 P Soft Laid thread—9, 4syse 12, 
No. & ceseeeee 8.96 3.26 fe no fe 7 _ ‘° Wa hee a “6 
Per doz. Medium Laid thread—6, 492¢ 
ae ae With oF “Without 46'2¢; 12, Yt; 15 to 42, 45¢; 
Size Chains Chains MO 6exe ce vedasesenthoe 44 Vae 
10. “$1. 06 Hard Laid thread—9, 49%4¢ 12, 
1.22] 48¢; 15 to 42, 46\2¢; larger... .46¢ 
Me Sragen@ 2 to 4 oz, balls, in bar- 
1.96 rels, 43¢; in 5-lb. sacks.....44¢ 
koe| Trot Line,’ in balls, % to 3 ib., 
4.08 in barrels, Nos. 1, 2 “and 3 ib., 
4.93 POF Ts ccccevencecsoseses aT 
Per dos. ae 4 rapping. white, 5 balls 
o Ib.: 
Ri, we Oe COMMON corvsricesereseneses st 
~ 1 Good Sevececcvecceseccces cFeg 
No. 81 Cotton Wrapping, ares 
No. 91 5 balis to lb. peose 
No. 1 American 2-P ly” "Hemp, "Y%, and 
a = oe 3g Salieri iper 26¢ 
se. 01% American 3-Ply Hemp, 1-Ib. Balls, 
No. 2 
No. 21% Indie 3-Ply peieme. 1%-lb, Balls 
No. 38 Sprin 3 arr eee 
No. 3% India, 3-Ply Dark Hemp. oven cen’ 17¢ 
No. 4 India, 3-Ply Light Hem mp. rr 18¢ 
No. 4% 2, 3, 4 and 5-Ply Jute, %4-lb. Balls 
No. 6 155-61 18@2i¢ 
NO. Gipecesecececececes aii Common India, No. 18......+ .20¢ 
Triumph Trap Company, Inc.: No. 264 Mattress, % and 4, ib. 
High Gr ; Less than Bbl. Balls, according to aualtty, 
$1 0¢ @$1.00 
Cable laid Italian, No. 18....... 65¢ 
Italian, A, Ib. No. 18, 186: B, 42¢ 
Wool, 3 to eee sab andi Rel 4¢ 
VarNisHes— 
Moller & Schumann Co.: 





No. O «sees ervcecces $1.38 


“*<, Fa eerereri res 1.63 
CS, os aeabasen 2.44 
Ss ara 3.57 
7, @ cresccsescsece Mae 
BO, GB ceccecesesesse 6.73 


* These prices are with Chains 


Mouse and Rat— 
Mouse, Wood, Choker, gro. ~— - 









Mouse, Round or Square 7 ire, 
doz., 75¢ 
Lovell Mfg. Co.;: Per doz 
Borie, Rat, ......ccccevcvccne $2.00 
Star’Raty.......-- ° 1.75 
Dead Easy Rat.... 85 
Sure Catch Rat.... if 
Deud Ensy Mouse -25 
Sure Catch Mouse 20 
Delusion Mouse . « 256 
Tin Choker Mouse. ee 75 
Wood Chokers, 4 hole....... 75 
Niagara Falls Metal ome 
Works; Enticer Rat........- 
Oneida Community Ltd. : 
per doz. 
Victor Mouse ..... - §.15 
Hold Fast Mouse. 15 
Victor Rat ... 65 
Hold Fast Rat. 65 
Official Rat . ++» 90 
Tin Choker Mouse. ; sveake “ae 
Wood Choker Mouse, “dozen 
Da 65 +n cbeonseeeen® Ri 
End o’ Mice, per 1000....... 7.50 
Victor Mouse, per bu......- 4.00 
Victor Rat, per bu........-. 2.75 
Pp. 8s. & W 


Hopper, "No. 1, with Chain, per 
doz 1 


Hector, No. 1, with Chain, per 
By Fades ceconcenevceseses $1.15 
TROWELS— 
Wm. Rose & Bros. : 
Phil. Pat. Wd. H 
$10.35 10.75 11.50 11.90 
10% 11 11% in 
Wide Heel, Wd. ‘ 
$10.65 11.05 11.80 12.20 
10 10% 11 =: 11% in. 
EB. C. Atkins & Co.: 
Plastering ........ . oe + 30% 


Pte panna ac.— 


0 Mfg. each, net 
No. sao; ‘No. 2, $18. 50; 
ito. yt $15.50. 
TUBS—Wash— 
Nos. 0 1 2 3 
Gal., per doz..$10.00 $12.00 $13.50 $15.50 
Cypress— 
Bogie Woodenware Mfg. Co. : 
* $13. 50 12.00 10.50. +-15% 


o|J._H. 


Hilo Flat Finish, per gal., 4 


$4.00 
Hilo Floor Finish, per gal., 
$4. 


a 


on 
ia 
~ 
° 
00 JR 
Montauk Paint Mfg. Co.: 


Di-mel-ine Furniture Varnish ; 
% pints, per gro., $14.40 
Di-mel-ine Varnish Stains ; 


\% pints, per gro. .$14.40 


VISES— 

Solid Boxr— 
Under 100 Ib. .cccccccccccceecdldf 
Over 100 ID. cccccccccccccees LS 






Hand— 
Athol Machine Co.: 
Hand Vises ..... eeeeree 10% 
Parallel— 
Athol Machine Co.: 
Simpson ..... ee coc 0 BD 
Standard ..... 5% 
Starrett, Improved . -net 
Vise Attachments, Taper 40% 
600 Line, Stationary Jaw.....5% 


Swivel Jaw, 
List + 22% % 
Millers — Oval Slide Pattern, 
In 


Ea. $1.7 75 $o'b0 $2 $2. 54 $3.27 $3.72 


600 Line, 


Parker's 
Combination Pipe. ccccses - 8314 % 
MOONS | 5 <.a0) on 02604050 ee 
OGRA occ cess esse List + 10% 
TROJAN .nccovccvccesessvese 25% 
Pee TE eee LE. List + 15% 
OS eS errr er List, net 
Pipe— 
Athol Machine Co. ; 
Combination ....cccsccecs 02-35% 
Parker's Combination : 
87 Series, 334%; No. 870, 
25%; Competitive rege 
GION .cccccccccceces 


Trojan ‘ ** S08:106 
Williams & Co.:; 
Vulcan Chain Pipe .......20&10% 


Wood Workere— 

Athol Machine Co.: 
Simpson ...e. 
Standard 








VULCANIZERS— 
cC. A. Shaler Company: 
5-Minute, $1.50; in doz. lots. .80% 


East | oo 
Tube-Kit for Fords......$1.75 | & 
Tube-Rit ....cccccccoecs 2.00} & 
Ford-Kit osrrrevers 2.7 
,, @ 4 Serre era YS .50 | 
Motorist’s Electric Heated 
Model ......+- 12.50 less 25% 
Waps- 
rice Pew New List 
2. T WP. occccccccccccecs sang 
Fee Bhs 6 sheas0 6008 eee 
B Bi, TE Dec cccccoscoccccsecdeee 
P. E., 9 and iver. Sees aka ee 
WAGONS—Coaster— 
Hunt, Hetm, Ferris & Co.: 
Overland and Star........3838%% 





WAITERS—Dumb— 
Sedgwick Machine Works, List 
Nov. 1, 1916..... enebweees ++20% 
WARE— 
Enameled— 
katanee & Grosjean Mfg. Co.: 
te Nickel Steel ‘are....15% 
i MR 6 ok ee wk e'eh ok.) b ++ -35% 
All white Enameled.......... 0% 


Vollrath Co. : 
New Idea Kettles, Cast Iron. .40% 
Imperial Hollow Ware, Cast Iron, 

15410 


Enameled Ware, Steel. White 
and White, 30% ; Special Blue, 
36% 


Jo 


WASH BENCHES— 
Eagle Woodenware Co.: 
Folding Wash Benches, per doz., 
$17.00 


WASHERS— Bibb— 


¢ Durst Mfg. Co.: 


Dumaco, all sizes, per 100.....60¢ 


Cast— 
Over %-inch, barrel lots, per lb.. .5¢ 
Iron or Steei— 


Size bolt..5/16 % Y, % 
Washers. .$10.40 9.50 840 8.20 8.10 


The above prices are based on 


}6¢ | $1.00 off list. 


Leather, Axie— 


Solid yncsderdarwnesouserastiataal 

Patent .ccccceoe 

Coil: & 1 1% "14 inch. 
22¢ «6 25¢ = 5¢ 34¢ per box 


WASHING MACHINES— 
See Machines—Wasbing 


WASTE—Cotton— 


White per lb. Colored per |b, 
oH No. 1......10¥%¢ 


No. 
No. 3.2000. tise 


WEDGES— 
Oil Finish .ccccccccceseceld., 6¥2¢ 


WEIGH TS—Sash— 

Per ton 
Eastern Market ....ccccseses $39. 
Middle West 


see ee ewe wesene 


WHEELS—Well— 
8 in, to 14 Ie cvccccccccccesess cS 


WHIPS— 
Drop Top Whips, per doz. cones oily 
Str’'t Buggy Whips, per doz......90¢ 


WHITE LEAD AND OXIDES— 
National Lead Co.: 
Pure White Lead, Dry and in 
Se cpbeder + cena ve 
In 100, 250 and “+ tb es: 13%¢ 
In 25 and 50 Bs......18%¢ 
In a, ey ON, V-eX xo 2 é'ne ae 14 ¢ 
In 2, 5 and 5 ™@ cans, as- 
me (100 1 in a case). .15%¢ 
Dn lots of 500 pounds or more, a 
discount of %¢ per pound is al- 
lowed. 
Dry, Red Lead and Litharge: 
In 100 1 kegs 
In 25 and 5 wend 
In 12% 14% ¢ 
Veod Fea in ents 
R- BOR TD DR vv csiccccccs 
In 25 and 50 Ih ee it y 
Sn SEU WO Bi ccaccivccecs ie 





On lots of 500 sounds or more, 
‘discount of % cent per pound is al- 
lowed. 
wWItRE—Barb— 

See Market Report. 
Fence— 


Market 100 Ib. Bundies— 
See Market Report. 


Bright and Annealed Per 100 Ib. 
6 and 9 l.c.l. 1000 Ib. 
and over to retailer. . .base $3.70 


Smaller sizes take fence 

extras: for smaller 

uantities, viz.; to 999 

b. and 100 to 499 Ib. 
extras are charged. 

Galvanized, subject to same 

conditions 


conditions 
Tinned, subject to same 
conditions ......0:5 ... base $4.70 
Stone— 
Less than car loads to retailers. 
Bright and Annealed 


Nos. | oe eee TE 
Per 1001b., $7.20 $7.50 $7.95 $8.45 $9.00 





Spooled— 
Annealed and Tinned........... 404 
Brass and Copper............. 16344 
Retailers’ Assortments, per box. .$4.25| Wes 





WIRE GOODS— 


Steel Wire Goods...........30& 10g 
Brass Wire Goods........... 75108 
Cup and Shoulder Hooks....... 758 
Wieright Wire Goods 
re Goods..... ++ BO&10 
Brass re Goods........ T5& 104 
Cup and ‘Shoulder “Hooks... 75% 


‘WIRE CLOTH AND NET. 
TING— add 


List Sept, 1, 1917 
Galvanized Poultry Netting: 


Before Weavingececccssesees, 454 
After Weav ing Teh ek be:6 «6% 40% 
Screen Cloth, 1 Mesh, Per 100 s 


fé.3 Painted Black, $2.00; Gal. 


vanised, $3.00; 14 Mesh, Bronze, 
Standard Galv, Hardware Grades; 
100-jt. rolls, 24 to 48 in. wide, 


Per 100 sq. ft. 
No. 2 mesh........ 
No. 2% mesh. 





No, 3 mesh... 

No. 4 mesh...... 

Ey © MPMEn cats bn'eskGdecsces 
NO. 6 MOEBi ccccrece 

No. 7 mesh..... 

No. 8 mesh..... 


American Wire Fabrics Co.: 
——— oe Zincked after 
weav eq. ft.: 12 
mesh, "§, Jo: i is’ mesh, $2.90; 
16 mesh, $3.40; 18 mesh. $4.25 
Gilbert & Bennett Mfg. Co.: 


a, ‘‘Pearl,”’ net, - 100 
eececoescoececes ++ $3.75 
Es. Livy. Mirae ad fet, ‘per 100. 
GE, Bee tcdveteCResoecedse cs $5.50 
New York Wire Cloth Co. : 
Screen Cloth galy., per 100 aq. ft. 
Opal Zine Coated, 12 mesh, 
$2.55; 14 mesh, 


$2.95; 16 
40 


AluminA Rustproof galv., per 
100 > ft., 12 mesh, $2. 60; 
14 mesh, $3.00; 16 mesh, $3.45; 

Sun-Red Selvage Black, 12 ‘mesh, 


$2.05; 14 mesh, $2. 50; 16 
mesh, $2.90. 
WRENCHES— 

Agricultural . PeTeerere trie ye 
Fag od or Crocodile. ede os 
- POU Die veevesieceesces 
Seid son yon dhe ceresecesoocs 6010s 
Geneine SUMO. cccccsesssiveces 00% 

Athol Mucuine Co.; 
Rapid Transit ..........List, net 
Bemis & Call's: 
Adjustable 8, 25%; Adjustable 
8S Pipe, 25% ; Str’t Hd’le Auto, 
25% ; Briggs Pattern, 30%; 


Combination Bright, 40%. 
Steel Handle Nut.......... 
Combination Black ... ° 
Merrick Pattern .. 
Motor No. 80. 
Steel Handle Screw ws 
Wood Handle Screw... 

Coes’ Genuine Knife Hdl. 









Coes’ Genuine Steel Hdl. . : 
Coes’ Genuine Key Model...... 
Ps 8. & W.: 
i Me Setiseewenses .» List, net 
DEAE ppicevevserceccerecres o% 
Pr ee 


Pexto, Stillson Patn....60&10&7 ee 
Lakeside Forge Co.: 
Drop Forged ..cccccccee+-38%% 
PO REE SE 50% 
Frank Mos+*berg Company: 


Sterling No. 1, N. P., ea..... 34¢ 

No. 7 Socket, Set $3. 00; No. 
10, $8.00 _ 14, $12.00; 
Mev FO ccovvcdoorecesers $ 

No. e. Ge eral. “Serv ice, Set 
GOO nw cccccccinvccoseesss 2 - 


OM occccrssccccccsacecs 

No. 30 Rocket Wrench, Set, 

4.00; No. 17......060-. 2. 
Niagara Valls. Metal Stamping Woras : 
a, eee Double End hee yok it- 
6d Sb nw edessecceet 37% % 

Itichards- Wilcox py 

Shark Adjustable ees 
Wizard Adjustable Ratche 
Whitman & Barnes Mfg. Co. 







pee eee 50&10% 
Alligator Pattern, Bull Dog. . .60% 
Machinist, case lot..........! 30% 
Less than case lots.......... 25% 
Railroad Special, case lots. .30% 
ss than case lots.......... 25% 
J. H. Williams & Co.: 
Agrippa Chain Pipe ....331,&10% 
Vulcan Improved Chain Pipe. 
25410% 
WRINGERS—Mop— 
Eagle Woodenware Mfg. Company: 
Eagle Mop Wringer and Bucket 


Combined: 
Domestic 10 qt. per doz.... 
Standard 14 qt. per doz.. 
Janitors 22 qt. per doz.... 1 
White Mop Wringer Co. : 
Household per doz. : 
No. 2 Small Size, Wood, ) 
21.00 


No. 3 Family Size....$26.00 | 
No. 4 Fam. Size, All 





Janitors. ner doz. : { 
No. 0 Extra ) Sasee. .- S88. ! 
No. 1 Hotel Size..... 30.00 
No. 8 Hotel, All Iron, 


i S .—Slightly higher ee extreme 
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BIDE STREAKS 


TRADE MARK REG, U, BS, PAT OFF. 


Changing Methods of Retailing Demand These Tires 


The steadily increasing sales of Blue 
Streak Tires do not indicate at all that the 
methods of retailing bicycle tires have been 
entirely revolutionized. 


They do indicate that retailing is rapidly 
changing. 

Matters are going as they have already 
gone with every other considerable class of 
retailers. 

The “exclusively” sold lines decrease in 
importance and every dealer relies largely 
on one or two universally sold tires, such as 
the well-advertised Blue Streak. 


During the next few months this willbe the 
case to an even greater extent than it is now. 

Fluctuating manufacturing costs for “ex- 
clusive” lines will hasten it for the dealer. 


Public knowledge gained from advertising 
will hasten it with the consumer. 








There may always be room for a few 
“exclusively” sold and expensive tires. 


But the place for Blue Streaks will grow 
more and more important. 


They satisfy the great mass of worth- 
while customers with their price and worth. 


Their manufacturing cost is made stable 
by our one-tire policy which enables us to 
standardize manufacturing costs. 


The same policy enables you to diminish 
unwieldy and profit-eating tire stocks. 


The consistent advertising hastens turn- 
overs. 


No other generally sold line offers you 
these advantages in equal measure. 


The Goodyear Tire & Rubber Company 
Akron, Ohio 


OOD YEAR | 
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Policy 


LARDHARE selling raises problems 
all of which no one man could 
correctly solve. 


But by interpreting these problems to its readers 
and by editorial suggestion and direction based on the 
experience of practical dealers throughout America, 
Hardware Age is able to assist in determining the 
policies of many of our leading hardware stores. 


The scope of the subjects treated in Hardware 
Age includes practically every problem which may 
arise whether it be in buying, in store management, in 
accounting, in pricing, in display or in any of the other 
phases of the hardware man’s work. 


Are you helping to shape your policies by the 
knowledge available in Hardware Age ? 





Hardware Age 


239 West 39th Street, New Y ork City. 
































Sept 


ember 13, 1917 
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HARDWARE AGE 





MANNA 















QUALITY! 





= 


MODEL PU—MODEL PJ same 


only smaller 


MODEL PD—MODEL PB same 


only smaller 





MODEL PG 





=. 


MODEL PF 


PRODUCTS 


DEALERS SHARE 


In this recognition of merit! 


Consumers Appreciate 


The dependability of the 
SPARTON PRODUCTS: the 
promptness and spirit of the 
service department, which 
underwrites the famous Sparton 
guaranty, and the unfailing con- 
sideration given them in all their 
relations with the Company. 


A Splendid Selling Asset 


Is found in the unqualified and 
enthusiastic endorsement of 
everything carrying the Sparton 
name by their users. 


The Sparks-Withington Co. 


JACKSON MICHIGAN 


| SPARTONET—MODEL M 


SPARTONET 


Sales made are sales ended! 
is a voiced advertisement for them. Consequently, the line is as standard 
and quick-moving as staple goods, but with dealers’ profits much larger. 


THE UNDERLYING REASON FOR THE POPULARITY OF 


PARIO 








SPARTON RADIATOR 


FAN 





SPARTON HONEYCOMB 


RADIATOR 


SPARTON 


7 
t 





SPARTON GASOLINE 


VACUUM SYSTEM 


Every user 
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September 13, 1917 











the 
New 


Angle 








Getting 


Reading HARDWARE 
AGE starts you thinking. 


It gives your thoughts a 
helpful start in the direction of 
profitable plans. 


It suggests to you how other 
men have tackled and mas- 
tered a problem in selling tools 
or paints or sporting goods, etc. 


So whether you follow the 
exact method described in 
HARDWARE AGE or work 
out a new plan of your own 
you at least have had your 
thoughts set to work in the 
right direction—you have ob- 
tained a new angle on your 
work, and getting a new angle 
is a first essential to “‘starting 
something. ”’ 


Hardware Age 


239 West 39th St., New York City 
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Every Person that 

Enters Your Store and 
Sees the 


VITAL 


UTOMATIC CLEANER 






on vour counter, as shown in this illus- 





tration, will ask the question: 






What Makes It Run? 






You would not want a better chance to 





tell the story—no other cleaner can 










interest your customers in the same 


way. 


It is the cleaner for every home—not 





merely those that are wired. Its 





“motor” runs without electricity. Noth- 
ing to wear or burn out—you will see 


We furnish these dis- 
play cards. Show the 
cleaner without bag and 
handle. Have complete 
cleaner set up nearby 
for floor demonstration 





there is nothing to get out of order. 






You probably have had experience with 






cleaners, but vou can’t judge the “Vital 










Automatic” by that. It’s a new inven- 
tion. It has a fan and bag. It looks : 
like an electric. It has the power of the i 
nll od ale go best of them, yet it runs without elec- / 





out this month, Thou 
sands of housewives 
have been wishing for 
this kind of cleaner— 
when they read about it 
they will start out to 
buy If you are not 
ready, get set now! 







tricity. 







Your customers will be surprised to find that it 


cad aL 







runs as easily as the electric cleaner—that the 









hardest part of the work—the labor of taking out 
and putting back the electric lamps and connec- 


tions is all done away with. 


Chis shows the front cover of 
n attractive folder we furnish 

listribution among your 
customers, 


Costs Nothing to Run 





It makes its own power, and lots of it. It is not 
a “hand cleaner.” It is not an electric cleaner. 


a ati ee ee 





It is an automatic cleaner. 








The gears are the same as in a fine automobile. 
The longer it runs the smoother it runs. The fan 
four times the size of the average—zives loads 


of power. 
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One-half the Price of Any 
Cleaner That Compares with It. 
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COMPLETE 
LINE 


of various sizes 
of “Adamson” 


ing outfits for 
tube and tire 
repairing; prices 
range from $1.50 
to $12.00. 


These folders 
furnished Free 
to “Adamson” 
Dealers Order 
a supply for 
your customers 
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vulcanize your tubes anywhere in five minutes. 


Built on the same proven principles that have made 
“Adamson” Vulcanizers the most practical and 
largest selling line in the world. _ @_ tremendous 


Adamson Mfg. Company 


East Palestine, O. 









Moos 
5-MINUTE 


f 


A light and handy outfit 
for the quick repair of 
tube punctures. Makes 
repairing a pleasure. 


Uses common gasoline— 
the most convenient and 
dependable fuel. Will 


DEALERS: 


This outfit is 


seller. Order 
now from your 


Complete with box of a dozen “Adamson” 5-Minute jobber. 
Repair Gum Patches for $1.00. Extra box of 12 
patches, only 25c. 
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Master Calorite Spark Plug 
Regular Length, $1.00 each 





to meet that extra strain at a 
critical moment—or for a sud- 
den burst of power—For the un- 
usual punishment inflicted on 
Spark Plugs by the new type 
motor—This reserve is amply 
evidenced in 


MASTE 


Calorite Spark Plugs 


Evidenced in the sturdiness of their construction— 


In the new insulator built of Calorite, a powerful current-retainer 
and resister of crushing heat expansion or snapping cold contraction— 
In the scientific design and thorough testing of every individual plug 
which provides positive protection against compression or electrical 
leakage. 

In the high quality of all materials entering into the construction; 
tested and finally generously guaranteed to impress upon Jobber, 
Dealer and Motor Car Owner the confidence and honesty of purpose of 
the manufacturers of this plug— 


OUR LIBERAL GUARANTEE 


“We guarantee Master Calorite Spark Plugs against 
all defects of material or workmanship and will replace 
free of charge any Calorite insulators broken by heat 
which are returned to us transportation prepaid.’ 


There is a Master Calorite Spark Plug for every variety of service— 
And the retail price is amply justified by their quality and ability for 


e~ $1.00 and $1.28 Retail 


depending upon the sise 
Dealers— 
Ask your jobber for full particulars on Master Plugs— 


Jobbers— 
Let us co-operate with you in supplying your dealer’s demands for 
this profitable line. 

Master Calorite Spark Plugs 


Made in U. S. A. and guaranteed by 
Hartford Machine Screw Company, 488Capitol Ave., Hartford, Conn. 
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UNDISPUTED CHAMPION 


O fight and win trade battles for the dealer is the manu- 

facturing and selling policy back of “Marathon” Tires— 

and this policy is winning by a 3 to 1 increased dealer 
demand. 


The heaped-up Concentrated Tread; the 100% effective 
Angle non-skid design; and the stout, muscular tire-body, 
built by hand the thorough Marathon way, are all put there to 
create Mileage, Service and Good Will—the Dealer’s best 
trade-building asset. 



















Marathon unusual guarantee; exclusive territory and price protec- 
tion; sales support in building a tire trade a// your own; these round out the 
Marathon Championship on all points that really count for the Dealer. 


Get Marathon fighting for you instead of against you. 
Write for Marathon Exclusive Proposition. 


The Marathon Tire & Rubber Company, Cuyahoga Falls, O. 


Canadian Plant: St. Catharines, Ont. 





TIRES TUBES TIRES TUBES 


Elastic body with black tread, Regu- 
lar Fabric body with white tread, 
Angle non-skid and Runner 
designs 


Built}to meet the demand for Quality 
—not the competition of price 
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No. 299 Leather Packed Short Pat. Pat. Marine Ratchet 
BOWEN MFG. CO. 4 4 
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Marine De Luxe 








Write for full 


ALOGUE ON APPLICA 
Spring Lock CAT TION Wire Lock? information. 


8 Ss Bess Ask for 


Ae Style Style Style Style Style Styl 
nN Ratchet “AOC. “B'O.0. “DOC. “NOC. “DOO, “KOC. “O'D.G, “GOO, Wing Top Catalogue L. 


AUBURN, N. Y. 


























1 Bringing Them Back 


It will pay you to sell Dixon’s, the 100% lubricants 
i that render service to your customers and increase their 
4 confidence in you. 


| pIXON's 
i GRAPHITE 
Automobile 


I LUBRICANTS 


are making new friends for Dixon’s and more custom- 
ers for you through Dixon advertising. 
Write today for Dixon’s Dealer’s Deal No. 40-G. 


Made in JERSEY CITY, N. J., by the 
JOSEPH DIXON CRUCIBLE COMPANY 


D N ESTABLISHED 1827 D 


‘Tease mann Cn oe 


Adams Auto Top Holder 


“Stops the rattle—saves 
your top”’ 
Neatest — Quickest — Strongest 


Dealers everywhere will find a 
ready sale for this best of all Top 
Holders. An ornament to any car. 
No unsightly projecting arms, nor 
dangling straps. Can be installed 
in two minutes, and operates 
quicker than any other. 


Two sizes—% in. holes for small 
cars, % in. for large ones. 


——S 


Price, $2.00 per pair 
Write for discounts to dealers. 


ROCK ISLAND MFG. CO., Dept. B, Rock Island, Ill. 
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Make more money sell- 
ing Gemco Bumpers for 
front and rear. Built 
inns on correct ead-thrust 


End Thrust _ Principle. Diamond or 


channel bars — extra 


Bumpers heavy, can’t rust. 


Ask your jobber or write direct. 





Operates Easily 


The Universal Push Button will oper- 
ate by pressing any part of the top. The 
top being movable a perfect contact is 
made at the slightest touch. Can be 
operated with the knee if necessary. A 
fast seller to motorists. Retail price 25c. 


ae Garford Mfg. Co., Elyria, Ohio, U.S. A. 
Gemco Mfg g- Co., 672 So. Pierce St, Milwaukee, Wis. 


Popular Automobile Accessories 








This mark is destined to become 
one of the most far-reaching 
factors in the automobile field. 





75 cents 





The comprehensive sales and 
Every Ford advertising campaign which is 
wner now under way to assist dealers 


is one of the most unusual that 
has ever come to your atten- 


Needs It—Buys 











On Sight Motor Specialties riressive hardware deulers to 
THE communicate with us promptly 
HANDY Crew Levick Company, 2227-51 Land Title Building, Philadelphia 
Horn Push Button 
and Holder NEw 
FOR FORD REY BETTER SPRINGS 
; Jobbers! gre ih — 
ea ie ts little article—easy to handle, small moetiand ake Spring Breahage sPRines — ppg Pd 
Ay discount—BIG SALE—needed by every FORD owner in the land. for One Yew 








The HANDY push button makes it possible for the FORD owner 
to have his born push button where it rightfully belongs—on 
of the steering column in the CENTER of the steering wheel. 
Don’t wait! Write us to-day! 
Manufactured by 
Cleveland THE FRANCIS-RAND CO. Ohio 








Dealers everywhere sell them—Prices right 


NEW ERA SPRING & SPECIALTY COMPANY 
856 Woodward Ave., Detroit, Mich. 


Send for Cata ‘*Better’’ Accessories 
FAOTORIES AT CHICA and GRAND RAPIDS, MIOH. 
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glance its great value. 


The peng door swing- 
ing to and fro in the wind 
is annoying and trouble- 
some, expensive and dan- 
gerous. The old. way of 
blocking or hooking the 
door open is not satisfac- 
tory or practical. ‘ 

The automobile owner 
or buyer nowadays wants 


GRIFFIN Garage Door Holder 


as to hold the door open as the bolt to hold 
it shut. The mere sight of it enables one to see at a 


Is 
Never In 
— The Way 


the new and modern im- 
provements on- his car— 
and he gets them. So it 
is when he builds his gar- 
age. He wants the latest 
improvements: that add 
materially to his consfort 
and convenience—and he 
gets them. 
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Did you ever wonder how 
many of those machines 
that pass your place would 
stop if you had a 












(f STANDARD OF ACC URAT Y 


— 


Curb Pump 


With a continuous forward 
stroke it accurately delivers 
clean, filtered gasoline in half 
the time required by return 
stroke pumps. 












Shorter stops for your cus- 
tomer; more sales and larger 
profits for you; satisfaction for 


both. 
Let us tell you all about it. 


Shotwell Pump & Tank Co. 


35 N. Alabama Street 
INDIANAPOLIS, Ind. 





























Made in U. S. A. 


THE GRIFFIN MANUFACTURING CO. 


30 Warren St. . 17 E. Lake St. 
New York Erie, Penna. Chicago 
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SELL ROLLI HANGERS 
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Rolling bangers vs. hinges is what the garage hardware 
problem boils down to. Remember that doors hung on roller 
hangers are weather-proof, cannot sag and above all cannot 
slam and damage the automobile. 


But stick to the original line of rolling hangers—the k 
that are designed right and made right— ™ ” 


SELLCOBURN HANGERS ; 
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Cosurn Trouiey Track Mec.Co 
HOLYOKE - -~- MASS. 


























Crystal-Core Wire Solder 
a ae 
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—— FLUx CORE 


|B +sovoer 
Tuee 


hollow wire filled with an acid flux (see cut) 
which flows as solder is used Cheaper to 
use than solid wire or bar solder, as it elim- 
inates preparing, hunting for or applying the 
flux. 

The ideal solder for spark plug and battery 
terminals, electric light connections, cracked 
fenders, gasoline pipe and tank joints, radi- 
ator leaks, speedometer flexible shaft, and 
general garage use. 

Sold in one pound coils and on one, five 
and ten pound spools 

Order today from your jobber. 


CHICAGO SOLDER COMPANY 
CHICAGO, ILL. 
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All New York 





September 13, 1917 


City’s 


Municipal Buildings are 


lighted by Lux Lamps. 














Three Blades 


for a Dime 


The Boston Razor, itself re- 
tailing at ten cents, with three 
blades for a dime, meets the 
demands of a certain class of 
customer whose wants you 
cannot ignore. 

















It gives the man who cannot 
afford a higher priced outfit, 
satisfactory shaving service at 
a very small cost. 


Boston Razor Blades are 
carefully made from a special 
steel; every one tempered and 
hair costed. 










Three blades for a dime is 
the popular price. Be you 
wholesaler or retailer, ask for 
our proposition. 











Factory Sales Co. 


120 Broadway, New York City 
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Priest’s 
Clippers 


We have the biggest 
cipper proposition of- 
fered to the trade. It’s 
a proposition that pays 
and pays big—because it 
satisfies. 

Our proposition is 
that you stock Priest’s 
Clippers! Write. 


American Shearer Mfg. 
Company 

350 Main St., Nashua, N. H. 

" Wiebusch & Hilger, N. Y. 











DISPLAY ALWAYS IN SIGHT 





HELLER’S 


PIVOT DOOR 


CABINETS 


showing the largest assortment of 
Hardware, Shelving, Fixtures, etc., in 
the United States. 


Send for Catalog No. 24 








W. C. HELLER & CO., Montpelier, Ohio 
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Sell the Coleman “Quick-Lite”’ 





to you. 


Lights with or 





proposition. Address nearest office. 


Wichita, Kans., St. Paul, Minn., Toledo, Ohio, 


This newest. Coleman Lamp is the best seller yet. So simple, economical 
and safe, that customers buy quickly. 


LIGHTS WITH A MATCH 


The Coleman Re engennl is the most wonderful lamp to handle. No torch needed. 
inary matches like any plain kerosene lamp. Makes and burns its 
Gives a brilliant, steady light of 300 


Every sale means a liberal profit 


own gas from common gasoline or kerosene. 
candle power without glare or flicker—more light than 20 old style oil lamps. (Can't 
oe No danger if tipped over. Very ornamental and comes in variety of styles. 


ealers wanted in all parts of the country. Write at once for catalog 32 and agency 


\ THE COLEMAN LAMP COMPANY 


Dallas, Texas, Chicago, Ill. 
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Sharpens All Makes of 
Safety Razor Blades 


The Hatfield Sharpen- 
ing Machine is the most 
practical of all, because 
it sharpens all safety 
razor blades. 


It gets right down to 
business — sharpens a 
full dozen at one time 
and quickly—takes but 
5 minutes. The 


Hatfield 


~ ‘Complete 
Sharpening Machine 


also puts a keen edge on Jack Razors, Barbers’ 
Clips, Scissors, Shears and the general run of 
Household Knives and Cutlery. 

Easiest of all machines to operate. A big money 
maker for every user. Sold on the easy payment 
plan. Send for Booklet entitled: ““A Money Mak- 
ing Sharpening Depot.” 


HYFIELD MFG. COMPANY 


21 Walker Street NEW YORK CITY 









































War conditions have brought about a great shortage of 
paper-making materials. Paper makers, deprived of their 
usual source of raw material, are paying high prices for 

pound of waste paper they can get. Precpects are 


every 
that even higher prices will be offered. Everybody—business 
men and ouseholders—should take advantage of this 
pny to convert all waste paper into profit. 

save and handle waste paper safely and advantageously 
you need the 


PAPER 
BALER 


Helps convert waste into cash—protects against fire risk. 
Does away with the most potent source of fire—trash piled 
in the corner. : 

The Shick is strong, simple, easy to operate and most 
compact baler on the market. Boy can operate. Takes up 
less room than a pile of waste on floor. Helps keep your 
establishment clean, too. Really costs you nothing be- 
cause it 

Pays for tteelf and earns money for you. 

Many of our customers say that the Schick Baler pays 
for itself the first year; some say it will do it in 
a few months. Depends upon thé amount of 

waste you have. Made in five sizes. 

Write To-day for This 

Free Boo 

“How to Make Money in Waste 

Paper’’ will revea! startling facts 

to you. Shows enormous loss in 

waste paper destroyed. Tells how 
this waste can be 
turned into cash. 
Send for your 
copy now. 


Jobbers and 
BSaleamen Wanted 


FIREPROOF 


Davenport 
Mig. Co. 
Dept. H, Dav- 
enport, Iowa 

















Can’t Help Seeing Them 


The only sure way to increase sales 
is to display goods so prominently that 
people can’t help seeing them. 

Warren Store Fixtures do it and soon 
pay for themselves in increased sales. 
We have letters from merchants who 
have actually sold from 25 to 50% more 
goods the first year after installing our 
fixtures. 


Send for Catalog and full particulars. 


J. D. Warren Mfg. Co. 


Masonic Temple Chicago, Ill. 
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PAINT, VARNISH, 
KALSOMINE, ETC. 


will not adhere fixedly if applied in any way 
which does not rub them into the pores of 
the surface covered, so as to permanently 
bind them. Throwing paint, etc., at a surface 
is a cheap, make-shift method, gives only 
a skim coat, which too often brings trouble. 


Rub in good Paint, Varnish, 
Kalsomine, etc., with 





and they never let go. Crawling, cracking, peeling and 
other deviltries are sinful as wellas expensive, andcan 
be avoided. Send for Illustrated Literature. Dept. D 
JOHN L. WHITING-J.3. ADAMS CO., Boston, U.S.A. 
Brush Manufacturers for Over 100 Years 
Whiting-Adams Brushes Awarded Gold Medal and Official Blue 
Ribbon, the Highest Award at Panama-Pacific Exposition, 1915 


























32 Years Not Beaten 


“Steel Gem"’ Casters for thirty- 
two years have held the lead. 
Old hardware men will tell you 
that. 


They are built of all steel. They 
are roller bearing and revolve 
at a touch. 


They sell well and give good 
satisfaction—always. 


Get our prices. 


M. B. SCHENCK CO. 


MERIDEN CONN. 
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Noahs Pifch 


Makes Skylights Watertight 


Permanent repairs can be made in one application 
on old METAL, COMPOSITION and SHINGLE 
ROOFS, around SKYLIGHTS, CHIMNEYS, GUT- 
TERS, etc. 

Put up in soft plastic form, easily applied with a 
small trowel or old knife. 

NOAHS PITCH comes in big-mouthed cans—one 
pound and up. A ready seller with a good margin 
of profit. Repeat orders. 





Six ounce can sent to any dealer FREE on request. 


SAL The Philip Carey Company 
222 Wayne Avenue 
Lockland, Ohio 

















The Big Hoover Fall Ad- 


vertising Drive is Starting! 


—Fall House Cleaning — Christmas 


From now until Christmas 

Hoover selling months the year. 
started NOW! Demand is at its height. 
Hoover National advertising is center - work, 

In addition we have everything read 

for you in the shape of local ad- 

vertising material. It’s 

all free. The 


\\ N\\\ \ 





a cleaner which 
shakes and thoroughly sweeps 
carpetings besides cleaning them by 
suction. This is due to the patented MOTOR- 
DRIVEN BRUSH, 
the big, exclusive 
feature that puts the 
Hoover in a class by ¢ 
itself, as the trade 
knows. 


wit = me 
imited 


The Hoover 
Suction Sweeper Co. 


Box 608 
New Berlin, Ohio 
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the more you 
will appreciate 
why this—~ 
TRADE MARK 
has become famous- 


THE WIRE GOODS COMPANY 
WORCESTER, MASSACHUSETTS.USA 

















Rubber 
Headed Nails 


are used as bumpers on pianos, 
closet seats, and to receive the 
thrusts of drawers, also to prevent 
noise and marring to such as they 
are attached. 


Stem Tips, made in thirteen sizes, 
especially designed for chair legs 
and prevent the scratching of floors. 
Absolutely noiseless. 

We make a large variety of rub- 
ber specialties. Send for catalog 
and prices. 





ELASTIC TIP CO. 


370 Atlantic Avenue, 


Boston, Mass. 








BRIGHT WIRE AND 
BRASS WIRE GOODS 


SCREW EYES 
SCREW HOOKS 
GATE HOOKS AND EYES 











Xs GROSS. 2% INCH, 











No. 40 
Bright Wire 


GATE HOOKS AND EYES 


MADE IN U.S. A. 





MORGAN SPRING COMPANY 


WORCESTER, MASS. 











A COMPLETE LINE. 
PROMPT SHIPMENTS. 
WRITE FOR PRICES. 
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Vises~CoffeeMills —~Guns 
Clocks~Lighting Portables 
Lavatory Specialties 


We Make a 
Full Line of 


Wood Screws 
















The more you know about hard- 
ware the moe you respect the 
name Parker, for since 1832 that 
name has indicated a high quality 
product made in the old New 
England town of Meriden, Conn. 

Among the items included in the 
line of Parker products are vises, 
tinned iron spoons, gas and elec- 
tric portables, coffee mills, guns, 
clocks, wood screws, bathroom 
fixtures, etc. 

The prices won't be the lowest 
you can find—but they will be the 
lowest possible for supremely 
good hardware. 

When you want prices or infor- 
mation regarding this line, write 
for our literature and terms. 


The Charles Parker Co., 


erid 


en, Conn. 
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NEW “Semco” PUNCH 


MANUFACTURED BY 


Smith & Egge Mfg. Co. 


BRIDGEPORT, CONN., U. S. A. 











‘ THLE 
SEMCO” 


PATD OCT 





Send for This SIX TUBE REVOLVING DRIVE PUNCH will perforate a hole 
prices through paper or leather, nearly the full length of the tube, at any point 
on the material you desire to cut, which is a feat that cannot be executed 
Puts the with the ordinary punch. 
Hole where The “SEMCO” is made of Cold Rolled Steel, nicely nickeled, the tubes 
P from Special Drawn Carbon Steel Rod, and each one finely tempered. 
you want it Packed in individual paper boxes and one dozen in a container box. 


““SEMCO”’ signifies QUALITY, BEING THE ABBREVIATION FOR THE SMITH & EGGE MFG. CO. 














A Profitable Combination 
LUTHER 


Tool Grinders and Vises 


Write for Catalog and Price List 


LUTHER GRINDER MFG. CO. 


MILWAUKEE, WIS., U. S. A. 

















When You Need Men 


consult the Opportunity Exchange of the Hardware Age 
—men—the right kind—are always open for opportuni- 
ties to advance themselves. Do you want the ambitious 
kind—the kind that can do things? 

50 words at one dollar per insertion will put you in touch 
with such men. 


Opportunity THE HARDWARE AGE 
Exchange Dept. 239 West 39th Street :: New York 


























Pittsburgh, Pa.,U.S.A. 





@)iiterdiventeniers Ce! 


BOLTS, NUTS, RIVETS, WASHERS 


PICKS, MATTOCKS & GRUB HOES, CROWBARS, WEDGES, FORGINGS 
Wagon Hardware, Telephone and Telegraph Pole Line Hardware. Established 1863 


ur 
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Iron Grindstone Frames 


Especially salable to manufacturers, farmers 
and carpenters. Made of best quality cast iron 
with babbitt lined bearings, adjustable tool rests, 
truing attachments and water guards. In four 
styles for stones from 14 to 42 inches in diameter. 


Get full particulars from Catalog 31 
ATHOL MACHINE CO.,, “vas 























Competition forbids increas- 
ing profits by raising prices, 
but it doesn’t forbid increas- 
ing sales by selling a bet- 
ter line. More sales mean 
bigger profits—you give 
more and get more when 





you sell 





Made a little different— 
a little better than others, 
cost no more, sell easier and 
oftener. Our catalog shows 
a long line of profit makers 
—pumps of special design 
construction and adapta- 
bility. 











HAYES PUMP & PLANTER CO. 


GALVA , ILL. 








DENG 


HAND and POWER 


UMPS 


———, 

= No matter what the pumping 

= requirements of your trade 

= may be, you can meet all con- 

= ditions when you handle the 
Deming line. 


| 


Complete water systems; small 

= and large power pumps; lift 
and force set length pumps 
and standards; cistern and 
pitcher pumps — these and 
many others are fully de- 
scribed in our general cata- 
logue No. 25. 


MULL LLU 


360-Page General 
Catalogue No. 
25, sent to 
Dealers 

on re- 

quest 


The 

Deming 

Company 

Salem, Ohio 
DISTRIBUTORS : 


VLU ULN OTA 


CHICAGO: Hemon & Hubbell. PITTSBURGH nay ys ca - Supply Co 


DENVER: Hendrie & Solthoff Manufactu - ng & 


RICHMOND: Sydnor Pump & Well Co IN DIANAPOL 14 Crane Co 


Fig. 166 
“New 
Model” 
Lift 
Pump, 
For 
Wells 
28 feet 
Deep 
or Less. 
Has 
Adjust- 
able 
Base 
and 
Brass 
Valve 
Seat 





CUSTOMER—"Mr. Hardware Man, what makes 
this ‘rustproof’ galvanized hose clamp get rust stains 
on my hands?” 

HARDWARE MAN—‘Well, Mr. Jones, any gal- 
vanized steel clamp will soon rust. Dragging around 
on the ground rubs off the galvanizing—then it rusts 
mighty quick.” 


Made only by H. B. SHERMAN MFG. CO. 





SATISFIED BUYERS 


Get the SHERMAN BRASS HOSE CLAMP—Brass 

Metal CLEAR THROUGH—not a White-wash to pre- 

vent rusting for a short time—The Ideal Clamp. 
ECONOMICAL—DURABLE 

SOLD THROUGH JOBBERS EVERYWHERE 





Battle Creek, Mich. 
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BLACK DIAMOND FILE WORKS 


ESTABLISHED 1863 «oe MAR 
Twelve Medals of INCORPORATED 1895 
Award at Special Grand Prize 
INTERNATIONAL GOLD MEDAL 
Atlanta, 1895 
Expositions 





Copy of Catalegue will be sent free to any interested File User upon application. 


G. & H. BARNETT COMPANY Philadelphia, Pa. 


Owned and Operated by Nicholson File Co. 
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The Best The 
Market Affords In 











“YANKEE” \ 


Ratchet Driver No. 10. 


Saves Time at Every Turn 








Here you have an 
easy working rat- 
chet, right hand, 
left hand (and 
rigid) ,a comfort- 
able handle 








Billets, Slabs, 
Sheet Bars, Blue 
Annealed Sheets, 














; Made 
and withal a in eight Black and Galvan- 
strong and lengths of ized Sheets and 





serviceable 


Formed Roofings. 






blade, from 2 















driver. ‘ 
inch for small Address all communi- 
screws, up to cations to our Wheeling 
12 inch, suitable a ra 
for all kinds of 
high power screw 
driving. 
WHITAKER - GLESSNER 
Your Jobber can supply you. COM P ANY 
WHEELING - - W.VA. 


North Bros. Mfg. Co. 
Philadelphia, Pa. 




















STI 

















BIFURCATED RIVETS TUBULAR RIVETS 


Eighteen Eighty-Four 





Main Office and Factory 


Established 
JUDSON L. THOMSON MFG.‘CO. er 
Waltham, Massachusetts 


| | | ! Bifurcated and Tubular Rivets, Metal Specialties and Rivet Setting Machines 


ORNAMENTAL SPOTS Write for Catalog and Prices OUTSIDE PRONG RIVETS 
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Order STANLEY No. 3000 


“Twinrold”’ Seif -Tightening 


Coiled Double Box Strapping 


Nails on Pat. Sept. 26, 1911; Nov. 5, 1912 Nails driven 
RIB CENTER obliquely on 
Can’t Slip german ygmepeny —— k tt CENTER 
Tighten Strap 


NEW YORK CHICAGO 
See page 89 











In a Class By Itself | | Cary’s Universal 
cue wads Box Strapping 


cater to the trade of people 
who want the finest and In Many Widths and Gauges 
most durable — screening Always Carried in Stock for Prompt Shipment 
made unless they carry 
“Perfect” Golden Bronze 
Screen Wire Cloth. 





The only strapping on 
the market guaran- 
teed to run true to ; 
width and gauge. It , 
is made from an extra 
soft annealed steel of 
great tensile strength, 
and nails can be 
driven thro’ it with ) 
greatest ease. Each 
reel contains 300 feet 
equipped with patent 
metal reel frame; 20 
reels packed in a case. 
: We also manufacture Flat and Twisted Wire ‘ 
want it. Box Straps, Box Corner Fasteners, Clasps, 
Seals, Corrugated Joint Fasteners, Hinges and 
Hasps, and Cary’s EVERLASTING FLEX- 





The materials used in 
this cloth, the great care 
taken in its manufacture, 
the fact that it is absolutely 
rust-proof and indestruct- 
ible by gases, vapors or salt 
air put it in a class by itself. 


Your Jobber will fur- 
nish the “Perfect” brand 





if you state plainly you 





Ludlow - Saylor IBLE STEEL MATS. 
Wire Co SEND FOR PRICES AND LITERA TURE 
: CARY MANUFACTURING CO. 
St. Louis, - Mo. Manhattan Bridge Plaza ee 





























epvoesenesecnenenenaeveverensecvnnnnunte 


<Zcwt>This is the trademark to look for 
in buying your BOX STRAPPING 


It stands for the BEST QUALITY OF GOODS back of the label. 
ACME BOX STRAPPING means more business and more money to you be- 


cause it’s the kind of strapping men want. It’s strong to begin with—has smooth, 
round edges—neat and handy to use on patent coil holders containing 300 feet. 


ACME BOX STRAPPING isthe kind you want to sell. Order a 20-coil case today. 


ACME STEEL GOODS CO., Manufacturers 


MAIN OFFICE AND WORKS: 2834-40 ARCHER AVENUE, CHICAGO 
Eastern Branch: 151 Lafayette Street, New York Ci Southern Branch: 10-14 Tift Street, Atlanta, Ga. 


n Francisco: 311 California Street 


M. E. CANFIELD CO., Los Angeles, Cal. 
































ACME STEEL GOODS OF CANADA, Ltd., Montreal, Quebec 
Wi 
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The Neverip Stitcher A TIME AND MONEY SAVER 


The greatest invention with which the un- Set of needles 
skilled man can repair leather goods or any carried in handle 
heavy material. ander metal cap. 
A Miniature Sewing Machine 


Packed % dozen in attractive counter dis- 
play box. 


Show cards and circulars in 4 es. 
Foreign and domestic trade solicited. 


WRITE FOR PRICES 


Stewart-Skinner Co. 


420 Herman St., Worcester, Mass., U.S.A. 











Grand Rapids All 
Steel Sash Pulleys 


Have a reputa- 


ion for aly THE CHAMPION 
and time-saving Double ° 
features. Acting Floor Hinge 


Made in fifty 








rs 
\ different styles, This handsome hinge of few parts has 
\ ! the “call,” and deserves it. 
Jany finish. The entire weight of the door rests on 
] a ball bearing and allows the door to 


Your jobber swing freely and easily without jar or 


/ can supply you. noise. 
Samples sent And all a carpenter has to do to attach 
( EL ETM this hinge, is, simply saw out a rectan- 
_— gular piece at the bottom corner of the 
Get our thirty- door and make a slight mortise for the 
one-page cata- strap ends of the hinge. No wonder 
it sells. 


No. 5—Ball Bearing log. 
No. 105—Cone Bearing Send for our Catalog of Profitable 
Hardware Specialties. 


Grand Rapids Hardware Co. The Champion Hardware Co. 


520 Eleventh St., Grand Rapids, Michigan GENEVA, OHIO 


























prevent errors and save time. The foot numbers are in the most con- 
venient position, for both horizontal and vertical measuring. 

Other exclusive features, such as KECO finish (to guard against 
rusting), Patent Adjustable Centers, etc., insure satisfied customers for 
the dealer handling K & E Tapes. 

Ask for our Trade Price-List of Measuring Tapes No. H 1398. 








KEUFFEL & ESSER CO. 


NEW YORK, 127 Fulton Street General Office and Factories, HOBOKEN, N. J. 


CHICAGO ST. LOUIS SAN FRANCISCO MONTREAL 
516-20 S. Dearborn St. 817 Lecust St. 48-50 Second St. 5 Netre Dame St. W. 


Drawing Materials, Mathematical and Surveying Instruments, Measuring Tapes 
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Just the Way to 
Sell Them 


This is the free 
board that boosts 
sales by putting the 
wrenches where they 
can be seen. It's an- 
other evidence of 
our desire and in- 
tention to aid the 
dealer in every pos- 
sible way. 


Ask your jobber 
about “Mossberg” 
Wrenches and the 
free fixtures we of- 
fer with assortments. 
Or write for our cat- 





alog. 





“Y” Display Board 


Frank Mossberg Company 


Attleboro Mass. 

















This Is No Free Offer 


Tt is but another evidence of J. H 
Williams & Co.'s policy to make your 
display and sale of Williams’ Wrenches 
attractive and profitable. We shall be 
well paid for the board in the increased 
business we acquire through your use of 
it. and in the added satisfaction it affords 
you and your trade. 


You Buy the Wrenches 


a carefully selected assortment that pro- 
vides the widest range of usefulness. 
Their finish and physical qualities are 
unexcelled and they enjoy a larger con- 
sumer demand among mechanics than all 
others combined. 





We expend our advertising appropria- 


SILENT tion to introduce tool buyers to your store SILENT 
and we expend our payroll to make,them 
SALESMAN . your regular customers. SALESMAN 


“A” “B” 
‘ We have a larger Board of the same f st 
wrenches, cach sise rye P © Wrenches, cach ate’ 
Poin and e type as the “A” Board, containing six hie ane teas 
Bechet? Wrenches of each size, 22 sizes and phy 4g 
classes, with an over all length of go” re 











OS 


INVISIBLE 
HINGES 


mean profits 
for you and satisfac- 
tion for your customers. 
We want to hear trom every live 
dealer who is in a position to sell 
INVISIBLE HINGES. 
We want to acquaint you with the SOSS 
LINE and give you complete information about 
our Dealer policy. 
THE SOSS LINE of hinges is the most widely 
known and popular on the market, and will prove 
a valuable asset to your present line. 

SOSS HINGES offer a real opportunity for 
every dealer to add a big profit-producing article 
to his business. 


Write for our illustrated 
catalogue today. 


Soss Mfg. Company 
435-443 Atlantic Ave. 
Brooklyn, N. Y. 















































The 
P.V.G. 
Wire 


< Skinner 


A very handy 
tool. Takes 
small wires 
up to No. 4 
wire, either 
single or 
stranded. 
Does the 
work quickly 
and neatly. 


_ Splits the outer insulation on a duplex wire by one pull, leav 
ing the braid adhering to the inner wires as shown in cut No. |. 


Cut No. 2 shows the act of removing the insulation from the 
wire by using the scraper. 


Write for our general catalog. 
Mailed on request. 


MATHIAS KLEIN & SONS 


Tool Manufacturers 


Canal Station 21 CHICAGO 
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Wanted in Every Home 


THE JACOBS BROS. COMPANY, Inc., 
78 Warren Street, New York City 





Something New 

Every man, woman 
and child is anxious 
to know their correct 
weight. Thousands 
under medical treat- 
ment must know their 
correct weight. 

The Detecto is the 
scale for them and for 
physicians, gy mnasi- 
ums, etc., because it 
has no coil springs— 
no shifting beams— 
no loose weights—it is 


inexpensive—a_ beauti- 
ful fixture-—-takes only 
12” space shows 


every pound up to 300 
pounds. Actual weight 
of the scale, 17% 
Ibs. 

The demand is tre- 
mendous. It is up to 
you to supply them. 


Ask for literature and 
prices on Detectos 
to-day. 








All Angles and Designs 


Made of best quality material, 29, 28, 26, 24 
gauge; each elbow plainly stamped for quick 
handling over the counter. Accept none but the 
F. Dieckmann kind. 


The Ferdinand 
Dieckmann Co. 
Cincinnati, Ohio 















broom. 
proved 


market. 


features 


brooms. 


Lincoln, Neb. 


style, 
kind of broom—totally un- 
like any other broom on the 


A New Broom 


Zeda is not merely another 


is a new im- 
and better 


With its exclusive patented 
you can 
demonstrate to the 
tomer why it outlasts 2, 3 
and sometimes 4 ordinary 
Write your near- 
est factory. 


Lee Broom & Duster Co. 


readily 
cus- 


Beston Davenport, la. 





‘ UP-AND-DOWN 
IN-AND-OUT 
DOWN-AND-UP 
ADJUSTABLE 
TELEPHONE 
BRACKETS 
ADD TO YOUR SALES 


STOCK THESE NOW 
Big Discounts 
EFFECTIVE SALES HELPS 


State and 64th Sts. 
CHICAGO 


COMPANY 








PREPAREDNESS 





Every wringer 
m a n ufactured 
by us is fur- 
nished with a 
warranty tag 
which bears 
our name and 
the time of 
warranty. 


Are you ready to 
answer the call for 


HORSE SHOE BRAND 












THE AMERICAN WRINGER CO. yO 98 Ststy 





The “Original’*<Gutter Hangers 
Made by Berger:Bros. Company 






are the strongest, neatest and 
handiest»made; 20 different styles 
to suit any requirement. 


Look for the “BB” on 
every piece. 


Send for free. samples 
and No. 8 Catalog. 


No. 10 


Berger Bros. Company 


Office: 229-31 Arch St. Store: 237 Arch St. 
Warerooms and Factory: 110-114 Bread Street 
PHILADELPHIA 








Sells on sight. See how 
Note the clean, even edge. 
Very durable Price is right. 
Most jobbers will supply you. 


IMPERIAL BIT AND SNAP CO. 





Se 


PATENTED JUNE 28, 1910 





Imperial Lawn Edge Trimmer 


easy 
No moving parts. 


it works. 


Good profit. 


Racine, Wis. 















Mats ‘heape st Because the Best 


WIRE 
CLOTH 


require re 
and is practically indes- 
Copper colored wires in 


PEARL 


Tome elelateattalatea 
painting, 
aattaele) (ce 


falevar ale)! 


identify it 
guarantees it. 


} 
ate seivages 
putanon 


The Gilbert & Bennett Manufacturing Co. 


our way 
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MILBRADT 
LADDERS 


will pay for them- 
selves in a short time 
by enabling you to 
wait on more trade, 
save the wear and 
tear on your fixtures 
and goods, as well as 
bring the appearance 
of your store up to 
date. 

Write for catalogue 
showing a large num- 
ber of styles suitable 
o- all kinds of shelv- 
ng. 


Milbradt Mfg. Co. 


2410 N. 10th St. 
St. Louis, Mo. 














Teele: b 























Always 
on the Job 


Go where you will you will al- 
ways find C. & L. Fire Pots and 
Torches, in daily use, because 
they are made of the best ma- 
terial that money can buy, by 
expert, skilled labor, and will 
soon save their cost in the sav- 
ing of fuel alone. Remember you 
buy fuel often, but a Fire Pot or 
Torch only occasionally, and 
you can do your work quicker 
and better. Jobbers supply at 
factory price. Send for Catalog 
No. 1 Fire Pot —it’s free. 


List Price Each, 


$13.60 Clayton & Lambert Mfg. Co. 
Detroit, Mich., U.S.A. 





Ask for Discount 














T may seem impossible that wire 
I could be shaped like the human 

hand, but if you could see our 
“Pennsylvania Fruit Picker” it would 
prove to you that this Picker is so 
much like the Human Hand that it 
shows at once the utility of the arti- 
cle. As a Fruit Picker it has no 
equal. It is made of heavy Wire and 
Galvanized after made, and can be 
easily adjusted to any pole. 


THE LOW PRICE AT WHICH IT IS 
SOLD brings it within reach of those 
who have little fruit to gather, as well 
as those who have large quantities. 
PRICE PER DOZEN, $3.00 
It will gather Apples, Peaches, Pears, etc. 
MANUFACTURED ONLY BY 


Edward Darby & Sons Company, Inc. 
245 Arch Street HILADELPHIA, PA. 














THE HAMMER 
HOLDS 
THE TACK 











Robertson “Horse Shoe Magnet Hammers” 


a high-grade line with a good profit to dealers and 
jobbers. Catalogues and discounts on request. 


Silver Medal (Highest Offered) Panama-Pacific Exposition 
ARTHUR R. ROBERTSON, 144 Oliver St., Boston 




















Safety Fuse 


Ensign-Bickford is the ORIGINAL safety 
fuse—tested and tried by time and experience. 


The 
Ensign- 
Bickford 
Co. 


Simsbury, 
Conn.,U.S.A 




















APOLLO -KEYSTONE 
Copper Steel Galvanized 


SHEETS 


Highest in quality and resistance METS T 
to rust. Specially adapted for PAUUAA 
Culverts, Tanks, Flumes, Roofing, Sr ore 
and all exposed sheet metal work. 9 “75 F 0 


We facture a compl line of Sheet and Tin 

Mill Products of every description and for every PITTSBURGH 
known purpose, including Black and Galvanized 

Sheets, Corrugated and Formed Sheets, Electrical K E 
Sheets, Special Sheets, Roofing Terne Plates, Tin ¢ . 
Plates, Black Plate, etc. Write for full information. + Ppen gtt® 


AMERICAN SHEET AND TIN PLATE COMPANY, Pittsburgh, Pa. 
































wie 


Pasay 


Auger Bits with ordinary 
shanks, and Precision 
‘Turned Shanks, Bit Braces, 
Screw Drivers, Counter 


Sinks, Expansion Bits, etc. 
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For Moving 
Furniture 


No caster approaches 
the easy rolling, Ball 
Bearing “Acme”. That 
large hardened steel ball 
moves instantly in any direction. 
It’s so smooth it can’t tear rugs or 
carpets, nor mar finest floors. 

No projections on it to catch car- 
pets or rugs, either. All like it. 
Good seller. 

Brass, nickeled and galvanized 
finishes. 






Send for prices. 


THE SCHATZ MFG. CO. 
POUGHKEEPSIE, N. Y. 


A Ball—Not a 
Wheel Agents: J.C. McCarty & Co., 29 Murray St., N. Y. C. 








American 


Bale Ties 


HESE OLD AND TRIED ties have passed through 
years of refinement in manufacture and trial in 
1a ut AJ until they = jaa wee of the 
wor uch = upon the strength a reliabilit 
of a commercial loss results from the 
use a ties wa unproven worth. No other form of wire 
calls for more care in manufacture, beginning with the 
earliest stages of steelmaking down to the finished tie 
—no other form of wire has tand more strain and 
abuse. Bale tie wire MUST be. made in the highest 
canine possible—anything less invites heavy damage 
an 


Complete descriptive catalogue sent free for the asking 
Made by 
American Steel & Wire Company 


Chicago New York Cleveland Pittsburgh Worcester Denver 














TERMINALS 


THE ONLY COMPLETE LINE 


BRASS CLIP 
a) 


FL At sonran 
For = Plugs. Made for all 
sizes of cable. Also made 
with ring 
BATTERY oe 


We make many other sizes and oe besides the above 


H. B. SHERMAN MFG. CO. 
BATTLE CREEK, MICH. 











“STAR EXPANSION BOLTS” 


A PLEASURE TO SELL 
STANDARD THE WORLD OVER 


iit 


ney Screw Motine 
oe ie ante BOLT COMPANY 
20 W. Lake St., CHICAGO 147-149 Cedar St.. NEW YORK 





















Lebanon Machine 


Company 
LEBANON, N. H. 
Send for Catalog 











ARMSTRONG 


12° ot jd “> 


Gencien Stock and Dies 


Our dies can be adjusted to the variations in the size 
of fittings. They can be worked with less labor and 
the desired result accomplished in less time than with 
other dies. They are interchangeable in the stock, 
sharpened without drawing the temper, easily adjusted 
and kept in condition. Sent on request. 


THE ARMSTRONG MFG. CO. 
290 Knowlton Street | BRIDGEPORT, CONN. 

























If it’s DROP FORGED 
WRENCHES you're 
after, remember that 
P-S Quality is 
Guaranteed. 


Page-Storms Drop Forge Co. 





CHICOPEE, MASS. 





PROMPT SHIPMENT ON RECEIPT OF 
YOUR ORDER 


Ferrules, Copper; Bars, Copper; Bottoms, Copper; Burns, Cop- 
Conductor Pipe, Copper ; "Crimped ‘Sheet, Copper ; Eaves 
rough, Copper; Bibows, per ; Guekets. Corrugated Copper ; 
Hammers, Copper ; Mitres, pper; Nails, er; Rivets, P- 
Copper; Shoes, Copper; Sheets, pper; Soldering, 
per ‘Spinee Copper ; Washers, Copper. 
your selling needs are listed above, write us at once. 


Pittsburgh Copper and Brass Rolling Mills 


Cc. G. HUSSEY CO. Pittsburgh, Pa. 
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OILERS” 


Write us before 


“WALL 


of Brazed Steel 
Construction 





placing your 








Guaranteed orders. One 
for order means 
5 years another 


P. WALL MFG. SUPPLY CO. 


PITTSBURGH 








A Profitable 
Hose Mender 


Basic patents of which belong 
to us exclusively 





You can see from its construction that this hose 
mender makes a permanent union quickly. The 
kind of goods that makes customers and holds them. 
Made in all diameters. 

Get our catalogs on Hose Couplers and Lawn 
Sprinklers. There’s profit in it. 


STUBER & KUCK CO., 


New York Office: 154 Chambers St., J 
San Francisco Office: Rialto Bldg., 


Peoria, Ill. 


. M. Sherwood, Mgr. 
Wm. P. Horn, Mgr. 

















BALE TIES 
GRISWOLD PERFECT 


(Standard and half gauge) 
STRONGEST and BEST PACKED tie on the 


market, made from selected wire. 
QUICK SHIPMENTS 
NORTHWESTERN BARB WIRE CO. 
Wire Products Mill Street, Sterling, Il. 











gy i « 
Genuine NEY Haying Tools 


STANDARD FOR FORTY YEARS 
THE COMPLETE LINE WRITE FOR CATALOGUE 


THE NEY MFG. CO. Canton, Ohio 











THIS STICK SHOULD BE IN 
YOUR STOCK 





It is the only brand upon which you can meet 
any competition and still make a good profit. 


Superior in Quality, Profit, Service, Packages 


ASK YOUR WHOLESALER FOR IT OR 
WRITE US FOR PRICES AND SAMPLES 
THE JOBBER’S MFG. CO. 31.2.3" i; 











DIETZGEN 
MEASURING 
TAPES 


are a guaranteed product— 
backed by a quality firm. 
Your trade will value the 
Simplified-Reading Feature. 
Send for Tape Catalog “ H” 
Eugene Dietzgen Co. 


Manufacturers 





New Orleans 
Pittsburgh 
Philadelphia 


Chicago 
New York 


Sati 











Quick-Set Steel 


Drive Posts 





These are some of the 
reasons why the demand 
for these posts is grow- 
ing: Cost less than wood 
or concrete, guaranteed 
for 35 years, a few blows 
set them, adapted to any 
kind of wire fencing, wire 
strung easily and quickly. 


It will pay you to han- 
dle these posts. ieee 
appeal to farmers and all 

roperty owners. Send 
oe our catalog. It is free. 


Buffalo Steel Co., Tonawanda, N. Y. 














Townsend Gave to the World 
The Ball-Bearing Lawn Mower 


Golf 
Mowers 





All other manufacturers now make Ball-Bear- 
ing Mowers for their best grade, but Town- 
send still leads in design, quality and finish. 


S. P. TOWNSEND & CO., Orange, N. J. 
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SAMSON CORDAGE WORKS 


MANUFACTURERS OF’ SASH CORD, CLOTHES. 
BRAIDED CORDAGE LINES, SMALL LINES 
AND COTTON TWINES ETC. 5200 -0r HALOS 


BOSTON MASS. 
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IRON FENCE and ENTRANCE GATES fox! it ine.st2 


F 
ay Loy ma | 


Lamp Standards 
Gn ten Iren and Wire Work 
Send for C. —500 
' Designs —Agents Wanted 
THE STEWART IRON 
WORKS Co. 
765 Stewart Block 
CINCINNATI, OHIO 


NOAM MARA DAM 
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ELEVATORS AND DUMBWAITERS 


Made to be mae by the Hardware 
Trade. Can be placed in position by 
any carpenter. 


Send for Catalog No. 24 


ENERGY ELEVATOR CO. 













BEST BLOCK TIN KE a 
MAPLE WOOD BODY HIGHLY POLISHED 


ey ONLY THE GENUINE ARE STAMPED IN THE WOOD with 
TRADE MARK MALTESE CROSS (AS PER cur) 
REE ea 


SSS BEWARE OF IMMITATIONS 


SUCH AS FAUCETS SIMMAR IN SHAPE WITH KEY 
MADE OF LEAD, IRON OR OTHER INFERIOR METALS, TINNED OR WICKELED. 


— 
\JOHN SOMMER FAUCET CO. 355 Centeat Ave, Newarn NI 














214-216-218 New St. Philadelphia, Pa. 
ICE TOOLS béscaien 

DESCRIPTION 

Used by large harvesters, 

dairymen, butchers, cream- 

eries, etc.; also for peddling 

and in hotels, restaurants 
and wherever ice is used. 


Write for Catalog and prices. 


Works: HUDSON, N. Y. 


Gifford-Wood Co., “*xion,, “Santana. 


ae. R. MURPHY SLOYD 
PRUNING 


HANGERS’ KNIVES ByePER. 


ON tt 


New Haven Oyster Knife 
ROBERT MURPHY’S SONS CO., 





Ayer, Mass. 








BROOKS 


WIRE GOODS 


Bright Iron and Brass. Special 
Wire Goods Made to Order. 


M. S. BROOKS & SONS 


CHESTER, CONN. 











MUCH CHEAPER THAN LEATHER 
Send Us Your Order Today 


E. T. RUGG & CO., Mfrs., Newark, O. 














PORTER’S ‘‘NEW EASY”’ BOLT CLIPPERS 


All sizes. All parts interchangeable. Jaws Special Steel. 
Big Sellers. Good profit. Write for prices. 


H. K. PORTER Everett, Mass. 


“GEM” NAIL CLIP 


The famous ‘‘Gem’’ is 
mounted twelve on a hand. 
some counter card. Sell 
25 cents each. Big 

t. We also 
make a_ ten -cent 
nail clipper. Write. 


H. C. COOK CO. 
Ansonia, Conn. 














- Prominent Buildings 


use Morton's Sash Cains, including Mutual 
Life Bidg., N. X., Standard Oil Bidg., © 
Z.% Hotel Knickerbocker, N. Y.; Mills 
Bidg., N. Y.; Congressional Library, Wash- 
ington, D. C., and others. Made in Bronze 
and Steel. Write for Catalog. 


Thos Morton, 245 ConterSt., N: 









‘C-S CO. 





12-Inch 
og No. 102 
eveis e 
hepa teen THE GHAPIN-STEPHENS 0. 


Ask Your Jobber PINE MEADOW, CONN., U.S.A. 








O. LINDEMANN & CO. 


a 

















% Manufacturers of 
et BIRD ~\ ae 
Eee CAGES ™"%X\ 








Established 1863 
35-37 Wooster Street New York 











KEEP 
POSTED 


U. P. C. BOOK COMPANY, Inc. 
241-249 W. 39th St., New York 


You can get the latest prices from 
Hardware Age Standard Lists and 
Directory of Manufacturers. Send 
for circular and specimen pages. 








You Care Not 


half so much for quantity and quality 
of circulation as you do for the con- 
fidence our readers have in this publi- 
cation. When we carry your message 
it receives respectful attention from 
readers accustomed to act. Interest 
precedes attention. We get you atten- 
tion. 
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“Reliable” ‘“‘Challenge’’ ‘‘Rival’” ‘‘Banner’’ 
| A 


UFAIN MEASURING TAPES 


Distinctive in Quality—The Very Best 


SEND FOR CATALOGUE 


ts3, THE [UFHIN PoULE (50. Saginaw, Mich. Yi22z 
PLIERS 
NIPPERS 
PUNCHES 


Send for Catalog 








ESTABLISHED 1826 


Round and Oval Punches 


OF SUPERIOR QUALITY 


C. S. Osborne & Co. 
Newark, N. J. 

















eee. = AMERICAN 


Sickle Edge Hay Knife. 
The original sectional edge 
hay knife. Write for 
prices. They are in- 
teresting. 








Use No. 1 Extra Quality for filling deck and hull seams of Yachts and Motor Boats. 
Use No. 2 First Quality Ship Glue or No. 3 Special Navy Glue for filling deck and hull seams of 
merchant vessels. 
Use No. 7 Soft Quality or Waterproof Liquid Glue for filling and waterproofing canvas for 
covering boats and canoes, cabin tops, decks and flying boats. 
No canoeist should be without an Emergency Can of our Special Canoe Glue. 
For Sale by all Hardware and Sporting Goods Dealers. 
‘ut ots” wast" =~ L, W. FERDINAND & CO. 3&Snsais’ Se" 
“Marine Glue, 1 i . . . BOSTON, MASS., U.S.A. 


Use and How to Use 











LABELS. 1/4 INCH WIDE 
‘ Brass or Aluminum c. E. JENNINGS ARROW AN HEAD 


pels "are useful rat. EXPANSIVE BIT os fat orr. 





wanted. 
Send for Price List No. 19-H 


NIAGARA FALLS METAL STAMPING WORKS 
Niagara Falls, N. Y., U. S. A. $-131 


for many pur- 
poses. Can be NOTE CURVE ON CUTTER; 
made any length PREVENTS HOGGING - IN. 


Z NOTE CLEARANCE ON FACE OF BIT,PREVENTS DOLUNG OF CUTTER., 
NOTE STRENGTH OF CAD 

















/ NOTE MICROMETER SCREW ADJUSTMENT 
SEE THOSE TEETH: CUTTER CANNOT CREEP! 


NOTE BEVELS ON CAP AND CUTTER AND 
7/8” BEARING OF CAP ON CUTTER: 
CUTTER CANNOT SLIP! wit um 





NOTE TWO BEVELS ON SPUR,TO PREVENT CUTTER BREAKING. 
Send for new catalogue No. 10 ia 


WIL MINGTON, OHIO Cc. E. JENNINGS & Cco., 73 Murray St., New York 











Esrae.isneo 1850 


SS SS OS MORRILL PRODUCTS 


JOHN HASSALL.inc. i Sew Sas Liquid Soap Dipaner 
Rivers. owe eee 
EscuTCHEON PINS Nail Pullers Spike Pullers 


v 
e 

SPEGIAL WiRE NAILS T The apex of quality resting upon sound advertising, 
ul 











Coav ano ane LANO Sreeers satisfactory service, good construction and merit. 
- CHAS. MORRILL 
102 LAFAYETTE ST. NEW YORK 





[= @& SES) 


























JOBBERS—DEALERS 
PREPARE 
There will be a heavy demand for the famous 
“STORM KING” LANTERN 
Extensively advertised. We help you sell. 
BIG PROFIT. Get Particulars and Prices NOW, / 


National Stamping & Electric Works 
410-424 S. Clinton St., Dept. 2, Chicago. 


*“*VICTOR’’ BOLT CLIPPER 
Send for Catalog 











ROBERTS MFG. CO., SomervilleStation, BOSTON, MASS, 
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Help Wanted 


Original letters of reference should | 


not be inclosed with replies to ad- 
vertisements appearing in these col- 
umns, as they are frequently mislaid 
and lost. copy of the reference 
will serve the purpose. 


Wanted — Experienced hardware 
salesman with reference. Apply im- 
mediately, stating age, experience 
and salary required. eal Witbeck 


Co., Schenectady, 
Well established tool manufac 
turer desires salesman with high 


standing among Southern hardware 
jobbers and a record of successful 
sales achievement. Must be young 
man of highest integrity and not 
afraid to work. Splendid future for 
the right man who will not put 
salary above opportunity. In answer 
give full information regarding age, 
road experience and min:mum salary 
to start; also send picture. Man 
now employed preferred. Applica- 
tion will be regarded in confidence. 
Address Box A-276, care HarpwarE 
Ace, New York. 


WANTED—A REAL 
MAN, by a_ well-established and 
progressive manufacturer of elec 
trical household specialties, located 
in Middle West. Our products are 
handled by the leading depart- 
ment, drug, hardware and electri 
cal stores. A national advertising 
campaign starts very shortly. Al- 
though we have broad distribution, 
there is still some fine, virgin terri 
tory in which we want high-grade 
representation. Only salesmen of 
good character and proven ability 
will be considered. For such men 
we have a rare opportunity to offer 
We prefer men he do not care to 
limit their possibilities by working 
on anything but a straight commis 
sion basis. As soon as such men 
demonstrate their worth to us we 
will, however, be willing to extend 
the privileges of a suitable drawing 
account. If you are look'ng for an 
out-of-the-ordinary opportunity, write 
us at once, giving full particulars, 
references. etc. Your letter will be 
treated strictly confidential. Address 


SALES- 


President, Box A-267, care Harp- 
ware Ace, New York. 


Wanted—Manager in a hardware 
store in a western New England 
town, center of about 20,000 popu- 
lation. Man with family preferred. 
Good opening to a dependable party 
with share of profits after first year 
Address Box A-318, care HarpWaRE 
Ace, New York. 


Wanted—Hardware man in a New 
England town of 10,000 inhabitants 
to look after stock and to price same 





Help Wanted 


Situations Wanted 


Situations Wanted 





Wanted—An experineced hardware 
| clerk, one that can do tinwork and 
hot air furnace work; must be re 
liable, honest, steady, and a good 
stockkeeper. ‘This is a steady posi- 
tion for the right man. 
— ageets the German language pre- 
ferre Give reference and salary 
cnpactes in first letter. a 
sy Wittmayer, Tripp, So So. Dak. 


Salesman calling on trade in New 
| England to carry as a side line a 
well known brand of tools. Also one 
to cover New York State and Penn- 
sylvania, Address Box A-323, care 
HaRpware Ace, New York, 

We solicit correspondence with 
either A No. 1 retail hardware clerk 
| or competent bookkeeper and general | 
office man between the ages of 31 
and 40 years or younger, if exempt | 
from military service, who could ac 
cept position with advancement in a 
valuable and paying hardware busi- 
ness located in Southern West Vir- 
ginia, Attractive proposition for the 
right man. Submit reference and 
state experience in first letter and if 
satisfactory will submit proposition 
in reply. Address Box A-310, care 
Harpware Ace, New York. 








WANTED — Thoroughly experi- 
enced fishing tackle salesman. Ac 
quainted with the trade of Michigan 
and Wisconsin. Address Box A-329, 
care Harpware Ace, New York. 





WANTED—Experienced lady book- 
keener and stenographer; permanent 
position and right salary to one that 
ean do line hardware and furniture. 
Address Box A-330, care Harpware 
Ace, New York. 





MANAGER 





SALES 
WANTED. 


LARGE WESTERN MANUFAC 
TURER OF WIRE GOODS IS 
ABOUT TO OPEN A NEW YORK 
OFFICE TO TAKE CARE OF 
NEW ENGLAND, NEW YORK 
PENNSYLVANIA, NEW TERSEY 
AND PART OF MARYLAND 
ALSO TO HELP OUT ON THEIR 
EXPORT BUSINESS. 

IF YOU ARE A YOUNG MAN, 
WILLING TO BE TAUGHT OUR 
METHODS, KNOWS EITHER 
WIRE GOODS OR THE HARD.- 
WARE TRADE AND WILLING 
TO TIE UP WITH A COMPANY 
THAT WILL GIVE YOU THE 
OPPORTUNITY OF YOUR LIFE, 
ADDRESS BOX A-331, CARE 
HARDWARE AGE, NEW YORK 


SALESMAN 


DISTRICT 








One’ that | 


| 
x 
| 
} 
| 
| 
| 





i hard- | 


MANUFACTURER of full line 
household specialties wants local rej» 
resentatives in all important cities to 
handle line on commission. Depart- 
ment stores, hardware dealers, in- 
stalment houses, premium concerns 
are all big users. State experience, 
lines handled and territory covered. 
We want none but those who can 

“make good.” For such our propo- 
gues is an excellent one. Address 

H.,” care Haapware Ace, New 
Yer > 





Seenie of experience and ab’l 


ity desires the road for some eo-d | 
or some kindred | 


hardware house 
specialty line. Prefer Southern ter- 
ritory. Am at present employed 
with a jobbing house, but desire a 
change. Address Box A-284, care 
Harpware Ace, New York. 


SALESMAN—Would like personal 
interview with sales manager who 
can use a salesman October Ist. Am 
single, thirty-five years old, and 
have had eleven years’ experience 
calling on hardware, cutlery and 
tool trade in Middle Western States 
Address Box A-299, care Harpware 
Ace, New York. 





SALESMAN, not an order taker, 
wishes to connect with a hardware or 
manufacturer; 6 years’ hardware ex 
perience, 29 years old, married, at 
yt manager of company store. 
Address Box A-314, care Harpware 
Ace, New York. 


Hardware buyer open for a posi- 
tion September 1. Twenty years’ 
experience in general hardware; ten 
years’ experience as buyer and man- 








ager. Address Box A-285, care 
HarpWare am, New York. 
Do you need a good, hustling 


hardware clerk, who understands the 
game? Have had five years’ exper'- 

ence, both in buying and selling end. 
Reference furnished. Reason o 

change is for advancement. At pres 
ent located. Address 117 Allen St. 
Waterloo, Iowa. 


SITUATION WANTED—Hard- 


ware man, 42, experienced in build- 





ers’ hardware, tools, factory an 
contractors’ supplies, sporting goods, 
etc. Address Box A-324, care Harp: 


ware Ace, New York. 





Would like to connect with large 
hardware jobber, who needs a com- 
petent office man. Am 25 years of 
age, and have heen employed by the 
same firm for eleven years, but de- 


sire to make a change. Would 

fer position in South. Address Box 
A-326, care Harpware Ace, New 
York. 


CREDIT MANAGER and CASH 
IER, 20 years with prominent manu 
facturing concern in New York 
State, desires position in like ca 
pacity in or around New York ( ity 
Good accountant, correspondent and 
eae, office detail man, capable of 

tting in anywhere. Available for 
position where ability and elficiency 
will be appreciated. arried, age 40, 
and well recommended. Address Box 
A-312, care Harpware Ace, New 

ork, 


WANTED—Position as manager 
of retail hardware store or to take 
| full charge of hardware and builders’ 
hardware department, retail or whole- 


sale. Ten years’ experience, six 
years as buyer and manager. Thirty 
years of age and married. Em- 


ployed but desirous of making a 
change. Address Box A-327, care 
Harpware Ace, New York, 


THERE SEEMS TO BE AN 
ph ag ay MAN 


WF yo 
WE COMMEND 
THIS SECTION FROM “PAST 
PERFORMANCES.” 





Salesman well acquainted with 
the jobbing and _ retail hardware 
trade in the Middle West wishes to 
represent some manufacturer in ter 
ritory who has a high grade line of 


goods. Best of reference from pre 
vious connections. Address Box 
A-333, care Harpware Ace, New 
York. 





Wanted—Position as manager or 
buyer for large retail hardware store 
Five years’ experience as buyer and 
general manager. Employed, but de- 
sire a change. References furnished 
Address Box A-296, care HarpWare 
| Acg, New York. 





| A resident of, and with a good 
connection among the Hardware and 
Furniture Trade in Montreal, is 
open to consider handling, on a com- 
mission basis, any line carried by 
above dealers. Character, ability to 
get business and financial responsi 


bility, open to investigation. Ad 
dress, RESIDENT, care John A 
Fulton, Superintendent, The Brad 


street Co., Montreal, Canada, 





YOU HAVE OF COURSE THE 
NEWSPAPERS IN YOUR CITY 
THAT YOU CAN USE TO 
OBTAIN A_ POSITION; 
IF YOU WANT TO GO AFTER 














to conform to market fluctuations | ware traveling salesman to cover, IF YOU WANT A _ POSITION/IT IN A NATIONAL WAY 
and to wait on trade when necessity | good territory in New York State | WHY DON’T YOU SAY SO TO/| USE THIS ye The rm ay MAY 
demands. Married man w'th family | Advise age, experience, and give ref-| THE THOUSANDS OF EXEC. /|COST YOU LOWER” IN A 
preferred. Good opening to right | erences. Wholesale Department, | UTIVES Bw THE SPOLLMAN.” BUT 'T WILL 
man. Address Box A-319, care | Weed & Gongany. 95 E. Swan St.,| HARDWAR TRADE WHO|PROBABLY GIVE YOU A 
Harpware Ace, New York. Buffalo, N. READ THIS PAGE? | WORTH-WHILE “BERTH.” 

| HELP WANTED Set solid, minimum 50 words....... - -$1.00 | Set solid, minimum 25 words..........9 .@ 


AND BUSINESS} an 
‘OPPORTUNITY 
RATES 





Each additional word 2¢ 


capitals, minimum 50 words... 
Each additional word 4c 


Each additional word 6c 


All capitals, leaded, minimum 50 words.$3.00 


SITUATIONS, 
WANTED 
RATES 





DISPLAY ADVERTISING RATES GIVEN ON REQUEST 


Count Seven Words for Keyed Address 





Deo not send original letters of recommendation in replying to adverti 


ADDRESS MAIL CAREFULLY IN ORDER TO AVOID DELAY IN FORWARDING 


Forms close seven days before date of issue. 


will answer the purpose. 


Cash must accompany all 


All capitals, minimom 25 words.... 


All capitals, leaded minimum 25 words.$1.50 


Bach additional word 2e 


- + -$1.00 
Bach additional word 4e 


Each additional word 6¢ 


Letters forwarded without charge. 


advertisements. 
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Business sos cca 








Seven Years with 
Chicago Spring Butt 
Company 
Recently Sales Manager 
Lawson Manufacturing 
Company 


Thorough knowledge of 
Western 
Business Conditions 


Extensive 
Acquaintance with 
Buyers for Jobbing 

and larger 


Retail Hardware Trade 





HighClassSalesman | 


with eight years selling experience in 
territory west of Chicago and Winnipeg, 
desires to act as 


Western Representative 
For Manufacturers’ Products 


Would like, not to exceed Three High 
Quality Lines, to be handled on a Strictly 
Commission Basis. Personal interview 
solicited. Address 


B. H. MOORE 


180 NORTH DEARBORN STREET 
CHICAGO ILLINOIS 




















IF YOUR ARE DESIROUS of | } 
buying, selling or exchanging a stock | lis 
of hardware, we can be of great 
service to you on account of our 
intimate knowledge of these matters 
in every section of the United 
States. Address “R . 
Harpware Ace, New York. | 





PROSPEROUS STORE in up-to. | 
date Middle West town of 1000, in 
heart of fine farming district; paved 
streets, electric lights, good schools, 
etc.; $10,000 stock of hardware, | 
paint, stoves, furniture. Undertak- | 
ing business combined. Did $35,000 | 
business last year. Must be cash | 
deal. Address “B. F.,” care Harp- 
ware Ace, New York. 


° 





Partnership interest for sale in a | 
well established hardware store, lo- 
cated in central New Hampshire, 
doing a good business. Reasons for 
selling, want to go West for health 





Indiana corn belt; stock will invoice | M 
$8,000. Will trade for good farm of 
equal value. Address Box A-207, 


care Harpware Ace, New York. 





| HARDWARE Ace, New York. 


|\“WE GOT THE MAN WE 
WANTED.” 


GRATIFYING STORY THAT IS 
TOLD TO US WEEK IN AND 


TION IS THE EASIEST AND 
CHEAPEST METHOD TO GET 
COMPETENT MEN. 


of family. Address Box A-166, care I “te : : 4 
Harpware Ace, New York. | MANUF peacaeup newer ware, plumbing and agricultural busi- 
| A ID CANADIAN DISTRIBU. ose. _ Only hardware store _ oo 

Por Sale or Trade—A pied abeo-| TORS FOR AMERICAN GOODS, | Location ie the Adirondack Moun, 
lutely clean stock of hardware and | 20 ST. NICHOLAS ST., MON- |store and shop, enjoys goo camp 
stoves located in a good county seat | TREAL, QUE., ARE OPEN FOR | trade. Stock about $13,000. Can be 
town of 8000 inhabitants in central| NEW LINES. HAVING SALES- | reduced. Best of reasons for selling 


For Sale—One of the oldest estab- FOR SALE—Complete hardware | 


hed successful retail hardware | and harness stock. Business estab-| 
businesses in Southern California. | lished for 32 years; will invoice | 

| Can be bought with or without book | from $12,000 to $15,000. Located 
accounts. Fixtures very nominal. | in Central Nebraska, Broken Bow, | 
Clean stock of about $110,000 never | Custer County, population 3000. | 

care | before offered. Wish to retire. Ad- ge ong | community as good as any | 
dress “C. B. C.," Box A-274, care | in the State. Good reason for sell-| 

ing. Traders need not ap 


ply. G. | 


W. Apple, Broken Bow, Ne 


Live and experienced man _ will 
handle good line in Maryland and} 
District of Columbia, either com-| 
mission or salary. Address 506 Law 
Building, Baltimore, Md. 


IT’S THE SAME 
LD BUT NEVERTHELESS 


FOR SALE—Clean stock hagd- 


WEEK OUT. you’LL FIND ware, furniture, paints, o'ls, glass} 
| THAT AN AD IN THIS SEC. and sporting goods. Invoice about 
| $9,000 with fixtures. Good dairy 


country, live town of 8,500 in South. | 
ern Minnesota. Loss of health rea-| 
son for selling. Address Box A-263, 
care Harpware Ace, New York. 


For Sale—Long established hard- 


EN ALL OVER CANADA. Address Box E, Bloomingdale, N. Y. 








FOR SALE—About 150 dozen 
Doublebitt second-quality handmade, 


FOR SALE—Stock of Hardware, 





| experienced hardware man. 





Business Opportunities Business Opportunities| Business Opportunities 


Hardware store in one of Chi 
cago’s growing suburbs, population 
3500. Clean, up-to-date stock an 
fixtures, inventory $5,000, based on 
old price. Best location in town, 
with low rental. Am inexperienced 
in hardware. Good opportunity for 
Might 


exchange for farm. Address Box 





A-282, care Harnpware Ace, New 
York. 
HIGH CLASS SALESMAN 


WITH CHICAGO OFFICE, CALL- 
ING ON JOBBING AND LARGE 
RETAIL TRADE IN FOURTEEN 
MIDDLE WESTERN STATES, 
CAN ADD AND SELL ONE OR 
TWO HIGH-GRADE LINES OF 
HARDWARE OR HOUSE-FUR.- 


NISHING GOODS. I WANT 
REAL MERCHANDISE, NOT 
“JUNK.” ADDRESS BOX 434-A, 


CARE HARDWARE AGE, OTIS 
BLDG., CHICAGO. 


HARDWARE and IMPLEMENT 
STORE FOR SALE—Located in 
Jefferson County, West Va., in the 
heart of the best agricultural section 
of the world-famed Shenandoah Val 
ley. Fine schools and churches, two 
railroads, & O. and N. & W 
Stock consists of hardware, stoves, 
paints, oils, glass, rims, spokes, agri- 
cultural implements and wire fenc- 
ing. Will inventor, about $15,000. 
Sales last year $22,300 Address 
~~ & Moreland, Charleston, 

. Va. 


For Rent—A modern, newly 
equipped hardware store centrally 
located in a city of 60,000 in the 
best agricultural district of eastern 
Pennsylvania. Long lease, 
hardware business. Stock could be 
arranged from $5,000 to $10,000. 
Also, some modern hardware fix- 
tures for sale such as plate glass 
tool and gun cases, complete cases 
of drawers, charge and cash regis- 
ters, etc. Address Box A-320, care 
Harpware Ace, New York, 





For Sale—Here is your chance 
Oldest hardware business; doing well. 
City 6,000 in good farming country. 
Best location. Must be sold or sell 
an intereSt. Has done $45,000 busi- 
ness. Stock about $12,000 Price 
right. Address Box A-321, care 
Harpware Ace, New York, 





Man with ability, progressive, thor- 
oughly qualified, trained to the minute 
in present day business methods 

wenty years’ successful record as 
executive in sales, business produc- 
tion, service and purchasing depart- 








OPPORTUNITY 
RATES | 


All capi 
















| 
All capitals. 


‘RATES 


tals, leaded, minimum 50 words. $3.00 
Bach additional word 6c 


- DISPLAY ADVERTISING RATES GIVEN ON REQUEST 


Count Seven Words for Keyed Address 


Do not send original letters of recommendation in replying to advertisements—duplicates will answer the purpose. 


ADDRESS MAIL CAREFULLY IN ORDER TO AVOID DELAY IN FORWARDING 


Forms close seven days before date of issue. 





Each additional word 6¢ 


Cash must accompany all advertisements. 


| queensware, ints and oils; also | inlaid-bitted axes. Blades excellent;| ments, Desires to make a change 
FOR SALE—Hardware and lum.- | one-story brick building in town of | flaws in eye, etc., only; these are| and connect himself in similar ca- 
ber business in the best town in New | 800 located in Illinois corn belt. | seconds of Warranted Axes. Ad-| pacity. Large personal acquaintance 
Mexico. For particulars apply to | Stock will invoice about $3,000. Ad-| lress L. J. Eddy, 52 Vanderbilt Ave.,| among the trade. Address Rox 
Box A-253, care Harpware Ace, | dress Rox A-302, care Harpware | New York City, care W. Hoyt Weber| A-308, care Harpware Ace, New 
New York. | Ace, New York. & Co. | York. 
NT Set solid, minimum 50 words.......... $1.00 Set solid, minimum 25 words ae $ .50 
aa ateneas Each additional word 2c SITUATIONS Each additional word 2c 
All capitals, minimum 50 words...... $2.00 All capitals, minimum 25 words $1.00 
Each additional word 4c ‘WANTED Bach additional word 4c 


leaded, minimum 25 words .$1.50 


Letters forwarded without charge. 
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Business Opportunities 


For Sale—An up-to-date hardware 
store with modern fixtures, with a 
full line of general hardware, in 
cluding stoves, furnaces, paints and 
household supplies, and a good 
plumbing and tinning shop in con 
nection. Stock will invoice $17,006 
to $18,000. Located in a live town 
of 5500 in the best farming sectior 
in western New York. acation 
ideal for residence and _ business 
Excellent schools and _ churches 
Address C. B. O’Connell, Caledonia, 

* 


OPPORTUNITY 
to secure an up-to-date, well estab 
lished hardware and dry goods store 
in town 40 miles from New York 
Excellent chance for one with mod 
erate capital to secure a well paying 


business *rice $3,200. Address | 
Box A-325, care Harpware AGE, | 
New York } 
FOR SALE—Cash and bankable 
notes can close a deal. Young man 
of 29, subject to next call in army 
draft—offers you an _ up-to-date 


hardware store—old stand and well 


advertised as the prominent hard 
ware store. Everything in tip-top 
shape and no dead stock. The 
large part of this stock will be 
priced to you at prices which pre 
vailed before any advances took 
place. Can be run on a $5,000 
stock and sales will run 20,000 to 
25,000 when crops are fair The 
last year run 18,000 and _ crops 
were poor. Good fixtures. Tin | 
shop in connection and equipped 
with good tools. A mighty good ! 
chance for a branch in plumbing, t 
autos and implements. The war 
caused me to offer this for sale 
Geo. H. Minier, Augusta, Illinois. | 
MR. HARDWARE MAN, ay 

YOU LOOKING FOR A WOR 
WHILE OPENING? YOU al L 
FIND IT IN ONE OF THE BEST 
RETAIL LOCATIONS IN ONE| 
OF THE LIVELIEST, MOST 


PROSPEROUS CITIES OF AMER. | 
ICA, WITH A POPULATION OF 
OVER 200,000, AND STILL 
GROWING TO FACILITATE 
THE SETTLEMENT OF AN ES 

TATE AN OLD-ESTABLISHED, 

UP-TO-DATE WHOLESALE AND 
RETAIL HARDWARE AND IM 

PLEMENT BUSINESS IS OF. | 
FERED FOR SALE. _ FIRST- | 
CLASS EQUIPMENT AND A 
FORCE OF WELL TRAINED, | 
LOYAL AND AMBITIOUS EM 

PLOYEES. THE PRESENT AN. | 
NUAL BUSINESS OF ABOUT 
$350,000 CAN EASILY BE IN 
CREASED TO $500,000 OR MORE. 
AN INVESTMENT OF FROM 
$50,000 UP WILL BE REQUIRED. 


FOR AN INTERVIEW WITH 
THE OWNERS, ADDRESS BO> | 
A-328, CARE HARDWARE AGE, | 


NEW YORK. 


Business Opportunities 


\n established Hardware Specialty 
concern of Chicago desires to secure 
the direct manufacturer’s representa- 
tion of a good staple hardware ar- 
ticle. Article must be staple and of 
merit to receive consideration. Ad 
dress Box 436-A, care Harpware 
Ace, Otis Bldg., Chicago. 

Would like to act as representa 
tive or distributor for an Eastern 
manufacturer in the Northwest. Had 


long experience in the hardware busi 


ness and could furnish building 40 x 
80 ft. Address Box A-332, care 
Harpware Ace, New York. 


‘Mail Your Ad 


To-Day 
FOR 
NEXT 


ISSUE 


Form Closes 


Friday Noon 


Business Opportunities 


Broaden 
Your Vision 


The days of sitting in 
the office continually 


and simply relying | 


upon one's self for 
merchandising ideas 
have gone—gone for- 
ever. 


The successful hard- 
ware man is the one 
who keeps his fingers 
‘on the pulse of the 
‘merchandising world. 


‘In all quarters of the 
country hardware men 
are doing this through 
the medium of Hard- 


THURSD AY’S ware Age. Its pages 


‘are constantly present- 
|ing the news of what 
|other men are doing, 
|and suggesting live 


ideas for improvement. 
of Hardware Age’ 


Acquire broadness of 
vision. Adopt the 
‘policy of studying 


Hardware Age and en- | 


“courage your workers 
‘to do likewise. You'll 
‘find a big jump in the 
efficiency of your or- 
_ ganization. 








RATES 


Each 








[HELP WANTED | bo rs 


ay 50 words.$3.00 


purpose. 


minimum 


Each additional word x | SITUATIONS! Rach additional ‘word Se 

AND BUSINESS | | All mam 0 wi m- mini- 98.00 WANTED | All capitals, —.. ’ 

vords. . 25 words.... 00 

OPPORTUNITY |< saattional word 4c Enc adaivionst word de 
‘capitals, le adel. All capitals, leaded, 


RATES 


additional word 6¢ 


DISPLAY ADVERTISING RATES GIVEN ON REQUEST 
Count Seven Words for Keyed Address 


Do not send original letters of recommendation in replying 
Letters forwarded without charge. 
ADDRESS MAIL CAREFULLY IN ORDER TO AVOID DELAY IN FORWARDING 


Forms close seven days before date of issue. 


tisements. 


to advertisements 


Cash must accompany all adver- 


Set solid, minimum 


minimum 25 words.$1.50 
Fach additional word 6¢ 


duplicates will answer the 
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Sales 


Talk 
No. 101 


on 


FILES 








OF 








How We Reach 
Carpenters 
and Cabinet 

Makers 


We have been advertis 


ing our “EXPERT’S 
CHOICE” FILES in 
building papers—getting 


the right talk, right before 
the men who use files 


We've told them 
this wonderful file 
twice the work of an 
ordinary file in half the 
time. 


how 


does 


We've also told them 
that any dealer selling our 
“EXPERT’S CHOICE” 
FILE was authorized to 
refund the money if this 
and other files did 
not prove to be the most 
economical files they ever 
used. 


our 


We further informed 
Carpenters and Cabinet 
Makers in these ads to 
look for the DELTA 
SIGN at their Hardware 
dealer’s. 

Result: They 
they saw the sign 
bought the files. 


came— 
they 


Are you supplied—have 
YOU one of these trade 


winning signs? 


_ The Delta’ 
File Works | 


omega TT 


Philadelphia ps 


U.S. A. 
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TUBULAR AND CLINCH RIVETS 


amNY 


TUBULAR RIVET ANDSTUD CO., 


BOSTON MASSACHUSETTS, U.S.A. 

















99% 





You do not have to advertise White Ship 
Axes—at least 99 per cent of ship carpenters 
know them well. 


Put a few in your window, that’s all. The 
demand now is big—better cash in on it. 


Send for our Catalogue 


The L. & I. J. White Co. 


125 Columbia St., Buffalo, N. Y. 

















The Plattsburg Barracks 


which house the men training to be the future off- 
cers of the United States Army, are equipped with 
three hundred and twenty 


“STAR” 
VENTILATORS 


(Patented) 


Pure, fresh air being the first essential to the vigor- 
ous health these men must possess, the selection of 
“Star” Ventilators is an indication of their ability 
to provide the best ventilation. 


Send now for our, Descriptive Booklet. 


Manufacturers of 
“MERCHANT'S OLD METHOD” ROOFING TIN 
EVANS “ALMETL” FIRE DOORS 


MERCHANT & EVANS Coe 


NEW YorK HILADELPH WHEELING 
BALTIMORE CHICAGO 
ATLANTA @ ST. LouIs 
CLEVELAND KANSAS CITY 























“Capewell” Nails Will Help Sales 


Merchants who stock “The 
Capewell” have the horse nail 


Wherever horse nails are used 
“The Capewell” is in greatest 


which is most favorably known Nails for which the demand. It pays to carry this 


throughout the length and 
breadth of the land. It’s the 


demand is greatest— 


nail which horseshoers find ‘“*The Capewell’”’ 
excels in driving and holding The nail with the Checked 
qualities. Head Trade Mark. 


The Capewell Horse Nail Company 
Hartford, Conn., U. S. A. 


Leading Horse Nail Makers of the World 


line. Not the cheapest nail, 
regardless of quality, but the 
world’s best at a fair price. 
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The Classified Directory appears in the first issue of each month 





A 
Acme Steel Goods Co.......... 133 
Adamson Mfg. Co.............+ 122 
rr Pe GR 4. op ennsueso’ 93 
American Chain Co............ 95 
American Electric Co..........- 136 
American Gas Machine Co...... 42 
American Ring Co.............. 42 
American Screw Co...........- 39 
American Shearer Mfg: Co...... 126 
American Sheet & Tin Plate Co.137 
American Steel & Wire Co......138 
American Wire Fabrics Co...... 35 
American Wringer Co..........136 
Amiga TG Ce.c.c0's snc cvevees 49 
Armstrong Mfg. Co............ 138 
Armstrong Cork Co...... icvatee 
Pe TOs a0 orcs ss ghee teen 7 
Atha Mek. Ca... oetinesess ry t) | 
B 
Bamett Co, .G. @& Ff... .. 25. c8dd 
Bee 44 
Batavia Rubber Co......... oo oh4F 
Beor~er Bros. Ce-.....cscscccce 136 
Billings & Spencer Co........... 48 
Bishop & Co., Geo. H,....... — 
3oston Varnish Co............. 23 
Bowen Mfg. Co.......... Pe 
Brooks & a a weer 140 
Brown & Sharpe Mfg. Co....... 6 
Buckeye Aluminum Co.......... 49 
Buffalo Steel Co...60.000000se8FD 
E-Gov ccctvurevivise 113 
Cc 
Capewell Horse Nail Co........ 145 
See Dn, DOE ove csecccvacen 128 
Cee SIR: Obi secs cccve iveves 133 
Champion Hardware Co......... 134 
Chapin-Stephens Co............. 140 
Chicago Flexible Shaft Co....... g 
Chicago Solder Co............-.. 125 
Clayton & Lambert Co.......... 137 
Clinton Wire Cloth Co.......... 22 
Coburn Trolley Track Mfg. Co..125 
Coes Weendn Ca. .scciccccicacs 5 
Coleman Lamp Co............. 127 
Columbian Rope Co...........- 17 
Cem: BRE sc bceccsccedieds 51 
Converse Rubber Shoe Co....... 111 
Colt Oa TE: Goesscccagsveseds 140 
Corbin Screw Corp............ 48 
Crew, Levick Co...............124 
D 
Davenport Mfg. Co......... oleae 
Delta File Works.............. 144 
es Wererrererri rT 131 
Dieckmann Co., Ferdinand...... 136 
Dietzgen Co., Eugene.......... 139 
Disston & Sons, Henry....... me 
Dixon Crucible Co., Joseph..... 124 











z. L 
alien Bile, Oe. iinn sist etis 138 Lebanon Mek. Ca... 2. svete 138 
inatie Wi Ceii ns concedes 129 Lee Broom & Duster Co........ 136 
Energy Elevator Co............ 140 Lindemann & Co., O........... 140 
eaten nettle © ar Po eS ¢ ee eee 41 
ee gina ee cide Ludlow Saylor Wire Co........ 133 
Enterprise Mfg. Co. of Pa...... 43} tafkin Rule Co... ic. cace ccs 141 
Pactory Salde Co... vcccsscavies 126| Luther Grinder Co............. 130 
Ferdinand & Co., L. W......... S46 TRAE TERE iia cic cabbconeson 126 
Preedie-and: Cec. i500 cs ceve ss 124 
M 
G McKinney Mfg. Co............. 33 
McQuay-Norris Mfg. Co........ 99 
Garford Mfg. Co......... ....124} Marathon Tire & Rubber Co... .123 
an a Merchant & Evans Co.......... 145 
PERE WEG Coe ccwne cccccess 137 
General Asbestos & Rubber Co..109] __. ’ é 
Milwaukee Corrugating Co...... 40 
General Tire & Rubber Co....... 101 Moller & Schumann............ 47 
Gifford-Wood Co. ............. 140 | Morgan Spring Co.............. 129 
Gilbert & Bennett Mfg. Co.....136| Morrill, Chas................4% 141 
Gilbert, Inc., A. Coscsccccesess 36 Te. | Sry reper 140 
PE SS eee 15 Mossberg Co., Pee ete eS. 135 
Murphy’s Sons Co., R......... 140 
Gesdrich Co., B.. Bos siec.ccccces 107 Myers & Bro., F. E 30 
Goodyear Tire & Rubber Co.....117 
ee ee See 37 
Grand Rapids Hardware Co..... 134 " 
Greenfield Tap & Die Corp....., 18 National Cash Register Co...... 31 
Griffin Mfg. Co.......-.sseeueee 125] National Mfg. Co.........+.+++ 52 
National Stpg. & Elec. Wks.....141 
New Era Spring & Spec. Co....124 
H New Jersey Wire Cloth Co.....137 
Ney Mig. Co.ccccccccccess 139, 141 
ee, anges wells Metal Stpg. Wks..141 
ney & Cou, 3. Mh.......000000 3g| Nicholson File Co.........+++++ 16 
Harrisons, Inc......+.+-++0+s . 27 Northwestern Barb Wire Co.....139 
Hartford Machine Screw Co,....122| North Bros, Mfg. Co.......... +132 
Hassall, Inc., John............ 141| Novo Mfg. Co.....--.+++...00. 44 
Hayes Pump & Planter Co...... 131 
maior & Co., Wi Govees. 00s det ra) 
Meek Tice Ca... ccc eres 105 
Hoover Suction Sweeper Co...-128! Ouver Iron & Steel Co........ 130 
Hussey & Co., C. G........+05. 138 Opportunity Exchange. .142, 143, 144 
Hyfild Mile, Co........... +04 127) Osborne & Co., C- Sicseceeeees 141 
I P 
Imperial Bit & Snap Co........ 136 Pege-Shoeme Drop Forge Co....138 
Meee DIG lbs ésinscns voncee 3g| Parker Co., Charles............ 129 
Interstate Iron & Steel Co...... 14 Parker Rust Proof Co.......... 32 
Irwie Auger Bit Co......00.... 141 Parker Wire Goods Co......... 29 
WN, eis, Bis Gee kvcecscivecs 34 
Pennsylvania Wire Works...... 137 
1 A See AE RO Re 140 
: Progressive Mfg. Co........... 46 
Neer re rer 136 
pe a Ne 141 R 
Jennings Mfg. Co., Russell..... 137 
Jobbers’ Mfg. Co............... 139; Remington Arms U. M. C. Co., 
102, 103 
Richards-Wilcox Co............ 91 
Roberts Mfg. Co..........00005 141 
K Robertson, Arthur R.......... .137 
Rock Island Mfg. Co........... 124 
Keuffel & Esser Co............ 134 | Rothweiler & Co.............., 21 
Klein & Sons, Mathias......... S05 Se a En  cgaend 140 





Ss 
ea eee . 39 
Samson Cordage Works. . oie 
og > Se 12 
Baeats BEG Cie ieccses.. oo kee 
OES ee ..128 
Shapleigh Hardware Co........148 
Sherman Mfg. Co., H. B...131, 138 
Shotwell Pump & Tank Co...... 125 
Simonds Mfg. Co........... ie 
Smith & Egge Mfg. Co........ 130 
Sommer Faucet Co., John......140 
EE v0 ee 
Sparks-Withington Co. .........119 
Stanley Rule & Level Co....... 45 
Stanley Works ..........1, 89, 133 
Star Expansion Bolt Co.........138 
a eee 50 
ES OO ee 43 
Stewart Iron Works Co......... 140 
Stewart-Skinner Co............ 134 
Stuber @ Beck Ce.............. 139 
¥ 
Thermoid Rubber Co........... 2 
Thomson Mfg. Co., Judson L... .132 
Townsend & Co., S. P........3. 139 
Telsnet BEG. Giiids ics cose secs 10 
Tubular Rivet & Stud Co.......145 
U 
Union Hardware Co..........-- 28 
Vv 
Vid Mae Cor ccsccccevessies 121 
Voss Bros. Mfg. Co..........+- 41 
Ww 
Wall Mfg. Sup. Co., P......... 139 
Walworth Mfg. Co............- 4 
Warren Mfg. Co., J. D........ 127 
Wells Sons Co., F. E......... iu 
Western Clock Co...........+-. 24 


Whitaker-Glessner Co., 


Wheeling Corrugating Dept... 40 
Whitaker-Glessner Co........... 132 
Willie FiO Pass. 5... 148 
Whiting-Adams Co.......... ..128 
Whitlock Cordage Co........... 19 
Wickwire Bros., Inc........... 26 
, Me ee he ee 135 
Winchester Repeating Arms Co.. 3 
Wire Goods Co.............+- 129 
Woodworth Mfg. Co........... 97 


Wright Wire Co............. . 20 
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* 
= With the approach of Autumn 


a really efficient tire becomes more necessary the in ever. slippery 
roads, and the heavy going of Winter, demand both for safety and 
for economy, a tire that can be depended upon to grip the road 
surface firmly and surely. 


BATAVIA 


SECURITY TIRES 


GUARANTEED FOR 4000 MILES 


are the tires you want. Their indented tread was the first successtul appli- 
cation of the correct non-skid principle, and years of use have demonstrated 
its worth. 















Batavia Tires and Batavia Gray Tubes are carefully built of the best of 
materials and are much heavier than the majority of tires. This is why 
they usually considerably outlast their unusually long guarantee. 


You will find Batavias thoroughly satisfactory to stock—their handsome 
appearance, and the extra five hundred miles in their guarantee. make them 
easy to sell, and their unusually long wear keeps them sold. 


The Batavia Rubber Company 
Factory at Batavia, New York 


Export Department 
100 Broad Street, New York City 


SHES REED EEE BODES 


Simon Sure knows 
enough not to come in 
out of the rain. That's 
when he is_ busiest. 
He knows enough 
about the Batavia In- 
dented Tread—the 
original indented 
tread. He supervised 
the job in the factory 
and demanded the 
maximum angle of 
skid resistance — the 
right angle. You will 
have to put on chains, 
sometimes; but he 
keeps them off longer 
than others—and still 
assures safe-going 
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COMPLETE — ~ FINEST QUALITY HAND 
ASSORTMENT SAW STEEL 





A SAW FOR Se \ sae = TAPER GROUND 
EVERY PURPOSE. |“ > BY HAND 


em 








FOR MORE THAN 50 YEARS “DIAMOND EDGE” SAWS HAVE STOOD 
THE TEST AND ARE THE BEST. 

Every Year They Become More Popular with the Mechanics. 

Made Correctly. FAST CUTTING. Profitable and Quick Selling. 

The Taper Grinding Reduces Friction and Makes Them Run Easy. The Teeth 


Are Bevel Filed by Hand, Which Produces a Sharp Needle Point and Makes Them 
Fast Cutting. Made of the Finest Quality Hand Saw Steel. Fully Warranted. 


Let us send you a sample today. Write us 




















